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BIG RAILROAD VALUES 
RETURN TO COMPANIES 


Both Eastern and Western Syndi- 
cates Bound Large Amounts 
Last Week 





VALUES HAVE INCREASED 


Insurance People Been Hard at Work 
Recently, Getting Up the New 
Schedules 


NEW YORK, March 3.—The offices 
writing railroad insurance have been 
exceedingly busy during the last 
month or so and especially during the 
last week in getting their railroad in- 
surance lines in shape. The Eastern 
Railway Syndicate in this city and the 
Western Railway Underwriters of 
Chicago are the two big markets han- 
dling railroad insurance. Outside of 
these syndicates, there are very few 
facilities for absorbing this business. 
Both the eastern and western syndi- 
cates have had their hands more than 
full in shaping up the schedules that 
went into effect last Sunday at mid- 
night. 

Every road that carried insurance in 
private companies before the war has 
returned to them, but with greatly in- 
creased values. It is estimated that 
the increase will run from 60 to 100 
percent. Both syndicates bound enorm- 
ous values last week to take effect the 
first of the month. 


Many Complications Seen 


The shaping up of the schedules has 
been fraught with numerous compli- 
cations because of the uncertainty of 
the roads as to what policy they would 
pursue inasmuch as new officers and 
directors had to be elected. Further- 
more, the government was in control 
and frequently the railroad corpora- 
tion managers came in conflict with 
the government auditors and it was 
difficult to make headway. There was 
no one to give orders and see they 
were carried out. Therefore the shap- 
ing up of the schedules was a delicate 
and difficult task. Furthermore, this 
work entailed a vast amount of labor 
because of the intervening time be- 
tween the opening of the war and 
March 1 of this year, as great changes 
had taken place, so that it meant the 
filing of entirely new schedules. Ow- 
ing to the great increase in values and 
the desire on part of the railroads to 
insure the greater percentage of the 
values it required some careful inven- 
torying and investigation. 


Property in Fair Shape. 


: The railroad properties as a whole are 
in pretty good condition. There has not 
been much new equipment purchased but 
the railroad companies have taken good 
care of what equipment they had. The 
railroads handled last year 33% per cent 
more freight and passengers than they 
did the year before. With the roads 
now back in private control there will 
be an effort made to rehabilitate the 
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| DES MOINES AFTER AGENTS’ MEETING 








are a lot of people who want the next 
annual meeting of the National Asso- 
ciation of Insurance Agents at Des 
Moines. A number of the national off- 
cers favor it. So do the officers of a 
good many state associations. And as 
for the lowa agents, the Des Moines 
agents in particular, and the business 
men of Des Moines are concerned— 
well, they'll make their wants known 
at the mid-year conference in Rich- 
mond, Va., March 17. 

The executive committee of the 
Iowa Association of Insurance Agents 
met with a committee from the Des 
Moines chamber of commerce last 
week and plans were formulated for 
bringing home the bacon. 


A Tested Convention City 


Des Moines claims to be equipped in 
better fashion for such a convention as 
the agents’ association will have this 
year than any other city in the coun- 
try. Two new hotels and a lot of 
others are ready to give the visitors 
good accommodations. Des Moines 
with this hotel equipment is in the 
convention business and had 125 such 


gatherings here last year. This doesn’t 
count the many conventions which va- 
rious business institutions held of their 
sales men or agents. Nor does it count 
the numerous conferences of various 
sorts. Des Moines claims to have ca- 
pacity for 5,000 visitors at a time. She 
has a hotel convention hall that will 
seat 1,500, an auditorium that will seat 
2,000 and a coliseum that will seat 
8,000. 


Factors for Successful Sessions 


The Des Moines chamber of com- 
merce maintains a convention bureau 
which functions not only in getting 
conventions to the city but in taking 
care of them after they come. This 
chamber of commerce bureau, the effi- 
cient local organization of agents, the 
strong state association of agents and 
the fifty-two insurance companies with 
home offices in Des Moines have 
planned to cooperate in making the 
agents’ meeting successful if held in 
Des Moines. 

The location of Des Moines and its 
accessibility by railroad would no 
doubt be helpful in swelling the at- 
tendance at the annual convention of 
the agents’ organization. 








properties and also to purchase new 
equipment. This, however, will take time 
as the manufacturing establishments 
have contracts far ahead. 


Will Have Inspection Service. 


The handling of railroad insurance is 
a highly specialized business that re- 
quires expert handling and definite study. 
Both the eastern and western syndicates 
have increased their facilities and can 
handle larger lines than ever. Charles 
N. Rambo, who was head of the govern- 
ment railroad inspection service and who 
was the underwriter of a mutual at 
Philadelphia that specializes on railroad 
insurance, is in charge of the eastern 
syndicate and will establish an inspec- 
tion service for the company members. 
Just how successful this will be remains 
to be seen. The railroads have relied on 
the inspection service of their insurance 
brokers and have rather resented any 
further inspection made or at least have 
been indifferent to recommendations of 
the syndicate inspectors. The Western 
Railway Underwriters has no inspection 
service but relies on the engineering de- 
partment of the brokers handling these 
lines. 


Agencies That Have the Business. 


Marsh & McLennan have a larger rail- 
road business than any other house in 
the country, have a very efficient engi- 
neering and inspection service, costing 
well up to $50,000 to $70,000 a year. 
Johnson & Higgins of New York City 
have an extensive railroad business, as 
do Smyth, Sanford & Gerard of New 
York. Alexander & Alexander at Balti- 
more have some good railroad accounts. 
Moore, Case, Lyman & Hubbard of Chi- 
cago have some railroad insurance and 
Critchell, Miller, Whitney & Barbour of 
Chicago are breaking into the railroad 
insurance game. There are scattering 
accounts in the east and some in the 
west. Some insurance offices have but 
one road. They all look, however, to the 
eastern and western syndicates to take 
care of the insurance. 

One of the interesting features of the 
return of the roads to private insurance 
is the fact that none of them have been 
impressed with the desirability of carry- 





CAPITAL WILL BE INCREASED 


National Union Directors Vote to 
Double Its Present Stock, 
Giving It $2,000,000 


PITTSBURGH, PA., March 2.—The 
directors of the National Union at their 
recent meeting unanimously resolved 
that the authorized capital stock be in- 
creased from $1,000,000 to $2,000,000. A 
special meeting of stockholders to con- 
sider and vote on the propositon is 
called for April 9. Thereafter an- 
nouncement will be made of terms on 
which the new stock will be offered. 
Each stockholder is to have the option 
of purchasing in proportion to his pres- 
ent holdings. This will give the Na- 
tional Union greater capacity and 
power. It is making progress fast. 





London Guarantee Gets Control 


The London Guarantee & Accident has 
purchased control of the North Empire 
Fire of Canada, with head offices at Win- 
nipeg. It has paid in capital $206,970. 





Warnshuis Selling Stock 


J. W. Warnshuis of Des Moines, the 
former well known field man in Iowa, 
is now connected with the fiscal organi- 
zation of the Pan-American Fire of Des 
Moines which is being organized and is 
selling stock for the company in Iowa. 





The Commercial Union will capitalize 
part of its accumulated profits, adding 
£1 share to capital, making £5 shares, 
£2 10s. paid up, instead of £1 10s. 








ing their own lines, They have had an 
experience with government control and 
evidently feel that the insurance business 
can be better conducted by private com- 
panies than by themselves or by the 





government. 
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SATISFACTORY MARINE 





Part One 


PARTS— 











PLAN TO BE EVOLVED 


Underwriters Look for Agreement 
Which Will Meet Their 
Present Problems 


INCLUDE ALL COMPANIES 


Modification May Extend Benefits to 
Foreign Concerns Which Have 
Offices in U. S. 





NEW YORK, March 2.—As the re- 
sult of a series of conferences between 


representative American underwriters 


and the chairman and vice-chairman of 
the house committee on merchant ma- 
rine and fisheries, held recently in this 
city and in Washington, and of further 
meetings scheduled to take place dur- 
ing the next ten days, it is confidently 
anticipated a workable plan will be 
evolved for improving the marine in- 
surance situation here—now in a de- 


plorable state—and of placing the home 
companies in position to effectively 
meet the competition of foreign offices. 

The original suggestion of limiting 
to American institutions the benefits 
that are expected to accrue from the 
scheme of reform previously outlined 
chas been modified, at least to the ex- 
tent of including within the scope of 
the proposed agreement all companies 
regularly admitted here. This, of 
course, will embrace the British and 
Swiss offices, many of which have been 
represented in New York for many 
years, and have large business upon 
their books. 


May Form Salvage Association 


A further anticipated development is 
the creation of an organization here 
similar to the London Salvage Asso- 
ciation, the activities of which have 
proven of such signal service to the 
British companies in the handling of 
their losses. 

Benjamin Rush, president of the 
North America and of the Association 
of Marine Underwriters of the United 
States, has been foremost in the reform 
movement, and has devoted a great 
deal of time to its advancement, fre- 
quently visiting Washington to confer 
with government officials who are 
anxious to protect American shipping 
interests and to improve the opportu- 
nities for close cooperation between 
shippers, bankers, and the marine un- 
Gerwriters of the country. 

The Federal lawmakers fully appre- 
ciate the handicap under which the 
home companies operate in competi- 
tion with the foreign offices, and are 
determined that if possible, such obsta- 
cles be removed. 


Profitable During War 


During the period of the world war 
marine insurance in this country, by 
virtue of the high rates paid both upon 
hulls and cargoes, was very profitable, 





(CONTINUED ON PAGE 40) 
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MARINE INSURANCE 
IS WELL ANALYZED 


Dr. S. S. Huebner Issues His 
Pamphlet Dealing With the 


Important Subject 
MORE LIBERALITY NEEDED 


American Companies Are Unduly Fet- 
tered in Their Operations by the 
State Laws 





WASHINGTON, D. C., Mar. 3.—Dr. 
S. S. Huebner, the insurance expert for 
the United States Shipping Board, after 
an exhaustive study of the marine insur- 
ance situation in the United States and 
after hearing the voluminous testimony 
of insurance men before the Congres- 
sional committee on merchant marine, 
has issued-a pamphlet entitled “Status 
of Marine Insurance in the United 
States,” which is, perhaps, the first com- 
prehensive review of the subject ever 
published. It cannot fail to be of deep 
interest to insurance men. 

Dr. Huebner, in addition to furnish- 
ing a scientific analysis of the facts as 
he and the committee of Congress have 
found them, makes a plea for the re- 
moval of the fetters which bind marine 


insurance in this country, to the detri- 
ment of American business and the con- 
sequent advantage of foreign competi- 
tors. 

The conclusions of the Shipping 
Board expert, will, to a large extent, be 
embodied in the recommendations of 
the Congressional committee, which are 
now ready for presentation. 


Importance of Marine Insurance 


The Huebner report emphasizes the 
extreme importance of an efficient sys- 
tem of marine insurance in building up 
the foreign trade of a nation, pointing 
out that jit is really “transportation in- 
surance,” protecting, as it does, the 
goods in transit all the way “from ware- 
house to warehouse.” It is even more 
than that, in a way, for the marine in- 
surance certificate has come to be one 
of the chief instruments of trade, rank- 
ing with the invoice, the bill of lading, 
and the draft or bill of exchange as one 
.of the four documents known as “the 
commercial set.” 

Marine insurance is declared to be 
one of the chief instrumentalities in 
trade, in that it serves to distribute 
losses to the ultimate consumer, stand- 
ardizes types of risks, creates justice be- 
tween property owners, serves as a ba- 
sis of credit, and, properly handled, 
becomes a powerful national commer- 
cial weapon. 


Salient Points Made 


Among the points made in the report 
care: 

It is important that types of vessels 
and cargoes and the numerous circum- 
:Stances connected therewith in different 
voyages and seasons or under different 
methods of loading and handling should 
be correctly estimated only by those who 
make it a regular business, that is, by 
those who engage in the underwriting 
vocation. It is only in this way that 
there can result a correct and just 
standardization of different types of 
risks under different circumstances. 
Marine insurance aims to treat risks sci- 
entifically so that one group of property 
owners is not unjustly burdened for the 
benefit of another. Foreign trade is 
:always a subject of keen rivalry among 
nations and emphasis should therefore 
be given to the importance of the posses- 
sion of strong marine insurance institu- 
tions as a source of national profit and 
independence and a powerful weapon for 





acquiring and _ controlling 
channels of foreign trade. 


Will Play Important Role 


The new era that is being ushered in 
will witness an international trade riv- 
alry unsurpassed for keenness. In this 
contest marine insurance is bound to 
play an important role. The necessary 
servants of exporters and importers are 
banking, shipping and insurance, the lat- 
ter fulfilling the very vital purpose of 
protecting and stabilizing the banking, 
commercial and shipping factors. To 
accomplish most, shipping, banking and 
insurance must be united into some co- 
operative working agreement. Appreci- 
ating the numerous property and credit 
connections that radiate from leading 
shipping, banking and insurance inter- 
ests at practically every center of for- 
eign trade, British commercial interests 
have long realized the advantage of co- 
operation between these factors since 
each can be made to serve and hasten the 
growth of the others, 


Great Britain’s Policy 


By spreading its insurance agencies to 
the remotest parts of the earth Great 
Britain has afforded to its merchants 
everywhere the convenience of having 
underwriting facilities near at hand. 
American underwriters, on the contrary, 
were never able until the recent exten- 
tion of American branch banks to foreign 
countries to enter the foreign field to 
any appreciable extent, except through 
affiliations with foreign branch banks. 
Possession of sufficient marine insurance 
facilities, free from foreign control, is 
essential for the proper safeguarding of 
commercial information. Our recent ex- 
perience with German insurance and re- 
insurance companies should make unnec- 
essary further proof that marine compa- 
nies acquire vital trade secrets exceed- 
ingly useful to the nation they repre- 
sent. Adjusters of losses and surveyors 
of vessels are in a position to obtain 
much information of a secret character. 


important 


Absence of American Facilities 


There is a lamentable absence of Amer- 
ican marine reinsurance facilities. There 
is no doubt that both England and Ger- 
many had this phase prominently in mind 
when they arranged to make themselves 
independent of all others in the matter 
of marine insurance. There is no rea- 
son why the United States should allow 
two-thirds’ of its marine insurance to 
flow into foreign hands, as is now the 
case. Despite the service ability of ma- 
rine insurance as a national weapon to 
the upbuilding of a large merchant ma- 
rine and a growing foreign trade this 
country has thus far dissipated its op- 
portunities by pursuing a policy of 
needless and paralyzing restriction. Ap- 
proximately two-thirds of all the marine 
insurance originating in this country is 
controlled directly or by way of reinsur- 
ance by foreign or foreign controlled com- 
panies. 


Disabilities Are Pointed Out 


The hearings on marine insurance be- 
fore the subcommittee of the merchant 
marine and fisheries in Congress clearly 
indicates the leading legislative disabili- 
ties which underwriters regard most inim- 
ical to the upbuilding of American marine 
insurance. Among the restrictions are: 

1. That American companies cannot 
write all lines of insurance but are re- 
stricted in the kinds they can write, 
whereas foreign companies can write all 
kinds of insurance. 

2. American companies are taxed on 
gross premiums instead of net profits. 
British companies are only taxed on net 
profits. 

3. American marine companies are a 
unit in recommending that steps be taken 
to secure greater uniformity in state leg- 
islation in order to remove a multiplicity 
of expensive regulations. 


Greater Liberality Is Needed 


4. Greater liberality should be shown 
American companies seeking to enter the 
foreign field. Due recognition should be 
given to American eompanies in their fin- 
ancial statements as to deposits required 
to be made in foreign countries in order 
to do business there and secondly sums 
owing to it from reinsurers abroad. 

5. No obstacle should be placed in the 
way of permitting groups of American 
companies to unite under proper regula- 
tions to form associations or pools to as- 
sume reinsurance and to undertake oper- 
ations in foreign countries. 


Foreign Competitive Campaign 


The necessity of freeing American 
marine insurance from the disabilities 





now restricting it is more urgent than 
ever before. <A well directed competitive 
campaign is being waged by foreign un- 
derwriters with view to again reducing 
American marine insurance to the insig- 
nificant position of prewar years. Nu- 
merous American companies entered the 
marine insurance business during the war 
but nearly all are comparatively small. 
In view of existing foreign competition 
most of them will soon succumb to the 
inevitable if their pathway is not freed 
of present obstructions. Even in the case 
of naval Vessels in the course of con- 
struction for the United States Navy from 
one-half to three-fourths of the required 
builders’ risk insurance is placed with for- 
eign companies. The reasons assigned 
why a greater volume of business is not 
placed in American companies are the 
limited number of such companies, the 
limited capital invested in marine depart- 
ments of these companies, and the ex- 
treme congestion of values of risks ow- 
ing to the large value of individual ves- 
sels and the number being constructed at 
the same time in the same yard. 


Sources of Foreign Strength | 

Dr. Huebener finds the sources of the 
strength of foreign marine insurance to 
be a world market of long development, 
a broader scope and broader reinsurance 
facilities, a close union with banking and 
shipping, freedom to combine or to form 
communities of interest, permission to 
write numerous kinds of insurance, the 
ease with which American insurance may 
be sent abroad, smaller tax burdens, 
smaller overhead charges, the support of 
home merchants and vessel owners. 


Marine Rate Making Complex 

Dr. Huebener says that an examination 
of the hearings before the committee will 
clearly indicate that marine insurance is 
far more complex than other forms of 
indemnity as regards rate making. Fire 
insurance provides against loss occasioned 
by a single hazard. Life insurance in- 
sures against an event the occurrence of 
which is inevitable and the risk concern- 
ing which is measured by the application 
of the law of average to a mortality table. 
Marine insurance, however, undertakes to 
indemnify a person against the loss of 
vessels, goods, freight, anticipated profits 
or any other insurable interest through 
any of the numerous perils connected 
with navigation. A marine insurance rate 
is really a composite—a general judg- 
ment—of all the numerous factors that 
have a bearing upon the particular hazard 
underwritten. 


Absence of Experienced Underwriters 

The necessity for comprehensive judg- 
ment accounts for the extremely small 
number of expert underwriters in a new 
marine insurance market like our own. 
It has been one of the chief reasons for 
having the marine department of a large 
number of companies placed under a com- 
mon management. The absence of trained 
men has also been responsible for the 
unwillingness of many cf our fire com- 
panies to enter the marine insurance busi- 
ness, while of those that have done so 
many of the smaller companies confine 
themselves solely to the taking of risks 
by way of reinsurance accepted origin- 
ally by some larger underwriter. 





Bankers & Shippers Elected 
At the recent executive meeting of the 
National Board the Bankers & Shippers 
of New York was elected to member- 
ship. The annual meeting of the Na- 
tional Board will be held at the Hotel 
Astor in New York May 27. Henry W. 
Eaton, former manager of the Liverpool 
& London & Globe, who is now an hon- 
orary member of the executive commit- 
tee, was present for the first time in 
three years. He came to pay a tribute 
to the late George W. Babb, former man- 
ager of the Northern Assurance, Col. 
A. H. Wray, former manager of the Com- 
mercial Union, was made an honorary 

member of the executive committee. 


Gund Holds Field Rally 

The annual field men’s rally of the 
western department of Crum & Forster 
was held in Freeport, Ill., Feb. 22-23, with 
over 50 in attendance. The various de- 
partment heads held conferences with the 
field men regarding the different classes 
of business written and the two days’ 
business session was brought to a close 
with the annual banquet, at which Man- 
ager F. M. Gund presided as toastmaster. 
Interesting and entertaining responses 
were made by the various field men called 
upon and the entire meeting was a decided 
success. 








CONGRESS IS READY TO 
AID MARINE INSURANCE 


Congressman Lehlbach Outlines 
Views of House Merchant 
Marine Committee 


TOO MANY RESTRICTIONS 


Greater Flexibility Needed in Handling 
Marine Risks Than in Other 
Insurance Lines 


WASHINGTON, D. C., Mar. 2— 
“Congress is interested in the retention 
in this country of all marine insurance 
on vessels of the United States Ship- 
ping Board and privately owned ships 
and their cargoes and stands ready to 
enact legislation or adopt any other 
means to encourage the expansion of 
the marine insurance business in the 
United States,” said Congressman Fred- 
erick R. Lehlbach of New Jersey, chair- 
man of the house merchant marine sub- 
committee, which has for some months 
been thoroughly investigating the ma- 
rine insurance question. 


Handicapped by Restrictions 


“The marine insurance business is 
handicapped and hedged about by a 
multitude of federal, state and local 
laws and regulations which have their 
place in restricting the operation of life 
and fire insurance companies that do 
business upon stationary lines, but cer- 
tainly should not be applied to the 
marine insurance business, whose great- 
est need is entire flexibility,” continued 
Mr. Lehlbach. 

“Our committee recently wrote to the 
governors and insurance commissioners 
of all states, suggesting the redrafting 
of the restrictions upon marine insur- 
ance companies. Very encouraging re- 
plies were received, especially from the 
coastal states where most of this busi- 
ness is carried on.” 


Committee to Report Soon 


The house merchant marine commit- 
tee, after several months given to in- 
vestigation is ready to make its report 
to Congress shortly. The committee’s 
report will have attached to it a com- 
prehensive report on the whole marine 
insurance question by Prof. S. S. Hueb- 
ner, an economist on the faculty of the 
University of Pennsylvania, and an 
acknowledged leading authority on the 
subject. He has been acting in an ad- 
visory capacity to the house committee 
and to the shipping board. 

The committee’s report will recom- 
mend no general marine insurance leg- 
islation, it is understood, but suggests 
that congress enact a marine insurance 
law for the District of Columbia. It is 
proposed that this law shall stand as a 
model for adoption by other states and 
the governors and legislators of other 
states will be asked to have their in- 
surance laws conform to the bill to be 
enacted for the District of Columbia. 


Interested in New York Conferences 


“Congress is deeply interested in the 
conferences being held in New York 
by representatives of perhaps 50 in- 
surance companies with a view to draw- 
ing up plans for taking care in this 
country of all American marine insur- 
ance instead of our companies being 
compelied to reinsure in Europe,” said 
Congressman Lehlbach. “If this con- 
ference finds that further development 
of the marine insurance business here is 
hampered by the limitations of the 
Shernian anti-trust law I feel certain 
that congress will remove that restric- 
tion because it is not needed. 

“The ability to take care in this 
(CONTINUED ON PAGE 40) 
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NEW DEPARTMENT HEAD 
KNOWN AS ORGANIZER 


M. B. Trezevant Outlines Plans for 
Insurance Work of U. S. Cham- 
ber of Commerce 


TO WORK FOR HARMONY 


Expects to Make It Meeting Ground 
for Insurance Interests and the 
General Public 


WASHINGTON, D. C., Mar. 2.—M. 

Trezevant, who has been made man- 
ager of the insurance department of the 
Chamber of Commerce of the United 
States, is very largely responsible for 
the plans under which that department 
is being developed. He was acting as 
a field secretary when the plans for or- 
ganizing the insurance department were 
actively gotten under way last May 
and the plans for development were 
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M. B. TREZEVANT 


turned over to him, insofar as the field 
work was concerned. 

Mr. Trezevant has had wide training 
as an organizer in the past and he pre- 
pared a basic plan for the construction 
ee the department, the fundamental 
parts of which will undoubtedly remain 
intact upon the acceptance of the or- 
ganization as completed. His plan was 
evolved after conference with many in- 
surance executives, both as to com- 
panies and organizations, and he says 
that as a matter of fact it is a com- 
posite of the intelligent and expressed 
thought of these men, who felt a very 
keen interest in the proper organiza- 
tion of this important department of 
the national chamber. 


Was Selected Unanimously 


He is thoroughly conversant with 
the policies, activities and personnel of 
the United States Chamber of Com- 
merce and the fact that he had no pre- 
vious insurance affiliations removed the 
objection in his case which was raised 
in connection with other men proposed 
for the place. There was a unanimous 
agreement upon his nomination. 

Mr. Trezevant is a native of Mem- 
phis, Tenn., but most of his active busi- 
ness life has been spent in New Or- 
leans. He served as city editor of the 

“Daily States” and was also at one 
time insurance editor of that paper, 
which brought in the acquaintance of 
many insurance men. He has acted as 
advertising manager of the Southern 
Pacific railroad and steamship lines at 
Houston, Tex., and. of the New Orleans 





panies, 


which pulled ahead of it in 1918, as 


HARTFORD TAKES LEAD 
FIRST IN PREMIUM INCOME 


Has Narrow Margin Over Home, 


Which Still Leads in Assets 
and Surplus 


In the race for leadership among 
the great American fire insurance com- 
the Hartford Fire again takes 
first place in premium receipts on its 
showing for 1919, with a total of $35,- 
103,080. It has a very narrow margin, 
however, over the Home of New York, 


the Home’s premium income last year 
was $35,036,287. The Home still holds 
the lead in assets, with a showing of 
$54,595,060, against $50,590,320 for the 
Hartford, and in surplus, with $15,825,- 
966 against $14,089,055, but the Hart- 
ford made record breaking gains on 
both those items, showing an increase 
in assets during the year of $10,866,341 
and in surplus of $4,965,395. 

The Aetna takes third place in pre- 
mium income with a showing of $22,- 
026,852. The North America shows 
premiums for the year of $20,999,579, 


Great American $18,175,862, Conti- 
nental $15,591,353, and National of 


Hartford $15,147,346. 

The Continental, while standing sixth 
in point of premium income, ranks 
third in assets, with $39,624,736, and 
third in surplus with $11,364,824, its 
nearest competitors on those two 
items being the Aetna, with assets of 
$37,114,626 and surplus of $10,705,995, 
and the North America, with assets of 
$34,978,590 and surplus of $10,728,227. 








Power & Light Company. He was for 
a number of years general manager of 
the New Orleans Association of Com- 
merce, graduating from that position 
into the field of national work, as one 
of the field secretaries of the United 
States Chamber of Commerce, in which 
capacity he was entrusted with the de- 
velopment and now with the manage- 
ment of the insurance department of 
the Chamber. 

Speaking of the future work of the 
department of which he is now the 
head, Mr. Trezevant says: 


To Be Made Meeting Ground 


As to the plans of the Chamber, T think 
this may be summarized by saying it is 
intended to be the meeting ground, na- 
tionally speaking, of insurance interests 
and the general public, i. e., the buyers 
of insurance. Of course there are prob- 
lems peculiar to insurance, but which 
inevitably affect the insurance buying 
publie and it is through this contact that 
these insurance needs may be expressed. 
For example, insurance interests may and 
undoubtedly will desire to place before 
the general business public some question 
of national importance. It would have its 
origin within the insurance department 
and after a careful study both from the 
standpoint of insurance and the public, it 
would finally reach the board of directors 
of the United States Chamber of Com- 
merce. Upon this board rests the respon- 
sibility and right of determining whether 
the question presented is of national or 
timely importance to be presented by 
means of the referendum system, to the 
constituent (organization) members of 
the United States Chamber of Commerce 
and through these organization members 
to their own membership. Should the 
board of directors decide affirmatively the 
referendum is prepared and sent out and 
within a specified time is returned to 
Washington headquarters, where the vote 
is tabulated and promulgated. This vote 
having been taken, it may fairly be said 
to represent the opinion of organized busi- 
ness throughout the United States and as 
such is entitled to weight and considera- 
tion. 

Naturally there are many other ques- 
tions for the consideration of the depart- 
ment, which would be more or less inter- 
nal and as affecting insurance policies 
generally. Therefore, the insurance de- 
partment gives opportunity for conflicting 





ENGLISH INVESTORS ACTIVE 


GO STRONG ON MARINE 


Many Authorities Feel That the Busi- 
ness Does Not Justify the Rose- 
ate Anticipations 


The “Financial News” in London in 
commenting on marine insurance opera- 
tions last year says that 1919’s great 
feature was the development of the 
financial side of this business. Many 
companies increased their capital, new 
companies were organized and people 
were anxious to invest their money in 
marine insurance ventures. The “Finan- 
cial News” says that the authorities 
hold that the best days of the marine 
insurance are past. It declares that 
the general conditions of the market 
did not justify the enthusiasm with 
which the public has taken up this 
branch of indemnity. 

The cargo market has suffered from 
over-expansion and the competition has 
been so great that in some cases rates 
were lower than they were in 1914. 
During the year the “Financial News” 
said a strong movement was on foot to 
eliminate what may be termed mer- 
chant risks from the marine policy. 
These risks are those incidental to the 
ordinary course of trading such as 
theft, pilferage, damage by rain and 
fresh water and leakage. These are by 
no means perils of the sea but they 
were added to policies as a means of 
attracting business. The result of this 
liberality has proved disastrous. An 
effort is now being made to obtain a 
marine policy which is less expensive 
in its cover. If these extraneous fea- 
tures are to be covered an extra pre- 
mium should be secured. 


Brought Interesting Problems 


The “Financial News” says that the 
hull market in 1919 brought a very in- 
teresting problem to underwriters. The 
three factors with which they have had 
to deal are the cost of repairs, the 
values on which vessels are insured and 
the rate made for insurance. The in- 
crease in cost of repairs, according to 
the Institute of London Underwriters, 
is practically 250 per cent. The “News” 
says: 

“In the opinion of many underwriters 
the increase of cost for repairs far ex- 
ceeds the set-off obtained by the in- 
crease in insured values. There is, 
however, a certain proportion between 
the cost of repairs and the cost of 
building new steamers, and since in- 
sured a are to a certain extent de- 
pendent upon the cost of replacement 
by a new steamer, it would seem prob- 
able that the balance between values 
and repair bills is roughly accurate.” 








explain that the insurance department is 
intended in no sense toentrench upon or 
overlap the functions and activities of 
existing insurance organizations. I know 
of no American business so well supplied 
with highly organized and expert associa- 
tions performing effectively for their par- 
ticular class of interest as is insurance. 
Our theory there would be that of co- 
operation upon any uniform plan agreed 
upon by such organizations forming the 
constituent membership of the depart- 
ment. 

Above all things else we intend to pro- 
ceed very carefully and conservatively in 
the organization of the department and 
bring to bear upon this fundamental fea- 
ture the best insurance minds in the 
country. 

It would be fatal to establish a rigid 
formula. On the other hand we must es- 
tablish a definite and firm foundation, the 
super-structure of which should be made 
so elastic as to conform to the necessities 
of experience and actual conditions. 

The insurance department is entitled to 
and will have two members on the general 
board of directors of the United States 
Chamber of Commerce, thus at all times 
maintaining contact between the depart- 
ment and the general board. These two 
directors will be nominated at the next 





insurance interests to harmonize where 
possible. Perhaps I should be careful to 


:Congressional 


AMERICAN COMPANIES 
ARE,URGED TO ACTION 


Sub - Committee 
Makes Its Report on Marine 
Insurance Policy 


MANY RESTRICTIONS SEEN 


Unless Bureau Is Formed and Business 
Taken Care of, Government 
Will Act 


WASHINGTON, D. C., March 2— 
The sub-committee of the committee on 
merchant marine and fisheries of which 
F. R. Lehlbach is chairman, has made 
a most important report recommending 
that marine companies combine to take 
charge of the business now flowing to 
this country. The companies are told 
that if they do not get together and 
work out a satisfactory plan the gov- 
ernment will not only remain in the 
marine insurance business, but will ex- 
tend its activities. It is further recom- 


mended that legislation be enacted in 
the District of Columbia to permit the 
formation of such a corporation here 
and to stimulate favorable laws in the 
states to promote marine insurance. It 
is recommended that the 1 per cent tax 
on marine premiums be removed. A law 
to dispel fear of prosecution under the 
anti-trust act is also advocated. 


Marine Institution Is Necessary 


The committee says that all evidence 
leads to the conclusion that a strong 
and independent national marine insti- 
tution is an absolute necessity to a 
nation’s foreign trade equipment. It 
does not exist in the United States 
today. Competitors of the United States 
are using marine insurance as a na- 
tional commercial weapon for the ac- 
quisition and development of foreign 
markets. Failure to act now in strength- 
ening our marine insurance facilities and 
placing them in an independent posi- 
tion free from foreign control cannot 
be regarded otherwise than as the neg- 
lect of a duty and an opportunity. 


Importance of Marine Insurance 


The committee says that marine in- 
surance is more than a fundamental 
agency of commerce. Its importance 
extends beyond the ordinary service of 
protecting property and credit. Its use 
as a competitive weapon in interna- 
tional trade has been demonstrated i 
many ways. American interests have 
largely lost their grip on this type of 
underwriting. Only 62 direct writing 
American companies participated in 
ocean marine insurance in 1918. Two 
companies of this group received nearly 
one-fourth of total net marine premiums 
and ten nearly two-thirds. Thirty-six 
received only 8 per cent. Nearly one- 
fifth of the direct writing American 
companies were found to be owned by 
foreign companies or closely allied 
with them. 


British Companies Favored 


British companies are favored by the 
following factors: A world market of 
long development, a broader spread of 
business and broader reinsurance facil- 
ities, more freedom to combine or to 
form communities of interest, permission 
to write numerous kinds of insurance, 
ease with which American insurance 
may be exported abroad, a much smaller 
tax burden, a smaller overhead charge, 
dependable support of home merchants 
and vessel owners. 

The committee feels that serious legis- 
lative burdens and restrictions confront- 
ing American companies are unnecéssary 
and are largely traceable to a short- 
sighted policy, continued during many 





annual meeting of the Chamber in At- 
lantie City, April 27 to 29. 





years and dictated by local desires 
(CONTINUED ON PAGE 6) 
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Incorporated in 1865 


MILLERS 


NATIONAL INSURANCE 
COMPANY 


OF CHICAGO, ILLINOIS 


44th Annual Financial Statement 


December 31, 1919 


ASSETS 


MARKET VALUE 


Government Bonds (Canada)....... .$ 149,500.00 
Government Bonds, U. S. Liberty and 

EY BON 5 ea Go occhea bs KS 796,560.00 
SE a Le OF 1,561,043.20 
Municipal and County Bonds ........ 219,480.06 
Pe IEE es ono SS kas ceae te ites 99,200.00 
TreeGen Go. Bends... i hc eck e. 26,012.00 
Gas and Electric Light Bonds........ 26,900.00 
eas Mataee ends... ax 6s. se adhe 9,300.00 


Adjustment and Salvage Co. Stocks. 1,050.00 





Total Bonds and Stocks......... $2,889,045.20 


606,986.25 
228,674.38 
221,796.04 
70,342.49 
1,282.00 


Real Estate Mortgages, First Lien. . 

Cash in Bank and on Hand.......... 
Premiums in Course of Collection... . 
Accrued Interest on Investments..... 
Accounts Receivable 





Total Admitted Cash Assets... 


LIABILITIES 


Unpaid Losses, including 
all reported or sup- 
posed Losses ........ $ 

Re-Insurance Reserve 

Accrued State, County 
and Municipal Taxes . 

All Other Claims....... 


Net Cash Surplus over 


.$4,018,126.36 


178,958.66 
1,624,879.87 


31,969.05 
33,777.34 
500,000.00 





all Liabilities...... «=» 1,648,541.44 
$4,018,126.36 
Cash Surplus to Policyholders ...... $ 2,148,541.44 
Losses Paid since Organization ..... 12,823,506.33 


C. B. COLE, President M. A. REYNOLDS, Secretary 
F. S. DANFORTH, Assistant Secretary 





























RIVALS FOR MEETING 


WANT NATIONAL CONVENTION 





Des Moines, Detroit and Indianapolis 
Are All Strong Bidders for 
Agency Gathering 





NEW YORK, March 3.—Among 
other important matters to be de- 
termined upon at the forthcoming mid- 
year meeting of the National Associa- 
tion of Insurance Agents, will be the 
selection of a place for holding the 
annual gathering of the organization. 
The association this year will celebrate 
its 25th anniversary. It is intended 
that the convention, scheduled to take 
place either in September or October, 
be worthy the occasion. Three cities 
are actively campaigning for the honor 
of entertaining delegates to the next 
annual gathering—Des Moines, Detroit 
and Indianapolis, with the first named 
apparently in the lead. Los Angeles, 
too, is still on the list, although the 
recent unanimous opinion of members 
of the executive committee of the or- 
ganization that the California city was 
too distant to insure a large attend- 
ance of members, particularly at a time 
when a record meeting is desired, is a 
severe blow to its aspirations. 


Los Angeles is Out of It. 


Des Moines, Detroit and Indianapolis 
are all centrally located; each is an im- 
portant insurance center and can supply 
abundant facilities for the entertainment 
of visitors. At the Louisville convention 
last September the Des Moines agents 
made a hard drive to secure the gather- 
ing for their city in 1920. Across the 
lobby of the Seelbach hotel was stretched 
a fifty-foot banner proclaiming the nu- 
merous advantages of the “Hartford of 
the West,” while delegates from the city 
were working in season and out to se- 
cure pledges of support from their non- 
resident associates. Iowa has one of 
the most progressive agents’ associations 
in the middle west, and the Des Moines 
local organization is one that has always 
taken a lively interest in the general 
association movement. The hotel facili- 
ties of Des Moines will be greatly im- 
proved through the addition of two large 
and thoroughly modern hostelries now 
in process of erection, and which it is 
anticipated will be fully ready for occu- 
pancy before the date of the convention 
arrives. 


Indianapolis and Detroit 


Indianapolis, an admirable convention 
city, has twice entertained the National 
association, while Detroit has once been 
so honored. Nevertheless both cities are 
anxious that they again be chosen, and 
their representatives are working hard to 
secure a decision to that end. The field 
is an open one, and while Des Moines 
appears now to be in the lead, a choice 
will not be made until the final session 
of the mid-year gathering of the associa- 
tion is held. 

The executive committee of the organ- 
ization is still scanning the field for the 
right man to secure as secretary of the 
body, ‘and will not announce a choice 
until the Richmond meeting. 


Miscellaneous Notes 


Carroll L. DeWitt, superintendent of 
agencies for Fred S. James of New York, 
is on a trip through the west. 


The annual statement of the Agricul- 
tural reports total assets of $6,711,670, 
with surplus to policyholders of 
$2,510,340. 


Arthur W. Howell, well known in in- 
surance and shipping circles in Philadel- 
phia, died last week at his home there, 
after a long illness. Before retiring sev- 
eral years ago he was associated with 
Curtis & Brockie. 


It is reported that interests associated 
with the Central Fire Office have pur- 
chased the large modern building at 92 
William Street, New York, a structure 
tenanted largely by insurance companies 
and agents, and will occupy a portion of 
it for its own needs. 


The latest annual statement of the 
United States branch of the Eagle, Star 
& British Dominions, of which Fred S. 
James & Co. are managers in this coun- 




















try, shows assets of $2,672,352 and net 
surplus of $903,642. 








HOME IS IN CONTROL 


NEW OFFICERS FOR THE CITY 





Company Will Now Be in the Eastern 
Union and the Western 
Union 





NEW YORK, March 1.—Interests 
allied with the Home assumed physi- 
cal possession of the City of New 
York today, when at a deferred meet- 
ing of directors of the latter corpora- 
tion the following named were elected 
its officials: President, E. G. Snow; 
vice-presidents, F. C. Buswell, Clarence 
A. Ludlum, Frank E. Burke and F, W. 
Kentner; vice-president and treasurer, 
C. L. Tyner; vice-president and secre- 
tary, Wilford Kurth; secretary, J. Car- 
roll French; assistant secretaries, V. P. 
Wyatt and R. S. Kissam. All of these, 
save Messrs. Burke, Kentner, French: 
and Kissam, occupy similar positions 
with the Home. Mr. Burke, too, is a 
Home .man, though not an executive, 
having for years been its New York 
state agent. He is to be the under- 
writing manager for the City of New 
York. Mr. Kentner has been vice- 
president of the City of New York for 
several years, and is accounted an ex- 
cellent fire insurance man. Mr. French 
and Mr. Kissam were both former offi- 
cers of the same company. The capi- 
tal of the City of New York will be 
increased to $1,000,000, and a substan- 
tial addition made to its net surplus. 
As the Home is a stalwart Union com- 
pany, both in the east and the west, it 
will bring its subsidiary into the same 
fold. At present, the City of New 
York is non-union in the east, and a 
member of the Western Insurance 
Bureau of the west. 


AMERICAN COMPANIES 
ARE URGED TO ACTION 


(CONTINUED FROM PAGE 5) 


which view marine insurance as a purely 
state matter rather than a national in- 
stitution, which it really is. 


Approached in Three Ways 


The committee says the subject must 
be approached in three directions: First, 
self-help on the part of American 
companies through cooperative action, 
especially in the formation of a compre- 
hensive insurance bureau for reinsurance 
purposes; secondly, federal assistance, 
and, thirdly, state help through the re- 
moval of unnecessary and paralyzing 
legislative restrictions. 

Numerous meetings have been held 


between the congressional committee 
and the underwriting interests. The 
companies have arranged themselves 


into two groups, one freely expressing 
a desire to go ahead and the other 
composed mainly of companies whose 
business associations with foreign rep- 
resentatives have been of long standing 
showing some hesitancy, probably be- 
cause the proposed arrangement would 
involve some sacrifice. 


Federal Government Should Cooperate 


The committee feels that the federal 
government should reciprocate by co- 
operating with the companies and should 
go out of the marine insurance business. 
The committee states that if the Amer- 
ican companies do not rise to the occa- 
sion and create an insurance bureau, 
then an entirely different situation will 
present itself. Present conditions can- 
not be allowed to continue. While the 
committee favors marine insurance con- 
ducted by private interests, it cannot be 
unmindful of the present unsatisfactory 
conditions. Should the contingency 
arise that American companies will fail 
or refuse to cooperate on a comprehen- 
sive scale, the committee is decidedly of 
the opinion that the government should 
remain in the marine insurance business 
even to the extent of greatly enlarging 
its operations. 





To encourage farm writing mutual 
fire insurance companies the federal de- 
partment of agriculture has prepared a 
series of suggestions for state laws gov- . 
erning their organization and control. 
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OF LIVERPOOL, ENGLAND. 


United States Offices 


NEW YORK CHICAGO, ILL. SAN FRANCISCO NEW ORLEANS, LA. 
Hugh R. Loudon, President R. H. Purcell, Manager Thos. H. Anderson, Manager Clarence F. Low, Manager 
J. B. Kremer, Vice-President W. P. Robertson, Asst. Manager Geo. F. Guerraz, Asst. Manager J. G. Pepper, Asst. Manager 


Robt. H. Williams, Secretary E. E. Wells, Supt. of Agencies Logan B. Chandler, Dep. Asst. Mgr. R.H. Colcock, Jr., Dep. Asst. Mgr. 
T. A. Weed, Ass’t Secretary 
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(NATIONALUNION, he 
Se rede i) 
Nag wat, fia 


THE Americanization Movement of a] 
the National Board of Fire Under- & 
writers is worthy of the utmost support. J 


The NATIONAL UNION appeals 4 
to American Agents, including its own & 
representatives, to volunteer their ser- 
vices and lend their influence in heip- 
ing to stamp out the pernicious propa- 
ganda of the radical element. aj 

In supporting the high principles of ey 
American Government and American © 
institutions, every true citizen will do 
his duty, to the end that those wishing © 


to harass business and impeach the good & 
faith and worthy purposes of honest, & 
industrious and loyal Americans wil] © 
find the soil utterly unsuited to the & 
tares they seek to sow. . 

ie 
~ a Tia ee 














































Western Assurance Company 


FIRE EXPLOSION---RIOTS, CIVIL COMMOTIONS AND STRIKES--- 


ASSETS 
State and Municipal Bonds...............ccececccccecccceeen. $1,586,947.12 
Stocks and Corporation Bonds.................0......000.0., 1,272,836.19 
Cash with Trustees and in Banks............................ 822,448.90 
Premiums in course of collection......................... 0... 1,251,156.58 
Interest Ee N56 3 0 ck a Sin soni Lic wssn.ackcensupcionundsamaie's 40,098.38 
Reinsurance due on Losses paid.........................- 0. 445.03 
$4,973,932.20 
LIABILITIES 

Reserve for unearned premiums.................. $1,808,108.02 

Losses in course of adjustment................... 1,147,622.74 

Taxes and Commissions accrued but not yet due. 117,301.69 
3,073,032.45 
SURPLUS TO POLICYHOLDERS....................... $1,906,899.75 


Total Losses paid in United States from 1874 to 1919, incl... .$46,673,033.35 


New York City, New Jersey 
and Suburban General Agents: 
CHAS. E. WICKHAM, 


Oc : 
MARITIME UNDERWRITING AGENCY, Inc., 


of Toronto 
Canada 


Incorporated A. D. 1851 


AUTOMOBILE, MARINE AND TORNADO INSURANCE 


Financial Statement as at December 31st, 1919 
U. S. BRANCH 











280,351.67 
167,283.42 





FIRE DEPARTMENT 
Brooklyn Agents: 
ANDREW J. CORSA & SON, 
151 Remsen Street, 
Brooklyn, N. Y. 


MARINE DEPARTMENT 


ean Marine Branch: Inland Marine Branch: 
CARPINTER & BAKER, 
General Agents, 
No. 3 South William Street, 
New York, N. Y. 


55 John Street, 
New York, N. Y. 





General Agents, 
No. 1 South William Street, 
New York, N. Y. 














MICHIGANDERS 


HOLD BLUE GOOSE ROUND-UP 


RALLY 





Most Loyal Grand Gander John A. 
Hanson Guest of Honor at Well- 
Attended Meeting 





OFFICERS ELECTED 


Gander, G. A. Minsky, 


Most Loyal 
American, N. 

Supervisor—G. P. Kessberger, Citizens, 
Mo. 

Custodian—S, 
Liberty. 

Guardian—R, E. Safford, L. & L, & G,. 

Keeper—E. J. Hicks, New York Under- 
writers. 

Wielder—M. M. Hawxhurst, London. 


T. Sheppard, National, 


GRAND RAPIDS, MICH., Mar. 3.— 
Michigan field men met here last night 
for the fourteenth annual banquet and 
business session of the Michigan Pond 
of the Blue Goose. The meeting was 
the most successful in the history of 
the order, and brought out the largest 
attendance on record. The real Blue 
Goose spirit is very much in evidence 
in Michigan. The order is in a flour- 
ishing condition in the Wolverine state 
and the meetings held each year have 
become famous. 

Most Loyal Gander, H. E. Bowen, 
of the Royal presided at the business 
session in the afternoon. An indica- 
tion of what has happened in the 
Michigan field during the past year 
was given when it was announced that 
there were 24 goslings to be put 
through the initiation ritual. Exactly 
21 field men have retired from the serv- 
ice in Michigan to go into the local 
business or to other fields during the 
past six months. There were many 
new faces at the Grand Rapids meet- 
ing. 

Hanson Honor Guest 

John A. Hanson was the guest of honor 
at both the business session and the 
dinner. Mr. Hanson, who was appointed 
manager of the Western Adjustment at 
Grand Rapids three months ago, is Most 
Loval Grand Gander of the Blue Goose 
and the Michiganders showered honors 
ee aie was, as usual, a rare 
treat. The full ritual was employed and 
the ceremony was at times most im- 
pressive and at other times not quite 
so imposing. Dudley H. Luce of the 
Providence-Washington handled the ton- 
sorial instruments in finished style and 
wielded the big stick in a manner that 
indicated long experience and familiar- 
ity with the job. 

Cc. R. Tuttle Toastmaster 


Cc. R. Tuttle, western manager of the 
North America, was the toastmaster at 
the dinner. William Tecumseh Benal- 
lack, general agent of the Michigan Fire 
& Marine and past most loyal gander - 
the Michigan Pond, presented H. 5. 
Bowen, the retiring head, with a hand- 
some Blue Goose scarf pin. _His highness 
John A. Hanson outlined briefly the pres- 
ent status of the Blue Goose and an- 
nounced that Michigan is the third — 
out of 27 established in the country. e 
stated that within the past fortnight a 
pond has been established in New York 
City through the efforts of W. E. Mal- 
lalieu of the National Board, deputy 
Most Loyal Grand Gander. At Mr. Han- 
son’s suggestion a telegram was sent to 
Mr. Mallalieu from the Michigan Pond 


(CONTINUED ON PAGE 10) 





EXPERIENCED MAN 

18 years in insurance business 
desires change from present con- 
nection. Has thorough knowledge 
fire insurance and general knowledge 
of other branches. 6 years executive 
experience in handling large accounts. 

Open for any proposition with bet- 
ter opportunities either in Chicago 
or New York. 
Address 84 X, care THE NAT- 
IONAL UNDERWRITER. 














EXPECT BIG MEETING 


—_—__ 


MANY WILL GO TO RICHMOND 





Brokerage and Non-Agency Mutual 
Questions to Be Up at Agents’ 
Mid-Year Session 





NEW YORK, March 2.—Reports re- 
ceived at national headquarters in New 
York from all the states indicate that 
the mid-year meeting of the National 
Association of Insurance Agents at 
Richmond, Va., March 17-18, will be 
the largest in point of attendance ever 
gathered at any but a national conven- 
tion. The interest of the members is 
particularly keen over two principal 
questions: the brokerage problem and 
non-agency mutual competition. Vig- 
crous efforts are to be made at this 
meeting to arrive at a solution of these 
questions that will be satisfactory to 
the companies and the agents. 

Program Virtually Complete 


President Cox and Chairman Case of 
the executive committee have unre- 
mittingly devoted themselves to the 
interests of the meeting for several 
weeks past, have fully advised the 
membership of the necessity for prompt 
and decisive action on these and sev- 
eral minor questions and with the as- 
sistance of the Richmond committee on 
arrangements—S. T. Pulliam, chair- 
man; Geo. W. Warren, Geo. A. Gibson, 
B. Miller McCue and W. B. Claiborne 
—have made all the necessary prep- 
arations. 

The program is virtually complete 
but its promulgation is temporarily 
withheld awaiting the definite accept- 
ance by several prominent persons who 
have been invited to participate. 

Arrangements have been made to de- 
vote the forenoon session of the sec- 
ond day, Thursday, to a joint discus- 
sion of mutual competition between the 
executives of the casualty companies 
and the members. It is desirable that 
conditions as they exist be presented 
from the viewpoints of companies and 
agents. 

President Cox has sent invitations 
to the presidents of the casualty com- 
panies to be present. In his invitation, 
after briefly outlining the agents’ ac- 
tual experience with mutual competi- 
tion and assuring the executives of the 
necessity for plans more effective than 
at present in use, President Cox says: 

“We are seeking to hit upon some 
plan which will be effective. We be- 
lieve that the executives of the com- 
panies are the ones to whom we should 
turn for help and advice, before mak- 
ing any new moves.” 

Based upon personal interviews with 
the leading executives of several large 
casualty companies, the officials of the 
National Association are warranted in 
stating that the former are in favor of 
the joint discussion of mutual compe- 
tition by the companies and the agents 
at the Richmond meeting, and it is cer- 
tain that the companies will be well 
represented there. 

Important Meeting Scheduled 

The announcement is made at the New 
York headquarters that on the evening 
before the Mid-Year meeting there will 
be two important meetings. The first at 
5 p. m., March 16, will include all the 
members of all the standing committees 
of the association. Each chairman is 
charged with the duty of trying to have 
every member of his committee present 
at that meeting. 

At 7 p. m. March 16, everybody present 
will sit down and partake of a get-to- 
gether dinner of the “Dutch treat” vari- 
ety, after which there will be a general 
free-for-all good time, with plenty of 
music (probably of the fox trot and jazz 
brand), congregational singing and jollity. 
Improvised songs to well known tunes, 
such as “Smile, Smile” and “Pack Up 
Your Troubles,” etc., will be welcomed. 

One of the interesting features of the 
Mid-Year meeting will be the call of the 


states. This number will positively be 
presented. 
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CHANGES IN THE FIELD 











TALLMAN GIVEN PROMOTION 





Made General Agent of Royal Ex- 
change in West, with Supervision 
Over Five States 





J. B. Tallman of Chicago, who has 
been special agent of the Royal Ex- 
change, has been appointed general 
agent of the company in the west with 
supervision over Illinois, Indiana, Wis- 
consin, Minnesota and South Dakota. 
Under the new arrangement the Royal 
Exchange will become more of a fac- 
tor in the west and Mr. Tallman will 
engage two field men to travel the ter- 
ritory under his charge. 

Mr. Tallman has been with the Royal 
Exchange for the past 15 years and 
prior to his connection with the com- 
pany was with the old Manchester 
Fire. He has always been one of the 
hard workers in the western field with 
a large territory to look after. He has 
never sought the center of the stage, 
but has always done effective work for 
the Royal Exchange. During his entire 
connection with the company his field 
has always yielded a profit. 





Walter R. Hunter 


Walter R. Hunter of Minneapolis 
has resigned as special agent of the 
Royal Exchange in Minnesota to be- 
come manager of the insurance de- 
partment of R. C. Wight & Co. at St. 
Paul, Minn. Before going in the field 
with the Royal Exchange Mr. Hunter 
was chief clerk with the Wisconsin In- 
spection Bureau and later became an 
engineer for Marsh & McLennan. He 
has made an excellent record in the 
field and his new connection affords 
him a fine opportunity for a larger de- 
velopment of his talents. 


L. B. James and C. A. Lyons 


The New Hampshire Fire has re- 
adjusted its Michigan field. L. B. 
James has been acting as special agent 
for both the New Hampshire and the 
County. He is now appointed state 
agent for the New Hampshire. C. A. 
Lyons, who has been assisting Mr. 
James, has been appointed state agent 
for the County. Both men hereafter 
will make their headquarters at Detroit 
instead of Hillsdale. 








E. J. Mosher 


E. J. Mosher, who recently resigned 
as special agent for the Westchester 
in Ohio, has been appointed special 
agent in the state for the Great Ameri- 
can and the American Alliance. He 
will have his office with R. T. Huggard, 
state agent at Columbus. 





Cc. O. Bray 


C. O. Bray of Bloomington, IIl., spe- 
cial agent for the Home, has resigned 
to go with the Hartford as special 
agent in Indiana, with headquarters at 
Indianapolis. 





C. S. Bye 


. S. Bye, special agent for the 
Northwestern Mutual Fire at Fargo, 
has been appointed special agent for 
the Northwestern Fire & Marine in 
southern North Dakota. 





K. V. Robbins 


K. V. Robbins, formerly of the in- 
surance department of the Terre Haute 
Trust Co. at Terre Haute, Ind., has 
been appointed automobile 
agent for the Home and Franklin Fire 
covering Indiana, Michigan and Ken- 
tucky. Mr. Robbins is making his 
headquarters at Indianapolis in the 
Merchants Bank building with State 


special. 


HELLIWELL GOES TO NIAGARA 





Queen Special Agent in Wisconsin 
Makes a Shift—Prominent in 
Field Circles 





C. P. Helliwell of Milwaukee, special 
agent in Wisconsin for the Queen, has 
been made Wisconsin state agent of the 
Niagara and Niagara-Detroit Under- 
writers. The appointment was made by 
Henry J. Houge, manager of the 
Niagara-Detroit Underwriters, who was 
on a western trip. Mr. Helliwell is one 
of the leading men in the state, having 
gone there six years ago from the west- 
ern department of the Queen, where he 
was chief clerk. He has been 25 years 
in the business, 14 of which have been 
with the Queen and 11 years previous 
with the old western department of the 
Connecticut. He is one of the promi- 
nent men of the Wisconsin Field Club 
and has always been interested in pro- 
moting the general welfare of the 
business. Mr. Helliwell will not take 
his new position until the first of April. 
He succeeds Hillis C. Rhyan, who re- 
signed to go with the Hartford Fire. 





Arthur Baude 


Arthur Baude of Minneapolis, special 
agent for the Queen in Minnesota, has 
been transferred to Michigan, where he 
is made state agent. He will have his 
headquarters in Detroit. 





Nolan G. Perry 


Nolan G. Perry has been appointed 
special agent of the Security of New 
Haven for Tennessee and Arkansas, 
with headquarters at Memphis. He 
was formerly an inspector with the 
Tennessee Inspection Bureau and the 
Western Actuarial Bureau and special 
agent for the Westchester in Indiana. 





Edward S. Merrill 


Edward S. Merrill of Belvidere, IIl., 
former special agent of the Hamburg- 
3remen, has been appointed western 
special agent of the London & Scottish. 





Thomas G. Linnell 


Thomas G. Linnell of Minneapolis, 
who is connected with the General In- 
spection Company of.-that city, has been 
appointed special agent of the Great 
American in Minnesota and will assist 
State Agent Jordan. Mr. Linnell has 
been with the inspection company for 
three years and during that time has 
secured a valuable training. He is the 
son of Louis Linnell, one of the chief 
examiners in the western department of 
the Great American. 





- David D. West 


David D. West of Grand Rapids, 
Mich., who was recently appointed 
executive special agent of the Penin- 
sular Fire of that city, has resigned. 
He formerly traveled for the Inter- 
State Fire in Michigan, Ohio and In- 
diana. 





W. P. Enzweiler 


W. P. Enzweiler of Chicago, special 
agent of the Continental in Cook 
county, has been appointed Cook 
county special agent for the Milwaukee 
Mechanics and will work in conjunc- 
tion with Manager L. Persons Warren. 
Mr. Enzweiler has a good insurance 
record in the office and field. He was 
formerly an examiner. 





J. W. Clark and W. C. Cadwallader 


J. W. Clark, who has been special 
agent of the Phoenix of Hartford in 
Michigan, has resigned to become spe- 


Michigan, succeeding M. L. Degenear, 


who recently left the Fireman’s Fund 
to go with the Union Insurance agency 
of Detroit. William C. Cadwallader, 
who resigned as special agent of the 
Phoenix some time ago to devote all 
of his time to his agency at Oswosso, 
Mich., has returned to field work with 
the Phoenix. 





H. S. Cole 


H. S. Cole, of Marshall, Ill, has re- 
signed as special agent for the Ameri- 
can of Newark in central Illinois. 


Charles E. Ulery 


Charles E. Ulery has been appointed 
special agent of the Home in Kansas to 
assist State Agent Fort. 








Dan M. Murchison 


The appointment of Dan M. Murchi- 
son of Oklahoma City, as field repre- 
sentative for American Central and 
Mercantile Fire & Marine Underwriters 
in Oklahoma, is announced succeeding 
H. C. Seitz, special agent, who has re- 
signed to accept a position as executive 
special agent with the Oil Insurance 
Association. Mr. Murchison has been 
special agent of the National Union in 
Oklahoma for the past year and a half, 
prior to which time he was in the field 
a several companies in North Caro- 
Ina. 





John F. Stief 


John F. Stief, formerly connected 
with the Rochester Underwriters, has 
been appointed special agent for the 
Importers & Exporters covering New 
Jersey, Pennsy!vania, Maryland and 
the District of Columbia. 





Frank M. Bishop 


Frank M. Bishop of Milwaukee, 
state agent of the Newark Fire and 
American National in Wisconsin, has 
resigned. 





George T. Mielke 


George T. Mielke, who is now one of 
the chief examiners in the western de- 
partment of the Fidelity-Phenix and 
formerly covered northern Illinois in 
addition to other territory for the Mar- 
quette National of Chicago, has been 
appointed state agent in northern IIli- 
nois by the Milwaukee Mechanics. He 
will have his office at 1655 Insurance 
Exchange. 





C. E. Dalrymple 


C. E. Dalrymple, Kansas City, Mo., 
special agent of the Standard Fire of 
Hartford in Missouri, Kansas and. 
Oklahoma, has resigned to go with the 
casualty department of the Travelers. 





Carl H. Smith 


Carl H. Smith of Dayton, O., has 
been appointed state agent of the In- 
dustrial Fire of Akron and the Styves- 
ant of New York in Ohio. He is a son 
of Thomas H. Smith, Ohio state agent 
of Allemannia. When Thomas H. 
Smith was state agent for the old Ger- 
man of Freeport his son, Carl, was his 
assistant. The son planted the Pitts- 
burgh in Ohio and served that com- 
pany for three or more years. He was 
then with a general agency in Van- 
couver, Canada, but for the past few 
years has been in another line of busi- 
ness in Dayton. 


H. L. Parks 


H. L. Parks, an examiner at the head 
office of the Glens Falls in charge of 
Ohio, has been appointed special agent 
in Northern Ohio with headsuarters at 
Cleveland. 





Kenneth B. Robbins 


Kenneth B. Robbins has been ap- 
pointed special agent of the automo- 
bile department of the Home and 
Franklin for Indiana, Kentucky and 








Agent C. D. Lasher. 


make headquarters in the Merchants 
Bank building, Indianapolis, was for 
some years in the local agency busi- 
ness at Marion, Ind., and later at 
Terre Haute, Ind., and in each place 
made a record as a high-grade solicitor. 





Charles L. Bailey 


Charles L. Bailey, formerly special 
agent in the mountain field for the 
Fidelity-Phenix and the Queen, and for 
the past year one of the chief ex- 
aminers in the western department of 
the Fidelity-Phenix, has resigned and 
will re-enter field work, although he 
has not yet decided upon a connection. 


George W. Campbell 


George W. Campbell, state agent for 
the Liverpool & London & Globe in 
South Dakota, has resigned, to take 
effect April 1. 





W. F. Prioleau 


Wm. F. Prioleau has been made spe- 
cial agent of the Aetna and will be 
associated with State Agent J. S. Mid- 
dleton in South Carolina. Mr. Prio- 
leau formerly traveled for the Fire As- 
sociation. He has been associated with 
the Aetna field force in Georgia. 





Martin Brown 


Martin Brown, who has been special 
agent of the Commercial Union fleet in 
Michigan, has resigned to go into the 
local business at Jackson, Mich. Mr. 
Brown has purchased an interest in the 
W. W. Wright Realty & Insurance 
Agency, the largest real estate office in 
Jackson. The agency has been estab- 
lished for 29 years and does consider- 
able insurance business. Mr. Wright 
will have the management of the in- 
surance department. Mr. Wright has 
been living in Jackson, although his 
office has been maintained at Detroit. 
He has been with the Commercial 
Union interests for five years, was for 
five years special agent of the Liver- 
pool in Michigan and for six years 
prior to that was with the Michigan 
Inspection Bureau at Jackson. 





J. E. Morris 


J. E. Morris, special agent of the farm 
department of the Hartford in South 
Dakota, is made state agent of the 
Liverpool & London & Globe in that 
state. 





John Smith 


John Smith, special agent for the Lon- 
don & Lancashire and the Orient in Ken- 
tucky, has also taken on Tennessee, as a 
result of Tom P. Williams, special agent 
at Memphis, Tenn., having moved back 
to Little Rock. 


POLICY AS TO TAXES SEEN 





Internal Revenue Department Will 
Pass on Each Insurance Agency 
Independently and Separately 





Washington, D. C., March 2.—It 
seents to be the policy of the Internal 
Revenue Department not to make any 
general ruling as to insurance agents 
and brokers as to whether they shall 
be classed as personal service corpora- 
tions or be subject to taxation under 
the ordinary corporation section. H. 
C. Weston, head of the personal serv- 
ice section, said that no general ruling 
had been made, but the department 
has held that in some instances insur- 
ance firms cannot be classed as service 
corporations but in others it had de- 
cided they are such. He said that it 
is the policy to take up each insurance 
office according to its work and decide 
each case individually. 


The Southern field men of the New 
York Underwriters will be called to the 
head office of the organization for their 
annual conference during the week of 
March 22. 





Thomas V. Pendergast and _ Victor 
Smith have been appointed special agents 
for the Royal Indemnity and will aid in 








cial agent of the Firemen’s Fund in 


Michigan. Mr. Robbins, who will 
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Good Work of Agency Association 


THE NATIONAL ASSOCIATION OF INSUR- 
ANCE AGENTS took a stand on principle in 
the controversy that developed over te 
Forp Motor Car Company’s proposition 
to insure its output. The Ford Company 
had developed a plan, or some brokers 
had developed a plan for it, whereby in- 
surance would automatically be furnished 
on its 1920 cars at the factory so that 
every purchaser would be adequately in- 
demnified. When the plan was submitted 
to the insurance world it caused consider- 
able of a furore inasmuch as it meant con- 
centrating the insurance in the hands of 
a very few companies. The local agents 
throughout the country would participate, 
if at all, in a small way. A number of 
conferences were held with the purpose of 
getting the NaTionaL ASSOCIATION oF IN- 
SURANCE AGENTS to agree through its offi- 
cers to some plan which would involve 
the payment of a small commission to 
agents of the few companies that were to 
carry the insurance. It would mean of 
course that something like 98 per cent 
of the agents throughout the country 
would get nothing on fire and theft 
insurance on Ford cars. 

The Agency Bulletin,” in 
commenting on this proposed plan, calls 
attention to the threat of the Ford Com- 
pany to organize an insurance company 
of its own unless the insurance interests 
are willing to meet its demands. Threats 
of this kind are becoming more and more 
numerous from big property owners that 
desire to dictate the manner in which in- 
surance companies shall write their prop- 
erty. In other words, if they are not able 
to name the terms and have the insurance 
contracts just as they desire them they will 
go into the insurance business themselves. 


“American 


They perhaps forget that they have rela- 
tions with other industries and lines of 
business which might present a similar 
attitude and for instance go into the auto- 
mobile business, because the Ford Com- 
pany does not do this, that or the other. 

There is an outbreak ever and anon 
from important assured taking it for 
granted that the insurance interests bow 
to their dictation and write their contracts 
according to their behest. Unless this is 
done the big stick is brought out and 
the dictators declare they will become self 
insurers, organize mutuals, reciprocals or 
a class company. 

The insurance people have heard much 
of this sort of talk. Sometimes the threat 
has been carried into effect. There is 


oe —— 


Mrs. A. K. Driscol of Denver, Colo., 
wife of the state agent of the Hanover, 
died last week. 


General Manager 1 E. Roger Owen of 
the Commercial Union has arrived in 
this country to install the new United 
States manager, Whitney Palache. 


Edwin G. Manton has been appointed 
manager of the foreign fire department 
of the Caledonian at the head office. 
For the last eight years he has been 
chief clerk in the foreign fire depart- 
ment of the London Assurance. 


Ed. L. Kelley, eho was appointed 
manager of the American Foreign In- 
surance Association in Japan, has been 
in poor health since his arrival in 
Tokio about two months ago. As 
soon as he arrived in Japan, Mr. Kelley 
was stricken with appendicitis and was 
confined to a hospital in Tokio for 
some weeks. Soon after he got started 
in his work, he suffered a relapse, and 
is still unable to be on the job, al- 
though he is recovering slowly. Mr. 
Kelley was formerly special agent of 
the Fire Association in Michigan and 
has traveled in several middle western 
states for the company. 


C. H. Luce, state agent of the 
Phoenix of Hartford in Michigan, has 
for the past two months been unable 
to give very much attention to field 
work. Mr. Luce has been in poor 
health during the greater part of the 
winter, but is gradually getting back 
into shape, and with the arrival of 
warmer weather expects to get out into 
the field again. Mr. Luce is one of 

















probably no line of activity subjected to 
so much dictation, browbeating and exact- 
ing demands as insurance. Policyholders, 
large and small, evidently feel that they 
have the knowledge, experience and abil- 
ity to run an insurance company and 
write an insurance contract far better than 
those who have 
business. 
Commenting 
the “American 


on the Ford proposition 
Agency Bulletin” says: 
“Even from the standpoint of expediency 
if not for a sounder reason it is better 
for insurance to fight this sort of inter- 
ference in its affairs than to compromise 
with it. These schemes have become a 
procession. One follows the other and in 
all of them, whoever else may appear, 
the agents never fail of being victims, 
and yet nothing has been proposed in the 
Ford deal that meets the requirements of 
the NATIONAL AssocIATION OF INSURANCE 
Acents.” We believe that this posi- 
tion is very sound. 


Basis for Adjustment 


It is almost unbelievable that a great 
many agents still fail to grasp the fact 
that adjustments in case of loss by fire 
are made on the basis of cost of replace- 
ment at the time of the fire, less proper 
allowance for depreciation. That is the 
basis for the adjustment of a fire loss 
and nothing else. What it would have 
cost to replace the property a year or 
so after it was built or what it would 
have cost last week or last month, are 
not taken into consideration by fire in- 
surance adjusters in settling losses today. 
Present day costs only form the basis for 
the adjustment of the loss. 


simple fact, and understood by nearly 


everyone in the fire insurance business, 
but there still seem to be some agents 
who think that a fire loss might possibly 


This is a” 


be settled on some other basis. The in- 
suring clause in a standard fire policy 
reads that the property is covered “to the 
extent of the actual cash value (ascer- 
tained with proper reductions for depre- 
ciation) of the property at the time of 
loss or damage, but not exceeding the 
amount which it would cost to repair or 
replace the same with material of like 
kind and quality within a reasonable time 
after such loss or damage.” 

“A real salesman is one part talk and 
nine parts judgment, and he uses the 
nine parts of judgment to know when 
to use one part of talk.” 





“Dollars into riches run, 
once, but one by one.” 


not all at 





spent their lives in the | 


the Michigan veterans and has a 
splendid record to diese credit. 


Martin Vold, Jr., ~ finan of the fire 
insurance department of the Perkins & 
Georghegan agency, Cincinnati, is in 
Christ hospital, Mt. Auburn, with a 
badly injured left knee, the result of a 
fall Saturday morning, on a_ frosty | 
street car rail. At first the injury was | 
| regarded as trivial, and in consequence 
\it was not promptly treated, 











exact nature could not be established. 


X-ray to establish 
cap is fractured. The outcome will be 
known in a day or two. 


E. G. Snow, president of the Home, 
was at his desk Tuesday for a short 
time after an absence therefrom of six 
weeks. He has been seriously ill with 
bronchial pneumonia but is fast re- 
gaining his customary good health. 

R. A. Hutchinson, Wisconsin special 
agent of the Boston Ins. Co. was in- 
jured in the wreck on the Chicago, St. 
Paul, Minneapolis & Omaha Railroad 
Feb. 26, when a west-bound passenger 
train crashed into the rear of the North 
Coast limited, which was sidetracked in 
the yards at Eau Claire. Mr. Hutchin- 
son was removed to the Sacred Heart 
hospital, where it is reported his condi- 
tion is not serious. 


N. C. Lowe, who for 35 years has 
been connected with the Michigan In- 
spection Bureau at Jackson, Mich., was 
given’ a dinner last Monday by the 
former and present employes of the 
office. Mr. and Mrs. Lowe are shortly 
to leave for an extended visit to Ash- 
ville, N. C. All who were present at 
the dinner received their early insur- 
ance training from Mr. Lowe who has 
been the means of helping many a 
young man along the way. Mr. Lowe 
was presented with a handsome pair of 
gold cuff links. Those who attended 
the dinner were Fred A. Rye, manager 
of the Western Sprinklered Risk Asso- 
ciation; H. M. Carmichael, manager of 
the Oil Association; J. W. Gregory, as- 








| 

| 

with the | 

result that it swelled so badly that the | 


Mr. Vold showed considerable improve- | 
ment Tuesday, and was put under the | 
whether the knee 


PERSONAL SIDE OF THE BUSINESS 


sistant manager, United States Fire; 
E. Baxter, special agent, North 
America; C. D. Livingston, state agent, 
Royal Exchange; M. . Hawxhurst, 
state agent, St. Paul; L. H. Dabbert, 
J 


Michigan Inspection Bureau; B. J. 
Lowe, special agent Royal; W. G. 
Titus, state agent, New Brunswick; 


Martin Brown, special agent Commer- 
cial Union; M. L. Degenear, Union 
Insurance Agency, Detroit, and all of 
the employes of the Jackson office of 
the Michigan Inspection Bureau. 


W. B. Clark, president of the Aetna 
(Fire), has left for an extended trip 
to the Pacific coast. He will visit 
Coronado Beach, famous winter resort, 
first and then will consult with Aetna 
agents at the San Francisco branch, 
later visiting agents at the Los Angeles 
and other cities. He is expected back 
in Hartford about April 1. 


United States Manager H. R. Loudon 
and Western Manager R. H. Purcell of 
the Liverpool & London & Globe, to- 
gether with President A. Duncan Reid 
of the Globe Indemnity, have gone on 
a month’s vacation to Useppa Island 
off the southwestern coast of Florida. 


William L. Stiles, president of the 
Texas Association of Insurance Agents. 
has already commenced to make prep- 
arations for the next annual meeting, 
which will be held within the next 60 
or 90 days. Last year’s gathering was 
the most successful in the history of 
the organization and there is every 
reason to believe that this year’s con- 
vention will be in all respects a record 
breaker. Mr. Stiles is the active mem- 
ber of the local agency of Piper & 
Stiles at San Antoriio, Tex. The Piper 
& Stiles office is one of the leading 
local agencies of the southwest. Mr. 
Stiles has been one of the prominent 
figures in Texas insurance circles for 
over a quarter of a century. He has 
always been ready to lend a hand to 
the work of the Texas association, and 
during his administration has done 
much toward bringing the vast local 
agency body of Texas into active co- 
| operation with the companies and the 
| state supervising _ officials. Mr. Stiles 
| has served the Texas agents quietly 
but effectively, and will undoubtedly 
arrange a strong program for the com- 
ing meeting. 


MICHIGAN FIELD RALLY 


(CONTINUED FROM PAGE 8) 
endorsing the Americanization campaign 


now being carried on by the National 
Board. Brief talks were also made by 


Fred A. Rye, manager of the Western 
Improved Risk Association; John F, Staf- 
ford, western manager of the Sun; Chas. 
A. Reekie, secretary of the Detroit Fire 
& Marine; George Cleveland of Detroit, 
manager of the Michigan Inspection Bu- 
reau; T. M. Hogan, Most Loyai Gander of 
the Illinois Pond, and G. A. Minskey, the 
newly installed Most Loyal Gander of 
the Michigan Pond. 


Goslings Initiated 


The goslings who took their first splash 
and were introduced to the mysteries of 
the order follow: L. Irving McRoy, De- 
troit National; Preston D. Fogg, Niag- 
ara; O. T. Merbits, N. B. & M.; A. F. 
Dahl, Jr., Hartford; Frank D. Row, 
Springfield; Clarence E. Finch, Commer- 
cial Union; Paul L. Randall, Concordia; 
A. E. Ellsworth, Hartford; C. A. Lyons, 
County, Pa.; Ray R. Dillon, National Ben 
Franklin; Harry V. Hyatt, Aetna; Ralph 
P. Reisel, National, Ct.; Cc. Brown, 
Globe, Pa.; Chester A. Holt, Columbian, 
Ind.; Walter H. Wolf, National Union; 
Russell P. Wells, Detroit National; Harry 
F. Secar, Interstate; D. A. Rohler, N. B. 
& M.; Herman A. Blume, London & Lan- 
eashire; G. E. McVoy, U. S. Fire; R. E. 
McLain, N. Y. Underwriters; H. W. Feem- 
bath, R. J. Martin and B. R. Ashton of 
the Michigan Inspection Bureau, 
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LATE NEWS FROM THE STATES 








FIELD CLUBS HOLD MEETINGS 


Capt. Conway of the Cincinnati Salvage 
Corps Talked on Double 
Platoon Law 


COLUMBUS, O., Mar. 3.—The Fire 
Underwriters Field Club of Ohio to- 
day elected new members: C. C. 
Wright, St. Paul Fire & Marine; Rob- 
ert W. Mohr, Great American; Henry 
L. Parks, Glens Falls; Paul D. Chiv- 
ington, Firemen’s Fund. The Ohio 
Association Fire Underwriters elected 
new members: Newton M. McDonald, 
Liberty Fire of St. Louis; C. M. 
Brann, Columbia of Dayton; Captain 
Conway of the Cincinnati Salvage 
Corps at a joint meeting urged a cam- 
paign on education regarding the two 
platoon system for fire departments 
in all cities, in effect March 15, under 
a new law. He said many depart- 
ments will be undermanned unless the 
citizens awake to the crisis. He ad- 
vised the field associations and agents 
to urge proper action by citizens and 
city councils. Charles E. Shearer, 
vice-president, Lloyd-Thomas Com- 
pany, appraisers and engineers, said 
with the extraordinary increase in 
building construction of from 15 to 40 
per cent the past year, it is imperative 
for agents to study the subject. He 
said an appraisal would help the owner 
and insurance men. 


Cincinnati Salvage Corps 


CINCINNATI, O., March 3-—Adam 
3enus of the Cincinnati Underwriters 
was re-elected trustee for five years at 
the annual meeting of the Underwriters’ 
Salvage Corps, held Monday afternoon. 
The trustees will meet March 15 for the 
annual election of officers. 

Superintendent J. J. Conway presented 
his annual report, showing that there 
were 1,574 fire alarms during 1919, of 
which 106 were false. The 1,468 fires 


caused $338,809.21 loss on buildings and 
$739,673.82 loss on contents, a total of 
$1,078,483.03, which was $322,751.98 less 
than in 1918. Only $11,464.40 of this 
loss was due to exposure. 
Of the 1,468 fires, 1,111 
dwellings. 

There were 54 fires in sprinklered 
risks in the city and seven in the county 
outside the city, causing total loss on 
buildings of $207 and on contents of 
$61,094.77, a total loss of $61,301.77. 
There were 104 sprinkler alarms in 
which there were no fires. 

The report does not include 258 false 
alarms turned in during the eight days 
last April on which city firemen were on 
strike. 

Twenty-six persons burned to death 
during the year, compared with 15 in 
1918, and 12 were badly burned but re- 
covered, compared with 24 in 1918. 


were in 





Carpenter Made President 


sprinkler protection, although there was 
a small gravity tank supplying pressure 
to the yard mains. The assured contem- 
plated the installation of automatic 
sprinklers, but nothing had been done to 
put them in. 


Martinson Is Hail Manager 


A. N. Martinson of Minneapolis has 
been appointed superintendent of the 
hail department of the Hartford in Ne- 
braska and will live in Omaha. He has 
been with the Hartford for many years 
in various capacities and for some time 
past has been director of near-east re- 
lief work in Minneapolis. 


Brunnquell Made Wisconsin Actuary 


MADISON, WIS., March 3—H. G. 
Brunnquell has been appointed official 
actuary of the insurance commission by 
Commissioner Platt Whitman. Mr. 
Brunnquell is from Superior. Remuner- 
ation will be $3,000 a year. 








At the annual meeting of the West 
Virginia Fire Underwriters’ Association 


elected: President, C, H. Carpenter; 
vice-president, Howard S. Nulton; sec- 
retary-treasurer, A. S. Whiteley. Ad- 
dresses were made by Vice-President 
Frank D. Layton of the National of 
Hartford and by Assistant United States 
Manager Charles R. Perkins of the 
North British & Mercantile. 


Concordia Anniversary 


The Concordia of Milwaukee is cele- 
brating its fiftieth anniversary this year 
and the field men of the company are 
at the home office this week for a busi- 
ness conference and dinner. President 
Gustave Wollaeger, Jr., will preside at 
the gatherings. The Concordia is forg- 
ing ahead rapidly these days and mak- 
ing gains in every department. 


Risk Was Not Sprinklered 


The Jones Motor Car Company of Wi- 
ehita, Kans., which it was stated was a 
sprinklered risk at the time of its fire 





the other day was really not under 


held at Pittsburgh these officers were | 


May Raise Oshkosh Rates 


MADISON, WIS., March 3.—Oshkosh 
must have better fire-fighting facilities 


| or the insurance rates will have to be 


advanced. Frank R. Daniel, chief en- 
gineer of the Wisconsin Inspection 
Bureau of Milwaukee, was present at a 
conference attended by representatives 
of the Association of Commerce, Asso- 
ciation of Credit Men, Rotary Club and 
Kiwanis Club. One of the features which 


MANAGERS BEEN APPOINTED 


F: S. Dick and H. L. Simpson Are 
Named to Head Connecticut and 
Westchester on Coast 


SAN FRANCISCO, CAL., Mar. 3.— 
Frederick S. Dick and H. L. Simpson 
have been appointed managers for the 
Pacific department of the Connecticut 
Fire and Westchester Fire, succeeding 
the late Benj. M. Smith. Mr. Dick be- 
gan his insurance career in 1901 with 
the Pacific department of the Con- 
necticut, and since that time has held 
practically every position in the de- 
partment, finally becoming assistant 
manager under Mr. Smith. Mr. Simp- 
son has been assistant Pacific coast 
manager for the New Hampshire and 
allied companies since coming to San 
Francisco in 1913. Previously, he had 
been a prominent field man in the 
mountain field. 


COLVIN MADE MANAGER 


SAN FRANCISCO, CAL., Mar. 3.— 
Charles A. Colvin, special agent for 
the New Hampshire and allied com- 
panies in the Pacific Northwest, with 
headquarters at Portland, has been ap- 
pointed assistant manager for the com- 
panies Pacific Coast department, suc- 
ceeding H. L. Simpson, who has been 
made joint manager for the West- 
chester and Connecticut. Mr. Colvin 





was emphasized was that the sprinkler 
systems in the local factories are of ab- 


solutely no value unless efficient water | 
' pressure is maintained. 


At a meeting of the Oshkosh Builders 
and Traders’ Exchange a committee of 


three was appointed to work with sim- |! 
ilar committees appointed by other or- | 


ganizations of the city to secure better 
fire protection. 


Vice-President Ralph B. Ives of the 
Aetna and Second Vice-President Robe 


tended the Good Fellowship Dinner given 
by the Nebraska field men Tuesday. This, 


the annual dinner, was attended by more } 


'than 100 field men. 





Bird of the Milwaukee Mechanics at- | 


is one of the best-known and liked 
field men on the Pacific coast, and for 
many years traveled in the middle west 
for the Phenix of Brooklyn. 


National Makes Shifts 





| 
| 
| 
| 
| Changes in its Texas field force have 
been announced by the National Fire of 
Hartford. Charles L. Miller is made 
state agent and T. M. Fuller, Jr., special 
}agent for the eastern section of the 
|} state. J. G. Knight is special agent of 
| the central territory and has been made 
{| special agent for the western section. 
| Mr. Miller has been in charge of Arkan- 











78 Dears 





AD1841 


ANMIDEN FIRE 


INSURANCE ASSOCIATION 


CAMDEN, NEW JERSEY 


JULY 


Romerwe for Tame... ..co5 sos ccc cee veccediacc. 
Reserve for Contingencies ..................... 
Reserve for all other Claims ................ 


1, 1919 


Ce eae 
A I i a a gl ood ae a arog 
Reserve for Unearned Premiums .............. 
Reserve for Losses in Process of Adjustment. . 


1,000,000.00 
2,893,528.81 
486,465.00 
100,000.00 
9,073.12 

af 4,470.90 





Total Assets.... $5,493,537.83 
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Incorporated A. D. 1833 


BRITISH AMERICA .. 
ASSURANCE COMPANY 


OF TORONTO, CANADA 


Fire, Automobile, Explosion—Riots, Civil Commotion and Strikes 


FINANCIAL STATEMENT OF THE UNITED STATES 
BRANCH AS OF DECEMBER 3lst, 1919 


ASSETS 
SOWerninent wsOnds: 6.5500 owes Soest de ccs $ 640,094.50 
aty ann ssbunity. BONdS..26% oo. sok cnaccncduene 420,960.15 
PRIN A MER ERIIELS an 2855 = Us oe 6 hon aetinte kan 274,723.92 
Gonperation- Goends <2 35 ick. cooks coe ct les. 471,550.00 
EOE ohne hn toe basis un Seok caeealeee ene 62,153.00 
eS er <a ee a cee ee nein S 236,774.01 
Premiums in course of collection................. 159,637.07 
Interest due Zand Accrued. ¢ .c.ios.c< oo cslecdcceccg 31,457.81 
$2,297,350.46 
LIABILITIES 
Reserve for unearned premiums (New 
MOL ANG IOE) 665 ois oe i bioec cae $1,272,453.86 
Reserve for unpaid losses............ 193,373.35 
State Taxes, Commission and Bills 

accrued but ‘not. due: .: oi c..c000ss 52,023.38 
1,517,850.59 
SURPLUS IN UNITED STATEG............. $ 779,499.87 

Total Losses Paid in United States from 1874 to 
RDLD MMCIUGIGE 5.608% <cSSeU ec cc an bos cea $26,936,071.80 
Remitted to Home Office during the year........ 347,017.95 


General Agents, Suburban Territory: 
MESSRS. R. B. McFALLS & CO,, Inc., 
95 William Street, 

New York New York. 
Brooklyn Agents: MESSRS. JOHN W. BEGG & co., 
144 Montague Street, Brooklyn, N. Y. 


New York City General Agents: 
MESSRS. W. L. PERRIN & SON, 
52 Maiden Lane, 














NINETY YEARS OLD HALE AND HEARTY 


The Franklin Fire 


Insurance Co., of Philadelphia 
ELBRIDGE G. SNOW, President 





Organized 1829 Charter Perpetual 








ODAY, even more than ever before, ‘“The 

Franklin Fire of Philadelphia” stands for 
positive indemnity through the medium of 
insurance by reason of the fact that its liberal 
contracts are guaranteed by funds ample to meet 
without delay all obligations, and are also 
backed by a complete service organization and 
by a management well known for its practice of 


prompt and equitable adjustment and payment 
of loss claims. 











STATEMENT JULY, 1919 


Cash Assets 





t $5,046,316.10 
Cash Capital 1,000,000.00* 
ES Ee Se Te aero ean 2,835,817.19 
POR ATEUIAD. 05 ob ohatic. bese sesuubiokaaboetorncboude cote waeeeee sees 1,210,498.91* 


: . “Surplus as regards Policyholders, $2,210,498.91 
Fire, Lightning, Automobile (Complete Cover in Combination Policy), - 
Explosion, Hail, Marine, Profits and Commissions, Rents, Rental Values, 
See and Civil Commotion, Sprinkler Leakage, Use and Occupancy, 
indstorm. 
































sas for several years, prior to which he 
was with the Little Rock general 
agency of Adams & Boyle. 


Arkansas Farm Rules 


LITTLE ROCK, ARK., March 2,—Man- 
ager Baker of the Actuarial Bureau 
called a meeting of company representa- 
tives to discuss the question of farm 
property. Some field men asked for 
more liberal rules governing this class 
than are found in other states. It is 
stated that some of the farm writing 
companies that have been writing busi- 
ness in the state feel that this liberal 
movement is backed by the _ eastern 
people who are just entering the south 
for farm business. Agents want to be 
put on the same basis as farm solicitors 
in writing on the installment plan. 


Bush Gets Another Company 


Harry R. Bush of Greensboro, N. C., 
has been appointed manager of the newly 
ereated Carolina-Virginia department for 
the Caledonian of Scotland. Mr. Bush 
is president of the Dixie Fire and also 
manager of the Yorkshire and the Amer- 
ican of Newark for the territory now 
assigned him by the Caledonian. 


F. W. Kubasta Resigns 


MADISON, WIS., March 3.—F. W. Ku- 
basta, deputy commissioner of insurance 
and state fire marshal for Wisconsin 
since Sept. 1, 1915, has resigned and 





about April 1 will join the Schleissinger 
interests in Milwaukee. He will have 
charge of the tax and insurance work 
for these interests, which handle mining 
properties, saw mills, turpentine plants 
and other allied interests. Mr. Kubasta 
for many years was engaged in the in- 
surance business at Merrill. He served 
as a member of the Republican state 
central committee and in the lower 
house of the legislature. 


Indiana Notes 


Clifford Arrick, who has just been ap- 
pointed vice-president of the National 
City Bank, Chicago, was an Indianapolis 
resident from 1893 to 1912 and was the 
organizer of the insurance department 
of the Union Trust Company of that 
city. 

The Lincoln Agency Corporation has 
been incorporated at Indianapolis with 
$50,000. capital stock, to do an insurance 
business. The directors are Louis A. 
Fields, Walter H. Smith and Constance 
Morley. 

The General Insurance Agency Com- 
pany has been organized at Indianapolis, 
with $25,000 capital stock, by Dale John 
Crittenberger, August L. Guetheil and 
Paul G. Garey. Mr. Crittenberger is In- 
dianapolis manager of the American 
Bonding & Casualty and his associates 
are special agents of that company. 

The Wisconsin Inspection Bureau has 
engaged M. I. Parker as assistant in the 
engineering department. Mr. Parker, 
who for some years was fire chief at 
Fort Sheridan and later at Ft. Funston, 
has assumed his new duties. 

















STRIKE INSURANCE CONDITIONS 


There has been a very considerable 
reduction in the amount of riot, strike 
and civil commotion insurance written 
in recent months. Labor conditions 
have been fairly peaceful and there have 
been no violent outbreaks. It is prob- 
able, however, that there will be a 
revival of business before so very long. 
In Chicago, the various building trades 
are asking for $1.25 an hour, beginning 
May 1, and if this is refused there will 
probably be strikes and the great build- 
ing program plans for Chicago in the 
spring will be held up. What the final 
outcome of the railway controversy will 
be is impossible to predict at this time, 
but it is safe to say that now that 
the roads are returned to private con- 
trol demands will be made upon the 
owners to increase salaries all along the 
line. The possibility of a general rail- 
road strike is not out of the question. 

The cost of living seems to be going 
up every month and workers generally 
are hardly as well satisfied with condi- 
tions today as they were six months or 
a year ago. In other words, this is a 
period of uncertainty and no one can 
say what is going to happen. In times 
like these the only safe course is for 
the owner of valuable property to have 
protection against every possible kind 
of damage. Things have by no means 
returned to normal and so long as the 
present air of uncertainty prevails, it is 
possible for local agents to sell riot and 
civil commotion insurance. If times 
were perfectly normal, if there were no 
possibility of anything unusual hap- 
pening, there would not be much reason 
for carrying this form of indemnity, but 
under the present conditions a real 
argument can be offered to property 
owners. 

re Se 
CHANCES FOR HOTEL BUSINESS 


In discussing use and occupancy in- 
surance recently, an underwriter said, 
“T do not understand why more local 
agents do not get use and occupancy 
business on hotels. Everyone who 
travels knows the crowded conditions 
of the hotels in every city in the coun- 
try. The traveling public has been seri- 
ously inconvenienced by the lack of 
hotel accommodations and conditions 
seem to be getting worse instead of bet- 
ter. It seems to me that a local agent 
could go to a hotel owner with the 
strongest kind of an argument. Sup- 
pose his hotel should burn. It would 
be almost an impossibility to rebuild 


VIEWED FROM NEW YORK 


a BY G. A. WATSON 








quickly. He would get a great shock 
when he came to inquire into the prices 
of building material and the cost of 
labor. In the case of most of our fine 
hotels, it would take about twice the 
amount to build them new that it orig- 
inally cost to construct them. The 
hotels today do not need to bid for 
business. Even the most mediocre 
establishments are full every night. All 
the hotel owner has te do to make 
money is to stay in business, but if 
he is forced out of business by reason 
of a fire which destroys his building, he 
is going to lose all of the possible 
profits that will certainly come to the 
hotelkeepers who keep their dcors open 
for the next several years. I cannot 
think of any other one class of property 
owners who can be offered a stronger 
argument for use and occupancy insur- 


ance.” 
* * & 


U. & 0. BUSINESS LIGHTER 


Since the war ended local agents 
generally seem to have given only occa- 
sional interest to the writing of use and 
occupancy insurance. U. & O. business 
still comes in to the companies spor- 
adically, but on the whole agents are 
making no regular and consistent can- 
vass where business is being made. It 
is written occasionally where there 
seems to be an opportunity, but agents 
apparently are not making an effort to 
create the demand as formerly. 

There are still many manufacturing 
concerns that are going along under a 
full head of steam. They are keyed up 
to the highest possible production point 
and are a year or so behind in orders. 
Manufacturing concerns of this kind 
need full protection. Their chief aim 
is production, and still more production, 
and they have so many orders on hand 
that they cannot afford to take a chance 
not only of losing what they would 
through a fire under ordinary condi- 
tions, but of jeopardizing future busi- 
ness and of acquiring a reputation for 
not delivering the goods. 

Large quantities of use and occu- 
pancy insurance were sold during the 
war, because agents became convinced 
that it could be sold and made a drive 
for business. The demand has not 
meltedaway over night. There are still 
plenty of prospects for use and occu- 
pancy insurance, and plenty of business 
can be written by the agent who makes 
it a point to talk use and occupancy 





insurance, whenever he gets an inter- 
view with one of his customers. 
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Photo from DuPont Magazine 


DIRT 


A brief dispatch in the 
Associated Press announcing 
that gold has been discover- 
ed in some remote corner of 
the world would result in a 
grand rush. 


You’ve read of the ’forty-niners. 


You remember the Klondike rush. 


Gold has been discovered in some 
unexpected places in the insurance 
business. Prospectors have found 
real pay dirt in live stock 
insurance. 


Because the values are high and 
increasing, because the hazards 
to which these values are sub- 
jected are many and great, live 
stock insurance premiums are 
large. 


Because the owners of live stock 
are fully appreciative of the 
hazards and cannot afford to 
have the values wiped out, live 
stock insurance is a ready seller.” 


Because premiums are big, be- 
cause the sales are not overly 
difficult, because the business re- 
news regularly and the com- 
mission rate is satisfactory, live 
stock insurance presents unusual 
opportunities to insurance agents. 


WHY NOT WORK A GOLD MINE? 


Write to 


Dr. Gaius W. Hubbard 


Underwriting Manager 
Capital Live Stock 
Insurance Company 
Insurance Exchange 


Chicago 





Will Increase Its Capital 


The Northern Assurance of London 
proposes to increase its capital through 
the issuance of 300,000 new shares of 
$50 each, the added funds being desir- 
able to take care of the company’s large 
extension of business. 





Millers’ National Figures 


The Millers National of Chicago makes 
a very gratifying statement, it being its 
44th annual financial exhibit. Its cash 
assets are $4,018,126, reinsurance reserve 
$1,624,890, net cash surplus $1,648,541. 
It also carries as a liability a permanent 
fund of $500,000. This gives it a sur- 
plus to policyholders of $2,148,541. The 
company has paid its policyholders since 
organization $12,823,506. This is a well 
managed company in every respect. It 
was incorporated in 1865 and has had 
a continuously successful corporate ex- 
istence. 


Sturhahn Sails for Other Side 

NEW YORK, March 3.—Carl F. Stur- 
hahn, president of the Rossia of America, 
and of the American Fire, also of this 
city, will sail for Liverpool tomorrow, 
going thence to Paris, where he has ar- 
ranged to meet leading foreign Rossia 
representatives. He will probably be 
abroad a month or six weeks. Mr. Stur- 
hahn is also general attorney of the Fire 
Reassurance Company and president of 
the Globe Underwriters Exchange of 
Hartford. The last named organization 
was formed nearly a year ago, for the 
purpose of handling the business of the 
several reinsurance companies handled 
by the office, and of one or two more 
expected to enter the arrangement. The 
capital and surplus of the American will 
be increased to a million dollars, 





Crescent Organizing Field 

The Crescent Auto Protective Associa- 
tion of Mattoon, Ill., is now organizing 
the field and hasa large number of agents 
throughout the state. The main factor in 
the company is Lincoln Bancroft, who is 
«a member of the Illinois legislature and 
was formerly superintendent of agents of 





the Bankers Mutual Life of Freeport, III. 
Associated with him are Edward C, Craig 
of Mattoon, an attorney and a director 
in a number of financial and business 
concerns; W. T. Osborne of Mattoon, 
president of the Central Illinois Trust & 
Savings Bank; W. H. Ownby of Mattoon, 
vice-president of the National Bank of 
Mattoon; J. S. Quirk of Arcola, cashier of 
the Arcola State Bank; Ben F. Cox of 
Arcola, capitalist and retired farmer, and 
W. H. Shubert of Charleston, Ill., presi- 
dent of the National Trust Bank. 


Marquette National’s Figures 
The Marquette National Fire at Chi- 
cago is now five years old. Its Jan. 1 
statement makes a very good showing. 
Its assets are now $1,410,203, gain $255,- 
356; reinsurance reserve $710,363, gain 
$250,000. Its surplus is over $300,000. 
Its total net premiums written last year 
were $905,000, increase about $300,000. 
The loss ratio was 38 percent. The com- 
pany has been paying dividends during 
the last two years. It is licensed to do 
business in 23 states and expects to 
| enter more this year. The directors are 
as. follows: Anthony Matre, Chicago, 
| president; Henry Reis, M. D., Belleville, 
| Ill, vice president; Joseph Berning, Cin- 
' cinnati, Ohio, vice president; Napoleon 
Picard, Chicago, secretary-treasurer; Thos. 
E. Gallagher, Chicago, western general 
| manager of Aetna; James F. Houlehan, 
' Kansas City, Mo., president J. F. Houle- 
han Realty & Insurance Co.; Dr. Felix 
Gaudin, New Orleans, La., president 
Gaudin, Insurance-Underwriters Agency; 
Hugh O'Neill, Chicago, attorney; Francis 
J. Matre, Chicago, general manager Great 








The Western 


Automobile Insurance 


Company 


OSCAR RICE, Secretary and General Manager 


Writes All Kinds of Automobile Insurance 


Attractive Forms for Dealers and Owners of Fleets 


Operates in Kansas, Missouri, Illinois, Iowa, Indiana, Wisconsin, 


Nebraska, Oklahoma, Texas. 


If we are not already represented in your town 


WRITE TO US 














Western Fire. 


Agency Recommendations Approved 

PIKEVILLE, KY., March 3.—Everett 
H. Sowards and J. R. Thompson of the 
Sowards Insurance Agency, who were 
delegated to make recommendations for 
new municipal waterworks and improve- 
ments in the fire department, have had 
their report approved by the city coun- 
cil. The fire department officials are 
instructed to carry out the program. 
This will result in greatly improved fire- 
fighting facilities. 





Mrs. W. G. Shipe of Kansas City, Mo., 
wife of the special agent of the New 
- Hampshire Fire, died last week. Mrs. 
'Shipe was greatly beloved by her 

friends. She was known to a large 














number of field men. 


ACTUAL RESULTS FROM 


Scientific Fire Loss Adiustments 


EXPLAINED FULLY IN OUR NEW BOOKLET 


“PROOF OF SERVICE” 


Mailed Free to Fire Insurance Brokers and Agents 


Standard Appraisal Co. 


56 Pine St., New York 


CHICAGO BOSTON 
DETROIT PHILADELPHIA 
TORONTO KANSAS CITY 








HAWKEYE SECURITIES FIRE 





INSURANCE CoO. 








Inc. 1918 


FIRE, TORNADO, HAIL AND AUTOMOBILE 


Applicants for agencies address Home Office, Masonic Temple, Des Moines, la. } 








BUSINESS BUILDERS 














Every issue of Rough Notes, a monthly magazine for the live insurance man, is 
full of suggestions that can be used to build insurance business. Rough Notes 
costs $1.50 a year, Order before the next valuable issue appears. 


ROUGH NOTES, WULSIN BUILDING, INDIANAPOLIS 
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W. HERBERT STEWART 
HARRY F. KEATOR 


ED. H. KESSBERGER 
EMILL. LEDERER 

































WE DESIRE TO ANNOUNCE THE ESTABLISH- 
MENT OF A FIRM FOR THE TRANSACTION OF 
SURETY BOND, CASUALTY AND GENERAL IN- 
SURANCE BUSINESS. OFFICES HAVE BEEN 
OPENED AT 727 INSURANCE EXCHANGE. 


WE ARE PREPARED TO RENDER PROMPT AND 
EFFICIENT SERVICE IN ALL THESE LINES AND 
RESPECTFULLY SOLICIT YOUR PATRONAGE. 


STEWART -KEATOR-KESSBERGER & LEDERER 
TEL. WABASH 173 


REPRESENTING 


UNITED STATES FIDELITY & GUARANTY Co. AETNA INSURANCE Co. (AUTO DEPT.) 




























Great Ameriran 


Insurance Company 
New York 


ORGANIZED IN 1872 
STATEMENT JANUARY 1, 1920 
CAPITAL 


$5,000,000.00 


RESERVE FOR ALL OTHER LIABILITIES 


$17,191,302.37 


NET SURPLUS 


$11,010,376.51 


ASSETS 


$33,201,678.88 


Western Department, Chicago 


WALTER H. SAGE, General Manager INGRAM & LERCH, Managers 
GEORGE B. SEDGWICK, Assistant Manager 
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Inspections : 1This 4 te very properly gauges the expectancy oi fire risks 
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HENRY J. WOESSNER WM. L. DICKELMAN 


WOESSNER & DICKELMAN 
GENERAL AGENTS 


ees = Exchange Specializing in Floaters, Surplus and Excess Lines geuhons 27 
uilding CHICAGO, ILL. Wabash 8128 

















Exceptional facilities for handling Surplus and difficult lines 
and unusual forms of insurance in best American and Foreign 
companies and at Licyds, Lendon. 


Re-Insurance Contracts Drawn and Placed. 
YOUR BUSINESS SOLICITED; 
PROMPT ATTENTION 
F. R. THOMPSON 


Insurance Exchange 


SURPLUS 
LINES anp 
FLOATERS es 



















ECONOMIZE 


VY RISKS BY USING THE 


NATIONAL INSPECTION COMPANY 


J. G. HUBBELL, Mer. 








108 So. Le Salle St., CHICAGO 

















AS SEEN FROM CHICAGO | 








NEW LINEUP IN LLOYD-THOMAS 


Fred M. Lloyd, president of the 
Lloyd-Thomas Company of Chicago, 
appraisers and engineers, has sold his 
interest in the company, the stock hav- 
ing been purchased by a number of the 
men interested in the organization. 
Following the purchase of Mr. Lloyd’s 
stock, readjustment was made of the 
officers and directors. Clifford B. Ross 
was chosen president; John J. Thomas, 
secretary and treasurer; W. F. Saun- 
ders, vice-president; C. E. Sharer, vice- 
president; A. C. Schauer, vice-president, 
and F. B. Scharer, general manager. 
Mr. Thomas was chosen chairman of 
the board of directors. The Lloyd- 
Thomas Company is one of the high- 
grade appraisal companies that has 
worked in harmony with insurance 
agents throughout the country. It has 
a large clientele. 

Mr. Lloyd, who has had a long and 
successful appraisal experience, has in- 
corporated the Lloyd Appraisal Com- 
pany, being located in the Transporta- 
tion building at Chicago. Mr. Lloyd 
will make further announcement con- 
cerning his new company. 

ike 
TO ORGANIZE IROQUOIS FIRE 


Plans are now being formulated for 
the organization of the Iroquois Fire 
of Chicago, a reinsurance company. 
Henry J. Woessner, formerly secre- 
tary and managing underwriter of the 
Marquette National Fire and now a 
member of the agency firm of Woess- 
ner & Dickelman of Chicago, is to be 
the underwriter. It is planned to start 
writing when the company has $100,000 
capital and $50,000 surplus. 

kok 
WELL KNOWN LAWYERS INDICTED 


Chicago insurance men and especially 
the western managers were consider- 
ably interested in the indictments 
voted by the federal grand jury against 
Attorneys Daniel J. Schuyler and 
Charles Weinfeld of that city on charge 
of falsifying their income tax returns 
covering 1916. Both these attorneys 
had a large insurance practice and are 
regarded as able and successful law- 
yers. They became particularly promi- 
nent in the prosecution of firebugs and 
automobile thieves. Considerable con- 
troversy arose among company officers 
and managers as to the expense of hir- 
ing these attorneys. The result was 
that the work was discontinued so far 
as they were concerned. 

ek or 
INTERESTED IN ADVERTISEMENT 


Chicago inswrance men have been 
very much interested in the advertise- 
ment published by James P. Bray & 

o., brokers, in which shares of stock 
in the Spencer Petroleum Company of 
Texas, a $5,000,000 oil corporation, were 
offered to those placing business direct 
with the agency. In the advertisement 
it was announced that the business 
would be placed in the Glens Falls, 
Massachusetts Bonding and Federal 
Life of Chicago. There is an anti- 
rebate law in Illinois relating to life 
insurance which prohibits the giving of 
a valuable consideration. Isaac Miller 
Hamilton, president of the Federal Life, 
states that Mr. Bray has not or never 
has had a connection with the Federal 
Life, has never negotiated any business 
for the company, has never received 
any commissions from the company 
either directly or indirectly. Mr. Bray 
has told Mr. Hamilton that the use of 
the Federal’s name was a mistake. 

Mr. Bray takes the position that his 
offer is merely one form of advertis- 
ing. He points out that all fire insur- 
ance agencies, for example, give out 
calendars of one kind or another to 
their customers every year. The cal- 
endar may be worth 25 cents or $10 
and there is no objection to its distri- 
bution: In offering to give oil stock in 





connection with business, Mr. Bray 
says that he has simply hit upon a more 
effective form of advertising. He says 
that the customer who receives oil 
stock from him soon commences to get 
dividends on the stock and will be a 
good booster. He will tell his friends 
about the proposition, interest many 
new customers, and stir up business for 
the Bray Agency. He will be a walk- 
ing advertisement for the Bray office 
and the expense of distributing the 
stock will be overcome by the new busi- 
ness written. Mr. Bray contends that 
if he were to run an advertisement in 
the daily papers, soliciting business in 
the usual way, he would have to get a 
few new risks and the advertisement 
might cost him $600 or $700. He sees 
no reason why the character of any 
advertising should be objected to so 
long as it is legitimate. 

Officers of the Chicago Board have 
had coriferences with Mr. Bray, who 
contends that the present anti-rebate 
rule does not cover his case. The 
rule outlines that nothing shall be done 
that will result in the cheapening of 
the insurance to the assured. Mr. Bray 
says that his proposition does not 
cheapen the insurance, but merely 
offers to a customer something that is 
very similar to an expensive calendar 
or any other high-class advertising 
novelty. Whether or not the board 
will attempt to take action is a ques- 
tion. A specific case will have to be 
found before the Board can make a 
ruling. 

+e * 
INSURING MOTOR BOATS 


Klee, Rogers & Co., the Chicago 
local agents, wrote a large amount of 
insurance on pleasure motor boats last 
season and anticipate a large amount 
of business this year. The Providence 
Washington represented by this agency 
writes all its motor boat insurance. 
The rates on motor boats are based on 
age and value. There are different 
rates for the Great Lakes and the in- 
land lakes and waterways. Most com- 
panies are shying at this business. Be- 
fore a policy is written a careful in- 
spection is made and in the desirability 
of the business is gone over. So far as 
known no company is writing boats 
used for business purposes. 


* *K * 

Manager 8S. T. Collins of the Providence- 
Washington at Chicago has gone for a 
month’s vacation at Hot Springs, Ark. 

* *k * 

Gertrude Hastings, who owns and man- 
ages the tea room in the balcony of the 
Insurance Exchange building, is opening 
a similar, although much larger estab- 
lishment, on La Salle Street in Chicago, 
opposite the Hotel La a 

* * 

Carroll L. De Witt a New York, su- 
perintendent of agents of the Fred 8S. 
James & Companies, has been spending 
some days in Chicago. 

* *k * 

Manaer P. D. McGregor of the Queen 
at Chicago left last week for Florida, 
where he will spend the next four or five 
weeks. 

* *K * 

George W. Blossom of Fred S. James 
& Co. has returned from Bellair, Fla., 
where he has been sojourning for a few 
weeks. 

* * * 

Clayton C. Kemp and Parry N. Storey 
have formed a partnership under the 
name of Kemp & Storey, with offices in 
the Insurance Exchange building, and 
have been given the representation of 
the North America for automobile lines. 

* * * 

Arthur S. Nathan & Co. of Chicago have 
secured Frank W. Ladendorf, who has 
been connected with the Eliel & Loeb 
Company to take charge of their broker- 
age department and render expert serv- 
ice to brokers. Edward A. Loftus, who 
has beep in the claim department of the 
United States Fidelity & Guaranty, goes 
with the Nathan agency as adjuster for 
casualty, liability, property damage and 
collision claims. 
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Apply to 
EXPORTS and IMPORTS 


PARCEL POST—Domestic and 


HOUSEHOLD FURNITURE and 


TOURIST BAGGAGE and 
PERSONAL EFFECTS 
Domestic and Worldwide 


SECURITIES and CURRENCY 
by REGISTERED MAIL 


Prompt and Efficient Service 


Insurance Company of North America 


GEORGE L. McCURDY 


1101-209 W. Jackson Blvd., CHICAGO, ILLINOIS 


your Agent for Insurance covers on 


Foreign 


MERCHANDISE IN 
TRANSIT 


Marine Department 


MANAGER 


Telephones: Wabash 1543—1027 

















Cc 


London & Lancashire 


Insurance Company 


39 S. La Salle St., Chicago, Illinois 


A. G. McILWAINE, JR., Manager 


FIRE 


Limited 


of Liverpool, England 





HHARLES E. DOX, Manager 
Western Department 





Hartford, Conn. 





SAM B. STOY, Manager 
San Francisco 




















Fire 


Rents 


The Concordia Fire 


Insurance Company 
of Milwaukee, Wis. 


Total Assets, 

Jan.1,1920 . . $4,055,050.19 
Capital es; 750,000 00 
Re-Insurance Reserve . 2,271,265.04 
Reserves of other 

Liabilities . . . 332,712.26 
Surplus to Policy- 

ho 


Iders . . . . 1,451,072.89 
—Writing— 
Tornado 
Sprinkler Leakage 
Use and Occupancy 
Automobile 





























Strictly Fireproof 
NEW HOTEL 


BREVOORT 


Chicago, Illinois 
On Madison St., near La Safle 


One miaute from the 
Insurance District 


The of In- 
Is 











LOSSES OF 
THE WEEK 

















Elizabeth, N. J., Feb. 26—Fire in the oil | 
refinery plant of Swan & Cook, Ine., on 
South Front street, near Staten Island 
Sound. Grease house destroyed and flames 
spread to oil tank containing 20,000 bar- 
rels of oil, ignited several small build- 
ings, spread to adjoining plant of Borne 
& Scrymser Company, also oil refiners. 
Loss to Swan & Cook Company $75,000, 
ome to Borne & Scrymser Company $10,- 


* * * 
Montreal, Que., Feb. 24—Fire destroyed 
interior of Unitarian Church, on Beaver 
Hall Hill, above Lagauchetiere street, in 
Shareholder building. Loss $25,000. 

* * a 
Billings, Mont., Feb. 16—Fire destroyed 
the yards of Russell Lumber Company. 
Loss $50,000; fully insured. 

« * * 
Indianapolis, Ind. Feb. 19—Fire de- 
stroyed Universalist Church and Red 
Men’s Hall at Oaklandon. Loss $35,000. 


Pickford, Mich. Feb. 24—Catholic 
Church and Draper garage, with fifteen 
automobiles, destroyed by fire. Damage 
$35,000. Back firing of motor in garage 
caused fire. 

* * * 
Pawtucket, R. L, Feb. 27—The summer 
home of former United States Senator 
Henry F. Lippitt, in Cumberland, was 
burned today. It was in charge of a 
caretaker. The loss is estimated at 
$100,000 i. ee 


North Pembroke, Mass., Feb. 27—The 
box factory and saw mill of Gilbert West 
was burned today with a loss estimated 
at $150,000. PIE E 


Chicago, Ill, Feb. 27—Fire in four- 
story and basement brick, 129-131 West 
Lake street. Owned by Angelina Leight, 
et al. Loss 40 per cent. Insurance: 

L. & L. & G..$10,000 Richmond ...$ 2.500 
Norw. Un.... 2,500 Star ......... 2,500 
N. B. & M.... 2,600 

Second floor occupied by Boynton Fur- 
nace Company, furnaces. Loss 60 per- 
cent. Insurance: 

Glens Falls. “eos Springfield ...$2,000 


Third and fourth floors occupied by 
Central Heater Company, turnaces. Loss 
60 percent. Insurance: 

Automobile ...$6,500 Mercantile ...$2,500 
London Assur. 2,50@ Natl. Lib...... 2,500 
* * * 

Chicago, Ill., Feb. 26—Fire in three- 
story brick, 2444 West North avenue. 
Owned by Estella R. Kolm. Loss 40 per- 

cent. Insurance: 
Law Union....$5,000 L, & L. & G..$5,000 

First floor occupied by Herman Blin- 
ders, furniture. Loss 60 percent. Insur- 


Aetna... .$2,000 Keystone Und.$1,000 

Fed. Union... ioe Dee <i + agg . 1,500 

CO Se 1,000 Milw. Mech... 2,000 

Henry Clay... 1,000 Northern ..... 1,500 
* * * 


Chicago, Ill., Feb. 22—Fire in two-story 
and basement frame, 73-75 East Twenty- 
second street. Loss 40 — Owned 
by H. J. Friedman. Insurance 
Amer. Equit..$1,500 Nat, Lib...... $1,250 
oe 3 Union... 2,000 North., Eng... 1,250 

L&L.&G... 4,000 Union, Eng.. .. 1,500 

Small loss to George Verdos, restau- 
rant, and M. Oppenheim, cigars. 

Bergstedt & Leahy, sign painters, suf- 
fered a 40 percent loss. | 


Baltimore, Md., March 3.—List of in- 
surance on Horstmeir Lumber Co., 305 
E. Falls Ave.: 





rh, SO BWC es os Sic ie cie ere cetauws $7,500 

EE Waid 0 6406.6 Denso weeews 7.500 

FS a Seer ee ore 7,500 

eens. RINNE MAG 6 6 & (00) s-c-c ke wien wendecs 7,500 

Sree WER PRUE. 6. cieccctcccecens 7,000 
u 





MORN WAR eo chk wuarccnh ieee 4,000 

Po eT ere 3,000 

ee ee re re 2,000 
* * x 


Milwaukee, Wis., Feb. 28—Loss by fire 
to the Milwaukee Bedding Company, 292 
Fourth street, is reported as almost total 
to the building, stock and equipment. 
Insurance: Stock— 


Marg. Natl....$ 500 Phoenix ......$ 500 
Twin City..... 500 Globe, Pa..... 500 
Building: 


Roch. Dept...$ 750 Milw. Mech...$1,000 
Commerce .... 750 

Loss to the Milwaukee Die Casting 
Company, 291-299 Fourth street, also suf- 
fered a heavy loss to the stock and equip- 
ment. Insurance carried $101,000. 

& s s 

Kankakee, Ill, Feb. 28—The Grand 
Hotel, owned by Louis E. Beckman, was 
damaged to the extent of $3,000 by fire. 
Insurance on building: 























FIFTH 


ANNUAL. STATEMENT 


OF THE 


fllarquette National Fire 
Jnsurance Company 


OF CHICAGO, ILL. 


Insurance Exchange Building 


AS OF DECEMBER 31, 1919 


ASSETS 
eiielst dite COS oo. 8. Src bows okay ieee as da eae $ 715,796.72 
MEGeteages Or NGAI POtatGoc5 oo 5 edna cs ccc cues Coes es enue a 452,850.00 
CAs se Eames SiGe CONC S a 5s ss ic cao nc eo cedhiacn ded saxeecous 110,327.66 
Premiums in Course of Collections: 2.7.0..0..0.0 060) 0c ca cos 113,616.72 
ROU ATA oe coe ev ceis tore ie Coe hoe dutnta «teueweent 4,900.00 
PCERUGU MUON CSE. 26S ceed ae eta? Hees Toe es eee 12,711.68 
$1,410,202.78 
LIABILITIES 
Reserve for Unearned. Premiums: .. 0.6: o.c0cecsc ccc ccde cons $ 710,363.01 
Reserve for Losses (in process of adjustment)............... 78,895.03 
Neseeuei6e Panes an@: Biss ss 6 oo So Pec sae e dees 19,500.00 
PR eabebEs RtARNRUI@S © 5s «es ko ho on he coca cece $ 808,758.04 
ONE AM rn f ce har ad ooo a 5a) cs oa ap hen eee $300,000.00 
INGO CRI oo oe Soin Sw bse Oe me De bn ks See 301,444.74 601,444.74 
= $1,410,202.78 
PROGRESS OF COMPANY 
ASSETS 
OFFICERS 1915 $421,341.92 DIRECTORS 
Anthony Matre, | 1916 $542 438.71 "Thomas E. Gallagher 
President ’ - Napoleon Picard 
Henry Reis, 1917 $857,118.69 Anthony Matre 


fenry Reis 


Vice-Presid E R 
suai Berning, resident 1918 $1,154,847.16 James F. Houlihan 


Joseph Berning 


ice-President Fe tix Gaudin 
Napoleon Picard, 1919 $1 410 202 7 Hugh O’Neill 
Secretary-Treasurer b ] >] “ 


Francis J. Matre 
































Roch. Germ...$2,000 Buffalo .......$2,000 
Orient ....... 2,000 North River... 2,000 
Royal Exch... 2,000 Security ...... 2,000 
Phoenix, Eng.. 2,000 Palatine ..... 6,000 


Hail Insurance Agents 


During the next few months the Hail Insurance 
written by Local Agents will Amount to many 
Millions of Dollars. 

In writing this you want: 

First---Good sound reliable Companies. 

Second---You want first class Agency Service, 

for the hail season is short and the 
business must be given prompt 
attention. 

If you need additional Companies for this class 
of business, write to our nearest office and one 
of our Special Agents will call upon you. 


OTJEN & TAYLOR 


309 Be Bld 
Colorado cn at Colo. E N I D, OKLA ° Bh voters Mine . 























ARIZONA CENTRAL DEPARTMENT 
FIRE INSURANCE COMPANYS —t=“‘i;‘C«i‘:«*W COVERING 
ee ILLINOIS—OHIO—INDIANA 
WISCONSIN — MICHIGAN 
CAPITAL 
CHAS. P. 
$200,000.00 HAS. P. HALL 
EDGAR M. DAVIS 2019 INSURANCE EXCHAN 
VICE-PRESIDENT AND CHICAGO 
$ GENERAL MANAGER 
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1876 


Central Mfrs’, 
Lumbermens 


Cash Assets 





MUTUA 


Combined Statement 


1920 


Insurance 
Casualty 





orer $2,000,000.00 


Increase for 1919 over $650,000.00 


Net Cash Surplus = $1,000,000.00 


Increase for 1919 over $300,000.00 


Full-Coverage Automobile Insurance 
Maximum Protection at Minimum Cost 


Fire 


C. A. L. Purmort, Secretary 


Central Building 
VAN WERT, OHIO 


Casualty 


James S. Kemper, Manager 


11 South La Salle Street 
CHICAGO 

















- THE AUTOMOBILE | 


INSURANCE COMPANY 
OF HARTFORD, CONN. 
MORGAN G. BULKELEY, President 


CASH CAPITAL 


$2,000,000.00 


ASSETS 


$9,216,200.73 


LIABILITIES, EXCEPT CAPITAL 


$5,382,334.00 


SURPLUS TO POLICYHOLDERS 


$3,833,866.73 


LINES WRITTEN 


E NE WAR RISK 
TORNADO WINDSTORM MAIL PACKAGE 
RENTS LIGHTNING OURIST BAGGAGE 
PROFITS EXPLOSIO SPRINKLER LEAKAGE 
HULLS COMMISSIONS USE AND OCCUPANCY 
CARGOES AUTOMOBILES INLAND MARINE 
FLOATERS LEASEHOLD INLAND TRANSPORTATION 


REGISTERED MAIL 


Affiliated with 
AETNA LIFE INSURANCE CO. 
ETNA CASUALTY & SURETY CO. 





AVEN’T you often wished for a 
H plain simple statement about 

electrical hazards and how to 
correct them, prepared so that you 
could find what you wanted when you 
wanted it? Well, we have ready for 
delivery a book about “‘Electrical Haz- 
ards and their Prevention in Various 
Occupancies.”’ 


When F. F. Sengstock, an electrical 
inspector of the Chicago Board of Un- 
derwriters, said he could prepare a 
good book on electrical hazards, we 
said, ‘‘All right, Sengstock, go ahead, 
but in the name of sanity, write it so 
that a man who is not a college pro- 
fessor can read it and understand it.”’ 
Sengstock did. In his book of 146 
pages with 84 illustrations, he tells 
about electrical hazards of bakeries, 
breweries, tanneries, ice cream and 
dairy product risks, candy factories, 
car shops, grain elevators, cold storage 
warehouses, dwellings and apartment 
buildings and department stores. 
And then he tells you how to correct 
or eliminate these hazards. Valuable 
tables for computing correct size 
wires for many purposes, kinds and 
places is included. Well bound. 
Price $2.00 
Send order to 
FIRE PROTECTION 
104 Duttenhofer Building Cincinnati, Ohio 









































MINNEAPOLIS 
Capital $500,000 


Twin City Fire Ins. Co. 
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PARSONS IS NOW PRESIDENT 


Cleveland Fire Insurance Club Holds 
Its Annual Meeting—Banquet 
Set for March 13 


Chas. H. Parsons of the Brooks- 
Wilbor-Parsons Company of Cleveland 
was unanimously elected president of 
the Fire Insurance Club of Cleveland 
at the annual meeting. 

A representative gathering of the mem- 
bers sat down to luncheon shortly after 
noon. After luncheon the regular an- 
nual meeting and election of trustees 
took place. President Fred B. Ayer, of 
the Fred P. Thomas Company delivered 
a splendid address covering the activi- 
ties of the club and drawing attention 
to the many serious problems which the 
insurance business will have to meet 
and solve in the immediate future. The 
meeting was confined strictly to busi- 
ness, as all of the offices are very busy 
and working with reduced staffs. Thos. 
P. Goss, Will J. Beggs and Chas. H. 
Parsons were elected trustees to serve 
for three years. Mr. Beggs replaced 
H. R. Manchester of James & Manches- 
ter Company who had expressed the 
wish to retire. 

Later on Chas. H. Parsons was unani- 
mously elected president; Will J. Beggs 
vice-president, and S. J. Horton, secre- 
tary-treasurer. The new officers in- 
tend to continue the activities of the 
club aggressively. It is one of the 
strongest organizations of its kind in 
the country and under the administra- 








tion of Fred B. Ayer, the retiring presi- 
dent and Will J. Beggs who recently re- 
linquished the secretaryship the club 
has advanced to a strong position in 
recent years. This is largely due to the 
untiring efforts of these two gentlemen. 
The annual banquet is dated for 
March 13 in the Hotel Statler. Fred J. 
Cox, president of the National Asocia- 
tion of Insurance Agents, is to be the 
chief speaker. An interesting program 
is being arranged by a strong commit- 
tee headed by C. R. Laurenson of 
Owen-Crowell-Laurenson & Co. 


Have Revamped the Company 


The annual statement of the Ohio Un- 
derwriters Mutual Fire of Van Wert, O., 
shows cash assets $137,925, cash surplus 
$77,881. This is a gain of $33,700 in 
assets and $21,700 in surplus. When the 
Purmorts took the Ohio Underwriters it 
had only a small amount of surplus on 
hand. They have succeeded in strength- 
ening it each year. C. A. L. Purmort is 
president and C. M. Purmont is secretary. 


Underwriters’ Bill Veto Unexplained 


COLUMBUS, O., March 2—Governor 
Cox left for a three weeks’ vacation in 
the south without giving out any explana- 
tion of his veto of the Winters house bill, 
which sought to permit enlarged powers 
in the insurance field, especially as re- 
gards underwriters agencies. The only 
statement the governor made was in his 
brief veto, in which he expressed a fear 
that the law might lead to a monopoly in 
the insurance business. 

When asked in regard to the veto, W. 
H. Tomlinson, state insurance superin- 
tendent, said that the Winters bill did not 








safeguard the interest of the state or of 
the insured, and for that reason the gov- 
ernor had vetoed it. He said that he 
never has issued an order affecting the 
rights of underwriters in the state. 

An insurance man who has been in close 
touch with each step of the legislation, 
said that Superintendent Tomlinson ad- 
vised the governor to veto the Winters 
bill and that the governor followed his 
advice. Before ‘the governor’s veto was 
announced, it was claimed by certain 
backers of the Winters bill that a copy 
had been submitted to the superintendent 
of insurance and that it had his approval. 
The superintendent, however, claims that 
the bill was not shown to him. 

The insurance man said that the super- 
intendent objected to the provision of the 
bill for the appointment of a common 
agent for the issuance of policies and also 
the provision that the companies shall 
plainly set forth the nature and extent 
of the liability assumed by each com- 
pany. The insurance man_ said that 
under such a provision it might become 
necessary for an insured, who went into 
court to get a settlement, to bring suit 
against each company. 


Miss Einstein Leaves 


CINCINNATI, O., March 2—Miss Jean 
H. Einstein, who for the last six years 
had been stenographer and later assist- 
ant secretary of the Cincinnati Fire Un- 
derwriters’ Association, left Sunday 
morning for San Francisco, to enter social 
settlement work on the coast. She was 
showered with gifts by members of the 
association, and the organization itself 
presented a substantial sum to her in 
recognition and appreciation of her long, 
faithful and efficient service. 


To Attend Richmond Meeting 


CINCINNATI, O., March 3.—President 
L. J. Dauner and Secretary Joseph F. 
Schweer have been elected by the Cin- 
cinnati Fire Underwriters’ Association 
to represent it at the midwinter con- 








ference to be held at Richmond, Va., 
March 17-18. As much importance is 
attached to this meeting, because of the 
number of vital problems to be con- 
sidered, officers of the Cincinnati asso- 
ciation are making an earnest campaign 
to secure a large attendance of agents 
from this city. A number have signified 
their intention to go, and it is hoped 
enough will attend to make possible the 
chartering of a private car. 


Columbus Fire Losses 


COLUMBUS, O., March 2—Columbus 
fire losses in 1919 were $249,375, com- 
pared with $528,620 during the previous 
year, according to the annual report of 
Fire Chief Daniels. The per capita loss 
is $1.06, which is the lowest since 1910. 
Chief Daniels ascribes the good showing 
to the co-operation of the general public 
in eliminating fire hazards. During the 
year 2,959 hazards were corrected. The 
fire department responded to 876 alarms 
during the year. Thirty-four persons 
were burned or otherwise injured in fires, 


| 12 of them fatally. 


Mistake as to Allemannia 


In the Ohio Insurance Directory a 
transposition of figures of the Alle- 
mannia of Pittsburgh was made in the 
statistical department. The correct pre- 
miums for the 1918 Ohio business of the 
Allemannia are $95,339 and the losses 
$50,146. These figures should be cor- 
rected in the book. 


Akron Agency’s Building 


The Herberich-Hall-Harter Agency at 
Akron, O., is putting up a $200,000 office 
building to house its own business. This 
agency is now writing at the rate of 
$1,500,000 in premiums a _ year. The 
building will be known as the Herberich 
building. Akron is now the fifth city 
of Ohio and the new census will show 
something like 210,000 population, prob- 
ably the most rapid growth of any city 
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NIAGARA 


Fire Insurance Company 


ESTABLISHED 1850 


123 William Street, NEW YORK 
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The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 


DETROIT, MICH. 


ASSETS - - - ° 
SURPLUS TO POLICYHOLDERS - ~ - 


$1,765,472.60 
1,096, 744.07 
LICENSED IN 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, lowa, Minnesota, New York, Massachusetts, 
Rhode Island, Louisiana, California, 
Tennessee and Kansas 


take Reliable, Progressive Agency Company Representatives solicited 











in the United States. Only a few years 
ago the agency of Herberich & Company 
was doing a small business. Today the 
Herberichs own not only the local agency 
but control a large bank and a loaning 
business which has out something like 
$7,000,000 in mortgages. 


Schweer Succeeds Ankenbauer 


CINCINNATI, O., March 3.—After two 
months of deliberation and the rejection 
of every applicant for the position, the 
governing committee of the Cincinnati 
Fire Underwriters’ Association has ap- 











pointed Joseph F. Schweer, a young 
salesman, as secretary to succeed John 
F. Aukenbauer. He is a nephew of Leo 
Schweer, superintendent of the Cincin- 
nati branch of the Ohio Inspection Bu- 
reau. 


Ohio Notes 


The Caledonian American of New York 
has been licensed in Ohio. 


The Ohio department is now engaged 
in relicensing companies, agents, solicit- 
ors and brokers. During 1919 it licensed 
690 companies, 70,000 agents, 4,000 solic- 
itors and 400 brokers. 














CENTRAL WESTERN STATES 














H. -* — CHARLES H. HARRADEN 


Managing Underwriter 


Bubkeve National Fire 


Insurance Co. 
$149,508.34 


H. M. BARFIELD 
President 


Surplus to Policyholders .. . 





ECONOMIC MANAGEMENT MAKING SPLENDID PROGRESS 








OHIO AND MICHIGAN AGENTS WANTED], 














A USEFUL AND DESIRABLE AGENCY COMPANY Ni 
For Agents in Iowa, 

Kansas, Colorado, 
Wyoming and 


Nebraska FIRE, 


TORNADO, AUTOMOBILE, 


FARM AND CITY PROPERTY 
1406 Farnam St., Omaha, Neb.. 














ANTHONY MATRE 


HENRY REIS, M. D. 
President 


Vice-President 


JOSEPH BERNING 


Vice-President 


DIRECTORS 
THOMAS E. GALLAGHER HENRY REIS, M. D. 
JAMES F. HOULEHAN JOSEPH BERNING 
DR. FELIX GAUDIN HUGH O’NEILL 


NAPOLEON PICARD 
Secy-Treas. 


NAPOLEON PICARD 
ANTHONY MATRE 
FRANCIS J. MATRE 


A good company for good agents 


MARQUETTE NATIONAL 
FIRE INSURANCE COMPANY 


INSURANCE EXCHANGE 
ASSETS OVER $1,400,000 





CHICAGO 

















H. C. WHALEN, Pres. A. S. BUZZE, Secy. 


THE CENTRAL STATES FIRE 
INSURANCE COMPANY 
Wichita, Kansas 


Writing 

FIRE :: TORNADO :: HAIL :: AUTOMOBILE :: MARINE 
Entered 

KANSAS OKLAHOMA TEXAS 





























THEODORE STEIN, JR. 


GENERAL AGENT FOR INDIANA 


GLOBE INDEMNITY COMPANY OF NEW YORK 
AGENTS WANTED IN INDIANA 


241-44 LEMCKE ANNEX INDIANAPOLIS, IND. 











Capital Fire Insurance- Company of California 
Agents wishing to represent a high class progressive company, apply to 
BIERCE & SAGE Co., Michigan State Agents 
219-220-221 Hammond Blidg., Detroit 
Correspondence solicited for direct lines or re-insurance on mercantiles and special hazards where not represented 
Telephone, Cherry 5154 


Promnt Service 




















PROGRAM OF ILLINOIS RALLY 


Midwinter Meeting of the Local 
Agents’ Association Will Be 
Held at Decatur 


The program has been completed for, 
the mid-year meeting of the Illinois 
Association of Insurance Agents to 
take place at Decatur next Thursday. 
There will be three sessions, one in 
the morning, one in the afternoon and 
the banquet in the evening. The fol- 
lowing is the program in full: 

MORNING SESSION. 10 O'CLOCK 

President’s address—W. A. Bartlett, 
Galesburg. 

Secretary-Treasurer’s 
Moisant, Kankakee. : 

Opportunities of Local Agents in the 
Automobile Line—James A. Flaws, Chi- 
cago Superintendent, Automobile Depart- 
ment, Hanover. i 

Agency System and Costs—J. A. Giber- 
son, Alton. 


AFTERNOON SESSION. 2 O’CLOCE 

Agent’s Duty in This Day of Rising 
Cost—John J. Thomas, secretary, Lloyd- 
Thomas Co., Chicago. 

Development of Live ag Business in 
Local Agencies—Dr. G. Hubbard, Chi- 
cago manager, Capital live Stock. 

The Relations That Should Exist Be- 
tween Agent and Company—I. D. Gross, 
Chicago manager farm department, Con- 
tinental. 

Casualty Insurance and Surety Bonds; 
Possibilities of Production.—P. B. Shillito, 
President, Chicago Surety Underwriters 
Ass'n. 

How to Reduce Correspondence—W. 8S. 
Foster, Chicago, assistant manager, 
North America. 

Systematic Development of New Busi- 
ness—Ralph S. Freese, Bloomington. 

BANQUET. 6:30 P. M. 
Toastmaster—C. M. Cartwright, Managing 
Editor The National Underwriter, 
Greetings—C. W. Montgomery, Chicago. 

The Business Man’s Problem of Today— 
Harve Badgerow, president Insurance 
Federation of Illinois. 

A Field Man’s Observations—Kit Wil- 
son, Illinois state agent, Fidelity-Phenix. 

Meeting the High Cost of Living—C. F. 
Hildreth, Freeport. 

Upholding the Personnel of Local 
Agencies—H. W. Cady, Waukegan. 

Good Night—Circuit Judge W vhitfield, 


Report—S. E. 


Hearing on Abbatoir Rate 

INDIANAPOLIS, IND., March 2—A 
hearing on the complaint of the Indian- 
apolis Abbattoir Company, alleging dis- 
crimination in fire insurance rates, was 
held Feb. 26, before Miles Schaeffer, 
actuary, and T. S. McMurray, Jr., rate 
expert of the state insurance department. 
The Abbattoir Company claims that it is 
being charged a 30-cent rate on sprinkler 
forms, whereas Kingan & Co. is charged 
only 25 cents. The company held that 
both plants were risks of essentially the 
same hazard. W. L. Taylor, attorney for 
the insurance companies and the Indiana 
Inspection Bureau, introduced _ several 
witnesses for the purpose of establishing 
the fact that there is a difference in the 
hazard of the two plants that warrants 
the rates charged. The case was held 
under advisement. 


Mudlavia Hotel Burned 

Fire destroyed the Mudlavia Springs 
hotel, five miles west of Attica, Ind., Feb. 
28, with a loss estimated at $300,000. 
Eighty-five patients, part of whom were 
bedridden, who were taking mud bath 
treatments at the hotel had narrow 
escapes, some of them escaping with only 
the scanty clothing they had on. The 
personal loss of the patients is estimated 
at $50,000. The cause of the fire is un- 
known. The fire originated on the second 
floor and very quickly spread to the other 
floors through an air shaft. A strong 








wind aided in spreading the flames and 
earried brands to several near by build- 
ings which were totally destroyed. The 
hotel was equipped with a modern en- 
gine and hose cart but the fire spread so 
rapidly that it was helpless. The greater 
part of the loss was covered by insur- 
ance, 


Michigan F. & M. Field Round Up 


The annual round up of the field force 
of the Michigan Fire & Marine was held 
at the home office in Detroit Feb. 26 and 
27. The results of 1919 were reviewed, 
it being the largest year in the history 
of the company. 

President Dexter M. Ferry was host at 
a dinner to the field men and one evening 
was devoted to a theater party. 


Ruling on Auxilary Building 

INDIANAPOLIS, IND., March 2—Otto 
L. Klauss, auditor of state, in a ruling 
issued to all fire insurance companies 
operating in Indiana, placed a construc- 
tion on the term “auxiliary buildings” as 
used in the insurance companies’ book of 
rules in connection with risks for which 
policies shall not be issued for a longer 
term than one year. He held that when 
an “auxiliary building” is owned by an 
adjacent manufacturing concern, but oc- 
cupied by other tenants, such a building 
can be insured for a term of years. He 
says: 

“IT am of the opinion that ‘auxiliary 
buildings’ as used in Sec. 6, page 58, Book 
of Rules, is intended to include all build- 
ings having close connection with the 
process and operation of the main manu- 
facturing risk to which they belong. I 
do not believe that the term ‘auxiliary 
buildings’ as used will permit the con- 
struction that ownership determines the 
status of the buildings.” 

The specific case which gave rise to the 
question was that of the Exchange Build- 
ing at the Indianapolis Stock Yards. The 
building is rented with the exception of 
three offices retained by the Stock Yards 
Company. The insurance companies held 
that the Exchange Building should come 
within the “one year” provision as an 
“auxiliary building” and the Stock Yards 
Company took exception to this and ap- 
pealed to the state insurance department. 








New $1,000,000 Reinsurance Company 


Walter W. Tait, of Detroit, who organ- 
ized the Grange Life of Lansing and other 
companies, has started to organize a 
$1,000,000 fire reinsurance company and 
has already made considerable progress. 





Will Hold Decatur Meeting 
The Conservation & Fire Prevention 
Association of Illinois will hold a meet- 
inz at Decatur March 10, the day before 
the Illinois Agency Association has its 


meeting. State Fire Marshai Gamber 
will be present. The conservation in- 
spection work is about three-fourths 


completed in Illinois. 


Michigan Notes 

J. W. Beck of Detroit, state agent of 
the Northern of New York, is seriously 
ill at his home. 

A. H. Dinning, the Detroit adjuster, 
who has had a long siege of rheumatism, 
bas gone to California to recuperate. 

Mrs. R. F. Medbury of Detroit, wife of 
the former Michigan state agent of the 
Queen, was recently operated on at a 
hospital in that city. 





Charles Pilling Engelmann, the inde- 
pendent adjuster at Marion, IIll., has 
moved to Carbondale, Ill 


At Sduth Bend, Ind., Father Kubacki, 
former pastor of St. Adelbert’s Polish 
Catholic Church, who was recently de- 
posed from his church office for alleged 
insubordination, will open an insurance 
office in the near future and also study 
law. 
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LIGHTNING 
RODS 





ST. LOUIS LIGHTNING ROD 
COMPANY 


DeKalb and Trudeau Streets 
ST. LOUIS, MO. 











INSURANCE LAW 
JOHN WEAVER 


901 CO 
SANK BUILDING CHICAGO 
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INSURANCE STOCKS 


BOUGHT AND SOLD 


BABCOCK. RUSHTON & COMPANY 
137 So. La Salle St. Central 8900 
CHICAGO 








WHEELING FIRE 


INSURANCE COMPANY 
OF WHEELING, W. VA. 
Organized in 1867 
Cash Capital $206,000 
Assets $624,780 Net Surplus $151,269 


WM. F. STIFEL, President 
O. E. STRAUCH, Secretary 
WM. V. FISCHER, Supt. of Agencies 


E. A. KEELER 


714 Hippodrome Bldg. Cleveland, Ohio 
Special Agent for Ohio, Indiana and Penna. 


Herrick & Auerbach, Managers 


Western Department 
Insurance Exchange Bldg., Chicago, IIl. 
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DEFENDS STATE HAIL FUND 





Commissioner Olsness of North Da- 
kota Replies to Criticisms In 
Packard Report 





BISMARCK, N. D., Mar. 2.—Com- 
Olsness of North Dakota 
has issued a reply to the report made 
by F. E. Packard, assistant attorney 
general, on the operation of the state 
hail insurance law, which Mr. Packard 
characterized as a “hybrid” law which 
“works a hardship upon the insured in 
those areas where there is seldom 
hail.” 

Answering Mr. Packard’s statement 
that in 1918 the premiums written by 
the old line companies in the state 
averaged 75 cents an acre on $10 risks, 
Commissioner Olsness says that no in- 
surance was written in 1919, except by 
the state and one or two mutual com- 
panies, at less than 10 per cent., or $1 
per acre on $10 risks, and that the aver- 
age was more than $1. He says: 

It is probably safe to assume that 11 
percent, or 77 cents an acre, would be a 
fair average cost of insurance for $7 pro- 
tection for the 12,000,000 acres insured 
(approximately) in the state fund during 
1919. This gives us $9,240,000 gross pre- 
miums, based on old line companies’ rates 
that our farmers would have had to pay 
for the same protection they now get for 
$3,840,000, or at a saving of $5,400,000. 
yranting that we must refund the 3-cent 
flat tax amounting to $480,000, which has 
been donated for the benefit of those who 
enjoyed the protection, we simply charge 
it up to their 12,000,000 acres. Adding 
an extra levy of 4 cents an acre will turn 
the trick. Or, in other words, it would 
then cost us 32 cents an acre instead of 28 
cents plus the 3 cents on tillable, un- 
cropped lands, now paid. It is thus seen 
the difference between state insurance and 
old line insurance is 45 cents an acre ora 
total of $5,400,000 on the 12,000,000 acres. 


Goes to Fish & Schulkamp 


Fish & Schulkamp of Madison, Wis., 
have been appointed general agents of the 
National-Ben Franklin Fire for Minne- 
sota. They already have Wisconsin. 
This action of the National-Ben Franklin 
follows the resignation of Special Agent 
N. J. Theiss in Minnesota. 





Decision Against Great Northern 


ST. PAUL, MINN., March 2.—M. M. 
Gasser, a Duluth business man, who in 
September, 1918, was induced, it is al- 
leged, to invest $5,000 in 200 shares of the 
Great Northern Insurance Company, on 
condition that the general offices of the 
company would be moved to Duluth from 
St. Paul, is entitled to a refund of the 
money, according to a ruling of the Minn- 
esota supreme court. 

The case was originally tried in the 
St. Louis county court, which returned 
judgment in favor of Gasser. The com- 
pany appealed on the ground that its 
stock salesman had no authority to assent 
to such contractual condition. The su- 
preme court holds, however, that where 
such a salesman undertakes to do so, and 
the corporation, with knowledge of the 
facts, claims the benefit of the subscrip- 
tion, it ratifies the act of the salesman 
and is responsible. 





St. Paul School Hazards Are Bad 


ST. PAUL, MINN., March 2.—Most of 
St. Paul’s public schools are in a most 
dangerous condition from the viewpoint 
of fire hazards and in two cases the school 
buildings should be abandoned because of 
the dangerous conditions. 

George H. Nettleton, state fire marshal, 
early in the year sent one of his deputies 
to make a thorough inspection of the 
schools. This was completed a month 
ago, but the report was of such a nature 
that the fire marshal determined to show 
it to the 
making it public. 

In the case of most of these schools 
conditions were bad because of defective 
wiring, accumulations of rubbish and neg- 
‘ligence in the placing of electric light 
cords. 

















Map Clerk Wanted 
WANTED—By the Western Depart- 
ment of an American Fire Company at 
Chicago, an experienced map clerk. Good 
chance to advance. Address 91-E care 
The National Underwriter. 








Wanted by western department of large 
American mpany an assistant ex- 
aminer and two map clerks. State age, 
experience and salary expected: Ad- 
dress 90-D, care The National Under- 
writer. 








WANTED 
Assistant Examiner, Map Clerk, 
Typist, Endorsement Clerk, File Clerk 


Address 
89-C care The National Underwriter 








AUTOMOBILE CLERK 


WANTED--Experienced Automobile 
Clerk to act as assistant in automobile 
department. 


PENNSYLVANIA FIRE INSURANCE CO. 


1437 Insurance Exchange CHICAGO 








SERVICE 


FOR 


BROKERS 


AUTOMOBILES 


INSURED UNDER 
LIBERAL FORM POLICIES 


CRITCHELL, MILLER, 
WHITNEY & BARBOUR 
15th Floor, Insurance Exchange 
CHICAGO,-ILLINOIS 


Over Forty Years of Continuous 
Successful Operation in Chicago 

















LOSS MAN 


Wanted—Man to take charge of Loss 
Department in General Agency of- 
fice. Address 88-B, care The 


National Underwriter. 





local school officials before 





SPECIAL AGENT WANTED 


by Large Casualty Insurance General 
Agency. Excellent opportunity. State 
experience, age and salary desired. 
Address 87-A care The National 
Underwriter. 


WANTED 


Men with sales ability to sell Automat- 
ic Sprinkler Equipment out of several 
of the leading cities of the United States 
and Canadian Provinces. 

Schedule Rating, Fire Insurance Engi- 
neering or extensive Fire Insurance ex- 
perience desirable. Apply by letter 
stating experience and references. Ad- 
dress 81-U care 


The National Underwriter 

















DELAWARE 
Underwriters Department 


of the 


Westchester Fire Insurance Co. 
New York 


For 


The UNITED STATES and 
CANADA 


THEO L. WILSON 


Manager 


UGO E. GUERRINI 
Asst. Mer. 
Third and Walnut Sts., Philadelphia, Pa. 





AGENCY MANAGER WANTED 
—to take charge of local agency 
located in Oklahoma, doing $50,000.00 
annually in special hazard line, must 
have local agency experience and be 
able to solicit, rating bureau experi- 
ence desirable, salary and commis- 
sion, good opportunity, give references 


Address 82-V care the 


National Underwriter 


























SPACE WANTED in the 
Insurance Exchange, Chicago. 
500 to 700 feet. Address 47-M, 
care The National Underwriter. 














INSURANCE 


os SOR eA. 
GROWING CROPS 


IN AN “OLD LINE” 
COMPANY IS A 
PROFITABLE LINE 








FOR YOUR AGENCY 








The school authorities promise to rem- 
edy the situation, but as there appears to 








An Agency Is Open In Your Town 


and the first request from a responsible‘party will get it. 
The Season For Your Activity is Now On. 


STATE INSURANCE COMPANY, Des Moines, lowa 


Third Fleer Hippee Building 
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New Jersey Insurance Company 


CAPITAL ONE MILLION DOLLARS 
Head Office: 
40 Clinton Street, 
Newark, N. J. 


Arthur Hoyt, Vice-President. 
J. B. Guthrie, Secretary 


“>. P. Stewart, President. 
F. L. Brokaw, Treasu: 








WESTERN DEPARTMENT: 
Insurance Exchange Bldg., Chicago, III. 
H. H Ingalls, Manager. 


PACIFIC COAST DEPARTMENT: 
140 Sansome St., San Francisco, Cal. 
Seeley & Co., Manag:rs. 































PITTSBURG UNDERWRITERS 


i Bar Bhephenee, beak the Commonwealth Bldg., Pittsburgh, Pa. 


sst. 
- z Underwritten by 
Allemannia Fire Ins. Co. 


National-Ben Franklin Fire Ins. Co. 
All of Pittsburgh, Pa. 


Combined Capital $1,900,000 Assets, $10,011,358 
Surplus to Policyholders $3,899,135 


G. R. Goodsell, Columbus, Ohio, State Agent for Ohio 
Eliel & Loeb Company, General Agents for Illinois and Indiana 
H. C. Upham, Mgr., Indianapolis, Ind. 
Fish & Schulkamp, Madison, Wis., General Agents for Wisconsin 


NEW AGENTS SOLICITED 





Republic Fire Ins. Co. 
Superior Fire Ins. Co. 























i. +  » = mie . $2,395,417.89 
Liabilities, including Capital - 7,214,228.11 Surplus to Policy Holders - —3,395,417.89 


Natiotal Diberty 


Iusuranre Gampany 
of Ametica. 


INCORPORATED UNDER THE LAWS OF THE STATE OF NEW YORK IN 1859 
STATEMENT JANUARY 1, 1919 


Cash Capital . $1,000,000.00 





HEAD OFFICE: 62 WILLIAM STREET, NEW YORK 


















ROYAL EXCHANGE ASSURANCE 


92 WILLIAM STREET, NEw YORK 


iNCORPORATED 1I720 


LONDON, ENGLAND 


UNITED STATES BRANCH 
EVERARD STOKES 
UNITED STATES MANAGER 






















January 1, 1920 


SECURITY FIRE INSURANCE COMPANY 
DAVENPORT, IOWA 
Assets, $955,247.71 Cash Capital, $200,000 
Policy Holder’s Surplus, $290,750.47 


The Iowa Insurance Department in its recent report says of the company: 


“The affairs of this company have been conducted along conservative and economical lines 
and its steady and substantial growth reflects credit upon the management.” 
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of Wastes m3 


STUART MORGAN, | 


FIRE, MARINE, WINDSTORM, 
AUTOMOBILE, SPRINKLER, 
LEAKAGE, RIOT AND 

EXPLOSION INSURANCE 


State Agent. Michigan, East Lansing 
CASHMAN & EVANS, General Agents, Colorado, Denver 
N. T. JULIAN, State Agent, Ohio. and West Virginia, Columbus 
F. G. HERMAN, State A ent, Indiana and Kentucky, Indianapolis, Ind. 
T._ PRICE, State Agent, Missouri, Kansas and Oklahoma, nsas City, Mo. 
S. FREEMAN, State Agent, Iowa Nebraska and Minnescta, Omaha, Nebrasks 
LA TEER, i Chicage 


ae 
D. 2127 Ins. . State Agent, Illinois and Wisconsin, 

















be no funds for this purpose it is un- 
likely that the buildings will be vacated 
despite the warnings of the fire marshal. 


Building Collapse Raises Problem 


ST. PAUL, MINN., March 2.—The re- 
recent collapse of the front portion of 
the roof of the new Finkelstein & Rubin 
theatre in St. Paul has created a food for 
thought among those underwriting con- 
tractors’ insurance. The concrete was 
poured during bitterly cold weather and 
froze before it set. All was safe until the 
first February thaw. Then came the col- 
lapse, which also bulged out the front 
wall of the building. The building is of 
steel and concrete construction, granite 
faced in front. A number of workmen 
had narrow escapes, but only one was 
slightly injured, covered by compen- 
sation insurance in the Hartford. 

The accident raises the question of al- 
lowing the pouring of concrete in ex- 
tremely cold weather in building con- 
struction. The interior had been 
artificially heated, but the cold struck 
through the wall. 


Clothing Mutual in Wisconsin 


MADISON, WIS., March 2.—The retail 
clothiers’ organization of Wisconsin last 
week established a Wisconsin Retail 
Clothiers’ Mutual Fire Insurance Com- 
pany with George C. Flynn of Madison 
president. Policies will be issued only 
to cover the stocks of members of the 
retail clothiers’ organization, although 
the association is separate from the lat- 
ter organization. The company has been 
organized along the same lines as the 
state hardware dealers’ association. 
Headquarters of the new company will 
be in Madison; H. L. Geisler will be the 
directing executive. 


Plan Improvements at Oshkosh 

MILWAUKEE, WIS., Feb. 23—Much in- 
terest is being manifested in the agi- 
tation which has been aroused at Osh- 
kosh, Wis:., by intimations that unless 
considerable improvement is made in 
fire-protection facilities it will be neces- 
sary to make an increase in rates. The 
agitation grows out of the experience 
with poor pressure in fighting a fire in 
the plant of the Oshkosh Paper Box Com- 
pany. The building was totally destroyed. 
Oshkosh is a 3% city and efforts have 
teen under way for’ several years 
to become entitled to a 3. rating. 
Now, however, there is ground for 
belief that a rerating might put 





—= 


the city into Class 4. The Oshkosh 
Association of Credit Men ordered its 
committee on fire insurance and fire- 
prevention to make an investigation, as 
the result of which a recommendation 
has been brought in to the effect that 
motor-propelled equipment must _ be 
added at once and provision made for 
more adequate pressure at the municipal 
waterworks pumping station. There are 
at present no motor pumpers. S. H. 
Ashton, manager of the Oshkosh branch 
office of the Wisconsin Inspection Bureau, 
is cooperating with the local authorities 
and business men in the movement for 
improved facilities. 







Will Visit the Northwest 


Assistant United States Manager 
Charles E. Case of the North British 
plans an early trip to the Dakotas with 
a view to securing a special agent for 
his company in the territory. This is 
the only field vacancy had by the British 
corporation in the west, the remainder of 
the territory being under close and ef- 
fective supervision. 


Minnesota Notes 


As a result of a recent inspection, St. 
Cloud, Minn., is to be placed in the 3% 


class. The city was formerly in the 
fourth class. 
William Clish of Bemidji, Minn., has 


purchased a half interest in the North- 
ern Minnesota agency, entering into 
partnership with D. D. Miller. 


Wisconsin Notes 


The Citizens’ Fund Mutual Fire of Red 
Wing, Minn., has been licensed in Wis- 
consin. 

Stratford, Wis., has completed ar- 
rangements for the construction of a 
municipal waterworks system. 

Marshfield, Wis., is planning to buy a 
triple combination, motor compelled 
hose, chemical and pumper truck with a 
capacity of 750 gallons per minute, which 
will be its first piece of motor apparatus. 

Larson Bros., local agents and real 
estate dealers at Kenosha, Wis., have in- 
corporated their business under the style 
of Larson Bros. Real Estate & Insurance 
Company, with an authorized capital 
stock of $75,000. The ownership remains 


vested in Albert, Lewis and Fred Lar- 
sen. 

The New Glarus Real Estate Com- 
pany, New Glarus, Wis., has acquired 


the entire interests of J. Henry Schmid, 
a leading local agent at New Glarus, and 
will continue it as a general insurance 
agency department of its business. 











IN THE MISSOURI VALLEY 














PROMOTING MANY COMPANIES 


Twenty Concerns of Various Sort Are 
Now In Process of Organization 
In Iowa 


DES MOINES, IA., Mar. 2.—There 
are twenty insurance companies of 
various sorts being promoted in Iowa 
with shares selling at all the way from 
two for one to four for one. Some are 
fire and marine, some fire reinsurance, 


some casualty and surety, some live 
stock and some life companies. Some 
are straight out promotions. Some are 
honestly but mistakenly conceived. 


Some are honestly planned and will 
probably be successful institutions. As 
in most states the insurance depart- 
ment, which is in a good position to 
regulate insurance flotations, has noth- 
ing to say. Commissioner Arthur C. 
Savage will seek the enactment of a 
law that will give his department sup- 
ervision when the legislature meets 
again. He will probably have some 
horrible examples to display that 
should be strong endorsement for his 
plan. 
Blue Sky Law Doesn’t Apply 


Iowa has a blue sky law but as far 
as Iowa insurance promotions are con- 
cerned it means nothing for when the 
law was going through someone slipped 
something in or slipped something out 
so that it does not apply to domestic 
corporations, It is said that this situa- 
tion and the great wealth of the state 
has attracted better than 10,000 profes- 
sional stock salesman to Iowa. 

There is scarcely an insurance man of 
prominence that has not been solicited 





to lend his name to some scheme or other 
and lend it at an exceedingly high rate 
of interest. A good many have felt that 
to connect up with these propositions 
would be to prostitute their reputations 
and have turned a deaf ear to the tinkle 
of the gold. A few have fallen for the 
game, Others have carefully investigated 
the propositions and satified themselves 
that all was right. In some cases they 
probably guessed right and in others 
wrong. 

How the evil that promoters do lives 
after them is shown in a new way in 
Iowa. Several years ago the stock of a 
live stock insurance company was spread 
among big breeders of cattle and horses 
and they were promised their insurance 
at a discount equal to the agent’s com- 
mission. The result has been that a good 
many big breeders are licensed as agents 
and write only their own business. This 
practice is prevalent in the horse and 
cattle field but the companies have thus 
far been able to keep it out of the swine 
insurance business. Not only does the 
system injure the business from the 
agency standpoint but also from the 
company standpoint as it makes difficult 
the establishment of a force of solicitors 
who would build up the business among 
small breeders. 





Many Are Underinsured 


KANSAS CITY, MO., March 2.—Very 
few people here have protected themselves 
against higher prices by increasing their 
fire insurance, according to A. E. Gal- 
lagher, of the firm of A. E. Gallagher & 
Son. Most people, he asserted, make the 
mistake of regarding fire insurance from 
the viewpoint of original costs instead of 
replacement values. 

“It is a distinct shock to them,” Mr. 
Gallagher said, ‘“‘to learn from. the bitter 
experience of a fire that the money they 
have received from insurance will buy 
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of Insurance 
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only about half as much furniture as they 
lost. That, of course, is due to the in- 
creased costs of furniture and the fact 
that so few people have increased their 
insurance in proportion.” Mr. Gallagher 
expressed the opinion that the necessity 
for increased insurance is not a hardship 
from a financial viewpoint as wages and 
profits have likewise advanced with prices. 


Hearing May Be Called Off 


TOPEKA, KANS., March 2.—The hear- 
ing before the Kansas insurance depart- 
ment of fourteen companies charged with 
violating the law and rulings of the de- 
partment by allowing non-resident agents 
to write insurance in the state probably 
will result in a conference rather than a 
hearing. Under the new ruling of the de- 
partment, outside companies are allowed 
to have a general agent and manager 
from outside the state who can write 
business in the state. While the hearing 
order has not been cancelled, it generally 
is believed that the insurance department 
will make the new ruling retroactive so 
far as these companies are concerned. 


Auto Reciprocals Barred 
TOPEKA, KANS., March 2.—Several re- 
ciprocal automobile insurance companies 
have been refused admission to do busi- 
ness in Kansas because of not maintain- 
ing the full amount of reserve at all 
times. They have threatened to bring 
mandamus proceedings to compel admis- 
sion. 


Loss On Bagging Plant 


ST. LOUIS, MO., Mar. 38—A fire oc- 
curred last week in the warehouses of 
the Standard Hills Bagging Company, 
which has interested fire insurance men, 
The fire occurred in bales of bagging 
sisal, a fibre used in the manufacture 
of burlap bagging. The fire was con- 
fined to the small place where it orig- 
inated and the automatic sprinklers held 
the flames in check. The fire depart- 
ment responded promptly, but due to 
the nature of the stock which was baled 
and piled in tiers, it was difficult to 
get to the exact seat of the fire and 
large quanties of water were used by 
the department, in order to extinguish 
the blaze. The actual damage from fire 
is slight, and the chief loss from water 
consists of labor and expense involved 
in handling and redrying the stock. 
The section in which the fire origi- 
nated was filled to capacity with stock 
of baled bagging sisal and also some 
stock of baled burlap bagging. The 
stock was piled solid on the floor within 
about four feet of the roof. When the 
fire began, the sprinkler heads opened 
promptly and the alarm was auto- 
matically turned in. The bales amongst 
which the fire appeared to originate had 
been brought in the building for storage 
about ten days before the fire occurred. 
No one had been in the building for 
about an hour and a half before the fire 
started, and no definite cause for the 
fire can be assigned. It is felt that the 
fire started from spontaneous combus- 
tion. 


Iowa Notes 


The Iowa Blue Goose announces its 
next social affair for March 26. It will 
be a dinner at 6 o’clock, followed by a 
theater party. 

William McClain, believed to be one of 
the auto thief gangs which has been 
operating in Sioux City and Omaha, faces 
thirty years in Fort Madison. He was 
sentenced to ten years each on three 
counts, 

The Des Moines school board is con- 
gratulating itself that it abandoned the 
self-insurance plan for _ nonfireproof 
buildings some months ago. Last week 
the old Lincoln school house was de- 
stroyed with a loss of $20,000. Insurance 
to the amount of $15,800 was carried on 
the structure. 


George D. Markham, one of the lead- 
ing local agents in St. Louis, was in Chi- 
cago last week to attend the concerts 


tra, 


Michigan Notes 


The Beaver-Diggens agency at Cad- 
illac, Mich., is changing its name to the 
Beaver Insurance agency. 

William A. Haan has become con- 
nected with the Fisher-Marshman 
agency at Grand Rapids, Mich., and the 
name of the agency has been changed 
to the Fisher-Marshman-Haan Company, 
Ine. Mr. Haan is state representative 





given by the St. Louis Symphony Orches- 


The Fireman’s Fund Insur- 
ance Company was estab- 
lished 
the fire business in 1863, 
organized a marine depart- 


and started in 


ment in 1867 and originated 
the agency system for auto- 
mobile business in 1904. 
Today the company stands 
in the front rank in all three 
lines throughout the country. 








INCORPORATED 1824 
United States Fire Insurance Co. 
Capital - - $1,400,000.00 
Assets- - - 8,636,661.00 


Home Office 
95 William Street 
NEW YORK 


Western Department 
FREEPORT, ILL. 


Pacific Coast Dept. 
SAN FRANCISCO, CAL. 
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Great Lakes 


Jusurance Company 


Home Office, Insurance Exchange 


CHICAGO, ILL. 


N. L. Piotrowski, President 
A.C. Mack, Managing Underwriter 


CASH CAPITAL - - - - $400,000.00 
SURPLUS TO POLICY HOLDERS, $760,496.05 














308-310 WALNUT ST., PHILADELPHIA, PA. 


GUSTAVUS REMAK, Jr., Pres. 
WAITE BLIVEN, Vice-Pres. 
H. W. STEPHENSON, Vice-Pres 


JOHN J. P. RODGERS, Sec’y and Treas. 
SAM’L P, RODGERS, Asst. Sec’y 





CASH CAPITAL $1,000,000 


TOTAL ASSETS SURPLUS TO POLICYHOLDERS 
$4,7 : 
OBILE, LIGHTNING, RENT, USE AN PANCY 
FIRE, INSURAN e UTR NTs WANTED WHERE NOT R 




















from the Grand Rapids district. 



































COMPLETE! 


HE organization of the CRAVENS, 
DARGAN & ROBERTS renders a 
complete insurance service. Equip- 
ped with every facility for handling large 
lines as well as small, the representative of 
this firm has an overwhelming advantage. 
The lines written are: fire, tornado, hail, 
automobile, farm, casualty, surety, marine, 
life and livestock. 


Agency openings in many cities and towns. 


712-720 MAIN STREET 


Cravens, Dargan & Roberts 
HOUSTON, TEXAS 


Pioneer farm and hail writers of Texas 








ORGANIZED 1854 


The Mechanics ‘ovr of Philadelphia 


JANUARY 1, 1919 


Cash Capital, $250,000 Net Surplus $311,705.23 
Surplus to Policyholders, $561,705.23 


HomE OFFICE WESTERN DEPARTMENT 
J. A. SNYDER, SEC’Y NEAL BASSETT, VICE-PRES. & MGR. 
PHILADELPHIA, 
PENNA. 


EASTERN 

D. H. DUNHAM 

JOHN KAY, VICE-PRES. 
A. H. HASSINGER, SEC'Y 


W. T. BASSETT, ASST. 
NEWARK, N. J. 


CHICAGO, “ILL. 





ORGANIZED 1855 


FIREMEN’S ‘company OF NEWARK 


JANUARY 1, 1919 


Cash Capital, $1,250,000 Net Surplus, $2,246,144.07 
Surplus to Policyholders, $3,596,144.07 


EASTERN DEPARTMENT 
D. H. DUNHAM, PRESIDENT 
JOHN KAY, VICE-PRES. 
A. H. HASSINGER, SECRETARY 
NEWARK, NEW JERSEY 


WESTERN DEPARTMENT 
NEAL BASSETT, 
VICE-PRES. & noon 
W. T. BASSETT, ASS 
CHICAGO, ILLINOIS 








INCORPORATED 1852 


MILWAUKEE MECHANICS’ 
INSURANCE COMPANY, 


MILWAUKEE, WISCONSIN 


AUTOMOBILE INSURANCE 
Fire, Tornado, Theft, Collision and Property Damage 











By PROF. DODD’S FAMOUS SYSTEM 


Most perfect lightning protection ever developed. 


Will ab- 
solutely prevent more than 99.9% of losses due to lightning. 
250,000 users recommend it—2,000 successful insurance com- 
panies endorse it. das a 25-year record of practically 100% 
efficiency. Originated by Prof. West Dodd, America’s 
Lightning Specialist. Every job absolutely " guaranteed—rod- 
ding done by responsible, skilled men 

Investigate the Dodd ene > now—write for full information 


DODD & ‘STRUTHERS 


118 Eighth Street DES MOINES, IOWA 














DETROIT NATIONAL FIRE 


Insurance Company 
41-43 John R. Street 
DETROIT - - - - - 


PHILIP BREITMEYER, Pres. 


MICHIGAN 


GEORGE K. MARCH, Sec. & Gen. Mgr. 
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DEMAND FOR COVERAGE SEEN 


Live Stock Owners in the Open Range 
Want Fire Insurance on 
Their Cattle 


DALLAS, TEX., Mar. 3.—Recently 
there has been demand in the cattle sec- 
tion of the southwest from bankers for 
fire insurance on cattle on the open 
range. A section of the federal law con- 
trolling national banks permits them to 
make loans up to 25 percent of their 
capital on live stock if protected by fire 
insurance. Government agents claim 
the hazard is a minimum one and the 
covers should be attractive to compan- 
ies. Cattle in barns or sheds are to be 
excluded, the cover to extend only on 
the range and while in corrals during 
the process of loading in railroad cars. 

It has been reported that a rate of 10 
cents per hundred was sought and 
some of the companies or field men, 
who had limited experience in farm and 
ranch properties looked with some fa- 
vor upon the opportunity. One of the 
larger companies quoted a fire rate of 
25 cents to carry with it the 100 percent 
co-insurance clause, and 25 cents for a 
lightning cover, but later this combined 
quotation was advanced to $1 and later 
withdrawn altogether. 

In the recent past several losses have 
occurred on live stock killing from 20 
to 100 during one lightning storm at 
one location. Under ordinary circum- 
stances, lightning may be a greater haz- 
ard than. fire, but in the long grass sec- 
tion the consequential damage from fire, 
which results in stampedes, should not 
be considered as important. It has been 
stated, on account of their very keen 
sense of smell, cattle become aware of 
approaching danger from a forest fire 
but on the open plains a grass fire trav- 
els in proportion to wind velocity. The 
rating bureaus as a rule do not provide 
for these peculiar covers. If some of 
the companies quote a separate fire rate 
and others a rate for the lightning haz- 
ard, the sum of the two may be less 
than the combined rate received for 
live stock covers under the regular farm 
property schedules. It might be a dan- 
gerous precedent to set as the income 
from live stock items on farm schedules 
through the central west and southwest 
run into enormous figures. 





Arkansas Tornado Rules Changed 


LITTLE ROCK, ARK., March 2.—The 
$25 limitation clause in tornado policies 
has been dropped, a move which amounts 
practically to a lowering of rates on all 
tornado risks in Arkansas. The new rul- 
ing of the insurance commissioner went 
into effect February 2. 

Under the new ruling the insurance 
company is liable for all losses, even 
though the amount of damage should not 
exceed $1. The underwriters have re- 
moved the clause and kept the old rates. 
In other states where the clause has been 
waived the rate on the risks is raised. 


Three-Fourths Value Clause 


The three-quarter value clause has been 
eliminated in Oklahoma on frame, iron 
clad and brick veneered mercantile ware- 
houses and manufacturing buildings and 
their contents in towns of 2, 2%, 3, 3%, 
1, 4% classes. In towns of classes 5 and 
6 the three-fourths value clause is still 
required. The 50 percent co-insurance 
clause has again been made mandatory on 
tornado policies covering on mercantile 
risks. 


Seek Improvements at Little Rock 


LITTLE ROCK, ARK., March 2.—Dras- 
tic steps to curb the fire hazard in Little 
Rock, a condition which is alleged to be 
responsible for five of the largest fire 
insurance companies operating in the 
state refusing to write insurance on Lit- 
tle Rock property or to maintain agencies 
here, are being planned. Fire losses in 


Little Rock so far this year have set a 
pace which, if maintained, will make the 








loss in excess of that of 1919, when 
losses aggregated approximately $1,000,- 
008. The losses last year were so extreme 
as to cause demands by the insurance 
companies for immediate action. 

Three large insurance companies have 
closed their agencies here, having their 
risks underwritten by other companies 
and canceling all policies as quickly as 
possible. Two other large companies op- 
erate in all sections of the state except in 
Little Rock, and have decided definitely 
against writing insurance on Little Rock 
risks until conditions are remedied. 

Following the visit to Little Rock of 
J. H. Howland, engineer of the National 
Board, the Board of Commerce has been 
at work upon the problem of fire preven- 
tion. Mr. Howland outlined several rec- 
ommendations, which were accepted as a 
basis for a campaign of prevention. 


Improving Conditions at Tulsa 


TULSA, OKLA., March 2—The Tulsa 
Fire Prevention Association in the last 
two months has started a constructive 
campaign of education for the elimination 
of unnecessary fires. The city was div- 
ided into three districts as far as the 
business section is concerned. Each 
member of the fire prevention committee 
was assigned one or more of the blocks, 
Blanks were printed and furnished each 
member upon which a written report of 
every single occupancy in his block, re- 
cording the name, kind of building, loca- 
tion, kind of occupant, and any defects, 
as far as gas stoves wrongly set, wrongly 
connected, wrongly protected, bad wiring, 
temporary rubber hose connections, litter, 
trash, or rubbish around the premises 
were concerned. 

This is immediately bringing results. 
The association has caused at least 200 
stoves to be changed, either as to location 
or protection to adjacent walls or parti- 
tions. The inspection of the business dis- 
trict is about 50 per cent complete and 
when completed, after the more glaring 
defects have been referred to the city fire 
marshal, Tulsa’s business district will be 
in very good shape. A special drive on 
trash containers that do not conform to 
city ordinances is being planned and in- 
side of the next two weeks immediate re- 
sults can be looked for, from this hazard, 





Chidsey Made Texas Commissioner 


AUSTIN, TEX., March 2.—The appoint- 
ment of J. C. Chidsey of Paris, Tex., as 
commissioner of insurance and banking 
of Texas to succeed George Waverly 
Briggs, who will retire from the office 
on April 1 to become a vice president of 
the City National Bank of Dallas, has 
been announced by Governor Hobby. 

Mr. Chidsey was formerly chief na- 
tional bank examiner of the Eleventh 
Federal Reserve District and more re- 
cently a vice president of the Houston 
National Exchange Bank of Houston, 
having retired from that position a short 
time ago. 


Bad Fires at Ranger 


Ranger, Tex., in the heart of the oil 
fields, had two serious fires last week. 
A loss of $30,000 was sustained in the 
burning of the Seybold stable, including 
32 head of fine draft horses, used in oil 
field hauling. The loss on the El Paso 
hotel is estimated at $20,000. 


Texas Petroleum Schedule Revised 

AUSTIN, TEX., March 2.—The State 
Fire Insurance Commission has adopted 
an elaborate schedule applying on pe- 
troleum risks of all kinds. This order 
supersedes the wide-open policy which 
the commission authorized several 
months ago when eastern brokers were 
seriously interfering with Texas licensed 
companies operating under the then 
archaic schedule. The new schedule re- 
vises the former rates and regulations, 
modernizing them and bringing them 
down to meet existing conditions in the 
Texas oil fields. 

The basis rate now prescribed for re- 
fineries is 50 cents, where it was $1 in 
the former schedule. Deficiency charges 
for construction and other building de- 
ficiencies are included in the schedule 
and deductions are authorized for supe- 
rior construction and for various pro- 
tective devices, and the exposure tables 
are “so arranged as to take care of all 
external exposures, including tanks and 
stills, with the percentages of the ex- 
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posures reduced as the distance of the 
insured risk from exposures is increased. 

Drilling derricks and rigs, tools and 
contents formerly were rated at 8 per 
cent, which rate has now been reduced 
to 6 per cent. 

The rates for oil are based on the 
“flash point.” 


$10,000,000 for Dallas Buildings 


DALLAS, TEX., March 2—Eight new 
buildings, with an aggregate value of | 
$10,000,000, form part of Dallas building | 
program for 1920. The Magnolia Petro- | 
leum Company building, now under con- 
struction, which was originally planned 
to be 18 stories high, will be increased 
to 25 stories, making it the tallest build- 
ing in the southwest. Other buildings 
on the list include a $3,000,000 hotel, two 
$1,000,000 bank buildings and two $1,000,- 
000 theaters with several other store 
and office buildings running close to that 
figure. 


Cement Shortage Hinders Building 


DALLAS, TEX., March 2—Building 
operations in Texas have been hindered 
very seriously lately by difficulties ex- 
perienced in securing deliveries of ce- 
ment. Cement manufacturers have found 
it difficult to get sufficient cars and the 
ears that they have been able to load 
have been delayed in transit indefinitely. 
One car which was loaded with cement 
at Dallas on Dec. 27 and consigned to 
Fort Worth, only 30 miles away, was 
delivered Feb. 18, 52 days later. This 
condition of affairs has caused a serious 
cement shortage, which has resulted in 
heavy losses to contractors and delays 
to owners of proposed buildings. 





Much New Building in Texas 


DALLAS, TEX., Feb. 24— A large 
amount of new building work is pro- 
jected or already under way in West 
Texas towns. At Wichita Falls, work 
has started on a $100,000 apartment 
house, which is the sixth structure of 
the sort to be started, with two others 
projected, A new labor temple has just 
been completed there at a cost of $50,000. 

New buildings to be constructed this 
spring at Stamford include a large gar- 
age, to cost $25,000; a brick hospital, 
$50,000; probably a new administration 
building for Stamford College, to cost 
$100,000, and a row of business houses 
on the east side of the square, to cost 
around $200,000. 

Four new residences, costing $20,000 
or more each, and several others of less 
expensive type, are on the list at Mid- 
lothian. 





Hail Rules for Cotton - 


ENID, OKLA., Feb. 24.—Otjen & Tay- 
lor, managers of the hail department of 
the Glens Falls, have announced the 
rules covering the issuance of hail in- 
surance on cotton. The company as- 
sumes no liability on cotton prior to 
June 1, with not to exceed one-third of 
the ascertained loss from hail happen- 
ing prior to June 16 and not to exceed 
two-thirds of the ascertained loss be- 
tween June 16 and June 30. After June 
30, full liability is assumed, provided 
that upon the payment of one-third or 
two-thirds loss, the insurance on all 
acreage shall be reduced in the amount 
of the total ascertained loss. 

When cotton is insured the liability of 
the company is to be reduced in the same 
proportion as the proportion in which 


the crop or any portion of it matures or | 


is reduced by picking, pulling, cutting 
or other harvesting, or by being in any 
manner damaged or destroyed. When 
a boll opens, it shall be considered ma- 
ture, 

The limit per acre is placed at $12, 
with a limit per section or group of 
quarters representing 640 acres, not to 
exceed $4,000. 


Much Building in Oklahoma 


There is a vast amount of building go- 
ing on in Oklahoma, perhaps more so in 
proportion than in any other state. Local 
agents report that their premium income 
has increased materially because of the 
building boom, People are putting up 
houses regardless of the cost. In some 
sections of Kansas this same building 
boom is apparent. 


Texas Notes 


Fire in the Highway Garage at Min- 
eral Wells, Tex., caused a loss of approx- 
imately $50, 000. The building and con- 
tents were destroyed, 














F. H. Hawley, President W. E. Haines, Secretary 


71ST ANNUAL STATEMENT OF THE 
| Ohio Farmers Insurance Co. 


LE ROY, OHIO 
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F. C. VAN DUSEN, President JOHN D. McMILLAN, Vice-President WALTER C. LEACH, Secy. 


Minneapolis wasixe Insurance Company 


This company will be glad to receive agency sain and will take up with union offices the 
question of its representation. 

The underwriters are former field men who had had long a Spar in agency operations. 

There are many striking features in the Minneapolis F. & M. which make it attractive. We can 
tell them to you. 











S. T. COLLINS, Manager 


PROVIDENCE WASHINGTON INSURANCE CoO. 


PROVIDENCE, RHODE ISLAND 





Every Form of Policy Issued Covering the Hazards of Fire—Tornado 
—Marine—Transportation—Riot and Civil Commotion—Sprinkler Leakage— 
Automobiles, Against Fire, Theft and Collision. 


New England’s Oldest Company—One Hundred and Twenty-one Years of Service 
WESTERN DEPARTMENT, CHICAGO, ILL. 


C. E. CLUTIA, Asst. Manager 














CASH CAPITAL $839,580.00 


CLEVELAND NATIONAL 


FIRE INSURANCE COMPANY 
CLEVELAND, OHIO 


APPLICATIONS FOR AGENCIES pence 


E. KIMBALL 
PRESIDENT 


ames KEMP 

SECRETARY - TREASURER 

& MANAGING UNBER- 
WRITER 


SURPLUS TO 
POLICY HOLDERS 
$1,209,812,34 





$1,662,212.57 

















NORTH BRANCH FIRE comeany’ SUNBURY, PA. 


Incorporated 1911 Capital $500,000 Net Surplus $160,493.14 Assets $1,392,556.14 


CITY away OF PENNA., PITTSBURGH 


Incorporated 1870 Capital $250,000 Net Surplus $68,381.07 Assets $660,328.77 


PITTSBURGH KIRE  comeaxy” PITTSBURGH, PA‘ 


Incorporated 1851 Capital $200,000 Net Surplus $116,057.35 Assets $644,677.62 























Damage estimated at $100,000 was sus- 
tained by the Hill County Cotton Oil 
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Peninsular Fire Insurance Company 


OF AMERICA 
Grand Rapids, Michigan 


Capital $1,000,000.00 


Now Ready for Business 


| FIRE : MARINE : AUTOMOBILE : TORNADO : HAIL 
Farm Property—Hail and Tornado on Farm Crops 


Local Agents wanted who will canvass for Hail Insurance. 
A first-class schedule man wanted for special agent for Illinois. 


J. FLOYD IRISH, Secretary and Managing Underwriter COLON C. LILLIE, President 
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A Service to Local Agents 
OF THE UNITED STATES AND CANADA 


Earle C. Smith, Inc. 


51 Maiden Lane 


New Y ork 


Representing local agents, under contract, wherever situated; 
guarantecing to them the SERVICE of a “branch office” in New 
York, the greatest insurance center in the country. 


Lines located in the territory of agents and controlled by 
brokers, will be SOLICITED from the latter and sent to local men 


for writing, together with all essential information pertaining 
thereto. 


Also surplus lines of agents PLACED with responsible companies. 


Accuracy, despatch and reliability assured; and all correspond- 
ence treated with the utmost confidence. 


Full detailsconcerning the ‘service’ and references FURNISHED 
— APPLICATION. 
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EDWARD MILLIGAN, poeta 
GEORGE M. LOVEJOY, Vice-President JOHN B. KNOX, Secretary 


THOMAS C. TEMPLE, Secretary se 3 Cc. LONG, JR., Secretary 
HENRY P. WHITMAN, Ass’t Sectretary FRED C. GUSTETTER 
EDWARD V. CHAPLIN, Ass’t Secretary F. MINOT BLAKE, Ass’t Secretary 


Surplus to —. Orr - $11,740,470.60 
Total Losses Paid 95,259,732.00 


Cash Capital - Teed Million Dollars 


Reinsurance Reserves . . - «+ $8,213,006.94 
Reserve for Outstanding Losses and all 

other liabilities . ..... . .  1,785,053.20 
Net Surplus 8,740,470.60, 


$21,738,530.74 


Total Assets .... 





R, Ass’t Secretary : 











WRITE HAILINSURANCE 


Establish your connections now for 1920 with 


| A. J. Shaw General Agency 


HAIL INSURANCE BUILDING, McPHERSON, KANS. 





| Five high class stock companies covering the states 
of Kansas, Oklahoma, Nebraska, Colorado, 
New Mexico and Wyoming. 





Many of our agents made from $1000 to $2000 in commissions in 45 days in 1918 














g 
THE INTER-STATE FIRE INSURANCE CO. 
CAPITAL, $259,150 ASSETS, $616,934.38 
SURPLUS TO POLICYHOLDERS, $317,696.71 


110 FORT STREET, WEST, DETROIT, MICHIGAN 

















Company at Hillsboro, Tex., when the 
products store building caught fire. The 
fire is said to have started from heat 
generated by cotton seed that was stored 
in the building. 

The Texas Fire Insurance Commission 
has revised the key rate for Clarendon 
and brought it down to 58 cents as a re- 
sult of improvements made there. The 
commission has allowed 15 percent max- 
imum credit for good fire records for the 
past three years to Magnolia Park, with 
an average loss ratio of .310, and to 
a with an average loss ratio of 


Oklahoma Notes 


Dyer & Eaton have taken over the 
agency of the Hartford and Fidelity- 








—__ 
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Phenix at Mountain View, Okla., sue 
ceeding John F. Terrell. 

The H. D. Goodale agency at Quinton, 
Okla., has been changed to Goodale & 
Middlebrook. 

Marsh, Mitchell & Thomas have sue- 
ceeded to the agency of C. S. Marsh at 
Waukomis, Okla. 

Dawson & Douglas of Kingston, Okla, 
have succeeded Frank G. Landram ag 


representative of the Hartford and the 
Home. 





A new insurance and real estate office 
was opened at a. ? Ark., March 1 
by C. E. Barnett and J. Burns. Both 
men have been Ranch iy in the office of 
the Chicago Mill & Lumber Company, but 
are resigning to devote their entire time 
to their new undertaking. 











KENTUCKY AND THE SOUTH 








TANGLE OVER SAFE CLAUSE 





Use of Underwriters’ Laboratories’ 
Label Causes Complications 
at Danville, Va. 





RICHMOND, VA., March 2.—Rob- 
ert M. Friend, manager of the Southern 
Adjustment Bureau at Richmond, re- 
cently addressed a communication to 
companies on the loss sustained by J. F. 
Parker & Son in the recent Danville 
conflagration, submitting for their con- 
sideration a question affecting the iron 
safe clause. Although the firm was un- 
able to produce its books because of 
the destruction of a light weight safe 
in which they were kept, he recom- 
mended payment of $7,000, which was 
approximately the amount of the esti- 
mated loss. Several of the companies 
have already agreed to follow his sug- 
gestion. They are the American Eagle, 
Equitable of Charleston, Georgia Home, 
Imperial and Northern of London. 

Circumstances attending the case 
were unusual. The safe bore the label 
of the Underwriters’ Laboratories, cer- 
tifying that it had been inspected, but 
did not specify “approved.” Mr. Friend 
pointed out in his letter that the pub- 
lic considers the label of the Labora- 
tories as a guaranty of proof against 
fire, and then added: “It is certainly 
misleading and considering the rela- 
tions between the Laboratories and 
the companies it might in some cases 
be held to invalidate a defense under 
the iron safe clause.” He recommended 
that the insurance be paid, with the 
express stipulation that the companies 
did not assume any liability. 

It so happened that the firm in ques- 
tion was agent for the safe which it 
was using and had been selling them, 
fully believing that they were fireproof. 
Several other safes of similar makes 
were also in the fire, but the Parker 
firm was the only one which was un- 
able to produce its papers. Old safes 
of other makes stood the test. 





EXPLANATION HAS BEEN MADE 





Local Agents In Mississippi and 
Louisiana Now Understand About 
the Farm Departments 





ATLANTA, GA., Mar. 4.—Depart- 
ment managers here assert that such 
opposition as has developed among the 
local agents of Mississippi and Louisi- 
ana to the inauguration of farm depart- 
ments by the half dozen companies that 
have established such offices or have 
announced their early intention of 
doing so, was born of misunderstand- 
ing of the situation, and that when the 
matter was explained to them their 
criticisms were withdrawn. 

The determination to establish farm 
writing departments in the south, simi- 
lar to those that have existed for years 
in the middle west, was not with the 
thought of interfering in the slightest 
degree with general writing agencies, 
but rather to develop a class of busi- 
ness, hereto practically neglected, and 
which would not flow through regula- 
tion channels. The prosperity of the 





southern farmer in the past few years 
has made him a desirable subject for 
fire insurance and the opening of 
special departments, each with a corps 
of trained solicitors, will make possible 
the securing of a large aggregate of 
new business not otherwise obtainable, 
While farmers have the privilege of 
paying for their term policies with a 
series of notes, after making an initial 
cash payment of 20 per cent., many pre- 
fer making full cash settlements and are 
so doing. 

The extension of the boll weavil pest 
has made unprofitable the growing of 
cotton in certain sections of the south 
and has forced planters to diversified 
crop raising, a condition that has had 
a distinctly beneficial economic effect. 

The south continues to be an attrac- 
tive territory for fire insurance inter- 
ests, and all represented companies are 
stimulating the activity of their agents 
here. 





SAVING TO COMPANIES SEEN 





Consolidation of Departments in Ken- 
tucky May Reduce Amount of 
Premium Tax Paid 





LOUISVILLE, KY., Mar. 3—From 
all indications the work of the former 
state fire marshal’s department will be 
continued by the department of the 
state auditor, merely transferring the 
work from one department to another. 
The bill passed the house, 70 to 17. It 
is understood that if bills now before 
the Legislature are enacted into law 
the general situation will be about the 
same as it has been, excepting that the 
insurance department will all be un- 


der the auditor’s supervision. It is un- 
derstood that T. M. Goodloe, state 


actuary, will continue with the new 
department. 

Salaries and expenses are not to ex- 
ceed one-half of 1 per cent of the 
gross premiums received by all foreign 
stock fire insurance companies. Un- 
der the present law fire insurance com- 
panies pay one-half of 1 per cent of 
the gross premiums to the state for the 
support of the department of insur- 
ance rates and a similar amount for 
the support of the office of state fire 
marshal. d 

Advocates of the bill contend that it 
will save the insurance companies $25,- 
000 annually. 





Criticize Actuarial Bureau 


LOUISVILLE, KY., March 2—The Fire 
Insurance Club of Northern Kentucky, at 
a recent meeting in Covington, voiced con- 
siderable objection to methods of the Ken- 
tucky Actuarial Bureau, in connection 
with the recently formed pool to write 
American Tobacco Company risks in Ken- 
tucky, charging that twelve companies 
secured rate reductions on American To- 
bacco Company properties in the state. It 
was charged that these reductions were 
secured effective Nov. 1. It is shown that 
all insurance is being placed through out- 
side brokers in these twelve companies. 
Attention is also called to the fact that 
H6use Bill 77, before the Kentucky legis- 
lature, proposes changes in laws govern- 
ing the Actuarial Bureau, and an investi- 
gation of the facts in the resolutions is 
requested before the legislature acts. A 
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Fire, Theft, 


Collision, Pro- 
perty Damage 
Public Liability 





FIDELITY 
MUTUALITY 





STATE 


Full coverage Auto- 
mobile Insurance is 
the most profitable 
line for the Agent to 
solicit. Write for our 
low rates and liberal 
contract. Parts of 
Ohio territory open. 


CHARTER 








Lima,Qhio. 











The Security Automobile Mutual Ins. Co. 


YOUNGSTOWN, OHIO 


It is the Age of the Specialist. Our Specialty is Automobile Insurance. 
Organized under and supervised by the Ohio Insurance Department 
To Ohio Agents: Give us your Automobile business! 
Agents wanted where not represented 





The 
Ohio Underwriters 


Mutual Fire Insurance Co. 
Van Wert, Ohio 


A Continuous Record of Progress 


Cash Assets Cash Surplus 
1913 ‘ ‘ ‘ , ‘ $ 5,966.38 $ 1,441.33 
1914 ‘ F ‘ : , 10,856.59 5,117.86 
1915 ‘ ‘ ‘ . r 26,505.15 11,749.17 
1916 ‘ F é ‘ 40,968.02 20,512.81 
1917 , ‘ ‘ ‘ ‘ 63,957.92 33,173.62 
1918 . ‘ a ‘ ‘ 104,298.50 46,153.19 
1919 ‘ ‘ ‘ ‘ ‘ 137,925.48 77,880.60 


Fire Insurance and Fire Reinsurance 


Cc. A. L. PURMORT, Pres. Cc. M. PURMORT, ‘Secretary 


Western Department 


JAMES S. KEMPER, Mg¢r., 11S. La Salle St., Chicago, Il. 














Nothing but hail insurance—naturally the best service on 
this highly profitable, quick return line of indemnity. 


K.T. MARTIN & CO. 
FORT WORTH TEXAS 


The only exclusive hail insurance general agency in Texas. A low 
loss ratio for the seven years in business, a fine record on returns 
to agents, a reputation second to none among buyers ef hail coverage. 


Write Hail and Cyclone Insurance 


Highest Commission Paid 


23 YEARS SUCCESSFUL BUSINESS—ALL LOSSES PAID IN FULL 


For Agencies Address As Follows 


TERNS Toure & Stebbins, Houston’ COLORADO—E. J. Vieno, P. O. Box 1255, Denver 
ta, Wi in, Illinois, lowa, So. Dakota, Wyoming, Nebraska, Idaho 


ST. PAUL MUTUAL HAIL & CYCLONE INSURANCE CO. 


805-806 Pioneer Bldg. ST. PAUL, MINNESOTA 














THE AUTO OWNER WANTS fiattcsescascnwe write it the way wedo. 
THE AGENT WANTS THE SAME KIND — 


That’s another reason 
any 


Mid-West Insurance Com 


WICHITA, KANSAS J. B. HENDERSON, Secretary 








MINSTER MUTUAL FIRE 


INSURANCE CO. Inc. 1849 MINSTER, OHIO 


J. B. RATERMAN, President JOS. E. SCHMIEDER, Secretary 
VERNON B. ARNOLD, Special Agent, Lima, Ohio 








More than 60,000 property owners 
cooperate through the Northwestern 
Mutual Fire Association to insure 


their own property and to combat 
the fire waste. To date they have received over $3,000,000 in losses paid, and 
an even larger amount in dividends and savings, while the Company has re- 
sources of over $1,000,000. Associated with the Northwestern Mutual are 20 


other strong mutual Insurance 
Northwestern Mutual 


companies. 
Fire Association 
Main Offices: Central Building, Seattle 


F. J. MARTIN, Pres. 
H. K. DENT, Vice-Pres. 
M.D. L. RHODES, See’y. 

















E. J. Forney, Pres. J. M. Cook, Sec’y 
Incorporated 1873 


THE 
Insurance Co., "S10. || Mansfield Mutual 
B. C. COLEMAN, Secy. Fire Insurance Company 


Conservative and Careful - 


Dayton Mutual Fire 


DAYTON 


Managemeut Insurance = 38,918.528.00 
AGEN1S WANTED Total Assets 472,284.09 





Address Home Office 














| An Agency Company 








The greatest automobile state 
in the Union today is Ohio. 


The largest and strongest auto- 
mobile insurance company in 


Ohio is 
THE GREAT AMERICAN 


Full coverage automobile in- 
surance at reduced rates. 





MANSFIELD,OHIO. 





Surplus to Policy Holders over $160,000 


” AMERICAN MUTUAL INSURANCE COMPANY 
Agents Wanted in Ohio, Indiana and Illinois 


FIRE, TORNADO, AUTOMOBILE and MARINE 
J. W.McGINETY, Secretary Indianapolis 
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The Mutual Plate Glass Insurance Co. 
Shelby, Ohio 
Organized 1883 


HENRY WENTZ, President L. A. DENNIS, Sec. and Gen’! Agent 
The only Ohio Company Specializing on Plate Glass Insurance. Not an Experiment. 


SERVICE TO OUR REPRESENTATIVES AND POLICYHOLDERS 








Richland Mutual Insurance Company | 
MANSFIELD, OHIO | 

Incorporated 1850 | 
TOTAL ASSETS - - - + - - $2,486,445.48 

















| A. €. CUMMINS, President BUSINESS CONFINED TO OHIO R. SMITH, Secretary 





Nearly Fifty Years of success under same managemen? "a 
INCORPORATED 1876 


THE OHIO MUTUAL FIRE INSURANCE CO. 


Total Cash Assets $300,319.63 SALEM, OHIO Net Cash Surplus $221,123.76 
Losses Paid Since Organization, $1,252,848.24 


J.R. VERNON, President J. AMBLER, Secretary 
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P. J. CLANCY, President 





Began business January |, 1920. 
being negotiated with standard companies. 
ited. Conservative underwriting. 


RE-INSURANCE FIRE COMPANY 


DES MOINES 


Re-insurance contracts now 
Correspondence solic- 
Experienced management. 


F. E. HATHORN, Secretary 





Reinsurance Only. 


No Direct Business Written. 
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CHICAGO 


INS. CO. OF AMERICA 
NEW YORK 


*‘One of the Giants’’ 


Western Department 


STATEMENT JANUARY 1, 1919 


| 
U.S. Liberty Loan Bonds $2,025,000.00 
Bonds of States and of Foreign 
Countries 25,735.84 


P. D. McGREGOR, - - 
A.R. MONROE, - - 
W. E. McCULLOUGH, - 


Assistant Manager 








ASSETS pevember 31. 1818 LIABILITIES 
aS , feet 
SS SATE 1,125, Reserve......... $6,162,361.72 
Bonds and Stocks of Municipalities  2.232.277.16 
Bonds of Raihoads......-- -.... 4316.588.67 | Losses in the Course of 
Guaranteed yr 4 se ag 1 yn ~4 Adjustment ..... 989,574.90 
Preferred Stocks ailroads ...... 635. 
i BBs... csaneaus 490,750.00 Commissi ind other 
pacseg oat mr ae Liabilities....... 644,763.63 
ipa: 62,000.00 75:88 08077 
aaa $12.088.080.17 | Corieal Stock .......+. 2,000,000.00 
Hand......... 927.503.43 99,79.700.25 
Premiums in 
of Collection 1,174,819.13 
Accrued Interest Net Surplus beyond Capital’ and all 
266,519.29 § 2,430,841.85 LGDMIDIND «2c. .0csereeree weae $4,660,450.04 
Manager PP ny seg Tee of Liability babel tS Net Surplus to Policy Holders...... » $6,660,450.04 
TOTAL ADMITTED. ASSETS $14,437:15029 
Agency Supt. Security valuations on basis fixed by National Convention of Insurance Commissioners. 
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JOHN W. ZUBER, President 


Its Name Indicates Its Character. 


COLUMBUS, 
OHIO 


Company 
Capital $500,000 


American National Fire Insurance 


JOHN A. DODD, Secretary 


Progressive, Yet Conservative. 
Operating Along Sound Lines. 











1849 


THREE SCORE YEARS AND TEN—A LONG 
AND HONOURABLE RECORD 


THE OLDEST FIRE INSURANCE COMPANY WEST OF THE ALLEGHANY MOUNTAINS 


JOHN D. MILLER, Secretary and Treasurer 


1919 
THE WESTERN INSURANCE COMPANY 


OF PITTSBURGH 





























FEDERATED FIRE RE-INSURANCE COMPANY 


NOW ORGANIZING 
When Completed Will Have Capital of $1,000,000.00 


Will Do a Re-insurance Business Only 
Home Office 


3 


14-320 M. B. A. Building 


Mason City, lowa 
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REINSURANCE ONLY 


GLOBE NATIONAL FIRE INSURANCE CoO. 


SIOUX CITY, IOWA 


Paid Up Capital, $1,000,000.00 


EDD G. DOERFLER, Secretary and General Manager 














committee composed of A. G. Simrall, H, 
A. Schroetter, Chester Silva, T. W. Sand- 
ord and H. A. Whitney was named with 
power to act. 





Seek Higher Hail Commissions’ - 


Western Kentucky local agents are 
making a fight for higher commissions on 
hail insurance, charging that the cost is 
heavy in getting this business and much 
time is lost, and that 15 percent is not 
enough. A conference was recently held 
in Louisville. The Kentucky Hail Asso- 
ciation recently adopted a new policy and 
new constitution and by-laws. There are 
nine companies writing hail in the state, 
including the Aetna, Home of New York, 
Westchester, Springfield, Franklin, Con- 
tinental, Henry Clay, Ohio Valley Fire & 
Marine. 





Louisville Building Outlook Good 


LOUISVILLE, KY., March 2—The 
building outlook in Louisville is better 
than for some years. January showed 236 
permits for construction costing $515,660, 
as compared with 66 permits, costing 
$95,801 in January, 1919, an increase of 
257 percent in number and 438 percent in 
value. Shortage of labor and building 
materials will be the biggest drawback 
this year, it is held. 





Kelsey Visits the South 


Horatio N. Kelsey, United States man- 
ager of the London & Scottish, is recently 
home from an extended business trip 
throuzh the south. While away he ap- 
pointed Dargan & Turner of Atlanta 
general agents for Georgia, Alabama, 
Florida and Louisiana, and Thomas Grif- 
fith general agent for North and South 
Carolina. 





Virginia Rating Bill Passed 


RICHMOND, VA., March 3.—The Vir- 
ginia house today passed Senate Bill 73, 
commonly Known as Commissioner But- 
ten’s rating bill, and it now goes to the 
governor for his approval. 





Kentucky Notes 


Barney I. Treacy, Lexington, Ky., has 
rear his local agency to Richardson & 
Z. 


At Madisonville, Ky., Gooch & Brown 
have sold their local agency to Brooks- 
Ccrum Company. 


The Caledonian-American of New 
York has been admitted to Kentucky by 
Commissioner J. F. Ramey. 


Tobacco insurance has been good, but 
has been lightening up, due to the low 
rate of foreign exchange reducing values 
and sales, and due to poor quality of 
much of the present offerings. 


A. J. Elder, manager of the farm de- 
partment of the Hartford, Chicago West- 
ern Department, was in Louisville on 
Monday. It is understood that he is 
looking for a new special agent in Ken- 
tucky to succeed E. T. Lawrence, who 
recently resigned. 

House Bill 320, before the Kentucky 
legislature, would force all foreign in- 
surance companies operating in the state 
to give location of offices and names of 
persons upon whom processes could be 
served in the offices of the county clerks 
in which counties such companies oper- 
ate, instead of merely with the secretary 
of state. 





Southern Notes 


It is stated that the South Carolina 
Fire companies will join the rating and 
inspection bureau of the state. 

Joel Rogers, Jr., son of State Agent 
Cc Rogers of the North British in 
Tennessee, died the other day. 
four years of age. 


Various southern firms have brought 
action for $80,000 in all against the Sea- 
board Air Line for cotton losses sus- 
tained in the terminal warehouse fire of 
Feb. 14, 1919. 

Manager Cecil F. Shallcross of the 
North British is on a _ southern trip, 
having called in the southern field men 
at New Orleans. He will visit a num- 
ber of points in the south before going 
back to New York. 


He was 


Virginia Notes 
State Senator Junius E. West, head of 
a large local agency in Suffolk, is out for 
the democratic nomination for lieutenant 
governor of Virginia. He is a recog- 
nized authority on insurance matters. 


The Virginia senate committee on in- 
surance and banking last week deferred 
actien indefinitely on the bill to repeal 
the special deposit law which was 
strongly backed by Commissioner Button 
and others. To the local agents is 
ascribed most of the credit for defeating 
the measure, for they fought it bitterly 
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TOTAL LIABILITIES $4,374,107.74 
POLICY HOLDERS SURPLUS $5,657, 302.08 
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LIGHTNING RODS 

Prevents 

Lightning 
Losses 


Shinn-Flat is Fear only 
Lightning Conductor 
made in the form of a 
woven flat cable, which 
electrical authorities say 
is more efficient. 


Shinn-Flat has 36 per- 
cent more conducting 
surface than any round 
rod or cable containing 
the same- amount of 
material, and it is con- 
sequently more _ effec- 
tive in controlling an 
electrical discharge. 


Shinn-Felt is woven 
in a continuous ribbon- 
like form without joints. 
and the machines used in 
its construction are pat- 
ented. 


Ask for agency infor- 
mation. 


W. C. SHINN MFG. C6. 


W. C. SHINN, President 
General Offices: 1234 Lytton Bldg... CHICAGO 





Cincinnati Underwriters 


121 East 3rd St., CINCINNATI, O. 


Eureka F. & M. Ins. Co. 
Organized 1864 


—_ 


COMBINED STATEMENT 


Security Ins. Co. 
Organized 1881 





Capital - 2s ee ee x 
Assets - - - = = = « - 1,019,353.18 
Surplus to “Policy Holders - 674,097.22 
F. A. ROTHIER, Prest. 
_s BENUS, Sec’y. 
Sec’y. 


F. C. BARTON, "hast. 
R. B. HEATON, State Agt. 








ROSSIA INSURANCE CO. 


HARTFORD, CONN. 
FIRE and MARINE REINSURANCE 














RETURNS OF NEW YORK CITY 





Premiums in the Big City Are Given— 
Home Leads the List of 
Companies 





The premium returns from New York 
City for the leading companies have 
been made for 1919, the following being 
for companies having over $100,000 in 
premiums for the year: 


1919. 1918. 
co Are eer 1,572,552 $1,631,390 
Liv. & Lon. & Globe. 1,256,703 "293,897 
Continental ......... 988 


Great American 
a Tes of N. A. 








Globe & Rutgers .... 736,316 805,090 
[0 PS ee 765,696 711,702 
Comm’! Union ...... 627,629 493,982 
United States ....... 550,267 468,370 
No. Brit, & M........ 540,905 490,168 
North River ........ 424,314 379,48 
Fidelity-Phenix ..... 452,772 480,404 
Phoenix Assur. ..... 72,948 381,765 
Niagara Fire of N. Y. 375,761 348,797 
‘National Hart. ...... 371,001 368,530 
London & Lance. ..... 321,274 363,655 
‘Hartford Fire ...... 329,552 363,387 
City of New York... 273,932 261,795 
‘American Equitable. 260,996 ...... 
Westchester of N. Y. 324,556 282,273 
Nat’l Liberty ....... 329,805 312,130 
Fire Association .... 311,420 309,238 
PRRAMOUOE kc oe ee 307,297 246,247 
Scottish Un. & N..... 338,836 391,291 
Knickerbocker ...... 219,020 204,192 
American Eagle...... 265,763 193,508 
Newark Fire ........ 234,821 200,865 
Automobile ......... 237,025 233,987 
Northern of London... 234,662 258,101 
Merchants’, New York 235,012 177,552 
WOON bss Ke ciceecduas 227,595 250,232 
American of Newark. 246,796 213,226 
Providence-Wash. 233,428 205,257 
American Central.... 223,007 177,128 
Caledonian .......... 215,462 209,518 
po i eee ee 225,117 231,927 
People’s National ... 173,172 192,995 
London Assur....... 272,213 352,812 
Phoenix Hart. ...... 228,423 241,217 
British America ..... 199,291 164,319 
Sericeitural ......-. 199,220 186,677 
+ ARS ee re 208,520 252,019 
Firemen’s ........... 222,183 214,205 
Concordia ........... 184,221 130,382 
Springfield .......... 204,208 222,137 
Western, Toronto.... 187,385 192,996 
Union, London....... 158,313 124,848 
Norwich Union ...... 185,805 191,384 
Am’n Merch. Mar.... 110,940 

Glens Falls ......... 179,220 191,830 
Fireman’s Fund ..... 186,200 189,424 
Pennsylvania ....... 182,969 171,585 
COU 6c cicwclceanes 167,145 144,656 
NRG oon ds. oie St qreld'oe 163,336 147,089 
aera 164,595 144,381 
Security, N. H....... 125,344 103,190 
California .......... 146,377 136,223 
American Alli....... 145,355 109,123 
Scandinavian-Amer.. . SEQSES dees nce 
Milwaukee Mech..... 130,126 108,934 
Dubuque ........ 116,493 155,182 
Alliance, Phila.. 137,182 102,181 
Ohio Farmers’ 122,618 121,778 
Commonwealth, N. Y. 115,484 neue 
p | ee 103,203 52,790 
Connecticut ......... 132,599 132,781 
Law Union & Rock.. 109,512 80,342 
Royal Exchange .... 135,510 124,708 
MENUOIEE cc wacetienwsds 139,115 179,485 
National-Ben Frank. 115,829 6,18 
National Union...... 109,763 88,710 
New Brunswick...... 111,516 104,485 
OED 6.dis cc a'n cacun 103,703 118,024 
Mechanics & Traders 102,976 113,376 
Reliance of Phil..... 106,495 117,044 
Svea of Sweden...... 115,939 158,560 
United Firemen’s, Pa. 108,798 136,925 
Richmond Fire ..... 105,318 $9,696 
Stuyvesant of N. Y.. 106,935 129,303 





Wood with Automobile 


E. D. Wood, reecntly with the Under- 
writers’ Association of New York State, 
has joined the sprinkler risk department 
of the Automobile at its head office in 
Hartford. 





Will Investigate Practice 


It is stated that the Automobile of 
Hartford is making appointment of sal- 
aried agents at Rochester, N. Y., and this 
matter is now being investigated by the 
Hastern Union. The general subject of 
appointing salaried agents will be taken 
up by the organization, 





Neely Succeeds Rambo 


PHILADELPHIA, PA., March 2—The 
board of directors of the Mutual Fire, 
Marine & Inland of Philadelphia, has 
elected Walter C. Neely, superintendent 
and secretary to succeed C. N. Rambo, 
who resigned to become manager of the 
Railroad Insura: Association for the 
Pennsylvania Raffroad. Mr. Neely was 





sylvania. 


M. S. CREMER, President 





INCORPORATED 1876 


ILLINOIS FIRE 


INSURANCE COMPANY OF PEORIA 
CAPITAL $200,000.00 Total losses paid since organization $6,618, 180.00 


Reliable Agents Wanted in Hlinois, Indiana, Wisconsin and Penn- 
For Particulars Address Home Office 


HENRY F. TUERK, Secretary 

















GEORGE E. FEENEY, President 
@ EDWARD T. LYONS, ‘Secretary-Treasurer 


Assets .. 


The Columbian Jnusurance Co. 


430 N. Pennsylvania St., Indianapolis, Ind. 


Surplus to Policyholders ‘ 


The Securities of this Company are deposited with the Indiana Insurance 
Department for the Protection of Policyholders and Creditors 


Agents Wanted in Indiana, Illinois, Ohio, Michigan, Wisconsin and Minnesota _ 


‘ 


A. M. WAGNER, Supt. of Agencies 


$529,005.00 
344,529.00 























AN ILLINOIS 
COMPANY 


PIONEER 


Fire Insurance Company 


29 South LaSalle Street 


of America 


CHICAGO 














AUTO-OWNERS INSURANCE COMPANY 
LANSING - - MICHIGAN 
Live Agents Wanted where not represented 
Most proteetion offered by any Company in Michigan 
! V.V. MOULTON, Sec., F. Ps. WRIGHT andF. A. WALL, Field Secretaries 

















INDEPENDENT ADJUSTERS 











ILLINOIS MISSOURI 


pag? S ADJUSTMENT 
SERVICE BUREAU 


Well’s staos Quincy. GEORGE C. GILL, Mgr. 
ILL., WIS. IND. 


IOWA 





ADJUSTER OF 


tLLINOIS AND EASTERN IOWA 
Western Illinois Adjustment Bureau 








62 S. Cherry St., Galesbu 
a. F. Arnold Fs R. Haziett Oe A. Bartlett 
Fire and Automobile Losses 
ILLINOIS INDIANA 


ELDRIDGE H. SPERRY 
606 & 7 Robeson Bldg., Champaign, Ill. 
Western Union or Long Dist. Phone (Office 147, 
Res. 458) facilitates prompt service 


#LLINOIS 


THOMAS A. PETTIGREW 
Eades Building, Streator, Illinois 
4 we loss adjuster for the companies. Building Losses 
a specialty. 


Ben. C. Cooper, insurance Seeattngy 9 be semen 








Kansas Oklahoma Eastern Colorade 


WARREN ADJUSTMENT BUREAU 
R. B. WARREN, Manager, 


Fire Loss Adjustments for the Companies Only- 
No. 229 Beacon Building Wichita, Kansas> 
NORTHERN MICHIGAN ADJUSTMENT COMPANY. 
Adjusters of Fire Losses 
206 Schirmer Bidg. 304 Federal Ave., Saginaw, Mick: 
MINNESOTA AND TRIBUTARY STATES 
J. F. MAIN & COMPANY 
General Adjusters. 14 years experience. 
506 Palace Bidg., Minneapolis, Minn. 
MISSOURI 
F. W. LITTLE,?JR., Adjuster 
PIRE and AUTOMOBILE LOSSES 
1025 New York Life Bldg, — KANSAS CITY, MO. MO. 
Over 305Y ears Experisnce 


KANSAS 
JOHN M. KINKEL 
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KINKEL ADJUST AGEN 
FIRE, TORNADO and eaten =. 


HUTCHINSON 


NEBRASKA cee BERN 10WA4 
Oe. Bee & ADsUSTNatEET BUREAU 
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Asurance (0. 
oF NEW HAVEN.CONNECTICUT. 


CASH CAPITAL, $ 1,000,000 


Western Department, Roc «ford, Hlinois 
WALTER D. WILLIAMS, Mer. 















AUTOMOTIVE 


Insurance Company 
Cash Capital $100,000.00 
Home Office 
Mason City, Iowa 
Offers an attractive agency contract to IOWA AGENTS. Insures Motor 


vehicles against the hazards of FIRE, THEFT, TRANSPORTATION, 
TORNADO and WINDSTORM 


E. H. WARNER, Secretary-Manager 
STANLEY K. WILLIAMS, Agency Supervisor G. H. BUNTEN, Special Agent 











Capital and Surplus 


$250,000.00 


American Merchants 
Fire Insurance Company 





«iff 








Kansas City - Missouri Reinsurance 











formerly assistant to the superintendent 
of insurance for the railroad company. 


Danger in Rat Poisons 
MONTPELIER, VT., Feb. 24—Commis- 
sioner and State Fire Marshal Joseph G. 


| Brown of Vermont has issued a circular 


in which he calls attention to laboratory 
analysis of some five makes of rat 
poisons which has revealed in four of 
the same the presence of phosphorus in 
dangerous proportions. The commissioner 
says in his statement: 

“This material is not only hazardous 
from the standpoint of storage and 
use but is also dangerous to persons 
handling cans of it since it was only by 
good fortune that no personal injury 
was suffered by us in opening the sam- 
ple can which you sent us. 

“I would therefore request that all 
merchants examine their stock and if 
any of the ingredients named above are 
found in their stock, I would recommend 
that they be eliminated by reason of the 
fire hazard.” 


Moral Hazard in Abandoned Farms 


SYRACUSE, N. Y., Feb. 17.—The an- 
nouncement in Ithaca by Prof. G. F. 
Warren of Cornell University that there 
are 24,000 vacant farmhouses in New 
York state is of interest to farm-writing 
companies and their special agents, who 
see a serious moral hazard in this condi- 
tion. The stock companies which are 
insuring farms are scrutinizing their 
lines more carefully than ever before. 

The professor’s figures are based upon 
a survey by federal and state agricul- 
tural authorities of nearly 4,000 repre- 
sentative New York farms and indicate 
that abandonment of farm life by men 
and boys during the past year for the 
city has left more than 24,000 habitable 
farmhouses in this state vacant. For 
every three men who have left the farm 
only one has returned, despite the fact 
that farm wages will be higher by 14 per 
cent this year than last. 


Eastern Notes 


T. Y. Brown & Co. have been appointed 
New York City Metropolitan district 
agents of the Western of Pittsburgh. 

The Conservation & Fire Prevention 
Association of Maryland, Delaware and 
District of Columbia will inspect Wil- 
mington, Del., starting March 23. 

The Bankers Fire of Lincoln is apply- 
ing for admission to New York state and 
has appointed the Central Fire Office of 
New York City as metropolitan district 
agent. 

Treasurer J. M. Canning of the Peo- 
ples National Fire asserts that the news- 
paper report that the company’s home 
office building in Philadelphia has been 
purchased by a firm of real estate bro- 
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high grade companies handled. 


Attention ! 





Write Us for an Agency 


We also handle river hull, yacht, river cargo, ocean cargo, parcel post, registratered mail, tourist 
floater, transportation floater and traveling salesmen floater insurance. 


THE GENERAL AGENCY OF \ 


NEARE, GIBBS & LENT 


CINCINNATI 
“The Office with the Quick Service™ 
Handles eight companies for automobile, fire, theft and transportation 
insurance and has an agency organization, with first class special 
agents and adjusters’ service, in fourteen states. 
Prompt correspondence with agents, quick adjustments and settlements. 


Only 








AVIERECAY AUNOMTOR 
—— eominasng —— 


HOME OFFICE, PIERCE, BUILDING 


Str.LOUIS 


CHAS. W. DISBROW, PRESIDENT 








“All Kinds of Insurance on Automobiles” 














kers is premature. He says that an offer 
has been made and an option has been 
given, but no actual sale has been made, 

Frank Gibson, prominently associateq 
with the Central Fire Office, 80 Maiden 
Lane, for some time past, has been ap. 
pointed agency supervisor for all com. 
panies represented in the agency. 

Damage verdicts amounting to nearly 
half a million dollars filed against the 
Lehigh Valley Railroad as the result of 
the Black Tom explosion have been up. 
held by the court of appeals. 


Secretary J. Floyd Irish of the Penin- 
sular Fire of Grand Rapids was in New . 
York last week looking over reinsur- 
ance arrangements both for fire and 
marine business. He is also considering 
the establishment of a New York City 
agency. 


Massachusetts Notes 


The Insurance Library Association of 
Boston has been notified that it is a 
beneficiary under the will of the late 
George W. Babb, former manager of the 
Northern Assurance. 


A new bill relating to the installation 
of sprinklers in existing buildings in 
Boston has resulted from a conference 
between the Boston building commis- 
sioner and real estate interests which 
would allow the installation to be op- 
tional with the commissioner rather than 
mandatory in certain classes of build- 
ings as at present. The bill is to be sub- 
stituted for one scheduled for a legis- 
lative hearing last week. 

One of the most important bills before 
the Massachusetts legislature of this 
year, house number 902, came up for 
hearing this week before the insurance 
committee, being a petition of one Harry 
D. Cabot for legislation to facilitate the 
exchange of reciprocals or inter-insur- 
ance contracts. The insurance interests 
were on hand to oppose the measure, but 
as the bill was announced for hearing 
the proponents stated they intended to 
offer a substitute bill, and the hearing 
on the subject was postponed to Thurs- 
day, March 11. 














PACIFIC COAST FIELD 








WILL ORGANIZE THE COAST 


Conservation Work in the Various 
States Will Be Put in Motion 
by Fleming 





Supervisor T. Alfred Fleming of the 
conservation work of the National 
Board is now arranging to go to the 
Pacific Coast to organize the forces in 
that section. He is now at work in 
New England and as soon as his ar- 
rangements are completed in that state 
he will organize Texas, New Mexico, 
Arizona, California, Oregon, Washing- 
ton, Idaho, Nevada, Utah and Montana. 
He will be absent during March and 
April on this trip. 


Opens the Coast Field 


The Marine Office of America in New 
York, representing the Continental, 
Glens Falls, American, American Eagle, 
Fidelity-Phenix, Firemen’s and Hanover 
announces that Edgar H. Lion has been 
appointed special agent for Pacific coast 
territory with headquarters in San Fran- 
cisco. He has been making a close study 
of marine conditions throughout the Pa- 
cific field. He is well known in Pacific 
coast marine circles, having been con- 
nected for several years with the Ed- 
ward Brown & Sons general agency and 
prior to that with Pacific marine depart- 
ment of the Aetna. 


Kerns with Scottish Union 


C. Ralph Kearns, for the past nine 
years special agent for the Glens Falls 
and allied companies in the Pacific north- 
west, has been appointed special agent 
for the Scottish Union and State of Eng- 
land in eastern Washington, Idaho and 
Montana, with headquarters at Spokane. 
He succeeds H. C. Edmundson, who be- 
came special agent for the Niagara in 
Minnesota. 





Oppose Commission Increase 


NEW YORK, March 3.—Local agents 
continue to petition their companies for 
increased commissions. Managerial sen- 
timent is a unit in opposing the propo- 
sition, the executives holding that to 
increase acquisition cost would invite 
legislative interference and prove highly 
detrimental to agents as well as to the 
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MOTOR INSURANCE NEWS | 
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AUTOMOBILE AIR SQUALLY 





Western Committee’s Recommenda- 
tions as to Commissions Draws 
Threat from Powerful Companies 





The air in the western automobile 
field is again rather squally because of 
differences of opinion as to whether 
commissions should be increased on 
farmers’ cars and-whether the former 
six excepted cities should be restored 
to their old position so that 25 percent 
commission can be paid. The execu- 
tive committee of the Western Auto- 
mobile Underwriters- Conference has | 
recommended that 25 percent be paid | 
on farmers’ cars. It has also recom- | 
mended that the six excepted cities, | 
Omaha, Des Moines, Denver, Duluth, | 
Lansing and Grand Rapids, that were 
put in the 20 percent class be restored. 
This has brought out some sharp re- 
joinders from some of the large or- 
ganizations that object to forcing up 
acquisition cost. 


Say Increase Is Not Necessary 





Those companies that are objecting 
to the move say that the reduction of 
rates in the farm and so-called country 
schedule territory will meet the situa- 
tion and there is no need for increas- 
ing commissions at the same time. In 
the six excepted cities some of the 
marine companies have established 
general agencies paying 30 percent. 
This gave them a 10 percent differen- 
tial which meant that most of the busi- 


| per cent on farmers’ cars, and that the 


posing the increase in commissions 
threaten to withdraw from the confer- 
ence or at least give notice that they 
will pay 25 percent in all sections. 


WILL HOLD A CONFERENCE 


NEW YORK, March 3.—Following the 
meeting held at the office of the National 
Automobile Underwriters’ Conference 
here some days ago, when the proposi- 
tion of the western men that commis- 
sions in the territory be increased to 25 


six excepted cities denied such privilege 
be restored to their former status, the 
committee of seven dealing with the 
problem asked for further data. This 
the western men promised to supply. 
When it was done and the general sub- 
ject was being threshed out in its en- 
tirety and an effort made to come to a 
decision, some of the big companies op- 
posed both suggestions. An _ informal 
gathering to talk over the matter will 
be held by a number of managers and 
department heads at Hartford Thursday. 





Texas Active in Theft Suppression 


The Texas Law Enforcement Associa- 
tion was recently organized at a meet- 
ing called by the governor of the state. 
Through this organization a_ state 
bureau will be maintained, out of which 
will be sent a field force of state 
rangers, who will devote all their time 
to recovering stolen automobiles, edu- 
eating the country officers in this line of 
work, and enforcing the present auto- 
mobile laws in the state. Such an 
organization will undoubtedly rank 
Texas among the leaders in the sup- 
pression of automobile thefts. 

The insurance interests in ‘Texas are 
fortunate in having Parker V. Lucas, 
who is secretary of the Texas Auto- 





ness was being thrown their way. Some 
of the large organizations that are op- 


THE YORKSHIRE oF york 


Established 1824. 


EXPLOSION INSURANCE 


FRANK & DuBOIS, 
United States Managers. 
FRANK B. MARTIN, 
Assistant Manager. 
Assets $2,144,572.69 


DEPARTMENT MANAGERS: 





METROPOLITAN 
PACIFIC COAST 
CAROLINA-VIRGINIA 
SOUTHEASTERN .........s+eseeees Da 

LOUISIANA & MISSISSIPPI..... James B. Ross........ 





INSURANCE CO.,LTD 


FIRE, LIGHTNING, SPRINKLER LEAKAGE, AUTOMOBILE, RIOT AND 


U. S. Branch, 80 Maiden Lane, New York 


ERNEST B. BOYD, 
Underwriting Manager. 
HARRY F. 


Branch Secretary. 


Surplus $1,023,469.75 


acheaed New York MY 
rerere San Franci : 





ENGLAND 


WANVIG 


Calif. 
- Greensboro, W C. 














N. BLACKSTOCK, President 
Incorporated Under Laws of California 








mobile Advisory Committee and manager 


EMIL JOHNSON, Secretary 





International Indemnity Company 


LOS ANGELES, CALIFORNIA 


AUTOMOBILE 


INSURANCE 
FIRE, THEFT, LIABILITY, COLLISION 
PROPERTY DAMAGE 


Assets Over One Million Dollars 














The one big complete weekly newspaper of insurance, covering all the news of all 
lines of insurance in all parts of the country —That’s The National Underwriter. 











In the 


Located as we are with offices in the center of the great agricultural states, we offer every facility for enabling agents to 


furnish HAIL INSURANCE in the maximum amount in companies of unquestionable pu 
treatment combined with genuine up-to-the-minute service to agents and policy holders combining prompt- 
ness in issuing policies, in settlement of claims, accuracy in every detail, absolute fairness in every respect. 


Globe & Rutgers Fire Insurance Co. of New York 
ASSETS $33,687 ,274.25 

Brandeis Theatre Bldg. 

OMAHA, NEBRASKA 


REYNOLDS-MORRISON-RATHBURN CO. 


**A General Agency of Service.’’ 


We solicit representation in the better class of Agencies for the writing of 


Hail Insurance 


Also fire — tornado — automobile -- riot & civil commotion — parcel post 


states of Kansas, Nebraska, Colorado, iowa, South Dakota, Wyoming 


Camden Fire Insurance Association of New Jersey 
ASSETS $6,075,176.35 

512 Main Street 

FREMONT, NEBRASKA 


ble strength and reputation for fair 
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FIRE 


WILLIAM G,. WILLCOX, President 
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COLLISION 


UNUSUAL OPPORTUNITY FOR LIVE AGENTS TO SECURE ATTRACTIVE TERRITORY 


OMOBILE INSURANCE 


PROPERTY DAMAGE 


1 South William Street, New York City 


CAPITAL, $1,000,000.00 
EUGENE V. R. THAYER, President of Board 


AMES BARBER, Vice President 
|AROLD STANLEY, Vice President 


NET SURPLUS, $1,000,000.00 


J. SCOFIELD ROWE, Vice President 
CLINTON V. MESEROLE, Vice President 


SECURITY AND SERVICE UNEXCELLED 


BANKERS and SHIPPERS INSURANCE CO.,, o x=w yore 


ROBERT VAN IDERSTEIN, Secretary 
RAYMOND T. MARSHALL, Treasurer 




















Asset, over $1,000,000.00 


The Indemnity Co. of America 


St. Louis, Mo. 
AUTOMOBILE INSURANCE In All Its Branches 














ROLLINS BURDICK HUNTER CO., General Agents, Chicago 








PROPERTY DAMAGE 





LIABILITY 


COLLISION 
FIRE 
THEFT 


FULL COVERAGE 











ONE POLICY 
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HOTEL FONTENELLE 
OMAHA, NEB. 


H. EDGAR GREGORY, Manager 
330 Rooms—330 Baths 


RATES 


One person - “ - $2.50 
Two persons, - -  $3.50—$7.00 
























“If I'm worth raising—I'm worth insuring.” 


NATIONAL HOG 
INSURANCE CO. 


SPRINGFIELD, ILLINOIS 
Capital $150,000.00 


Illinois Agents Wanted 
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The Best Field in the Insurance Business 
Today is Live Stock Insurance 
We want good men who work among farmers and stockmen to communicate with us 
Territory in Ohio, Indiana, Illinois, Michigan, Minnesota, Oklahoma, Missouri and Iowa 
THE KASKASKIA LIVE STOCK INSURANCE CO. 


INCORPORATED 


Home Office: - ~ a Shelbyville, Illinois 
















AMERICANIZE YOUR HOGS 


American Live Stock Insurance Co.) 


THE PIONEER NEBRASKA COMPANY 
Agents Wanted 
















KNOX MUTUAL INSURANCE CO. 


Incorporated 1838 MT. VERNON, OHIO 


SURPLUS OVER $200,000.00 
Business Confined to Ohio 


B. M. ALLEN, President H. S. JENNINGS, Secretary 


























Maybe Your Puzzles Have Already Been Solved 


600 Local Agents‘have submitted the legal questions that have arisen 
in the conduct oftheir business to the legal department of Rough Notes 
and the conductor of this department has given authoritative answers. 
These questions have been published in two books—“The Forum,” 


Volumes I and II. The two volumes together cost $2.50. Buy them on approval. 
Ask to have them sent. 


THE NATIONAL UNDERWRITER COMPANY 





CHICAGO, ILL. 
















GENERAL AGENTS 


1362 Insurance Exchange 
Columbian National _ Ins. Co. 
— City Fire Ins. Co 


MARTINI-ROBERTS CO. sri 


IOWA, NEBRASKA, ILLINOIS and WISCONSIN 
Branch Office 


Brandeis Theatre Bldg., Omaha, Neb. Insurance Exchange, Chicago, III]. 











|in western Canada, 





of the Theft Bureau, elected as secre- 
tary and member of the executive com- 
mittee of the association. As an officer 
and member of the organization Mr. 
Lucas will come into closer touch with 
the peace officers and the public and 
will be able to exert a greater influence 
with them than one who represented cor- 
porate interests only. 





Objects to Automobile Rates 


The Indiana insurance department ob- 
jected to some of the automobile writing 


| companies sending out their new rate 


schedules before they were approved by 
the department. The department took 
the position that these rates should have 
been sent out by the Indiana Inspection 
Bureau. The department has been in 
consultation with the companies regard- 
ing the situation. 





Committee to Meet in Atlanta 


The interim committee of the National 
Automobile Underwriters Conference will 
hold its next meeting at Atlanta, Ga., 
sometime in May. The committee met 
in New York last week and took up the 
new rate schedule and the commission 
question. It is likely that some changes 
will be made both in rates and commis- 
sions. R. H,. Goodwin was made assist- 
ant secretary of the National Conference, 
but will continue his duties of secretary 
of the Eastern and New England con- 
ferences. 





Can Use New Policy Form 


NEW YORK, March 3.—Company mem- 
bers of the National Automobile Under- 
writers Conference have the option of 
using the new standard form of automo- 
bile policy, on and after April 1 if they 
eare to do so. As the changes in the 
contract are not vital in any respect, 
many of the offices will continue to use 
the policies they now have until the 
supply is exhausted rather than discard 
them, and thereby incur a heavy print- 
ing loss, Dealers’ forms of contract are 
effective for use today, and all companies 
have supplied their agents with copies 
of these, save in Indiana, Kansas, Mis- 
souri, Oklahoma, Kansas and_ Iowa, 
where they cannot be legally circulated 
until approved by the respective state 
insurance departments. That such ap- 
proval will be given there is little doubt, 
and advices to that end are hourly ex- 
pected. The new forms, known severally 
s “A,” “A star,” “D” and “E,” are a dis- 
tinct improvement, so far as clarity of 
expression is concerned than former poli- 
cies and their use will simplify the writ- 
ing of such business. 





Louisville Show Aids Business 


LOUISVILLE, KY., March 2—The an- 
nual Louisville Automobile Show during 
the week of Feb. 23 brought out the 
largest number of exhibits on record, and 
the heaviest sales, with the result that 
auto companies are already handling 
many policies, and will handle many more 
as deliveries are made. 


Can Issue Full Coverage 


The Continental Casualty of Chicago 
is advising its agents that it is now 
prepared to issué full coverage automo- 
bile policies in conjunction with the 
following named fire companies: With 
the National Liberty, the Globe & Rut- 
gers and Agricultural on the Pacific 
coast; with the St. Paul Fire & Marine 
and with the Union 
of Canton in the middle western and 
eastern states. 





Motor Notes 
Christ M. Varde, who has been with 
the automobile department of Fred S. 
James & Co., has been appointed special 





agent of the automobile department of 
the North America. 

A bill has now passed the New 
Jersey legislature authorizing the char- 
tering and operation of reciprocal ex- 
changes. Automobile organizations were 
instrumental in the drafting of the 
measure and are urging its enactment, 




















COMMERCIAL HOGS BEST RISK 


Prove Fairly Satisfactory to Com. 
panies—Covering Registered 
Swine Not Profitable : 


DES MOINES, IA., March 2.—In- 
surance of commercial hogs has proven 
fairly satisfactory to companies so far, 
but the insurance of pedigreed swine 
has been unprofitable. The results thus 
far have been just the opposite of the 
guesses of a number of underwriters. 

One live stock underwriter explains 
the situation with a little comment on 
moral hazard. Commercial hogs have 
a definite market value. This varies, 
of course, but the companies fix their 
limits of insurance at an amount that 
is safe. Pedigreed swine have a very 
unstable value. 

A young man from Ohio decided to 
become a breeder of Durocs in Iowa. 
He paid all the way from $200 to 
$1,500 a head for boars and sows that 
he picked up ‘in various states of the 
middle west and then, after the fash- 
ion of the business, conducted a sale, 
The average price paid at the sale was 
less than $100. In the first place he 
was unknown among Duroc breeders. 
He didn’t advertise his sales success- 
fully and he was not on to the tricks 
that make the bids go high. This case 
is just cited to show the fictitious value 
on pedigreed swine and that not all of 
the manipulating of the market is done 
in Wall street. When conditions like 
this exist it is rather unsafe for live 
stock underwriters to accept policies 
for very big amounts on blooded hogs. 





Hard to Fix Sow’s Value 


DES MOINES, IA., March 2—One of 
the big problems of live stock insurance 
as far as it applies to swine is to deter- 
mine the value of a sow which has been 
bred to some good boar. Breeders dis- 
agree as to how much of the ordinary 
purchase price is really for the sow her- 
self and how much is for the expected 
litter. Some say that 75 percent of the 
price they would pay for the sow would 
be for the litter and others put the 
amount as low as 40 percent. Naturally 
if a sow so bred sells for several hundred 
dollars it is not safe to insure her for 
that amount for as soon as the litter 
arrives a good portion of the value passes 
from the sow to the pigs. 


Sells Hampshire Boar for $10,000 


Chas. S. Boynton, proprietor of Walnut 
Grove Stock Farm at Pleasant Plains, 
Ill., and president of the State Mutual 
Hog of Springfield, sold ‘Cherokee 
Roller” to Seth Hadley of Hadley, Ind., 
for a consideration of $10,000. This more 
than doubles the record price of any 
boar of the breed and reflects credit on 
Mr. Boynton as a hog raiser, 





State Mutual Enters Indiana 
The State Mutual Hog of Springfield, 
Tll., has received its license from the In- 
diana department and is now actively en- 
gaged in perfecting its agency organiza- 
tion in that state. 


LIVE. STOCK INSURANCE. | : 















308 Davidson Building, Bay City, Michigan 
COLON C. LILLIE, President and Superintendent of Agencies 
HARMON J. WELLS, Secretary and General Manager 


Michigan Livestock Insurance Co. 


Organized, owned and managed by Michigan men. 
the substantial interests of 
and owners of livestock against death from any cause. 


AGENTS WANTED 


Backed by 


ichigan. Insuring Michigan farmers 














Flynn Building 
Des Moines, Iowa 











NATIONAL LIVE STOCK INSURANCE CO, We Are the ORIGI- 


Cash Capital $100,000.00 
AGENTS WANTED IN IOWA 


NATORS of HOG 
Insurance 
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DRUG STORES BECOME 
BAD BURGLARY RISKS 


Fact That They Are Only Legal 
Liquor Repositories Is Caus- 
ing Many Losses 





BUSINESS ON INCREASE 





Losses, However, Show Corresponding 
Advance—Where Burglary “Hot 
Spots” Are Located 


BALTIMORE, MD., March 2.—That 
insurance companies can expect heavy 
losses from drug stores in mercantile 
burglary this year is the unanimous 
opinion of local underwriters. This is 
due tothe fact that the drug stores 
are about the only ones to carry alco- 
hol and liquors, 

Not only will the companies experi- 
ence frequent losses from this source, 
but the companies are already begin- | 


| 
| 
| 


uing to experience the beginning of | 
heavy claim reports. During last week, 
the United States Fidelity & Guaranty 
received six claims from drug stores, 
while the Maryland Casualty reports a 
large number for February. 

In the opinion of burglary underwrit- 
ers, the only rift in the clouds is the 
hope that the police departments will 
be sufficiently reorganized to cope 
with the situation this year. 


Remarkable Business Last Year 


\ll companies did a remarkable busi- 

ness in the burglary line last year. The 
business written by the U. S. F. & G. 
has been so big that the company has 
been unable so far to ascertain the 
exact amount of business written. 
However,.it is said that an increase of 
about 115 percent in the business writ- 
ten over 1918 was experienced.. The 
Maryland Casualty, while writing a 
heavy business, had an increase of 
slightly over 60 percent. 
_ While the business has been coming 
in with leaps and bounds, the losses 
have also increased greatly—the Mary- 
jland and the U. S. F. & G. both re- 
porting increases around 50 percent. 
The lowest increase in losses was that 
cf the New Amsterdam, but the latter 
company has stopped writing open 
stock. The New Amsterdam’s loss ra- 
tio was 48 percent last year, an increase 
of a little over 25 percent. The situa- 
tion can best be summed up in the 
words of George C. Fritz, manager of 
the Maryland’s burglary department. 

“There is no letup in the claims. They 
are still coming in. Our only hope is 
that the increased premiums will take 
care of the situation.” 

The outlook for the burglary busi- 
ness is very bright—as far as an in- 
crease in the business written goes. 
Local underwriters are frank in stating 
that they look for big claims this year. 
M. G. Sporrer, manager of the burglary 
cepartment of the U.S. F. & G., put it 
aptly when he declared that the out- 
look is just the same. 





ASKS FOR CONFERENCE | 


| 18-19, 
| mutual 


| non-agency mutuals writing compen- 
| sation 


| plan which will be effective to meet 
| this competition. 


| present to express their views and to 


CASUALTY 


APPEAL TO CASUALTY HEADS 





National Association of Insurance 
Agents Seeks Advice on Non-Agency 


Mutual Companies 





_ President Fred J. Cox of the Na- 
tional Association of Insurance Agents 
has written the heads of all the casu- 
alty companies, inviting them to be 
present at the mid-year meeting at the 
Jefferson Hotel, Richmond, Va., March 
- President Cox states that the 
officers and committees desire to con- 
fer with the casualty officials as to 
competition. A number of 
local agents are complaining of the 


liability and automobile risks 
and getting lines from them. Presi- 
dent Cox states that the agency asso- 
ciation is seeking to hit upon some 


He declares that the 
executives of companies are the ones 
to whom the agents should turn for 
help and advice before making any 
move. 

He asks the casualty officials to be 


listen to the agents’ ideas. On the 
following day, the agency association 
will ask that the casualty officials 
committee get together with the agents 
committee and see if some common 
action may not grow out of the ex- 
pression of ideas the day previous. 








thefts had a great deal to do with the 
boosting of the claims, the higher 
prices and non-depreciation of goods is, 


he National Underwr 


AND SURETY SECTION 


Qa 


ANNOUNCE PROMOTIONS 


CHANGES BY IOWA BONDING 





C. M. Erdman, Manager of Minneapo- 
lis Branch Office, Made Head 
of Burglary Department 





DES MOINES, IA., March 3.—C. M. 
Erdman, who has been manager of the 
Iowa Bonding branch office at Minne- 
apolis, will come to the home office the 
middle of March as manager of the 
burglary department. The _ branch 
cffice will be closed and agents outside 
of the Twin Cities will report direct 
to the home office. John Townsend & 
Son, who have hitherto brokered their 
casualty business, have been appointed 
general agents for casualty lines for 
St. Paul and the R. M. Neely Company, 
which has had the surety general 
agency, continues as heretofore. 

The company will appoint a general 
agent for Minneapolis and Hennepin 
county, though no connection has as 
yet been made. 

Besides transferring Mr. Erdman to 
the home office the company has 
opened an actuarial department in 
charge of E. W. Henne, who has re- 
cently been with the Standard Acci- 
dent. He is a graduate of Dr. Glover’s 
actuarial course at the University of 
Michigan. 

Mr. Erdman as manager of the bur- 
glary department, F. L. Sheely as man- 
ager of the compensaton and liability 
department, and B. C. Mather as 
manager of the bonding department 
have all been made assistant secre- 
taries. 











in the opinion of Mr. Fritz, of the 
Maryland, the biggest factor in the in- 
crease of losses. Says Mr. Fritz: 

“In residence burglary, the losses 
have been greater and also larger in 
amount, due to the higher prices of 
things and to the fact that there has 


parel, 
suit stolen this year that he bought 


year’s wear out of it, we still have to 
allow him full value for it, due to the 
higher prices of suits today.” 

Losses Not Localized 


Discussing the burglary situation in 
general, Mr. Fritz stated: 

“The unsettled conditions today, 
with men returning from abroad, the 
depleted condition of the police depart- 
ments and the general unrest has 
tended to create a crime wave that is 
country wide. The thefts are not con- 
fined to any one locality. 

“The higher price of woolens, silks 
and furs,” he continued, “and the diffi- 
culty of getting the stuff, has added to 
the attractiveness to thieves with the 
result that the losses have increased. I 
hope that the police departments will 
get back into shape soon. In Phila- 
delphia, Memphis and several other 
cities, the departments have been re- 
organized and a general cleaning up of 
the cities started with the result that 
they have gotten rid of several sore 
spots.” 

Thieves, according to local underwriters, 
seem to have a general liking for auto 
tires. All officials are unanimous in de- 








While the large number of liquor 


| other classes of goods that thieves are 


been no depreciation in clothing ap- | 
For example, if a man has a | 


early last year, even though he had a! 


claring that tires form a bad burglary 
risk. Woolens, silks and furs are the 


after in mercantile burglary. 

The United States Fidelity & Guaranty 
experienced such heavy losses in silk rob- 
beries that it put into operation, the first 
of the year, co-insurance in four towns 
| in New Jersey where silk mills are lo- 
| eated, and in New York and Chicago. 


Little Rock a “Hot Spot” 


While the robberies in New York have 
been large, the sore spots of the com- 
panies are the small towns in the South, 
Middle West and the Pacific Coast, espe- 
cially the first two sections mentioned, 
of the size of Litle Rock, Ark., and Wich- 
ita, Kas. During the past six months 
Little Rock has been very bad for all 
the companies. 

The industrial centers are the hot spots 
in residence burglary—Detroit, Cleveland, 
Toledo, Philadelphia and Chicago being 
the worst cities. Kansas City and St. 
Louis, however, head the list in every 
respect. These two cities have been big 
money losers to the companies last year. 

New York City, while it experienced a 
large number of robberies, still did not 
cause the companies any uneasiness over 
an increase in the losses. 

“New York?” remarked one official. 
“Yes, the losses are heavy there, but not 
any worse than it generally is.” 

Kansas City and St. Louis are the 
sorest spots in the mercantile line, with 
the California towns, Chicago, Philadel- 
phia, Detroit, Minneapolis, Omaha, Buf- 
falo, Cleveland and Toledo not far behind. 
However, the smallness of the Southern 
and Middle Western towns precludes their 
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ROAD BONDS CLOSELY 





Desirability of Business Depends 
Largely on Adequacy of 
Bids Submitted 


EXPERIENCE IS NOT GOOD 





Contractors Have Many Things to 
Consider in Making Bids High 
Enough for Safety 


As a result of the unfavorable ex- 
perience on that class of business, 
surety companies are using a micro- 
scope on all applications for bonds sub- 
mitted by road contractors, especially 
those in the central west. An immense 
amount: of road construction work is 
on the program for that section of the 
country this year, but under existing 
conditions it seems to be a little bit 
doubtful as to whether road contract 
bonds are to be regarded as especially 
It is practically cer- 
tain that there will be no reduction in 
rates, as has been demanded by the 
officials of one of the states where an 
especially large amount of work is to 
be done this year. 


desirable business. 


Federal Law Started Boom 


The great boom in road building in 
the central west started with the pass- 
age of the federal law under which the 
United States government agreed to 
stand part of the cost of the construc- 
tion of highways which are really in- 
terstate in character. The movement 
got a still further boost from the de- 
velopment of the automobile industry, 
especially when people in the country 
and small towns begin to purchase cars 
in large numbers. It was the country 
districts which had prior to that time 
steadfastly refused to vote bonds for 
roads or similar improvements, but with 
the advent of the automobile they began 
to realize what the benefit would be 
for themselves. 


Contractors’ Bids Too Low 


Many of the contractors who bid on 
this road work were inexperienced on 
that class of work and even among the 
experienced men many of the bids were 
too low. Contractors generally have 
underestimated the many, always pres- 
ent factors which tend to cut down the 
monthly output of work, and have put 
their bids too low for that reason. As 
a well-known contracting engineer 
pointed out in a recent issue of a 
technical engineering publication, a man 
may have a first class organization and 
equipment easily capable of building 600 
to 700 feet of 16-foot road in ten hours, 
but the trouble is that the organiza- 
tion expenses continue every day- of 
the month, and so do the factors which 
cut down the output. 


Many Things to Consider 





inclusion in the above tables. Yet the 
companies declare that the Southern cities 
are their worst centers at this time. 














Contractors cannot figure without 
considering the weather and the best 
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they can do in highway building is to 
minimize its delay by putting in indus- 
trial equipment, so that the delay is con- 
fined to the storm period and is not 
affected by the muddy hauling condi- 
tion and softened roadbeds produced 
by the storm. These conditions may 
prevail for several days, and possibly 
until another storm comes. The engi- 
neer just referred to says that the only 
way for a contractor to tackle highway 
construction in sections over four miles 
in length is to put in cranes, narrow- 
gauge tracks, cars and equipment, to 
do away with common labor wherever 
possible. He estimates the total cost 
for equipment at 30 cents per square 
yard, 19 cents for other items, including 
the installation of material yards, laying 
narrow-gauge track, loss of small tools 
and similar items. 


Transportation and Water 


Experience has shown also that many 
contractors fail to realize the expense 
of transportation which will be involved 
in getting materials to the more remote 
sections of the road under contract, and 
this item has often run far beyond their 
original estimates. Another factor 
which some of them have failed to take 
into consideration is the matter of 
water supply. Some of them have had 
to run pipes for long distances and have 
therefore greatly increased the expense 
from that angle. 

The items of material and labor are, 
of course, the ones which are the most 
serious at the present time, on account 
of the steady increase in cost and the 
impossibility of figuring on the future. 
The contractor who fails to allow a 
very liberal margin for increases along 
that line above the prices which 
prevail at the time when he makes the 
bid, is likely to be regarded as a very 
doubtful risk. Comparisons made by 
C. W. Olson of Conkling, Price & 
Webb, Chicago, on major items of the 
summer and fall lettings in Illinois 
for 1919 show that the average figures 
were increased materially on practically 
every item in the fall bids. 
mates that from 10 to 30 per cent must 
be added to the fall figures to meet 
present conditions varying according to 
the locality. 


Vermilion County Experience 


The companies still have strongly in 
mind the experience in Vermilion 
County, Ill., where claims aggregating 
nearly $300,000 are still pending as re- 
sults of the failure of practicaliy the 
entire group of contractors who under- 
took the construction of state aid roads 
in that county. 

The whole question of road contract 
bonds is largely one of seeing that the 
contractors’ bids are high enough and 
that is what the companies are trying to 
bring to the contractors’ attention at 
the present time. If the bids are ade- 
quate, the business is good from the 
company’s standpoint, but if not, it is 
of very doubtful desirability. 


Fidelity & Casualty Changes 


Under the management of J. A. Berry, 
the Fidelity & Casualty will on May 1 
open a branch office at Newark, writ- 
ing all lines and having jurisdiction 
over Northern New Jersey. Mr. Berry 
has been with the company for a 
number of years, and at present is as- 
sistant manager at its metropolitan 
office. It is not expected that the new 
appointment will interefere with the 
general agency arrangement of Joseph 
M. Byrne & Co. of Newark, who for 
some time past have represented the 
company for Essex county. 


Another important agency change re- 4 


cently effected by the Fidelity & 
Casualty is the transfer of its branch 
office from Troy, N. Y., to Albany, and 
the placing in charge of Charles H. 
Hammer, now assistant resident man- 
ager for the company at Cleveland. Mr. 


Hammer replaces S. F. Bagge, long man- : 


ager at Troy, who died Jan. 1. Whiie 
removing the chief office to Albany the 
Fidelity & Casualty will retain a dis- 
trict agency at Troy. Superintendent of 
Agents Ferris plans to be in Albany to 
assist Manager Hammer in opening the 
new branch. 


He esti- |! 





ROBERTS IN NEW DEAL 
GETS INTO PRODUCTION END 


Chicago Bonding Will Now Close Its 
Business as Merger Deal Has 
Been Ratified 


The merger agreement between the 
American Bonding & Casualty of 
Sioux City, Ia., and the Chicago Bond- 
ing has been approved by all hands, 
signed, sealed and delivered. The 
Chicago Bonding will soon close its 
offices in Chicago. A number of the 
department heads and other employes 
will move to Sioux City and take posi- 
tions with the consolidated company. 

Oliver F. Roberts, vice-president 
and general manager of the Chicago 
Bonding, has been appointed supervis- 
ing general agent of the American 
Bonding, with jurisdiction over IIli- 
nois, Wisconsin, Indiana, Kentucky 
and Eastern Missouri, with headquar- 
ters in the Insurance Exchange at Chi- 
cago. Mr. Roberts will be the agency 
manager of the American Bonding for 
this territory, although the agents will 
report to the head office. He has al- 
ready appointed the following general 
agents, who represented the Chicago 


3onding: The Hilbert & Bearwald 
Company of Milwaukee for Wiscon- 
sin; E. J. Scoonover of Indianapolis 
and the General Insurance Agency 
Company of Indianapolis for Indiana; 
Barrett, Robinson & Dickey, and 
Vetter & Smith, Louisville, for Ken- 
tucky; Charles P. Whitbred of St. 
Louis for eastern Missouri; Klee, 


Rogers, Wile & Loeb of Chicago for 
plate glass; R. W. Hosmer & Co. of 
Chicago for surety bonds, and the Chi- 
cago Bonding Agency Company as 
general agents for all lines in Chicago 
and Illinois. 


Personnel of New Agency 


The Chicago Bonding Agency Com- 
pany has been organized to represent 
the American Bonding, exclusively. O. 
F. Roberts is president; B. L. Heath, 
vicejpresident and general manager; 
George C. Sinclair, who was in charge 
of the surety department of the Chi- 
cago Bonding, vice-president and man- 
ager of the bonding department; W. 
Murray Wright, well-known fire man, 
vice-president and manager of the sales 
department; A. Werth, assistant 
treasurer and controller of the Chicago 
Bonding, secretary and treasurer. 

The General Underwriters Agency 
Company has also been incorporated 
with the same officers to take charge 
of other insurance lines and broker- 
age business. It will represent the 
Bankers & Shippers of New York for 
automobile business and the London 
& Lancashire fleet for fire business. It 
starts with premiums on its books 
amounting to $500,000 a year. 

C. McCormick, manager of the 
industrial accident and health depart- 
ment of the Chicago Bonding, will 
continue to have charge of that depart- 
ment for the American Bonding, with 
Chicago as headquarters. Mr. Roberts 
and his associates are all business get- 
ters and organizers. They start with 
a splendid business and will push the 
production end hard. 


Hardy Now In Charge 


The John R. Waters Company of New 
York City will give up the management 
of the Allied Mutual Liability of that city 
which it has been handling on a commis- 
sion basis and George E. Hardy, vice- 
president of the Alfred M. Best Company, 
will be manager on a salary basis. Mr. 
Hardy was formerly with the casualty 
companies, serving the Fidelity & Cas- 
ualty, Travelers, Maryland Casualty and 
London & Lancashire Indemnity. He was 
assistant secretary of the last named 
company. 


The Celina Mutual Casualty of Celina, 
O., has been licensed by the Ohio depart- 





ment, 


NEW EXPERIENCE PLAN 


—_—-. 


BROUGHT OUT BY SULLIVAN 


Company Men Are Asked to Comment 
on the Proposed Measure in 
Compensation Rating 


The National Council on Workmen’s 
Compensation Insurance has sent out 
to the companies for comment and 
criticism the new plan of experience 
and schedule rating of compensation 
risks submitted by Secretary R. J. 
Sullivan of the Travelers. The present 
rating schedule requires an annual pre- 
mium of $50 at an annual rate or an 
annual pay roll of $5,000 or more. The 
present experience rating plan requires 
a premium at an annual rate of $500 
for 21 months. This is the experience 
rating plan of the National Bureau. 
Mr. Sullivan in his plan contemplates 
that risks involving a premium of less 
than $100 per annum shall be written 
at an annual rate on the theory that 
they afford no reasonable accurate 
basis for indivdual rating. For risks 
involving a premium of more than $100 
and less than $200 the plan contem- 
plates that manufacturing risks shall 
be subject to schedule rating, but that 


all others shall be written at the 
manual rate. 
Plan for Higher Premium Class 
Where the annual premium is in 


excess of $200 the plan provides that 
the experience rating modification shall 
be determined and in addition in the 
case of manufacturing risks there shall 
be a further modification if subsequent 
physical improvements are made. The 
latter is really the most radical de- 
parture from the methods used here- 
tofore in the individual rating of risks 
as the present plan contemplates that 
all risks of the manufacturing type 
shall be subject to schedule rating, and 
all risks that qualify shall be subject to 
experience rating. In the case of risks 
that are not subject to schedule rating 
the experience rating applies exclu- 
sively, but in the case of risks of the 
manufacturing type the experience rat- 
ing modification is applied to the rate 
determined by the application of the 
schedule rating plan. 


Comment on the Plan 


One of the underwriters in com- 
menting on this plan says: 

The new proposed schedule rating plan 
will be applicable only to risks of the 
manufacturing type with an annual pre- 
mium of more than $100 and less than 
$200 (or in the case of new risks or in 
case the compensation law in the state 
where the risk is located has not been in 
effect long enough to produce the required 
experience plan) has been greatly simpli- 
fied in an attempt to eliminate the unim- 
portant items and to charge or credit only 
for those that are fundamental. 


New Periods Are Proposed 


The new proposed experience rating 
plan follows generally the lines of the 
present system, although there are some 
changes in the method of treating the 
data. Instead of bringing the experience 
down to a date three months prior to the 
expiration of the policy, it is proposed to 
bring the experience down to a date six 
months prior to the expiration of the risk. 
In other words, eighteen months’ experi- 
ence is the minimum instead of twenty- 
one months as heretofore. 


New Point in the Plan 


The only entirely new thought in the 
whole proposition is the idea of not sched- 
ule rating manufacturing risks that are 
experience rated and only allowing credit 
for the improvements that are made after 
the close of the experience period. With 
this thought I am entirely in accord. As 
a matter of fact, I have for years con- 
tended that the physical condition of the 
plant is not only reflected in the experi- 
ence rating of the individual risk but is 
also, to a smaller extent, reflected in the 





manual rate for the calssification in which 


the risk is found. It seems quite obvioug 
to me that if the physical conditions of 
the plant that have existed all of the time 
are taken into consideration in rating the 
individual risk in addition to the experj. 
ence rating modification, a charge or credit 
(as the case may be) is actually applied 
twice. 


Not Interested in Process 


I am not entirely in accord, however, 
with Mr. Sullivan’s underlying thought in 
this new plan, which was to evolve a sys- 
tem that could be easily understood by 
the agent and by the policyholder. My 
experience has been that the average 
agent does not trouble himself to thor- 
oughly grasp any plan of individual rat- 
ing no matter how simple. The reason 
he does not is because the average policy- 
holder is interested only in the net cost 
of his insurance and does not care how 
the net cost is arrived at. Theories, no 
matter how pretty or fundamentally 
sound, do not interest him as much as the 
actual dollars and cents. Since this con- 
dition exists, it is my idea that our efforts 
should be directed toward securing a 
rating system that is scientific, and yet 
one that will impose the smallest possible 
burden upon the companies in connection 
with the compiling of the experience data 
and the gauging of the physical hazards 
of the risks, 


CASE FOR THE BLANKET BOND 





Covers in Some Instances Where Fi- 
delity Bonds Do Not—Compari- 
sons Are Made 


An argument for the blanket bond is 
found in cases like that of the messen- 
ger for the Harris Trust & Savings 
Bank of Chicago, who disappeared re- 
cently with $38,000 of liberty bonds in 
his possession. There might be some 
question in regard to the liability of a 
surety company in a case of this kind 
on an ordinary fidelity bond. While it 
is practically certain that the messenger 
absconded with the bonds, there might 
be a possibility that he had teen held 
up and done away with. The companies 
probably would pay in such a case, just 
as a matter of policy, but the burden 
of proof would be on the bank and 
there might be a question as to the 
legal liability. 

Under a blanket bond coverage, how- 
ever, there would: be no question what- 
ever as to liability. That bond covers 
embezzement, burglary, holdups, and 
practically every condition under which 
a bank could suffer loss, except for- 
geries of commercial paper which may 
come into its hands. The bond does 
cover forgeries by the bank’s employes. 

Several of the American companies 
are issuing a check alteration bond, 
and the coverage under this has been 
extended recently to include signatures 
and endorsements. This is offered to 
indivduals, but not to banks. 

London Lloyds has been issuing a 
blanket policy to banks for some time, 
which protects against forgery as well 
as the other sources of loss. The 
Lloyds policy is merely an excess cov- 
erage so far as fidelity bonds are con- 
cerned, but the agents selling that pol- 
icy advise the insured that they need 
not carry any other burglary or holdup 
insurance. 

Officials of some of the American 
companies contend that the coverage 
furnished by their blanket bond is as 
complete as offered by Lloyds. Some 
of the agents who sell the Lloyds pol- 
icies, however, say that their only rea- 
son for offering that coverage to their 
customers is that it is more complete, 
and they would rather have the pre- 
miums go to American companies if the 
same sort of policy could be obtained 
at home. 


“Immediate Notice” Ruling 


The Texas department has notified 
companies that it will not approve pol- 
icies requiring that “immediate notice” 
of loss shall be given by the assured in 
order to recover. The Texas department 
says that not less than 90 days shall be 
given the assured in which to give no- 
tice necessary for the collection of a 
claim. The question came up in con- 
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COMPANY STARTS AT MATTOON 





Farmers & Bankers Accident & Health 
Licensed in Illinois Will Soon 
Enter Other States 


The Farmers & Bankers Accident & 
Health, a mutual company, has been 
organized at Mattoon, IIl., and is now 
licensed and doing business. The main 
factor in this company is Lincoln Ban- 
croft, who is a member of the Illinois 
legislature from Greenup and is general 
manager of the Crescent Agency Cor- 
poration of Mattoon, which also oper- 
ates in addition to the disability com- 
pany the Crescent Auto Protective As- 
sociation, writing automobile  insur- 
ance. H. B. Miller is president of the 
Farmers & Bankers. He is an insur- 
ance man. The vice-president is T. E. 
Lyon, a banker of Arcola. Mr. Ban- 
croft is general manager. He was for- 
merly connected with the Bankers 
Mutual Life of Freeport, Ill, being 
superintendent of agents for six years. 
He took with him 45 agents that he 
had secured and these are all now doing 
business for the Farmers & Bankers. 
It will enter adjacent states in the near 
future, especially Wisconsin, Missouri, 
Kansas, Colorado, Texas and Arkansas. 
It will specialize on commercial busi- 
ness. Later on Mr. Bancroft will or- 
ganize a life company on the old line 
basis. Mr. Bancroft is a man of high 
business standing in his community. 


Travelers Accident Benefits 


The Travelers has itemized its accident 
benefits paid during the last five years 
ending December 31, 1919. The follow- 
ing are the figures and its comments: 


Death (including double pay- 
ments of $809,333).......... $3,991,310 
Weekly Indemnity............ 4,624,354 
Elective Benefits..........cece% 303,987 
Marwical BOMGMCH. 2.66.6 kcsvecess 278,139 

Dismemberment and Loss of 
IGM ca di es Csi aiccarne esas 389,974 
Miscellaneous Indemnities..... 44,806 
$9,632,570 
The $3,991,310 paid for death and the 
$5,641,260 paid for disabling injuries ap- 


proximately measures the comparative 
value of the death and disability bene- 
fits provided by accident insurance. A 
certain amount of weekly indemnity was 
paid to policyholders who died of their 
injuries, but the amount was not suffi- 
cient in importance to change the signi- 
ficance of these figures. 

Valuable as are the death benefits to 
the family, and they cannot well be mini- 
mized, since covering ten per cent of all 
deaths they provide such great protec- 
tion at so small a cost, yet the chances 
of disabling injury are 125 to one death, 
or twelve and one-half times the total 
deaths from every cause. 

The most valuable asset of any man’s 
life is time, the sole bestower of oppor- 
tunity. Accident insurance alone makes 
good the lost time, lost income, halted 
opportunities and increased expenses 
that result from accident. 


Many Claims Under Group Policy 


HARTFORD, CONN., March 2.—The 
Officials of the American Woolen Com- 
pany, with headquarters at Boston and 
plants all over the country, builded better 
than they knew when they extended the 
group policy last June covering the em- 
ployes for accident and sickness as well 
as life insurance. Probably neither the 
officials or the insurance company fore- 
saw that another epidemic of influenza 
would come upon us almost immediately 
after this extension was made. 

No official figures are known but it is 
said, conservatively speaking, that nearly 
1,000 checks for sickness benefits were 
received by the employes of the American 
Woolen Company in the month of Febru- 
ary. Influenza and grip are the diseases 
that have made such noticeable inroads 
on the health of the employes of this 
company. In the Lawrence mills alone 
2,500 employees were out for sickness one 


950 sickness notices to the insurance com- 
pany between Jan. 1 and Feb. 15 and 309 
were received from the Providence mills. 
Under the plan of the policy persons 
ill more than a week will receive pay- 
ments from the insurance company at the 
beginning of the second week. The Trav- 
elers has the risk, which is the greatest 
single policy ever written, 


FEATURE WELL EMPHASIZED 


Some Agencies Make Special Talking 
Point of the Life Income Pro- 
vision in Policies 


There are some companies whose 
agents make a specialty of the life in- 
come feature of an accident or health 
policy whereby a policyholder totally 
disabled receives a monthly income for 
life or so long as he is totally dis- 
abled. The Fidelity & Casualty agen- 
cies, especially those in the large cities, 

make this a strong talking point. They 
contend that men of affairs are inter- 
ested in the major calamities. They are 
not so solicitous concerning the two or 
three weeks disability, but do fear a 
contingency where they might be laid 
up for a long time. 

Many agents argue that the cases of 
total and permanent disability, while 
somewhat infrequent, are sufficient to 
call attention to the possibility and cre- 
ate a desire in the hearts of men to 
protect themselves against such a dis- 
aster. A man may feel that the danger 
of his house burning is very remote, 
yet it might come ‘this afternoon or 
tonight. He probably has never recov- 
ered any loss from a fire insurance 
company. That does not mean, how- 
ever, that he may not do so in the 
future. He will take no chances. He 
will not be satisfied in cutting his in- 
surance down to the minimum because 
he has not had a fire for 20 or 25 years. 

He continues to carry sufficient insur- 
ance to meet his losses. Likewise a 
prudent and farseeing man wants to 
guard against a calamity that would 
disable him for life. In other words, 
he wants to insure his income at least 
in part. 


Texas Grade Crossing Accidents 


AUSTIN, TEX., March 2.—Forty-seven 
persons were killed and 265 others injured 
in railroad grade crossing accidents in 
Texas in 1919, according to reports made 
to the Texas Railroad Commission by the 
railroad companies. Of those killed or 
injured, 183 were in automobile accidents, 
two in motorcycle accidents, one motor 
ear accident, 12 in street cars, 33 in 
wagons, three in buggies, one on horse- 
back, seven railroad employes and thir- 
teen passengers on a railroad train. 


Central Kentucky Increases Capital 


The Central Kentucky Life & Accident 
has filed amended articles increasing its 
capital from $105,000 to $200,000. Amend- 
ment was signed by T. O. West, W. B. 
Faney, E. H. Speckman and others. 


Pennsylvania Commisioner Named 


HARRISBURG, PA., Feb. 24—William 
H. Kingsley, vice-president of the Penn 
Mutual Life, is among those whose ap- 
pointment to the state health insurance 
commission was announced by Governor 
Sproul. The other new commissioners 
are William Draper Lewis, former dean 
of the law department of the University 
of Pennsylvania, Philadelphia; Dr. G. 
Oram Ring, Philadelphia; Dr. Francis D. 
Patterson, Philadelphia; State Senators 
S. J. Miller, Clearfield county; Morris 
Finestein, Allegheny county, and 
Charles W. Jones, Lycoming county; 
Representatives Theodore Campbell, 
Philadelphia; William T. Ramsey, Dela- 
ware county, and John M. Flynn, Elk 
county.. The commission will continue 
the inquiry, begun under the act of 1917, 
into the proposed and existing systems 
of health insurance, including those in 


KENTUCKY SITUATION SERIOUS 


Companies’ Anxiety to Secure Business 
There Gets Matters Into Very 


Bad Tangle 
CINCINNATI, O., Mar. 3.—Com- 
pensation matters in Kentucky are 


illustrative of the tangle in which the 
compensation bureau companies seem 
to have enmeshed themselves. Com- 
pensation in the Bluegrass state is not 
regarded as a particularly profitable 
business, yet the companies—or some 
of them at least—seem to be breaking 
their necks to get it on the books. The 
problem may be solved by fixing the 
commission to general agents and let- 
ting the general agents fix commis- 
sions to local agents; that is, this may 
solve it if the companies stick to any 
agreement they may reach. If they 
don’t conditions will not be bettered. 
Present indications are that they will 
be worse before they are better. 

As an illustration of how things are 
going across the river: 

Bureau companies fixed the commis- 
sion to general agents at 17% per cent 
and to local agents at 10 per cent. The 
compensation man for a Kentucky state 
agent with headquarters in Cincinnati 
recently saw a chance—as he thought— 
to obtain a live agent in Covington. He 
hurried across the river and saw his 
man, who laughed at a proposal to write 
the business on a 10 per cent basis. 
“lm getting more than that on a 
brokerage basis,” he said; and inquiry 
developed that it was from a Bureau 
company. 

The compensation man thought if a 
company could break the rule he could 
also, and he offered 12% per cent. 
Again the local agent laughed. “I’m 
doing better than that for brokering the 
business,” he said, “and I don’t even 
have to write the policies.” 

As 5 per cent is about as slender a 
margin as the state agent can retain 
and even stand a chance to make any- 
thing, he is still without an agent. But 
the incident is typical of compensation 
matters across the river. 


Advocates Rehabilitation Fund 


TOPEKA, KAN., Feb. 23—That the 
workmen’s compensation, whether car- 
ried by the employer or through an in- 
surance company, be paid into a state 
fund for the rehabilitation of disabled 
workmen when the workman dies with- 
out dependents, is advocated by John H. 
Crawford, state commissioner of labor. 
Under the Crawford plan one-half the 
stated compensation in such cases would 
be turned over to the State Manual 
Training Normal School at Pittsburgh, 
to endow a department where disabled 
workmen would be taught vocations they 
still were able to pursue in the industrial 
world. The school would be similar to 
the federal vocational schools for dis- 
abled soldiers and sailors. 

Mr. Crawford also advocated a new 
workmen’s compensation act for Kan- 
sas and an industrial board to adminis- 
ter it. 





North Dakota Employers Disgusted 


BISMARCK, N. D., Mar. 2—North Da- 
kota employers who have paid $489,831.21 
into the monopolistic state compensa- 
tion fund created by the legislature a 
year ago, and which has been in opera- 
tion since July 1, last year, are becom- 
ing thoroughly disgusted with the man- 
ner in which the fund has functioned. 
In seven months the total of payments 
made out of the fund is $48,656.12, 
leaving a balance of $441,175.09, and the 
payments include all of the expenses of 
the compensation commission since its 
establishment. 

Of the payments that have been made, 
only a small fraction has been paid to 
injured workmen, and as_ recently 
brought to light, the commission has 
claims dating back to last September, 
which will not be heard until March. 

From their experience to date, North 
Dakota employers are confident that the 
rates charged by the state fund are ex- 
cessive, and they are prepared to go be- 


WORK OUT COMMISSION PLAN 





Committee of National Workmen’s 
Compensation Bureau Is Now 
Hopeful of Amicable Settlement 


NEW YORK, March 2—The commit- 
tee of the National Workmen’s Com- 
pensation Service Bureau that has been 
going over the commission question 
held a meeting last week. -President 
Butler of the Travelers was present and 
stated his company’s position. Presi- 
dent Bland of the United States Fidel- 
ity & Guaranty and President Stone of 
the Maryland Casualty, who desire all 
bureau restrictions as to commissions 
removed were not present. These three 
presidents are considered the key to the 
solution of the vexing problem. It is 
the feeling here that unless the presi- 
dents of these three companies can get 
together and agree on some plan it will 
be impossible for the committee to 
reach any conclusion. 

Although widely divergent views up- 
on the general subject of agency com- 
missions are held by members of the 
bureau, they are by no means consid- 
ered irreconcilable. As the result of 
conferences recently held by the com- 
mittee on commissions and _ those 
scheduled for the near future assurance 
is felt that a common meeting ground 
will be arrived at. Most company 
executives feel that the bureau should 
have some rule governing commissions, 
the present differences being as to just 
what the rule should be. The commit- 
tee named to deal with the subject by 
the bureau was made up of representa- 
tives of the Ocean Accident, Royal In- 
demnity, Aetna, United States Fidelity 
& Guaranty, Travelers, Employers’ 
Liability, Maryland Casualty and the 
London & Lancashire Indemnity. 

One executive said today, “All pro- 
ceedings of the special committee were 
actuated by a very sincere desire to 
reach a common understanding.” Dis- 
tinct progress toward that end is being 
made, and the reports of a growing 
breach among the members is wholly 
unjustified. The discussions that have 
taken place in THe Nationa UNDER- 
WRITER and other insurance journals 
have at least had the effect of clearing 
the atmosphere, a desirable preliminary 
to concrete action. The committee on 
commission is planning another meet- 
ing which it hopes to bring about either 
this week or early next. 


Liberty Mutual to Expand 


The Indiana Liberty Mutual of Indian- 
apolis, which writes compensation busi- 
ness, is arranging to enter nearby states. 
It was originally organized to write 
threshermen, but later it entered the 
general compensation field. It still spe- 
cializes on threshing machine employes. 


New Texas Commissioners 


AUSTIN, TEX., March 2.—Governor 
Hobby has announced the appointment 


of J. Henderson Fowler of San Antonio 
to be chairman of the Texas State In- 
dustrial Accident Board and Capt. Edwin 
R. York to be the employer-member of 
the board. Mr. Fowler has been the 
employer-member of the board several 
years, and is the senior member now 
serving. 

Captain York has been secretary of 
the board for about a year, having as- 
sumed that position upon his return from 
overseas service, where he commanded 
a machine gun company in the 36th 
division. 


Gopher Mutual Casualty Elects 


The Gopher Mutual Casualty of Minne- 
sota was licensed to do business in 
Minnesota Nov. 26, 1919. This company 
writes compensation insurance only and 
has elected the following officers: Walter 





fore the state legislature next winter to 








day in February. These same mills sent 


Europe. 


demand a decreased rate. 


T. Wright. president, Duluth; H. L. 
Mundy, vice-president, St. Paul; H. N. 
Leighton, vice-president, Minneapolis; 


R. A. Schaffner, vice-president, St. Paul; 
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DES MOINES, IOWA 


GOOD ROADS 


MEAN 


GOOD BONDS 


Thousands of miles of good roads will be 
built this year. 


Will there be any constructed in your 
territory > 


Will contractors in your territory build 
roads elsewhere > 


Better get in touch with the facts and 
the right people. 


Every good roads contract means a good 
sized contract bond. 


And the Southern Surety writes this class 
to the satisfaction of the obligor, the 
obligee and the agent. 


The Southern Surety is approved as a 
bonding company by the Federal Govern- 
ments as well as twenty-seven states. The 
Southern Surety is approved heartily by 
every agent that has tested its service. 


OUTHERN 
URET 
COMPAN 


DES MOINES, IOWA 


C. S. COBB, President 


J. H. HUCKLEBERRY and JNO. T. SUGGS, Vice-Presidents 
E. G. DAVIS, Secretary M. H. COHEN, General Counsel 


Capital, $1,000,000.00 | Assets, $3,807,893.65 
Surplus, 564,840.25 | Liabilities, 2,243,053.40 


WRITES 
all forms of fidelity and surety bonds, workmen’s compensation 
and public liability, automobile liability, property damage and 
collision, burglary and plate glass, commercial, monthly pre- 
mium and group accident and health 


IN THE STATES OF 


ARKANSAS LOUISIANA OHIO 

ARIZONA MARYLAND PENNSYLVANIA 
COLORADO MICHIGAN RHODE ISLAND 
DISTRICT OF COLUMBIA MISSOURI TENNESSEE 
ILLINOIS MINNESOTA TEXAS 

IOWA NEBRASKA UTAH 

INDIANA NEW JERSEY WASHINGTON 
KANSAS OREGON WISCONSIN 
KENTUCKY OKLAHOMA WYOMING 














B. J. Culbertson, secretary, Duluth; H. 
R. Ketchum, treasurer, Duluth; A. A. 
Michaud, general manager, Duluth. 

Its organizers are confident that the 
zopher Mutual Casualty will prove a 
big success in Minnesota. 


May Enter Airfract Field 

It is understood that the Aetna Life 
and its affiliated companies are now ar- 
ranging to enter the aircraft field. With 
the Automobile and the Aetna Casualty 
& Surety the office can write fire, theft, 
liability, property damage, collision and 
accident. The Travelers at present is the 
only casualty company in the field. Un- 
coubtedly other companies will take up 
aircraft insurance as soon as some expe- 
rience is gotten. 


International Indemnity’s Figures 

The new annual statement of the In- 
ternational Indemnity of Los Angeles, 
Cal., shows cash capital fully paid $460,- 
924; total admitted assets, $1,112,712, 
and surplus to policyholders $616,657. 
The company makes a strong specialty 
of writing full coverage automobile in- 
surance. It is now writing this class in 
California, Washington, Colorado, 
Texas, Minnesota, Nebraska and Kan- 
sas, and expects to shortly enter 
Illinois, Indiana, Wisconsin, Michigan, 
and Oregon. The company has made 
steady progress since its organization 
and has had a very favorable experi- 
ence in its automobile department. 








NEWS OF COMPANIES 

















Iowa Bonding & Casualty—Assets 
$1,850,571; unearned premiums $345,257; 
reserve for claims $34,737; reserve for 
liability and compensation $14,145; capi- 





tal $1,000,000; surplus $371,162. Busi- 
ness for 1919: 
Premiums Losses 
| ga er $ 17,591 $ 32,000 
AOR csc uae cS che os wus 177,474 27,660 
OU UE oe ses ecko 86,777 24,008 
Pilate’ Gi@ras: «cs. ss 188,711 18,053 
Workmen’s 
Compensation .... 56,022 18,066 
co tire Ra a ae 80,274 19,249 
Auto and T. P. 
COPIES iss... o-6crccas 27,545 5,991 
$634,193 $113,059 
* *k x* 
Cloverleaf Life & Casualty—<Assets 
$509,518; unearned premiums’ $20,832; 


reserve for claims $11,809; capital $200,- 


600; net surplus $43,702; accident and 
health premiums, $595,824; and losses, 
$176,533. 

* * * 


General Accident—lIts annual statement 
shows assets $5,553,446, gain $1,573,429, 
premium reserve $2,136,240, surplus 
$850,489, increase $166,973. The increase 
in premium income was $1,642,729. The 
premium reserve increased $645,824. The 
premium income exceeded $6,000,000. The 
company had a splendid year in every 
way. 

* * * 

Great Western Accident—Assets $446,- 
800, unearned premiums $189,359, reserve 
for claims $54,280, capital $100,000, sur- 
plus $94,979. Business for 1919: 





Class. Premiums. Losses. 
fc 1) a a a oar $326,060 $ 89,217 
OS eae, Soret 269,796 156,634 

ORME is asd Wis ego aaens $595,856 $245,851 

* 
North American Life & Casualty— 


Assets $204,895, unearned premiums $16,- 
356, reserve for claims $2,896, capital 





$125,000, surplus $19,648. Business for 
1919: 

Class. Premiums. Losses. 
GCI ob 6s6o5s sido 0ide te $31,014 $ 9,309 
CEES 8 Cait eens Aer ey 4 30,890 10,030 
Special policy provisions 3,452 5,575 

| RR ee TE Pom $65,356 $24,914 

* * 


London Guarantee & Accident—lIts an- 
nual statement shows assets $14,156,932, 
gain $2,131,165. The compensation and 
liability claim reserve is $6,948,950, 





increase $1,622,842; premium reserve 





COMPENSATION INSURANCE 
Man with over two years experience in Bureau 
underwriting and engineering, wants position 
as Inspector or Special Agent, with Stock Com- 
pany or General Agents. Eastern territory 
preferred. Address 86-Z care 
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$3,419,659, increase $380,000; voluntary 
reserve $700,000, surplus $1,251,659, in. 
crease $183,140. The company has de- 
posits up with insurance departments 
and United States trustees amounting to | 
$10,556,502. The London is one of the © 
solidly built institutions operating in thig 
country which always makes a good 
statement and shows up well. Its re- 
serves are ample to meet all contin- 
gencies. 


* * x 
Contractors Mutual Liability—<Assets, 
$1,303,394; unearned premiums, $278,622; 
reserve for claims, $24,433; reserve for 
liability and workmen’s compensation 
claims, $556,887; surplus, $433,502. Busi- 
ness for 1919: 





Class. Premiums. Losses, 
AMUN 6 6 oi5:55 cess $ 169,140 $ 46,888 
Workmen’s comp... 812,834 258,195 
Auto & T. P. damage 22,722 8.3 

Totals $ 313,429 


Sp ee $1,046,696 
* * + 
Standard Accident—Assets, $11,281,169; 
unearned premiums, $2,972,411; reserve 
for claims, $648,559; reserve for liability 
and workmen's compensation claims, $4,- 








408,776; capital, $1,000,000; surplus, $1,- 
650,904. 

Class. Premiums. Losses. 
Accident ..-$1,682,380 $ 664,783 
Health ... - . 572,721 323,157 
Liability 2,485,792 831,509 
Workmen’s comp.... 2,994,723 1,107,297 
Auto & T. P. damage 676,171 302,638 
Workmen’s coll..... 3,202 6 

Totals $3,230,006 


itesiutmes $8,414,989 
* * * 
American Surety—<Assets, $12,783,396; 
unearned premiums, $3,967,079; reserve 
for claims, $1,426,199; capital, $5,000,000; 
surplus, $1,282,084. Business for 1919: 





Class. Premiums. Losses. 
BAGBY ols csaiases $2,715,404 $ 769,435 
RP ye 2,915,480 214,714 
Burglary and theft. 376,661 53,997 

Totals $1,038,146 


es ee $6.007,545 
* * * 
Metropolitan Casualty—<Assets, $1,081,- 
$49; unearned premiums, $581,399; re- 
serve for claims, $65,309; capital, $200,- 
000; surplus, $115,470. Business for 1919: 





Class, Premiums. Losses. 
fe | a re $ 135,850 $ 38,284 
RE GBIUR ps es decd 4 o20-0 oar 57,480 25,553 
PISO ING. |. s voic40 862,462 374,868 
Burglary and theft... 116,663 49,914 

NEUES 15%: oe. 078 oan ey ere $1,172,455 $ 488,619 

* * * 
Hartford Accident & Indemnity—<As- 


sets, $9,393,491; unearned premiums, $3,- 
177,456; reserve for claims, $493,615; re- 





serve for liability and workmen's 
compensation claims, $2,878,864; capital, 
$1,000,000; surplus, $1,262,599. Business 
for 1919. » 

Class. Premiums. Losses. 
ACCIGCUL 3.6205 4S $ 210,299 $ 177,100 
PMOUIET oS eliaaie ees oS 95,457 41,738 
RM EULCY oo o:s-d.a.0550. 040 1,959,302 620,743 
Workmen’s comp.... 2,841,076 1,067,927 
SRTONIES <9 60S ccae oie 09,337 70,2 
ONS aca craw ves ok 977,985 49,807 
ag ej | 224,454 90,065 
Burglary and theft.. 344,885 139,715 
Auto & T. P. damage 674,821 250,653 
Workmen's coll..... 1,822 744 
EAVG THOGE co cance 703,203 343,522 

MER OGRES bo ies Geoaincate $8,042,641 $2,752,257 

* af * 

Preferred Accident—Assets, $6,123,434; 

unearned premiums, $1,960,110; reserve 


for claims, $471,561; reserve for liability 





and workmen’s compensation claims, 
$812,523; capital, $700,000; surplus, $1,- 
000.000. 

Class. Premiums. Losses. 
Ye se 972,750 $ 332,322 
BA GNETD © slo ios bs eo Gla sete 340,741 167,167 
PALSMORNEUY. » Go. 60 0:4 ok she ,508,576 542,573 
BIGOT dss ewe wae 178,278 93,09 
os a ee eT 132,577 20,808 
Burglary and theft. 273,452 96,796 
Auto & T. P. damage 579,087 263,389 

SO CRUER 96.50 3 eee - - $3,985,461 $1,516,145 

* * * 

Continental Casualty—<Assets, $5,154,- 

153; unearned premiums, $2,144,351; re- 
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serve for claims, $375,067; reserve for 
liability and workmen’s compensation 
elaims, $979,324; capital, $600,000; sur- 
plus, $400,000. 

Class Premiums. Losses. 
POCCIMONG 64... So sese $3,231,221 $ 975,297 
ea See ae 1,367,311 954,449 
LCN Os eee aa ee 54,214 262,126 
Workmen’s comp.... 1,358,815 501,765 
Burglary and theft. 44,2 6,085 
Auto & T. P. damage 238,158 123,811 
Workmen’s coll..... 6,830 3,757 

ROCKS 6% 0.6 ae eae oe $6,900,843 $2,827,290 

* * * 

National Surety—<Assets, $19,308,922; 
unearned premiums, $5,067,778; reserve 
for claims, $2,017,183; capital, $5,000.900; 
suwplus, $5,500,231. 

Class. Premiums. Losses 
PORGRGY 008 6 ois afersrvves $2,805,009 $ 961,957 
Oi 5:50 'e aleve tao 4,110,751 523,496 
Burglary and theft. 1,192,805 483,796 

i Te Sa A $8,108,565 $1,969,249 
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Three Convincing Arguments 


Acents of stock companies writing 
compensation insurance have three very 
strong arguments for their indemnity 
which should be impressed on the as- 
sured. 

The first argument—and it is a most 
important one—is that the stock com- 
pany’s policy is backed by invested cap- 
ital. This is an important guarantee. 
Workmen’s compensation insurance, and 
all liability forms might be included in 
the general category, should not be 
written unless a company is well fortified 
financially to take care of all present 
claims and future ones. There is always 
the question of the deferred and uncer- 
tain liability. A compensation company 
cannot adequately and accurately measure 
its outstanding liability. A stock com- 
pany insures permanence, durability and 
strength. It means that the management 
is centered in definite hands, viz., the 
board of directors. It is a compact or- 
ganization where action can be gotten 
without delay. 

There is a desire on part of the di- 
reetors to see economy, efficiency and pro- 
gressive methods introduced and main- 
tained so that the corporation will be 
thrifty and prosperous. The invested 
capital means that certain definite peo- 
ple are financially interested in an insti- 
tution and will see to it that its affairs 
are in capable hands or a change can be 
made. The directors have enough finan- 
cial interest in the concern to give it 
time and attention, to study its methods 
and see to it that it is being conducted 
along proper lines. In case of mutuals er 
inter-insurers writing compensation no 
policyholder has sufficient financial in- 
terest to pay him to give the concern the 
time and attention it needs. Further- 
more the policyholders control the com- 
pany and any change in administration 
can only be brought about by a long and 
tedious process. 

The invested capital therefore is a sub- 
stantial guarantee that the affairs of a 
company are not only being conducted 
as they should be but that stockholders’ 
money is back of the corporation in all its 
operations. 

The second big argument for the stock 
company is the guarantee of a fixed pre- 
mium. When a man pays his premium 
he is through with it. That ends his lia- 
bility. He does not have to figure on 
anything more. He knows exactly what 
he has to pay. Regardless of the strength 
of some of the mutuals there is always 
the contingency of a great catastrophe or 


Get More Accurate Estimates 


CompANy officers are finding it very 
difficult to get many assured to increase 
their estimated pay roll in spite of the 
rapid increase of wages within the last 
few years. The local agent as a rule 
will not insist very strongly on an 
assured increasing his estimated pay 
roll because he fears that the business 
may be in jeopardy. Therefore the de- 
ferred premium payments amount to a 
large sum. Companies, however, are 
taking more interest in getting larger 
estimates and are insisting that a figure 
more nearly correct be established. 


disaster which will wipe out the surplus 
and impair the resources. We are not 
free from catastrophes in industry by 
any means. There is a certainty and defi- 
niteness about the stock companies’ pre- 
mium that is attractive. 

The third big argument for the stock 
company is the service given by agents. 
This is one of the strongest talking 
points. Alongside the dividend of the 
mutual or the interinsurer is placed the 
service and worth of the agency system. 
A policyholder may for the time being get 
his insurance a bit cheaper in a mutual 
organization, but he is deprived of his 
friend at court if there is any dispute, 
misunderstanding or issue between him 
and the company. The agent is financially 
interested in his customer. He is the 
man who is going to defend him and 
stand as the buffer between him and the 
company. He is the man to whom the 
policyholder will look in case of any trou- 
ble. He wants to lean upon some one at 
this time. His mind is engrossed in a 
multitude of details and if he has a seri- 
ous loss he has not the proper perspective 
and balance to deal with the situation. 
It is worth much at this time to call in 
the agent. So long as nothing happens 
and everything gces along normally one 
insurance dolicy is as good as another. 
It is when trouble comes and loss occurs 
that the varinus systems of insurance are 
put to the test. 

It is up to the agents of the country to 
make their service worth while. Any as- 
sured is willing to pay for service if it 
is worth while. Agents must be more 
than premium getters and collectors. They 
must study the compensation business, be 
able to handle their assureds’ lines intel- 
ligently. They must be able to know 
when their customers are covered and 
classified as they should be They must 
be acquainted with the compensation laws 
and the rulings of the industrial board. 
They must know what to do in case of 
claim. 

In other words, they must be there with 
the goods at all times. If this service 
is given we do not believe that there will 
be much dispute as to the superiority of 
the stock companies’ plan. The agents, 
however, must prove worthy and must be 
able to give a good account of themselves 
and not pass the responsibility on to sume 
one else. Simply “knocking” mutuals 
and interinsurers gets an agent nothing. 
He must be able to show the superiority 
not only of his indemnity but of his per- 
sonal and company service. 


Unfortunately the penalty for not 
giving an estimate that is approxi- 
mately correct does not amount to any- 
thing and hence an assured has but lit- 
tle incentive to name the correct fig- 
ure. The only moving impulse at the 
present time would be the fact that his 
excess profits tax would be reduced a 
bit by having paid out insurance pre- 
miums. The pay roll audit has now 
become an established custom and the 
assured knows that his books will be 
examined so that the pay roll figures 


C. B. McGrew, manager of the Aetna 
Life and Aetna Casualty at Galesburg, 
Ill, is one of the consistent adver- 
tisers who has gotten good results from 
his efforts. Galesburg has about 22,000 
people. In the first place, Mr. Mc- 
Grew has a signboard 50 feet long by 
10 feet high on the outside of the fifth 
story on the Bank of Galesburg build- 
ing, where he has his office. There is 
a similar signboard on the main high- 
way leading out of Galesburg. These 
signs tell about automobile insurance. 
Mr. McGrew has on the back of his car 
in the space framed by his spare tire 
this message: “Be Wise, Aetna-ize. See 
McGrew, Galesburg, Ill.” During the 
last three and one-half years Mr. Mc- 
grew has spent about $2,000 on adver- 
tising. He has made effective use of 
the newspapers in addition to his bill- 
board campaign. In one newspaper 
recently he filled a half page, giving a 
list of typical accident and health claims 
paid by the Aetna Life in Galesburg 
and vicinity during the year. At the 
county fair Mr. McGrew always shows 
up in good style with some effective 
advertising. He had a float at the last 
fair, exhibiting a man all bound up in 
bandages with a nurse and doctor in 
attendance, to depict the necessity of 
accident insurance. He had a boy at 
the gate to distribute tickets, which 
resembled theatre tickets, and on each 
one was, “This ticket will admit you 
to the McGrew Aetna Agency, Fifth 
Floor, Bank of Galesburg.” When Mr. 
McGrew started his agency there were 
two established offices in the town 
which controlled the greater part of the 
business. It was Mr. McGrew’s busi- 
ness to popularize his office and demon- 
strate to the people that a live man, 
although a new one, was in the field. 
His premiums for 1917 were $12,155, 
for 1918 they were $16,965 and to Oct. 
1, 1919, they were $20,030. His largest 
line is accident, next comes automobile 
liability and then fire. 


The Standard Accident of Detroit 
,will construct a new home office 
building on Cass Park, about two 
miles from the center of the city, in 
one of the best parts of town. The 
building will be eight stories and 125x 
190 feet. It will be occupied wholly by 
the Standard, which now-has 480 home 
office employes. The building will be 
opposite the new $8,000,000 Masonic 
Temple. It will be constructed of Bed- 
ford stone. The company will main- 
tain its own restaurant and will have 
other conveniences for employes. 

The Standard has enjoyed a splendid 
growth in the past few years. Its as- 
sets are now over $11,200,000. Several 
departments are showing especially 
fine increases, including the automobile 
and commercial, accident and and 
health departments. The latter shows a 
gain of $45,000 during the first two 
months of this year and has doubled in 
nine years, the premiums in 1919 being 
$1,380,000. 

J. H. Stillman, secretary and general 
manager of the Republic Casualty of 
Pittsburgh, has been in New York for 
several days looking over the field, 
with a view to entering his company in 
the state. 


J. E. Jones, for many years an ex- 
aminer for the state insurance depart- 
ment of Kansas, and a member of the 
lower house of the state legislature, has 
resigned to become secretary of the 
Kansas Casualty & Surety. Mr. Jones 
will move from Osage City to Wichita 
to take up his new work. 

During most of Mr. Jones’ service 
with the Kansas department, he was 
specialty man on casualty and miscel- 
laneous insurance. He is an attorney 


by profession, but during the time of 
his connection with the Kansas depart- 





can be checked up. 


ment he has confined himself entirely 





J. E. JONES 


to the study of insurance laws and the 
practice of law in connection with in- 
surance. He served two terms as a 
member of the house of representatives 
in the Kansas legislature, and was 
chairman of the committee on insur- 
ance. 

In his new position with the Kansas 
Casualty, he succeeds George D. Marcy, 
who has resigned to enter the produc- 
tion end of the insurance business, and 
expects to open an office in Portland, 
Oregon. 

C. J. Duncan, secretary and general 
manager of the Iowa Mutual Liability 
and Iowa Mutual Automobile, and or- 
ganizer of the National Bonding, all 
of Cedar Rapids, Ia., is confined to his 
home after a severe attack of influenza. 


Harry Miller, local agent at Sey- 
mour, Ind., is the first local agent in 
the United States who has written an 
engine breakage policy for every en- 
gine in his territory. Mr. Miller, after 
becoming acquainted with the policy, 
very quickly saw the real service in it 
and the possibilities for the local agent 
and in a very short time had a policy 
on every engine in his territory. He 
also has a steam boiler policy on every 
steam boiler that is insured in his ter- 
ritory. Miller is considered a “live 
wire” by almost every field man and 
usually sets a record on all lines that 
is hard to beat. 

W. P. Learned, manager of the burg- 
lary inspection department of the Fidel- 
ity & Casualty, and dean of the burglary 
underwriters of the country, seriously 
fractured his hip Tuesday in New York 
as the result of a fall upon the icy 
pavement. 





Bankers Casualty Meeting 


MILWAUKEE, WIS., Feb. 24—The an- 
nual meeting of the Bankers’. Casualty, 
controlled by state bankers, was held at 
the association headquarters here. 
Numerous robberies have boosted insur- 
anee rates for banks, Secretary Bartlett 
reported, but he expressed an opinion 
there was no good reason for an advance 
in rates by old line companies, especially 
in Wisconsin. 

Total insurance written’in 1919 was 
$7,608,415, an increase of $2,542,415 over 
the preceding year. Losses paid totaled 
$8,921. 


Dalrymple With Travelers 


Cc. E. Dalrymple, Kansas City, Mo., 
special agent of the Standard Fire of 
Hartford in Missouri, Kansas and Okla- 
homa, has resigned to go with the 
casualty department of the Travelers. 
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BANK BURGLARY FORM NOW UP 


Insurance Companies and _ Bankers 
Disagree as to Some of the 
Salient Features 


NEW YORK, March 3—Rates at 
Philadelphia supplied the occasion of a 
meeting of automobile underwriters at 
the rooms of the National Automobile 
Underwriters’ Conference today. Dis- 
cussion at the meeting of the Burglary 
Insurance Underwriters’ Association 
this morning was devoted almost 
wholly to the form of bank burglary 
policy submitted by the American 
Bankers’ Association, which that or- 
ganization asked the companies to sub- 
stitute for the 1918T form now being 
used. The new contract, drawn up by 
the insurance committee of the Bank- 
ers’ Association, without conferring 
with the underwriters, proved unac- 
ceptable to the insurance men, for a 
variety of reasons, chief of which was 
the “misdescription clause.” The con- 
tract was returned to the bankers 
together with the suggestions of the 
underwriters for amending the objec- 
tionable feature. Last summer a joint 
conference between the underwriters 
and the insurance committee of the 
American Bankers’ Association was 
held at Atlantic City, following which 
the insurance men prepared a iorm of 
policy, embodying their interpretation 
of the points generally agreed upon. 
Instead of accepting this the bankers 
now come forward with a contract of 
their own, and ask that applications 
for privilege to use it be made at once. 
Permission to write present bankers 
copyrighted form of policy will expire 
on June ist before which time it is 
confidently anticipated a new contract 
acceptable both to underwriters and 
bankers will have been formulated. 


DISCUSS RESIDENCE POLICY 


Burglary Underwriters Postpone Any 
Action Awaiting Further Pooling 
of Company Experience 


NEW YORK, Mar. 3.—No action 
with respect to residence business was 
taken by the Burglary Insurance 
Underwriters Association at its meet- 
ing yesterday, the members conclud- 
ing to wait another 30 days, by which 
time it was hoped the general experi- 
ence upon the class based upon an 
earned premium basis will have been 
tabulated. Sentiment continues 
strongly in favor of the reformation 
of the residence policy. The selection 
of a new secretary for the organiza- 
tion to succeed E,. B. Anderson, who 
retires March 15, likewise went over, 
owing to the absence from town of 
two of the three members of the com- 
mittee appointed to deal with the mat- 
ter. The proposition that a rate maker 
be employed and that the post of paid 
secretary be abolished did not meet 
with favor, only one member voting 
for it. It was agreed that in the future 
the warranties in the application be 
completed, particularly those relating 
to prior declination of risk or previous 
loss thereupon. 


Heavy Loss on Indiana Bank 


The Henry County Bank at Spiceland, 
Ind., was robbed of approximately $15,000 
Feb. 26. The burglars burned their way 
through the twelve-inch outer steel door 
of the vault with acetylene flame. The 
smaller safe, in which the real valuables 
are kept was opened by burning a hole 
sufficiently large enough to permit the 
turning of the lock. Everything in this 
smaller safe was carried away. The 
eashier, in checking up the loss, stated 
that $7,000 in cash and slightly more 
than $7,000 in government bonds was 
secured by the robbers. The loss was 
well covered by insurance. This is the 
second time the bank has been robbed in 








four months. In November fifty safety 
deposit boxes were robbed. It is sup- 
posed that the same gang did both the 
robberies. 

Several unsuccessful attempts at open- 
ing the smaller Indiana bank safes have 
occurred since the first of the year, 
Thieves entered the Prest-O-Lite Co,’s 
factory at Indianapolis the first of the 
year and carried away several large 
acetylene torches and quite a bunch of 
valuable tools. It was presumed at the 
time that these tools would be used in 
opening safes. At all the unsuccessful 
robberies some of these tools have been 
left however. So far no evidence hag 
been found that would connect the 
Spiceland robbers with the others. 


Would Bond All Auto Owners 


BOSTON, MASS., Mar. 
Commissioner Hobbs, 
chusetts legislative committee, advo- 
cated legislation which would require 
every automobile owner in the state to 
furnish a bond or carry insurance to 
protect other users of the highways, 
He said he was opposed to the estab- 
lishment of a state fund for such pur- 
poses, except as a last resort. The 
commissioner appeared to support meas- 
ures introduced as a result of a special 
investigation of the subject by himself 
and the attorney general, who recently 
rendered a_ report. There were also 
several other measures under considera- 
tion, two or more calling for state 
funds for the surety. Commissioner of 
Public Works John N. Cole character- 
ized the measures as hasty legislation. 
Except for the proponent of the several 
bills, no one appeared in favor of any, 
but the automobile organizations were 
out in force in opposition. 


2—Insurance 
before a Massa- 


Goes with Van Houten & Sherwood 


Henry R. Burr assistant manager for 
the Travelers at its Newark branch 
office, has resigned to become vice- 
president of the Van Houton & Sher- 
wood Company, Jersey City, N. J. Mr. 
Burr has been connected with the Trav- 
elers organization at Newark for the 
past three years, in charge of the burg- 
lary and plate glass departments. He 
was also connected with the Aetna Life 
at its home office, some years ago. In 
his new connection he will have direct 
supervision of plate glass and burglary 
departments. 

Mr. Burr's association with the Van 
Houten & Sherwood Company makes a 
complete insurance organization where- 
in each department is supervised by 
competent men with experience and 
thorough knowledge of the insurance 
business, The company has _ recently 
been appointed general agent for the 
United States Fidelity & Guaranty and 
the Maryland Motor Car for Hudson 
County. 


Bland Has Not Resigned 


BALTIMORE, MD., March 2—John R. 
Bland, president of the United States 
Fidelity & Guaranty, denies that he has 
resigned from the special committee of 
the National Workmen’s Compensation 
Service Bureau, which is at present work- 
ing on the questions of agents’ commis- 
sions and the number of agents a com- 
pany can have in each state. 

“We have not resigned from the com- 
mittee,” said Mr. Bland, “nor do we in- 
tend to. We are simply opposed to mak- 
ing any ruies that no one can live up to.” 





Elected Assistant Secretaries 


NEW YORK, Feb. 24—At the annual 
meeting of the United States Casualty 
Donaldson St. C. Morehead, manager of 
the metropolitan department, was 
elected assistant secretary, as was also 
Herbert L. Kidder, manager of the acci- 
dent and health department. 





Casualty Notes 


The March meeting of the Surety Un- 
derwriters Association of New York will 
be held March 4 


The Equitable Accident of Boston is 
opening a branch office in the Occidental 
building at Indianapolis, Ind. 

John D. Hay, formerly special agent of 
the Travelers at Indianapolis, has been 
made assistant manager at Detroit. 
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Premiums and Losses by STATES and 
by CLASSES OF BUSINESS IN 1919 
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Bank Bidg.,’ Cincinnati 
C. Smita Bidg., Seattle 
Bidg., Toledo, Ohio 








FIRE AND LIFE 





= 


= = 





Compensation 








General Building 


FREDERICK RICHARDSON, 


GENERAL ACCIDENT 


ASSURANCE CORPORATION, LTD. 


Accident— Health— Burglary— Liability— Auto- 
mobile—Teams—Elevator—Workmen’s 


United States Manager 


4th & Walnut Streets 


PHILADELPHIA 














BOSTON 


Developing 


Business-Builders 


Fidelity and Surety Bonds, Automobile, 
Elevator and General Liability, Accident, 
Health, Burglary and Plate Glass Insurance 


Appreciate the co-operation of the 


Massachusetts Bonding 
& Insurance Company 


T. J. FALVEY, President 


Paid-in Capital $1,500,000 


Write for Territory 











Over $700,000.00 in 
approved securities 
endeposit withIowa 
Insurance Depart- 
ment for protection 
of Policy- holders 














AMERICAN BONDING 
CASUALTY COMPANY 


AMERICAN BONDING ( 
AN 


CASUALTY COMPANY | 
SIOUXCTY | 


SPAT 
| SURETY CASUALTY 
| BONDS nsiance 








Sioux City, Iowa 
GUS A. ELBOW, President 


Assets, Dec. 31, 1918 





$1,365,275.23 


Writing Surety and 
Fidelity Bonds 
and miscellaneous 
Casualty lines in 
fourteen States. 
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Prems. 
Auto & T. P. damage 21,707 
ROUME Bioks~ S55 5 o's 100,068 
| 
i] 
| FLORIDA 
————_ 
Aeci. & Liab. 
PORTO Ps cc. ko 20 0 7,579 
JO ae ee 4,148 
eS EL aS ee Ren te 78,688 
Workmen’s Collective 20,977 
re ere 111,392 
Amer. Surety 
ER cera es be sais s 13,919 
OS ge SC eae are 22,382 


Burglary and Theft. 
POMS. siteeovewus 
Continental Casualty 





SCRE. ona oo Aten oo 31,425 
een ee 10,238 
EEE oe Aa Sree 8 i -41,663 
Fidelity & Deposit 
Acci. & Health ..... —26 
OB ry ae —217 
i a ee 24,921 
ES Re Fe ee 35,465 
Burglary and Theft. 3,708 
Auto & T. P. damage ...... 
PORES! Seu ms wee 63,851 


Hartford Acci, & Indem. 





PASS OS SPs yee 3,523 
ARRAS) ae pares 1,797 
EN CI a Ae 8,035 
TRE 2, oat nips 5 oe 1,217 
En are 6,747 
ee ge er 1,612 
eng gh and Theft. 1,421 
Auto & P. damage 2,527 
Wor mgs s Coll’tive 1,822 
TAve CK si csccees 1,514 
3 SE eee 30,215 
Hartford Steam Boiler 
Steam Boiler ....... 12,173 
Ae. WME! 2 c0cas00s 1,092 
DRI <5 ck oa py ass 13,265 
Lloyds Plate Glass 
si ES ere 2,270 
London Guar. Acci. 
POIOORE is tke ceases 89 
NUD” on 6.6:4.85-:ea mene 64,753 
Burglary and Theft. 37 
Auto & T. P. damage 658 
Jo) Nes ee ee 65,537 
Loyal Protective 
Acci. & Health...... 2,641 
Maryland Assur. 
MTOR 5:5, piaiacts's. 5.6 13,816 
oD Ee ers 8,821 
_ te eee 22,637 
Maryland Casualty 
pe eee re —sS0 
eee —57 
ON ee eres 236,361 
TS i eS eee 3,304 
NS SS OE ee 12,104 
a i ere 3,861 
Steam Boiler ....... 6,139 
Burgiary and Theft. 3,959 
a eee 1,104 
Pie WOE! 2 snkscee 434 
Auto & T. P. damage 11,090 
Workmen’s Coll’tive fh | 
Physician’s Liab. eRe) 
a ey er 285,330 
Mass. Bonding 
Bcc. & Health... 23,753 
arr ers 7,502 
Se gt eR Ogee 709 
OLS isc sna eG ane 1,570 
Plate Giaese ..6s.ss 1,592 
Burglary and Theft. 1,045 
Auto & T. P. damage 1,916 
eae 38,087 
New York Plate Glass 
i et) aa 3,688 
Pacific Mutual Life 
BOCUMONG *.5003s¢% e560 12,069 
ee wee 8,307 
RAB 600s cnseec 20,376 
Preferred Acci. 
pO Se er 4,976 
eS eee a 89 
oS rere eee 3,118 
ee ee 29 
LS ee ee 567 
Burglary and Theft. 746 
Auto & T. P. damage 707 
NE Prisca is os haere te 11,038 
Georgia Casualty 
S565 on 5s cere 55,607 
py le es 1,233 
Burglary and Theft. 2 


Auto. & T. P. damage 4,552 
Workmen's Collect.. 20,999 






NS 2 ie S06 Wags 82,533 
Natignal Life U. S. A. 
Acci, & Health...... 43,054 
National Surety . 
es aa ee 11,110 
OEY onis.oc bis owe 55,264 
Burglary and Theft. 3,969 

Er SS 70,343 
Royal Indemnity 
OI 864 
Le re 242 
ass 2,455 
a 463 
EA Sars 275 
Piste GASB. .ccscsce 13 
Steam Boiler........ 57 
Burglary and Theft. 364 
Auto. El. & T. P. dam 1,184 

BOA sek oe Sebige o 5,917 
U. 8. Fid. & Guar. 
BOCIGCHE <cccccccce . 9,817 
SSO eee ee 6,342 
a 193,007 
Fidelity ... 24,378 
Surety 62,951 
Plate Glass ,644 
Burglary and Theft. 9,897 


Auto. & T. P. damage 17,975 
Workmen’s Collect... 22,545 
DUDES cc cers > ines 351,556 














| Fidelity 


| Plate Glass 


f—7) 
T1200 et et SD wwe 
OT 6 00 4 > By oD 00 00 





oy 
Oo 
o 





Masonic Protection 


Acci. & Health...... 


Standard Acci. 


pT ee 
BO Ue er 
ES A nse ey 
Auto & T. P. damage 

yo | i ae 








| 


LL. GEORGIA 








,| Hartford Steam Boiler 
Steam Boiler ...... 
ef 
rT ey 
Maryland Assurance 
PS ae 


Health 
3 ae 
Surety 

Totals 


Plate Glass 
Aetna Life 


PIOCTONE oo. se es 
Health ..........65. 


American Casualty 


Acci. & Health...... 


Liability 


Totals 


Federal Casualty 


Acci, & Health...... 
| Hartford Acci. & Indem. 
Pe er Sore 


Health 


Burglary and Theft. 


Auto & T. P. damage 
> | Live Stock 


2 | National Relief, Pa. 
Acci. & Health...... 


Preferred Accident 


P| a an 
Health ............. 


Fidelity 


Ridgely Protective 


ACCE @ F2ORIth... s.0-<- 


Royal Indemnity 


DL Sb is owes 
SS eee eae 
Ls a rr 
cep A ee ae 
ng SE eee ee 
PATO GIGeB 6... e555 
Steam Boiler........ 
Burglary and Theft. 


Fly Wheel 


U. 8. Fid. & Guar. 


PUNE chek ae wis Sa. 
Se ee are 
OO eT ee 


Fidelity 


Burglary and Theft. 
Auto & T. P. damage 
Workmen’s Coll..... 

TORMEIID sss Wiehe 4,00 010 


























2 | National Surety 


Burglary ‘and ‘Theft 


New York Plate Glass 


Plate Glass......... 
Burglary and Theft. 
Auto & T. P. damage 
Clov erleat Lite «& Cas. 
Acci. & Health...... 
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3urglary and Theft. 
Auto & T. P. damage 
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Auto & T. P. damage 
Workmen’s Coll..... 


a Tee 














IDAHO 














Western Casualty 


— & — oie nin 


AGCIAPNL <cj0'0cc0 soe 
EEN 6s'6 hog a a's 4.6% 


Liability 


Steam Boller a Tess 
Burglary and Theft. 
SD ~ os 40s anes s 
Auto. & T. P. damage 

oo ey ee 


Mass. Bonding 


Acci. & Health...... 
8: eae 
Workmen’s Comp... 
PAs, GARGS. ssc 0.04.0 
Burglary and Theft. 
Auto. & T. P. damage 

BMRA. Sse aaeebe-s 
Western Union Life 
PNEMORNG: | 53-550 8 Sab 3:0 


PRORIER: new usc ee.0¥e 


POMCY “MGB, «62:5 «0% 


Totals 
Pacific Mu. Life 
ee re er 
BROOME sou Geey chase 


Lion Bond. & Sur. 
Ace. & Health .... 


Workmen’s ‘Comp. : : 
2 re 
a Ce CEE 





. Prems 
WRROIIUY > 5.06 oe eh ss 209 
0 ee eee 289 
Pilate GisG6 6. 143 
Burglary and Theft 12 
Auto. & T. P. damage 175 
cc a ee ,134 
State Farmers Mu. Hail 
BORED parton, Sid Are 8 oes cle 540 
Merchants Life & Cas, 
Acc, & Health ..... 747 
Maryland Assur. 
pe ee ar 6,226 
cic Nhe, Ce ae ae 5,258 
BOGMERS 5.60 cc 5 0a 11,483 
INDIANA 
Maryland Casualty 
PCCMIONE isk he cs se 17,268 
BROGMOI 6 Cid cts Ores 17,385 
ris is an Rene 34,653 
Metropolitan Casualty 
ICOIGGME ~~... bare S500 a5 402 
Pe ree ee 146 
gh MCT 20,013 
Burglary and Theft. 1,547 
NPT, bs. sich. eusiiesatane 22,108 
American Liability 
pS | a ren 23,518 
ER eer Sr 
Central Business Men’s 
Acci. & Health ..... 61,202 
Income Guaranty 
Acci. & Health ..... 6,917 
National Life, Ia. 
Acci. & Health ..... 70,062 
Nat'l Fran. Benefit 
Acci. & Health .... 314 
National Acci., N. Y. 
Acci. & Health ..... 2,481 
Fraternal Protective 
Acci. & Health ..... 4,940 
| IOWA 
Bankers Acci., Ia. 
AON TARTU 6:60 397,761 
Aetna Life (Acci. Dept.) 
yO | ee 63,857 
EAGGMIERI Ss hod Fes aes cules 21,066 
PSRONDRNNUOD, 65 Sordce Siocon 11,292 
Workmen’s Comp... 62,487 
cy re 158,702 
Federal Casualty 
Accel. & Heath. ..... 22,826 
Georgia Casualty 
FS SC ee 6,885 
Workmen’s Comp 3,549 
PIRCCG. GOURODs 6.65.6. 50:05 2,649 
Burglary and Theft. 47 
Bly WMGOl sk cis sees 3,618 
3 0 ee 16,748 
Natl, Life, U. S. A. (Acci, Dept.) 
Acci. & Health...... 3,808 
Nebraska Live Stock 
EVE OO CK 6.o 25.56 0000 3,941 
No. Amer. Acci. 
Acci. & Health...... 51,100 
Pacific Mut. Life (Acci, Dept. ) 
Par oe 28,957 
UME A 60h ptin 4-08 65 14,099 
ED x5 0 B48 v.08 0a 43,055 
Royal Indemnity 
PUTO. 6%. 6.085.000 655 2,852 
ST Oar ae ree 899 
eS eee 11,300 
Workmen’s Comp... 16,196 
ROMEO 5-0 in be waco 1,191 
Ee ee 4,554 
ig ec 3,662 
Steam Boiler........ 1,024 
Burglary and Theft. 4,133 
BUY WEG. 6s sce sac 360 
Auto & T, P. damage 3,066 
Oe aia 5 8 ws di 0-0 49,235 
Standard Acci. 
POGIOTRG AS 6s dio 0% 15,196 
Je ae eee 5,076 
RUPERTED, 6nd wes 000s 12,144 
Workmen’s Comp... 45,478 
Auto & T. P. damage 6,026 
TSE (abn ie Ro eo 53,919 


Western Auto. Indem 


Auto & T. P. damage 70,014 








r 
| 
| 
| 




















| KANSAS 
{ 
Maryland Casualty 
INGEN 56 55.516 10/6 a':n'8' 0.0 —26 
errr ee 
RAROITICY, a saie.se 50 15,250 
Workmen’s Comp... 101,761 
gk il A ener a 2,359 
OD Sn 56k 40846 % 26,290 
Piate GiASS ....60% : 12,748 
Steam Boiler ...... 2 
Burglary and Theft. 7,847 
loys = Cl ee ee 1,978 
TY We Oe is 6 50-c ses 163 
Auto & T. P. damage 2,652 
NES. oo. o5 650s 8's. 173,413 
Maryland Assur. 
Accident 8,528 
Health 2,950 
Totals 11,479 
Medical Protective 
PUGRCUIANS 6 5i6i0 ccs 13,570 
Integrity Mutual Cas, 
MECUMOMG 06 64.0 be 00 6 314 
rer eerry sre 328 
UR et | a aera 8,455 
Workmen’s Comp... 109,916 
Workmen’s Collect.. 5,330 
yo) ee ery es ° 124,342 








Preferred Acci. 


PCIE 0. 68:68 6000 op 
i eee ie 
PAR ORICY: js 0 ss ece gerne 
Burglary and Theft. 
Auto & T. P. damage 
i ee eee 
Inter-Ocean Cas. 


Acci. & Health 
National Surety 


6S eee 
A ne tne oe 
Burglary and Theft. 
TOCA 50 sas oe ews 
Lion Bond, & Sur. 


Acci. & Health 


Pidelity ....ccccses 
PEP OEY Soc cicls ere a os: 
Piate Glass «6.0.65 ¢6.5% 
3urglary and Theft. 
Auto & T. P. damage 
gy Pe arate nr a 
Pacific Mutual Life 
MOCCIGERE 2 cies sees 
Ve sae 
POURIS kn.s.0-00.4'5 000 
Nebraska Live Stock 
Live Stock . 2.0.00. 
N. Y. Plate Glass 
PIAtG GABE. 6. ws6-s's 
Lioyds Plate Glass 
Plate Glass ........ 
U. S. Br. London Guar, & Acei. 
Accident .....sseeee 892 
PEGRIEN, oie se eccins 5s 
Liability «....ccesess 
Plate Glass ........ 


Steam Boiler 


Fly Wheel .......-. 
"POURIS 6.5 os oes 0408 
Loyal Protective 


Acci. & Health 
Mass. Bonding 
Acci. & Health 


Liability ....-+.es% 
Workmen’s Comp... 
MIGGHEY 6 issc's peices 
BEPOty cc sceciseeess 
Plate Glass ........ 
Burglary and Theft. 
Auto & T. P. damage 
POCREE  ..000 saneeee 
Ridgely Protective 


Acci. & Health 


u. Ss. Fid. & Guar. 
Accident ......ceeee.% 
PEGRME. | ick ass G48 
BAGDIIICY e014. & a cis 0! 00 
Workmen's Comp... 
ge ee rer 
| or nee Be eae 
Flate Glass ........ 
Burglary and Theft. 
Auto & T. P. damage 
"TOUS ¢.ck< 66 weeks 
Hartford Steam Boiler 


Steam Boiler 


Fly Wheel ......... 
cc...) ere ree ee 
Continental Casualty 
AcCIGeNt .....cceeee 
i ee 
pee Ly, Ar rae 
Workmen’s Comp... 
Burglary and Theft. 
Auto & T, P. damage 
ERM, 95.8 B:d:5-5. 06:68 
Metropolitan Cas. 
PGCIGORE 6 occ ccceess 
HHCAITH occ cesecs 
Plate Glass......... 
Burglary and Theft. 
oo a eer 
Merchants Life & Cas. 


Acci. & Health 


Mid-West Mut. Auto Indem. 

PARRY. 5.068 s000. 6s 25,1 

Steam Boiler, Fire.. 
ft 


DORMER 006.0%. 6006s0 
ERD 55: 0, 60 wpe pce 
Auto & T. P. damage 
1918 Losses ........ 

oo, eres ee 


Aetna Life 


Accident ......cceee 
SS rere ee 
oe 
Workmen’s Comp... 
Workmen's Collect.. 
TORRE cavesteeees 
Georgia Casualty 
MATIN. oes a5. 5 5 00% 
Workmen’s Comp... 
Plate Glass ........ 
Burglary and Theft. 
Auto & T. P. damage 
oc ee 
Hartford Acci. & Indem. 
ACCIGONt ..ccccccoes 
BOOGIE kccivv-ewssve 
BARONET. o5i56 i 55.400 
Workmen’s Comp... 
iy) i i eee 
DBUTSCY ..cccesce ‘ 


Plate Glass 


Burglary and Theft. 
Auto & T, P. damage 
ROUEEE, o:bsc0d 3.5.5 Sine ® 
Iowa Bonding & Cas, 
pS Ot i ee er 
Workmen’s Comp... 
WUE, 0:04-6:45 0 vie 
oy es es a 
Burgiary and Theft. 
Auto & T. P. damage 
PE ORRIS 2 26:0 bens me:0 
Western Union Life 
PCCIOONE 65 Sab e see 
BRORIET os 0's Th a OT 0's 
ek eee eee 
Western Casualty 


Acci. & Health 


Cleveland Life & Cas. 


Acci. & Health 


Equitable Accident 


Acci. & Health 
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2,487 
11,301 


1,505 
4,674 
6,467 
266 
202 
11,020 
"399 
807 
32,086 
1,055 
17,872 
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CAPITAL ONE MILLION DOLLARS 


Paid in Full and Deposited in Securities 


with Insurance Department of lowa 


Fidelity and Surety Bonds, 
Burglary Insurance, 
Workmen’s Compensation, 
Automobile and Other 
Public Liability Lines. 





EXPERT SAFETY ENGINEERING 
and INSPECTION SERVICE 





HOME OFFICE: 
715 Locust Street, 
DES MOINES, IOWA 


EMORY H. ENGLISH, Pres. 
JOEL TUTTLE, Secretary 
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A Record 
of Success 


If you desire to know more 
about the most progressive Com- 
pany in the Business, writing the 
usual as well as special forms of 
personal disability insurance, 
write for Booklet entitled, “A 


RECORD OF SUCCESS.” 
will interest you. 
Address: 
HOME OFFICE 


INTER - OCEAN CASUALTY COMPANY 


Cincinnati, Ohio 


J. W. SCHERR, Pres. W. G. ALPAUGH, Secy. 

















THE 
JIFFY 
PEN 


r sac. 


Senu ‘or descriptive 
matter. 


Dept. No. 2 
406 Pierce Street 
Sioux City, lowa 


The word “‘Jiffy” de- 
notesspeed andaction. 
The shape and bal- 
ance resembles the dip 
penholder. It is built 
for those who appre- 
ciatea properly shaped 
and balanced pen. 
Prices from $2.50 up. 
Self-filling without a 


JIFFY PEN CO. 








Fidelity & Deposit 
BAMAOREEES, 6's Ces 5 864 6.0 
1 gs ee 
PEON ou ona Deck Gale oh 
Steam Boiler ....... 
Auto & T. P. damage 
EON 56.6 eee eee 6 

















KENTUCKY 











American Liab., Ind. 
Acci. & Health...... 
American Surety 


WUOOEIES n'a wcerei ea as 
Surety 


Burglary and Theft 


SD Sateen oe aae 
American Liab., O. 
Acci. & Health ... 


Continental Cas, 


MOCIESRE 2. ncccvccis 
I ee 


RsMUMRREOS s W.0-6 58 sis 46 
Auto. & T. P, damage 


EE. habe Gees 
Equitable Acci, 
Acci. & Health ..... 
Fidelity & Deposit 
Accident 
Health ; 
Liability . 
PTUIGEEES -6:6.0 0-070 
SNOEN, «ieee eke 


Steam Boiler ...... 
Auto. & T. P. damage 


WE. Kes eancckee 
Globe Indemnity 
Accident 
Health 
Liability . 
Fidelity 


PE er ee 
PIG GIBBS ccs cvcs 
Burglary and Theft 
TOGO icacnnecies 
Hartford Steam Boiler 
Steam Boiler ....... 
2. i. 
WG) Sa a 
Hartford Acci. & Indem, 


Accident 
Health 
Liability 


Workmen’s Comp’n. 


ba it) See ee 
oh hg: SER OTET 
Plate Glass 


Burglary and Theft 
Auto. & T. P. damage 
EAVG BUGOK ciccccce 
WOO bs ek nthe cane 
London Guar, & Acci, 
yO Per ree 
reer er ree 
PAE eer ree 
Workmen’s Comp’n. 
Burglary and Theft 
Auto. & T. P. damage 
ME  sGsccoacwesn 


Loyal Protective 


Acci. & Health ..... 


Lloyds Plate Glass 


Plate Glass ....... 


Maryland Assur. 


yo a errr 
jo Seer er rar 
Es oakeacké<e 


MOCTEOS 6 vaceccues 


PUMRETE. ws heen ecw es 
pS Ree 
Workmen’s Comp’n. 
Se a rae 
PEE sn xessuse owen 
Plate Glass ......-. 
Steam Boiler ....... 
Burglary and Theft 
a roo 
Biy WES) oc ceccce. 
Auto. & T. P. damage 

eo! ee ere 


Mass Bonding 


Acci. & Health .... 


LAGDIHCY oc ecses ae 
Workmen’s Comp’n. 
ie: eee 
a Zee 
Plate Glass ........ 


Burglary and Theft 
Auto, & T. P. damage 
FOOME cc csescious 


ROCGOM .ccccsecvcs 
FIOM. cccccdccescus 
Plate Glass ........ 
Steam Boiler ...... 
Burglary and Theft 
TOGREE casddccesase 
New Amsterdam Cas, 
MecidGent ..ccccccece 
PRGMIEN Caccepice co wexs 
PAGDUIEG cc cs kecswe 
Workmen’s Comp’n. 
Fidelity .......eee. 
SUROEY 66%. 5 cc cess 
Plate Glass ........ 
Burglary and Theft 
Auto. & T. P. damage 
TOtals .cccccscece 
New York Plate Glass 
Plate Glass ....... 


Pacific Mutual Life 


Accident .......ee0- 


Preferred Accident 


Accident .....ccveeee 
HOMIE cc ccwctewcse 
LASDHIY 2. cccccccves 
BIGGS « cccacdeses 
Surety ....-ccccceee 
Burglary and Theft 








Des Moines, Iowa. 


lowa State Traveling Men’s 


Association 
“Oldest and Best’”’ 


ACCIDENT INSURANCE FOR TRAVELING MEN 


ACTUAL COST 
PAYS IN CASE OF ACCIDENT 


PCUIOERRO BION a ics, ovis icantdass idadca wats ceeds $5,000.00 —$10,000.00 
Loss of both feet, hands or eyes 
Loss of one foot, hand or eye 
Weekly Indemnity (104 weeks) 
Weekly Indemnity (partial disability) 


ACTUAL COST OF MEMBERSHIP HAS 
NEVER EXCEEDED $9.00 


Paid to members and beneficiaries in 1918 nearly $500,000.00 


SPECIAL OFFER TO NEW MEMBERS 


Full Protection to Aug. Ist for $2.00 


TAKE APPLICATION FROM BACK OUR 
CALENDAR OR WRITE FOR SAME TODAY 


eo 
Ce 
ee 


H. E. Rex, Sec’y 





: 











The busy claim executive likes to feel that the cases he 
refers to a field representative will be promptly and Thirty years’ experience In adjusting 
efficiently handled without further supervision. Health and Accident Claims, etc. 


R. L. NASE 
Adjuster for Ci lty C. Pp di J. STEPHENSON 
1109-10 Mutual Bldg., Richmond, Va. 624-26 M. & M. Bank Bidg., 


. Milwaukee, Wis. 
Lial Co tion, Accident and Health Claims. ~ 
Conpenentien, Locndent oat tee For Wisconsin and Northern Michigan 





CLAIM SUPERVISION 

















Expert Claim Adjuster and Confidential Advisor 

















ENTERPRISING 


soup | LHE METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
Home Office: 47 Cedar St., New York City 


PROMPT PLATE GLASS, BURGLARY, ACCIDENT 


LIBERAL 
HEALTH INSURANCE 














The American Credit-indemnity Co. 


of NEW YORK 


CREDIT INSURANCE ONLY 
E. M. TREAT, President 








The American’s Unlimited Policy not only provides absolute protection against abnor- 
mal loss on all outstanding covered accounts, but serves to prevent losses. 


If you are a manufacturer or jobber, write for the full particulars of this service. 
91 William St., New York 


415 Locust St., St. Louis, Mo. 
OFFICES IN ALL PRINCIPAL CITIES 


R. J. LYDDANE, General Agent 1140 Marquette Bldg., Chicago 


( 











‘GEORGIA CASUALTY COMPANY 


Surplus and Reserves to 


Policy Holders, $2,030,162.08 


Complied Under Laws of New York, Pennsyivanis and Georgie 


GEORGIA 


—S\emsx 











PITTSBURGH, PA. 


Writes All Lines of Casualty Insurance 


and Surety Bonds 


Republic Casualty Co. 
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portunity for the right man. 


WANTED—An experienced adjuster in the Cincinnati Claim 
Department of a prominent Casualty Company. 


State age, experience and salary 
expected. Address 83-W, care National Underwriter. 


Splendid op- 











STATE AGENCY 
Insurance Exchange, Chicago 

CRAIG BELK & CO. 
Chronicle Bldg., Houston, Texas 


Interstate Casualty Company 


Home Office: Birmingham, Ala. 


Capital, Surplus and Reserves, $747,657.55 


Specializing in Automobile and Public 


Liability and Excess Insurance 
General Agents 


Columbia Bldg., Louisville, Ky. 
STATE AGENCY, No. 1 Montgomery St., Jersey City, N. J. 


THE AGENCY COMPANY 
Salt Lake and San Francisco 


FERGUSON & HARRIS 











Insurance. 





ANNOUNCING THE CONTINENTAL’S NEW 
NON-—CANCELLABLE DISABILITY INCOME POLICY 
(a) It increases the sale of Life 


(b) It increases the sale of Commercial 
Accident and Health Insurance. 
YOU ARE INTERESTED IN EITHER. 
Write or telegraph for particulars. 
CONTINENTAL CASUALTY COMPANY 
H.G.B. Alexander, President 
General Offices: Chicago, Illinois 
The CONTINENTAL is an American Company with 
a national reputation. 














Chas. L. Nicholson, President 





THE INTER-STATE SURETY COMPANY 


REDFIELD, SOUTH DAKOTA 
WE ISSUE 


DEPOSITORY, FIDELITY BOND S JUDICIAL, OFFICIAL and 
WAREHOUSE MISCELLANEOUS 


PLATE GLASS and BANK BURGLARY INSURANCE 


Harry R. Wood, Secretary 
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i “Federal Savings'and Insurance Co. J 


FOUNDED 1889 
INDIANAPOLIS 
Specializing on monthly Premium Health and Accident 


with non-classification of risks. 

Policy includes $100.00 funeral benefit. 

= Representatives Wanted in Indiana and Illinois. 
fas ese eee 


Benefits 


Our Victory Policy Will Interest You 


paid weekly. 





Agents Wanted: To sell an unrestricted Acci- 
dent and Health policy costing $9.00 quarterly. 
Covers every disease and every accident. 
eral commission paid to live producers. 


Central Business Men’s Association, 


H. G. ROYER, Pres. 
c. 


O. PAULEY, Secy. & Treas. 


Lib- 


Westminster Bldg. 
CHICAGO, ILL. 








CASUALTY & SURETY 
ILLINOIS 








— SURETY COMPANY 
The Reokery 
Surety Bonds of every description 
JOYCE & COMPANY, Inc., General Agents 


CHIGAGO 


| 


All Classes 


All 


Occapations 


MERICAN LIABILITY 
COMPAN Y."s - 


Disability Insurance 
W. R. Sanders, General Mgr. 
Citizens Nat’l Bank Bldg., CINCINNATI, OHIO 

$100,000.00 Insurance Department Deposit 
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SPECIALISTS GATHER THE iN, 
FORMATION THAT APPEARS IN_. 
The NATIONAL UNDERWRITER; 











Prems. 


2,763 
27,896 


274 
3,541 
3,815 


102,989 
8,63 


Auto. & T. P. damage 
Totals 

Security Mutual Cas, 

Liability 

Workmen’s Comp’n. 
Totals 

Travelers 


Liability 

Workmen’s Comp’n. 
Totals 

Travelers Indem. 

Accident 

Health 

Workmen’s Comp’n. 

Plate Glass 

Steam Boiler 

Burglary and Theft 

Fly Wheel 

Auto. & T. P. damage 
Totals 99,824 

Transylvania Cas. 

Liability 98,461 

Auto. & T. P. damage 41,669 
Totals 140,130 

United States Guarantee 


9 
107 


Aetna Life 

Accident 

Health 

Liability 

Workmen’s Comp... 
Totals 

Aetna Cas. & Sur. 

Acci. & Health 

Liability 

Workmen’s Comp... 

Fidelity 

Surety 

Plate 

Burglary and Theft. 

Sprinkler 

Auto & T. P. damage 
Totals 

Federal Casualty 

Acci. & Health 


CONGRESS IS READY TO 
AID MARINE INSURANCE 


(CONTINUED FROM PAGE 4) 
country of all our marine insurance is 
an absolute necessity before we can 
properly expand our foreign commerce 
and restrictions that are not entirely 
essential must be removed. Congress, 
I feel sure, realizes the importance of 
this development and will take the 
necessary steps to aid the marine in- 
surance business. 


Disadvantage of Foreign Coverage 


“American foreign commerce must con- 
tinue to be at a great disadvantage so 
‘long as we must directly or indirectly 
place our marine insurance abroad,” con- 
tinued Mr. Lehlbach. “When American 
cargoes are insured or reinsured abroad 
the foreign companies obtain the name 
ot the shipper, name of the consignee, 
the kind of goods, their value and all 
other trade secrets. It is quite within 
reason to believe that foreign manufac- 
turers, exporters and ship owners can 
obtain this information from the insur- 
ance companies. It is also fair to 
presume that the manufacturers and 
exporters, through interest in the insur- 
ance companies, can obtain marine in- 
surance at such a low figure below what 
our shippers can obtain that it enables 
them to place their goods abroad cheaper 
than we can, 

“In order to properly expand our for- 
eign trade and also our merchant marine 
it must be possible for our marine in- 
surance companies to cooperate to carry 
insurance of many million dollars on a 
fleet of ships and their cargoes, At pres- 
ent it cannot be done, but the risk must 
be reinsured abroad. 

“Congress is deeply interested in revo- 
lutionizing the marine insurance busi- 
ness under which at present two-thirds 
of American ships and cargoes are in- 
sured in Europe. 


Now Too Many Restrictions 


“It seems there are too many restric- 
tions upon the marine insurance busi- 
ness. It is all right to hedge the fire 
insurance companies about with a multi- 
plicity of laws and regulations. Insuring 
a building in Cleveland is a stationary 
rroposition because the risk can be care- 
fully calculated from year to year and 
all companies will apply the same flat 
rate to the business fixed by the rule of 
experience. 

“But you cannot apply these rules or 
successfully hedge about a _ business 
where all ships are different, their routes 
are different, their cargoes are differ- 
ent and they carry certain goods from 
Mobile to Norfolk, take off some and 
take on some more for Liverpool, then 
change cargo again for China and so 
forth. 





“Congress, I believe, stands ready ¢ 
back with proper legislation the syndi 
cate the insurance conference in Ney 
York is trying to form to take care of a} 
the insurance of the Shipping Board flee 
and privately owned vessels.” : 


SATISFACTORY MARINE — 
PLAN TO BE EVOLVED 


(CONTINUED FROM PAGE 3) 
and induced the entry into the busi 
ness of a large number of new coms 
panies. In part, these late entrants 
were managed by men of little experi 
ence in the intricate marine field, but 
the margin of profit in the business wa 
so large as to enable them to make 
heavy profits, despite their utter dis 
regard of approved underwriting prac 
tices. With the cessation of hostilities 
the premiums from the assumption of 
war risks fell off heavily, although 
banks still insist that cargoes upom 
which they have loaned be so pro 
tected, and the competing companie 
were sorely put to it to maintain theif 
incomes. Rate cutting and the issuane 
of unusually broad coverages followed, 
in spite of agreement to the contra 
with the result that all companies 
either lost money or made but ve 
slight margin upon their marine uf 
derwriting. 


Excessive Commissions Pledged 


It is told of one of the newer offi 
that it pledged an excessive commissio 
to one prominent broker if he produced 
stipulated volume of premiums. He quak 
ified promptly, with the result that th 
ambitious company paid upon one larg 
dock loss more than its entire inco 
from the office, and will have to mee 
still further claims. The business wa 
eancelled and the underwriter making th 
arrangement is no longer connected wi 
the company. While this case is an ex 
aggerated one, it represents in a gene 
way the eagerness of certain companie} 
to maintain premium income, and the i 
ability of well conducted offices to me 
the competition. Another evil is that 
number of the agencies are given a liberal 
over-riding commission, and hence take) 
far greater chances in the acceptance of; 
risks than do those offices getting a small’ 
over-riding and a substantial contingent’ 
commission. 


Foreign Competition Most Serious 


But the most serious competition that 
American companies have to meet is from 
the foreign companies (London Lloyds 
not being regarded as _  demoralizers), 7 
many of which have established agencies 7 
in this city. The New York state law | 
requires that all licensed companies re- 
port the amount of American business | 
written, whether placed through estab- | 
lished channels or not. Of the score or 
more companies authorized in the Empire 
State only one filed the information 
called for, a fact that was brought to the | 
attention of the insurance department. | 
The federal authorities likewise haves 
knowledge of this condition, and are cast- 7 
ing about for some method of compelling * 
the foreign offices to pay their proper tax” 
upon premiums had from this country,” 
the evasion of which gives the defaulting 
companies a marked advantage over the 
honorably conducted institutions. 4 

Many brokers patronize foreign com-— 
panies direct upon the theory that they 
are thereby safeguarding knowledge of 
their risks from competitors who would = 
be far less likely to gain information con- 
cerning values, expirations and forms of 
coverage, than if the data were circulated 
in this city or other American marine 
centers. 


Assured Often Ignorant 


The assured is oftimes ignorant as to 
the character of his insurance, the broker@ 
frequently issuing to him merely a certif. 
icate of coverage, but without stipulating 
either the name of the carrying compan 
or its location. American shippers as 
rule are more partial to corporate insur 
ance than they are to that supplied by 
individual underwriters, and doubtless it 
many instances would insist that the 
risks be carried in established institution 
than in London Lloyds, if they havé 
knowledge of the situation. The issuancé 
of certificates is open to serious objection 
and one well-known brokerage house 0 
this city found itself in a sorry plight 
some time ago through following such’ 
practice. 
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VAST WASTE OF TIME 
IN INSURANCE WORK 


Charles L. Sykes of Omaha Tells 
Life Men to Put in More 
Hours 


GETTING MOST OUT OF DAY 


Advice to Men with the Rate Book as 
to Manner of Increasing 
Production 


Charles L. Sykes of Omaha, Neb., 
the premier producer of the Mutual 
Benefit Life in that city, declared at 
the agency meeting held by General 
Agent A. A. Drew of the company in 
Chicago on Monday that life agents put 
in less hours of work than do men in 
any other business of any moment. He 
declared that if the same waste of time 
was prevalent in other lines of business 
they would fail. He stated that agents 
are doing a great injustice to them- 
selves, their families and their com- 
panies by not giving at least eight full 
hours a day in active work. He advised 
agents to get on the job early, work 
hard during the day and not quit until 
quitting time. Mr. Sykes said there is 
plenty of difference between making a 
living and making a success. A man 
may put in a few hours a day and make 
a living, but more time is needed to 
make a real success. They said that 
big business and professional men are 
not slackers when it comes to work. 
They put in more hours in a day than 
do mediocre men. Big doctors, law- 
yers, etc., work early and late. 

Economize in Wrong Way 


Mr. Sykes says that he finds agents 
who try to save on their luncheons, 
their clothes, their carfares and yet 
waste hours and hours of time that is 
most valuable. He compared the waste 
of time to a man standing by a stream 
of dollars that was flowing before him. 
If he could pick out these dollars as 
they passed by, how much time would 
he lose from the working period? The 
hours, like dollars that have gone by, 
are lost forever. Every minute means 
money to the life agent, remarked Mr. 
Sykes. He said that if an agency or- 
ganization is working on schedule time 
and every man is up on his toes, each 
One is being helped by the pulling and 
pushing power. Every one is doing his 
part. If there are those who are lag- 
ging behind, this momentum is de- 
creased. 

Production Time Is Short 


Mr. Sykes said that the production 
time is comparatively short anyhow. 
While the hours are favorable for pro- 
ducing they should be used. He said 
that many agents kill time by going to 
the barber shop, by shopping, by doing 
all sorts of errands during the best 
period of the day. Mr. Sykes urged 
each agent to set a goal before him as 
a standard by determining to produce 

(CONTINUED ON PAGE 17) 
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CAPITAL, $200,000.00 


A company born in the West, 
built for western people, 
by western men. 


GOOD AGENTS WANTED 


Originators of the 
“Multiple Option” Peticy, 
a three-in-one contract. 


‘A good policy fer the 
live wire. 


Progressive In Its Ideas 


Conservative In Its Management 


STEPHEN M. BABBIT, Pres. HUTCHINSON, KANSAS 











“Cheated Out of Renewals” 


HESE Have Been Sad Words in the Experience of Many 
Life Insurance Men. When Renewal Commissions Should 
Mean the Most, They Suddenly Have Been Cut Off. 
“Renewals in the Life De: ent, Once Earned, Shall 
Be Non-Forfeitable and VESTED in You or Your Estate.” 
Show That to Any Lawyer. Your Income is Guaranteed. It’s 
“VESTED” in Your Estate Under Section 14 of Our Iron Clad, 
Square Deal Agency Contract, which Embraces also Other 
Distinctive Features to Insure Every Agent Receiving the Benefit 
of ALL he Earns. — No General Agents, No Restrictions on 
Territory or Earnings, No Demand for ALL an Agent’s Time, 
No Red Tape. Ali Men Work on Precisely Similar Terms— 
One PRINTED Contract for ALL. 


Write Your Name and Address on the Margin of this Advertise- 
ment and Mail to Us. It Will Be Considered as a Confidential 
Inquiry. 
Columbus Mutual Life 
C. W. Brandon, President 
Columbus Ohio 


- it My - big one. x 4 Sontongt = Power tore Asatte to an Agoes of Ang “9 Mature 

ears, Just jw a ——e ove oun 

for Whom You Would like to Do a Great Big Favor. The Company 

Spee in Ohio and Nearby States, Including Illinois. It Sold Three 
es as Much Insurance in 1919 as in 1918 and is Adding New Agents 

of Character and Ability Every Day. 











LIFE INSURANCE SECTION 


Part Two 


LEGALITY OF FEDERAL 
ESTATE TAX LAW UP 


Will Come Before United States 
Supreme Court Likely 
in October 


JUDGE MACK DECIDES CASE 


Attorney Charles O. Rundall Addresses 
the Travelers’ Agents in Chicago 
on Tax Law 


The Travelers Club, consisting of the 
Chicago agents of the Travelers, held 
its monthly meeting Tuesday, being ad- 
dressed by Attorney Charles O. Run- 
dall of Chicago, who spoke on “The 
Federal Tax Estate and Inheritance 
Taxes.” W. N. Buchanan. president 
of the Club, was in charge of the pro- 


ceedings. Mr. Rundall said that all but 
three states now have inheritance tax 
laws and since 1916 there has been a 
federai estate tax law. The interesting 
problem today is the question of the 
constitutionality of the federal estate 
tax. It is provided by the federal con- 
stitution that no capitation or other 
direct tax shall be laid unless in pro- 
portion to the census. That is what is 
known as a direct tax. An indirect tax 
must satisfy the provisions of the con- 
stitution that all duties, imposts and 
excises shall be uniform throughout 
the United States. Those charges are 
classed as indirect taxes, though not 
so identified in the constitution itself. 
Two Cases Are Instituted 

Two cases, Mr. Rundall said, have 
been instituted in the United States 
courts in New York to test the con- 
stitutionality of the federal state tax. 
One of the cases is now pending and 
under consideration by the courts. The 
other was heard by Judge Julian W. 
Mack, who recently sustained the valid- 
ity of the act. It is thought that in the 
October 1920 term of the United States 
Supreme Court it will give a final de- 
termination to the question. 

Briefly, the argument against the con- 
stitutionality of the act is that it must 
fall within one of the three following 
classifications: 

First, an indirect tax on the cessation 
of the interest of the deceased in his 
property. 

Second, an indirect tax on the right 
of the beneficiaries to receive the prop- 
erty. 


Third, a direct tax on the property 
itself. 


Comment Is Made. 


Mr. Rundall said that if it is an in- 
direct tax on the cessation of the interest 
of the deceased it is argued that it is 
a tax on the functions of the state, be- 
cause immediately on death the probate 
machinery of the state begins to oper- 
ate and the federal government has no 
power to tax the function of the state. 

If it falls in class two and is a tax on 
the right of the beneficiary to receive, 
it is contended that it does not operate © 
equally and uniformly among persons 
similarly situated but creates an arbi- 
trary and unreasonable classification and 


(CONTINUED ON PAGE 16) 
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OPPORTUNITIES SEEN 
FOR AGENCY BUILDING 





Argued Conditions Were Never 
More Favorable for Creating 
Corps of Producers 


TRAINING TIME SHORTER 


New Men Commence to Produce Al- 
most at Once, Reducing General 
Agents’ Expense 


Many general agents, who have for 
years been trying to build up an agency 
force, have now reached the conclusion 
that there never was a better time in 
the history of the business for develop- 
ing a corps of producing agents. They 
feel that it would be the part of wisdom 
to invest several thousand dollars in 
bringing new men into the business 
and doing the development and edu- 
cational work that is so costly and dif- 
ficult in ordinary times. The opinion 
is held by them that there never was 
a time when conditions were more fa- 
vorable for agency building. 

Must Write Personal Business 


They make the argument that in nor- 
mal times finding new men, training 
them, and getting them to the point 
where they can stand on their own feet 
is a task that is difficult, expensive and 
demands the whole attention of the 
general agent with the result that he 
has practically no time for personal 
production. The general agent em- 
ploying only a few men who does not 
write a fairly good amount of business, 
does not make very much money. To 
many of the smaller general agencies 
getting and holding men have few at- 
tractions. 

It is pointed out that today bringing 
new men into the business is a much 
easier matter. In every big life insur- 
ance office of the country stories are 
being told of men who have come into 
the business and within a week have 
written $50,000 or $100,000 of new busi- 
ness in small policies. The new man 
without previous experience has done 
some remarkable things in life insur- 
ance in the last year or so. Recogniz- 
ing this, it will be seen that general 
agents have to spend much less time 
in developing new men to the point 
where they are on a self sustaining 
basis. Because of the favorable selling 
conditions, the new man today quickly 
learns a selling talk and if he works, 
can write a very respectable amount of 
business. 

Real Need Is for Men 


The real thinkers among agency 
superintendents and managers all say 
that the big need of the life insurance 
business today is for enough men to 
see all of the people that can be in- 
duced to take out policies. In other 
words, probably 25 percent more busi- 
ness could be written if there were 
more agents in the business to see all 
of the prospects who would buy life 
insurance this year, if they had the 
subject presented to them only in fairly 
attractive style. The vital need today 
is for more men. The business can be 
written easily enough if the men are 
on the job to get it. 


Fewer Advances Made 


This being the case, the small gen- 
eral agent can set out to build up a 
producing staff under the most favor- 
able circumstances possible. He will 
not have -to spend a small fortune in 
advance. He will not have to carry 
men along for four or six months be- 
fore they commence producing. Today 














LIFE INSURANCE AND INHERITANCE TAX 











HE value of adequate life insur- 
T azce for the wealthy man and his 

family was recently demonstrated 
in striking fashion in the settlement 
of the $7,000,000 estate of a New York 
business man. Inheritance, income, 
transfer and excess profits taxes paid 
to the federal government and the 
State of New York totaled nearly $600,- 
000 on the estate. 

Because of a lack of ready money 
at the man’s death it was necessary 
to obtain the funds to pay the taxes 
by a forced sale of many investment 
holdings. The forced sale caused a loss 
of over $563,000 to the estate because 
it was necessary to sell the invest- 
ments at what they would bring. In 
addition several legal firms were re- 
quired to push the sale so that the 
money could be obtained in time to pay 


the taxes. This service cost the estate 
over $50,000. 


* * * 


The total cost of the taxes, the sac- 
rifice on investments hurriedly sold 
and the legal aid in liquidating the 
estate amounted to $1,210,000. In or- 
der to obtain the $600,000 for taxes it 
was necessary to sacrifice about $613,- 
000 in addition. In other words, it 
cost this man’s heirs $2 to obtain every 
dollar required for the taxes. 

Had the owner carried life insurance 
sufficient to meet these taxes he would 
have saved his family the actual taxes 
and the greater amount required to ob- 
tain the money to pay them. 

Life insurance would have been 
worth at least 200 percent of its face 
value to his heirs—Agents’ Record. 








if a new man in the business does not 
begin to show signs of doing some- 
thing at the end of a month, it is cer- 
tain that he is not going to be much 
of a life insurance producer. Most of 
the new men who are starting out these 
Gays can get business within the first 
week, and if they can’t begin to do 
something inside the first month, the 
general agent can eliminate them. Gen- 
eral agents in the big cities say that 
the men who are now being brought 
into the life insurance business are not 
so anxious to get advances as formerly. 
Many are willing to finance themselves. 
Such a thing was almost unheard of a 
few years ago when practically every 
man who came into the business had 
to have an advance and many de- 
manded a guarantee of six months or 
a year. 
Get Started Quickly 


Men brought into the business at 
this time get away to a fine start. They 
commence to produce almost imme- 
diately and most of them begin to earn 
more money than they ever got in their 
lives before. They become enthusiastic 
about the business. They find the work 
to their liking and the income possi- 
bilities unusually gratifying. It has 
been frequently said recently that the 
men who are going into life insurance 
work at present will probably desert 
the ship when the financial slump 
comes. Life insurance men all agree 
that some sort of a slump is coming, 
but when and how, nobody is willing 
to predict. However, it is generally 
conceded that there will be a let down 
of some kind and it is argued that 
when this time comes, the newcomers 
to the life business will find the going 
rough and leave for other pursuits. 


Will Not Leave Business 


This is not necessarily true. Men 
who are coming to the business today 
become stronger the longer they re- 
main on the job. In another six months 
they will be full-fledged life insurance 
salesmen. They will know the game. 
They will be just as ready for a finan- 
cial setback as the grizzled veteran. 
They will not welcome it or enjoy it 
any more than the seasoned producer, 
but they will have had enough hard 
knocks to know how to take more. Be- 
cause of a temporary financial decline 
they will not throw away the best pay- 
ing job they ever had in their lives to 
go back to a straight salary and limited 
opportunities. 


Hard to Find Men 


General agents all say that the trick 
today is to find men, not to make them 
produce. Once a man has signified his 
willingness to come into the life insur- 
ance business, the biggest job has been 
done. If he will put a rate book in his 
pocket, take some applications and 
start out calling on prospects and keep 
on calling on them, by the end of the 
week he will have some business, by 
the end of two weeks he will have some 





more business, and by the end of a 
month he will be producing in first 
class style. The real job of a general 
agent consists in locating the men. 
Salaried men in all business enter- 
prises are getting good incomes these 
days. The big concerns are giving 
bonuses, making working conditions as 
enjoyable as possible, and salaries have 
been raised all along the line. It is not 
easy to induce a man who is earning a 
larger salary than he ever got before 
to throw it up and get into the life 
insurance business on a straight com- 
mission basis. It is this angle of the 
situation that involves the time and 
money of the general agent. It is no 
longer necessary to spend weary 
months in educating, training and cul- 
tivating agents, but the time must now 
be spent in finding them and persuad- 
ing them to come into the business. 
Once the agent is in he soon learns to 
shift for himself. Business is so easily 
written that the general agent does not 
need to spend a great deal of time in 
telling the new man how to do it, 
whom to see, what to say and to give 
various and sundry instructions, 


Must Sacrifice Personal Writings 


Every thing considered, it is con- 
tended that the general agent with a 
small producing force can well afford 
to invest a few thousand dollars in get- 
ting new men. If the men can be lo- 
cated, they will quickly bring back the 
money invested in them and show a 
profit. The general agent will not have 
to have his money tied up for any 
great length of time. The return will 
be almost immediate. It should be un- 
derstood, however, by the general 
agent who proposes to build up a plant 
that finding new men is not the easiest 
thing in the world and that it requires 
the best thought and energy, with the 
result that practically no time is left 
for personal production. Thus the gen- 
eral agent who goes out on an agency 
building campaign will not only have 
tc invest money in locating men, but 
will have to sacrifice his commission 
income by reason of neglecting per- 
sonal production in the pursuit of new 
men. This would mean quite a heavy 
drain to many general agents whose 
principal income has always been de- 
rived from commissions on personal 
business, but the building up of an 
agency force is far more important 
than any temporary loss of personal 
commissions. The opportunity presents 
itself to many of the smaller general 
agents to build up a real producing 
plant and many are availing them- 
selves of it. - 


Big Month for Northern 


February was the greatest month in 
the history of the Northern Assurance of 
Detroit, the new business written being 
over $1,200,000. The company has started 
out to write $1,000,000 a month for this 
year. ; 








PRESENT MORTALITY 
TREND IS OUTLINED 


Medical Men Comment Upon Ef- 
fects of Present and Former 
Influenza Epidemic 


REJECTIONS ON INCREASE 


Companies Getting Much Poorer Se- 
lection—Say Public Health Is 
Not Impaired 





NEW YORK, Mar. 3.—In the midst 
of the rush for new business, very lit- 
tle is heard about the mortality expe- 
rience. The whole attention at the 
home offices is centered on handling 
the big volume of business being sent 
in and in the melee, the medical de- 
partment finds itself shoved into the 
background. Little has been heard 
from life insurance medical men since 
the period of heavy producing began, 
What are the present mortality trends? 
The health insurance companies have 
recently raised their rates. They claim 
that they are now getting the “back 
wash” of the 1918-19 influenza epidemic, 
that claims have greatly increased, that 
policyholders are summoning physi- 
cians when the first sign of illness ap- 
pears, and that those who had influ- 
enza during the first epidemic are in 
poor shape physically and liable to 
contract any kind of disease. Because 
of their experience, they are of the 
opinion that thousands of health insur- 
ance policyholders are impaired phy- 
sically and undesirable risks. Has this 
condition been reflected in the death 
ratio of the life companies? 


Lungs Not Weakened 


Medical men whose companies do a 
nation wide business and who have 
therefore had an opportunity to study 
the effects of influenza and influenza- 
pneumonia upon thousands of cases say 
that contrary to the belief at first held, 
influenza and pneumonia leave bad 
after effects principally on the heart 
and the nervous system. The lungs are 
not usually left in a weakened condi- 
tion as it was expected they would be 
when the disease first swept the coun- 
try. There are often circulatory im- 
pairments, but in most cases the lungs 
are left in sound condition. 


Not Attacking Former Victims 


The results this year indicate clearly 
that influenza is again attacking the 
healthy specimens. Policyholders 
whose medical records show a history 
of rheumatism, tonsilitis, tuberculosis 
or any other chronic disease are not 
being visited by influenza this year. As 
a matter of fact, probably over 50 per- 
cent of the deaths reported this year 
were on policyholders who had been 
on the books less than five years. As 
was the case with the previous epi- 
demic, those who have been recently 
examined and shown to be in the best 
of physical condition, are being struck 
down with influenza and pneumonia 
this year. It has been frequently ob- 
served by medical men that the mem- 
bers of a family who were not affected 
by influenza during the first sweep of 
the disease, have contracted the influ- 
enza in some form this year, while 
those who were victims of the flu in 
the previous attack, seem in the ma- 
jority of cases, to be immune this year. 


~' Mortality Not Unfavorable 


Very few medical directors are will- 
ing to admit that there has been an 
unfavorable mortality experience on 
policyholders who had influenza and 

(CONTINUED ON PAGE 18) 
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SALES RALLY IS HELD 


DREW AGENTS HELD MEETING 


Four Outside Speakers Give Helpful 
Talks at Chicago This Week 
Before Producers 


A. A. Drew, Chicago general agent 
of the Mutual Benefit, held an impor- 
tant agency meeting in Chicago last 

Monday. When Mr. Drew took charge 
in Chicago, he inaugurated the plan of 
holding sales meetings, addressed by 
outside talent, men of importance in 
the life business. He went on the 
theory that it would add a new interest 
to sales rallies to have new faces at the 
meetings and at this week’s gathering 
introduced some interesting talkers. 
Pierre West of Detroit, Mich., who led 
the Detroit agency in personal produc- 
tion last year, was the first speaker, 
taking as his subject “Opportunity.” 
In an interesting way, Mr. West made 
clear the chances that lay before the 
life insurance man today, who is will- 
ing to applv himself to his task. Mr. 
West said that the life insurance busi- 
ness is now in its period of greatest 
prosperity and the man on the firing 
line can get the largest returns for the 
time invested since the business of life 
insurance was first invented. 

Value of Suggestion 

Clinton Davidson, one of the leading 
producers in the Louisville, Ky., gen- 
eral agency of the Mutual Benefit, 
spoke on “The Value of Suggestion.” 
Mr. Davidson has given some time to 
the study of psychology and under- 
stands the motives that move men to 
buy life insurance. He explained 
the important part that suggestion 
plays in every life insurance sale and 
why life salesmen should study the ef- 
fect of suggestion on the prospect. 


Mr. Drew entertained his agents and 
guests at a lunch. He bye in two 
Chicago general agents, E. Fowler of 
the New England Mutual, a R. H. Ho- 
bart, of the Northwestern Mutual. M. 
Cahn, one of the Mutual Benefit agents 
and a finished pianist, and E. D. Holmes, 
another agent and a pleasing violinist, 
furnished music, 


Frank M. King Speaks. 


At the afternoon session Frank H. 
Sykes, the leading producer of the 
Omaha agency, spoke, the report of his 
talk being found elsewhere in this issue. 
Frank M. King, district manager of the 
Mutual Benefit at Fort Wayne, Ind., who 
specializes on income insurance, gave 
some of the methods that he uses in sell- 
ing life insurance on the monthly in- 
come plan. He is a brother of the man- 
ager of the Mutual Benefit Life at Port- 
land, Ore. Mr. King said that when a 
person buys life income insurance he 
buys a guarantee that his insurance will 
be used in the way that the premium 
payer desires. Mr. King is an expert in 
mathematics and formerly used much 
time in his canvass in explaining the in- 
tricate and actuarial features of insur- 
ance. He said that he confused pros- 
pects in this way and found out later to 
his great advantage that technical pre- 
sentations should be eliminated entirely. 
The agent should see his proposition 


clearly and should put it in language 
that the prospect will fully understand. 


Insurance Is Income, 


He explains to his prospects that life 
insurance is income in whatever way it 
is used. A man leaves real estate or se- 
curities to his family to provide an in- 
come. The actual interest earnings or 
dividends may not be sufficient to meet 
the living demands and the principal may 
be consumed. Yet the principal is in- 
come. Mr. King said that frequently in 
approaching a prospect the latter will 
say that he is not ready to buy any in- 
surance at present. Mr. King will say 
that he did not come to sell him insur- 
ance but to talk over the subject of pro- 
viding an income for his family. He 
stepped in to see whether his company or 
he himself could be of any service in 
bringing this about. He tells his man to 
figure out the minimum monthly income 
on which his family can live in case 
he dies. He then shows him how neces- 
Sary it is to set aside a contingent fund 
to provide for this income. Mr. King 
says that he always asks the prospect 
to figure out just what the amount is 
that his family can live on after he is 
gone. 


How $10,000 Would Work Out. 


One man the other day told him that 
he carried $10,000 life insurance and he 
thought that would be sufficient, He told 
the man that he would like to sit down 
and talk it over with him. He said, “Sup- 
pose now you die and your widow goes 
with the $10,000 check from the life com- 
pany to the president of.a bank here, who 
is your friend. She says to the banker 
that she wants him to invest the $10,000 
so that she can get an income out of it. 
He tells her that the best investment 
would be a farm mortgage which pays 
6 per cent. She asks him how much that 
will mean in the way of income and he 
tells her $600 a year. She says that it 
will not be possible for her family to 
live on less than $1,800 a year. The 
advice given by the banker is good ad- 
vice but it was not practical because it 
did not meet the needs of the family. 
She might go out and see some invest- 
ment man who would tell her that he 
could use her money and would make her 
about 20 per cent a year. That would be 
the end of the $10,000. Now suppose we 
sit down here and figure out just about 
how long this $1,800 a year could go 
with your $10,000. If this were invested 
so that the part not used could be earn- 
ing interest the $10,000 would be con- 
sumed if properly conserved in six years. 
What you want to do is to figure out the 
minimum amount that your family can 
live on and then work toward guaran- 
teeing that. Whatever you do arrange 
for a monthly income. If you can’t af- 
ford any more you have done all you 
can.” 

Insurance in a Lump Sum. 


“Sometimes I go in to see a man to 
solicit him and he tells me that he thinks 
he has enough insurance. I ask him if he 
knows that he has. He perhaps has 
never looked into his insurance to see 
what it will actually produce in the way 
of monthly benefits. I ask him if he 
would be willing to hand over to his 
office force on Jan. 1 the wages for the 
whole year. Could he depend on these 
employes estimating their monthly ex- 
penses and using only so much of this 
lump sum every month? I tell him that 
is just what he is doing with his life in- 
surance.- He is dumping the whole thing 
in his widow’s lap and expecting her to 
finance herself when it is utterly impos- 
sible to do it. He does not hand his wife 
the amount for the household expenses 





every Jan. 1 to last for the whole year. 


I ask the man who is going to keep up 
turning in the monthly check to the 
family after he is gone. When I find a 
man has not provided for his family as 
he should I tell him he might as well 
have his wife’s name stricken out as 
beneficiary and that of the undertaker 
inserted because all he has provided 
will be needed to settle his affairs. 


Soliciting the Big Man. 


“When I am soliciting a big man I 
use the same income selling point. For 
instance the other day I tackled a man 
who had $50,000 in my company and 
$50,000 in another company. When I 
called on him he smiled rather super- 
ciliously when I tried to sell him more 
insurance. He asked, “How much more 
insurance do you think I need?” I told 
him I had no idea. He looked astounded 
and said that he supposed that a life 
man knew his business and could tell 
exactly what a man should carry. I told 
him that before I could answer that 
question I would want to sit down with 
him, know his aims, desires, what he in- 
tended to do for his family, what plans 
he had to carry out, what resources he 
had and so on. I then took a-pad and 
asked the question as to how much it 
would take for his family to live on. 
When you get a man tied down and fig- 
uring on how much it is going to take 
to meet his inheritance taxes, how much 
to keep up his house, how much to edu- 
eate his children, how much to provide 
for his widow you are talking to him in 
a way that he can understand. I tell a 
man that his income for his family must 
be planned out so that the greatest pos- 
sible value will be gotten out of it. I 
have always used the three point illus- 
tration. Take a man 32 years of age. I 
tell him what he can do by laying aside 
$2,000 every year. I set down the pre- 
mium $2,003.62. Then I draw a line under 
that and I put down $3,949.76. Then I 
draw a line under that and put age 63 
plus $20,887.78. I tell him that if he dies 
his widow gets the $3,949.76 for life. 
At age 63 he gets $20,887.78 more than he 
has paid in. Then he shows how the 
principal sum $83,000 can go to his chil- 
dren on the death of his wife. 


Non-Resident Ruling Modified 


TOPEKA, KAN., March 2.—An impor- 
tant modification of the rulings hereto- 
fore made by the Kansas insurance de- 
partment in regard to the writing of 
business by non-resident agents has been 
made by Superintendent Travis, who an- 
rounces that licenses as agents can now 
be issued to non-residents who are man- 
agers, branch managers, district man- 
agers, resident vice-presidents, resident 
secretaries, general agents and district 
agents of companies admitted to do busi- 
ness in Kansas, or their assistants and 
not more than one special agent who is 
a non-resident of the state. The depart- 
ment in the past has enforced very 
strictly its rules prohibiting the writing 
of any business in Kansas by non-resi- 
dents. 





Cases Taken to Federal Court 


DES MOINES, IA., March 2.—Suits in- 
volving $205,000 insurance carried by 
the late banker G. A. Knaack of Hos- 
pers, Iowa, have been transferred to 
federal courts at Sioux City. The Hart- 
ford, North American Accident and Fed- 
eral Life of Chicago are resisting pay- 
ment on the ground that Knaack, who 
was found dead in a Minnesota lake, com- 





having that plan in view. 

















Paid 
Paid Gain in Prem Total Policy- Disburse- 
Admitted Capital Net Business Ins. in Ins. in Income Income holder ments 
Assets Stock Surplus 1919 . Force Force 919 1919 1919 1919 
Baltimore Life. 4,847,564 ...... 380,017 11,207,426 37,255,930 6,027,202 1,363,323 1,573,184 480,965 1,062,804 
Berkshire Life. 27,178,636 ...... 1,732,552 18,459,285 107,902,717 13,771,194 3,581,959 4,975,034 . 2,639,873 3,658,328 
Cen. States,Mo. 2,754,243 285,000 27,412 15,755,206 45,751,777 11,250,115 291,325 1,603,038 463,535 1,319,218 
Conn. Gen. Life 27,596,769 800,000 1,307,277 112,344,533 265,643,470 89,789,649 6,602,656 8,657,697 2,838,265 5,441,405 
Cotton St. Life 449,864 255,050 8,301 4,435,051 6,143,754 1,874,188 200,922 80,465 33,328 235,268 
Fid. Mu. L., Pa. 39,199,500 ...... 1,275,477 34,125,474 173,092,356 23 796, 806 6,505,460 8,747,740 4,002,626 6,768,049 
Gr. Fd. L., Neb. 3,409,067 ...... 2,388,510 24,447,500 112,694,000 18,232,000 1,690,24 1,943,706 657,05 1 463,093 
Mid. Life, Mo.. 1,466,513 100,000 49,0 7,140,900 Bo ye 5 rn at ceyane ae eat Batt pit gi 
New World L.. 3,247,794 1,134,500 417,144 8,121,500 ,952, 
Prudential ... "598,092,626 2,000,000 22, 780, 214 *450,273,143 *1,947,605,306 #308, 396, 864 149, en, 368 181,777,857 66,615,414 155,683,250 
a bee 671,321 +2,483,402,526 7233, 837 
Pub, Sav., Ind. 976,527 144,505 58,545 13 400,274 30,869,711 5, B10, 571 762,856 811,974 160,813 585,057 
Toledo Trav. 294,089 100,000 5,326 129,000 1,933,375 23, 000 71,053 93,542 38,286 57,804 
Un. Mut. L., Me. 19, 263, ere 767,024 9, 010, 802 69,645,789 4, 094, 492 2,490,805 3,529,116 2,825,897 3,613,421 
Wes. M. L., Cal. 817,988 oducga'e 412,625 2 615,000 21,333,000 2; 132,000 362,620 395,884 289,000 329,142 


*Ord. Ind. 


FIGURES FROM DECEMBER 31, 
— LIFE COMPANIES 


1919, 


STATEMENTS 





mitted suicide and took out the insurance. 





HOGG SEEKS CONTROL 
AFTER MISSOURI STATE LIFE 


St. Louis Stockholders Say They Still 
Are in Saddle—Merger Rumors 
Are Denied 


The Missouri State Life will go along 
as usual and has no more fear of Mr, 
Hogg getting control than of his being 
nominated for president of the United 
States. The Missouri State Life officials 
say that it is the same old crowd that 
has been endeavoring to make trouble 
for the company. President Singleton is 
sitting tight on the lid and knows just 
what he is about. .He has the stock held 
in such a way that no outside fleet can 
get hold of it. The company closed Feb- 
ruary with $11,096,400 of new business, 
the largest in its history. Its prospects 
were never so splendid, It is going 
strong. 


ST. LOUIS, MO., March 2.—S¢ 
Louis officers of the Missouri State 
Life have issued a statement that con- 
trolling. stock in the company cannot 
be obtained by William C, Hogg, capi- 
talist and oil speculator of Houston, 
Tex., who was here this week offering 
$40 a share for stock in the company. 

Mr. Hogg, it became known during 
his visit, recently purchased the hold- 
ings of the International Life in the 
Missouri State Life, amounting to 31,- 
000 shares, and has been inserting ad- 
vertisements in the press offering ready 
cash for the 19,001 shares necessary to 
control the company. 


St. Louisans Hold Majority 


“Mr. Hogg will never get control of 
the Missouri State Life,” said Frank 
W. Carter, president of the Chamber 
of Commerce and a director in the 
company. “The majority stock is held 
by St. Louisans and the voting trust, 
which controls a majority of stock, 
still has four years to run.” The trust 
referred to was formed by St. Louisans 
last year when outsiders attempted to 
gain control of the company. 

Explaining his activity, Mr. 
said: 

“T bought the holdings of the Inter- 
national Life company as an invest- 
ment. For the same reason I am seek- 
ing additional stock. If I did control 
the stock I would not remove the com- 
pany from Missouri. Proof of that is 
the fact that St. Louis directors now 
represent me on the board.” Four of 
the 13 directors of the company, how- 
ever, were recently elected by the 
Hogg interests. 


Old Rumors Revived 


Hogg 


Mr. Hogg is a son of a former Texas 
governor and is reputed ‘to be worth 
$6,000,000. He has extensive and prof- 
itable oil holdings in Texas. 

The recent activity in the stock of 
the Missouri Life resulted in a recur- 
rence of rumors that the International 
Life again was attempting a merger 
following its failure in 1919 and was 
using Mr. Hogg aS a go-between in the 
deal. Officers of the International vig- 
orously denied this. “We have sold 
out our holdings entirely,” one of the 
officers. of the company said. 

The Missouri State Life has a stock 
issue of 100,000 shares of the par value 
of $1,000,000. The voting trust con- 
trols 54 percent of the stock. 


Big Chicago Business 


During February the Chicago agencies 
of the Equitable Life of New York paid 
for $3,157,000 of new paid life insurance, 
besides a volume of group insurance, 
The total of accident and health premi- 
ums was larger than during any pre- 
vious month. The new life business 
written during the month totaled $5,- 
175,000. . 





President George Kuhns of the Bank- 
ers Life will arrive in Des Moines about 
the middle of February, after spending 
a vacation at Pasadena, following the 
company’s school of instruction which 





was held in Los Angeles in January. 
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The Busy Man’s Mind 
Works Faster and 
More Accurately 


HEN are life insur- 
ance policies sold 
to business men? 
During the busi- 
ness day. 








When to profes- 
sional men? Dur- 
ing office hours. 











The old axiom 
stands: You must 
do business with 
men when they 
want to do busi- 
ness. 














And there’s a corollary: You can do busi- 
ness most satisfactorily in their busiest 
seasons. 


The farmer doesn’t differ in this respect 
from other business men. 


His busy season has just started. So also 
has the season when he can be sold life 
insurance with the least expenditure of 
time. 


The farmer buys life insurance every 
month in the year but the big records in 
selling to farmers will be made between 
now and harvest time. And the big 
records will be made by representatives 
of a company that in name, policy con- 
tracts and business methods appeals to 
the farmer most. 





FARMERS NATIONAL 
LIFE INSURANCE COMPANY 


FARMERS NATIONAL LIFE BUILDING 
3401 South Michigan Avenue 


CHICAGO, ILLINOIS 





















































MEETING BIG SUCCESS 





ONE DAY’S SALES CONFERENCE 





Western Michigan Life Men Gather at 
Grand Rapids to Hear Strong 
Talks 





GRAND RAPIDS, MICH., Mar. 3.— 
Life insurance men in western Michi- 
gan held a one day sales conference 
here last week with more than 100 in 
attendance. W. Merrill Eastcott, west- 
ern Michigan manager of the Sun Life 
of Canada, was chairman of the con- 
ference and in charge of the meeting. 
Mr. Eastcott went to the Mid-West 
Sales Congress in Chicago to get ideas 
and arranged a most attractive pro- 
gram for the Grand Rapids meeting. 

R. E. Billings, of the Massachusetts 
Mutual, president of the Grand Rapids 
association, opened the conference. He 
said that the life underwriter needed 
to master his business in order to ren- 
der the best service, and that each 
man should be willing to help his com- 
petitor. He introduced W. Merrill 
Eastcott as chairman of the day. Mr. 
Eastcott handled the meeting in a 
snappy style and carried through a big 
program with great credit. He said 
that in arranging his program for the 
afternoon he wished to make it of 
practical value to the average sales- 
man. W. J. Olive of the Franklin Life, 
at Holland, Mich., spoke on “Methods 
of Approach” and gave illustrations of 
methods that he had found useful. 
Ernest Green, State Life, of Kalama- 
zoo, Mich., opened the discussion and 
showed charts which he has used in his 
work. A. M. Towner of the Aetna Life 
gave a very able address on “Business 
Insurance.” The subject of Income 
Insurance was handled in a masterly 
way by John T. Winship, superintend- 
ent of agents for the Equitable Life at 
Detroit, formerly state insurance com- 
missioner. 


Henderson and Gilchrist Talk 


T. J. Henderson opened the discus- 
sion which followed by relating inci- 
dents which had come to his attention 
where insurance moneys paid to bene- 
ficiaries in a lump sum had been lost 
in poor investments, etc. Had the in- 
surance been paid in the monthly in- 
come form the principal could not 
have been lost. E. B. Gilchrist of the 
Travelers spoke on the “Value and 
Use of Time,” and gave many pointers 
on the conservation of the most valu- 
able asset we have. J. Arthur Bassford 
of the Mutual Life opened the discus- 
sion and gave a schedule of work used 
in many agencies. Harry W. Moore 
of the Mutual Benefit and William A. 
Jastrow of the Phoenix Mutual cov- 
ered the subject of daily records, sales 
systems and efficiency standards. 


Other Subjects Disctissed 


Frank L. Brooks, manager of the Equi- 
table Life, gave an excellent paper on 
“Briefing Selling Talks’ and showed the 
advantage of presenting a definite con- 
crete proposition in writing in many 
cases. Discussion by N. E. Degan of the 
Aetna brought out interesting phases of 
the subject. The business session ad- 
journed at 6 p. m., and dinner was served. 
J. L. Hunt of the Midland Mutual and 
William H. Strahan of the New England 
Mutual had charge of the musical pro- 
gram. 

Jack Shuff on Hand 


The first speaker was.John (Jack) L. 
Shuff of Cincinnati, Ohio, formerly post- 
master of that town and one of the lead- 
ing men of the Union Central Life, who 
gave an inspirational address. He said 
that a great responsibility rests on all 
life underwriters to give the community 
in which they live their most unselfish 
service. Welfare of future generations 
depends upon the efforts of the life in- 
surance man to protect the home and 
provide for the future of his clients. Mr. 
Shuff was given an ovation when he de- 
scribed how he secured an audience with 
David Lloyd George. 











Mr. Merriam spoke of the fact that as 


each worker saved from his earnings and 
practiced thrift to that extent he became 
a capitalist. He said the insurance men 
had a great opportunity to spread sound 
doctrine in regard to Americanism and 
further that every time he sold a policy 
he was acting the part of the Good Sama- 
ritan. He said that the world is com- 
mencing to realize that the joys of life 
are not to be found in selfish motives, 
but in the spirit of service, not in the 
accumulation of property at the expense 
of others but in the love of thrift. We 
should work, work unrelentingly for the 
betterment of industrial, economic, and 
sociological conditions, 


New York Life’s Greatest Year 


The annual report of the New York 
Life shows that last year was the 
greatest year in the company’s history— 
greatest in the amount of new insurance 
written, greatest in income and in bene- 
fits to policyholders. The mortality— 
which was affected unfavorably by the 
influenza for a few months a year ago— 
returned to normal proportions in May 
last. Death claims paid in 1918 were 
$35,011,158, and in 1919 they were only 
$38,349,009, with $353,000,000 more insur- 
ance in force. Total payments to policy- 
holders in 1919 were $115,000,000. Sur- 
plus reserves set apart for dividends to 
policyholders in 1920 amount to more 
than $32,000,000. 

The company makes a protest against 
the excessive taxation laid upon the busi- 
ness in general and upon the inheritance 
tax in particular. Life insurance is not 
a money making business for those who 
insure—as we all know—it is, as this 
reporter says, a tax voluntarily assessed 
and paid in order to prevent a burden 
from falling upon the state, and to tax 
such a business is to tax a tax. An in- 
heritance tax is also laid upon the pro- 
ceeds of life policies payable to estates, 
and upon all policies in excess of $40,000 
payable to individuals. This makes it im- 
possible for an employer to provide by 
life insurance against heavy loss on the 
death of an employe who is unusually 
valuable to the business, and for a man 
of large estate to provide by life in- 
surance for the payment of his inherit- 
ance tax. Life insurance cannot effect- 
ively fulfill its function of providing 
ready money at death to pay debts, in- 
cluding taxes, if the proceeds of the poli- 
cies are themselves taxed. 





Cartoons a Salesmanship Aid 


One of the best salesmanship helps is- 
sued lately is Volume II of the cartoons 
illustrating life insurance issued by the 
Reserve Loan Life of Indianapolis. Some 
of these have been used in the company’s 
advertising appearing in the insurance 
papers. They are drawn by a well- 
known Indianapolis cartoonist. Some of 
the points illustrated are: 

Premiums paid by the company during 
disability. 

Freedom from worry. 

Money spent for the movies should go 
into life insurance. 

If death taps at your window tonight. 

Watching the hearse go by. 

The use of the filivver in soliciting. 

The hottest little corner in Hades for 
the man who is uninsured. 

St, Peter at the gate: “Well friend, 
in what shape did you leave your wife 
and children?” 

Mortgage shark: “Confound that life 
insurance company. I am beaten out of 
another foreclosure.” 

Inheritance tax. 

Group policy for King Solomon's 
wives, 

Mr. Methuselah: “What will $5,000 
cost a young chap my age?” 

John Barleycorn: “Now that fellow’s 
gone you can double my insurance.” 

Outbreak of the “flu” predicted for 
this winter. 

Charity chest for widows and orphans, 

Brigham Young: “Make it $1,000 pay- 
able to wives and children, share and 
share alike.” 

Life’s burden: “No! I need all my 
money to pay interest on the mortgage.” 

“Oh, Lord, if I get out of this I will 
never kick against another life insur- 
ance agent!” 

Orphan’s home. 

“Brother Joe promised me to care for 
Mary-and the children.” 

<cinisipicenialliticmecie 

The St. Louis agency of the Mutual 
Life of New York, under Manager B. C. 
Shaw, received applications for over 
$12,000,000 last year, and the business 





established exceeded that of the past 
year by 233 percent, 
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—“‘Ana That Responsibility 
Never Ceases”’ 





Lincoln’s deep sense of responsibility to his 
friends and his ideals was a moving force in his life. 


It is one of the traits of his noble character which has been 
embodied in the ideals of Lincoln Life. 


A series of sectional meetings have just been held in which 
the agency forces and the Home Office men of Lincoln Life 
have talked over their problems together. Questions of each 
individual were the subjects of interest for all. Helpfulness was 
the key note. 


That responsibility to the men who sign up to work with 
us for Lincoln Life ideals never ceases. It goes with the agent 
from the day he takes a rate book. It helps equip him for his 
work, gives him self reliance and instills in him the enthusiasm 
which comes from fellowship with men of high motives. It is the 
foundation of the remarkable Lincoln Life service to policy 
holders and the basis of the organization of one of the most 
efficient Home Office forces in the insurance world. 


It is eminently worth while to 


(Cink uP (jw THE ( LINCOLN) 


Lincoln National Life Insurance Company 


“Its Name Indicates Its Character” 
Lincoln Life Building 











Fort Wayne, Indiana 
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Libel on Old Line Insurance 


It is surprising indeed that a man of 
the eminence and intelligence of W. A. 
Fraser of Omaha, head of the WoopMEN 
OF THE Wortp, should make the state- 
ment accredited to him in a newspaper 
report when he spoke before the AMERI- 
CAN FRATERNAL Concress in Chicago last 
week. Mr. Fraser is quoted as saying, 
“They have among them the most un- 
scrupulous set of men that run the earth 
at large.’ Mr. Fraser was speaking 
about the old line life insurance officials 
and agents. Speaking further of the old 
line companies, Mr. Fraser added, 
“Dozens of old line life companies have 
passed out since influenza entrenched it- 
self as a wrecker of mortality tables.” 
He declared that old line companies are 


In Terms of Monthly Income 


In these days of the high cost of 
living agents should not talk life in- 
surance so much in terms of principal 
sum as in monthly income. The prin- 
cipal sum is deceiving. A man may 
carry $25,000 life insurance and feel 
that that is quite an amount. How- 
ever, convert this in terms of monthly 
income, apply it to the living expenses 
of a family and it makes him sit up 
and take notice. The proper basis for 
deciding on the amount of insurance 


Policy as to Dividends 


THERE seems to be a tendency on the 
part of a number of companies this year 
not to meet the dividend issue squarely 
and to withhold information as to what 
their policy will be. It has been suggested 
that several companies are waiting until 
after the annual publications showing 
dividends and net costs are out before 
making their reductions. Other companies 
have come out frankly and announced 
their reductions and will thus be placed 
at a disadvantage. Companies that state 
they will run along for the present on 
their old dividend scale and really in- 
tend in the middle of the year to make 
a reduction are, it would seem, taking 
just a little unfair advantage of their 
more frank and open competitors. 

Another device is to change the divi- 
dend year to start in June or July after 
the annual publications are out. We be- 
lieve a company’s good faith will be 
shown by announcing frankly and clearly 
just what its position is with regard to 
dividends. If it is difficult to determine 
at this time what schedule can be main- 
tained for the whole year and there is 
a possibility that the present scale will 
not be maintained through the year then 
a statement should be made setting forth 


no more solvent than the fraternals. 

This is a libel on old line life insur- 
ance. There is no business that is being 
conducted today on a higher plane. The 
standard of salesmanship, and the stand- 
ard of representation have advanced 
within recent years until today the life 
insurance man is recognized as a business 
man of high standing in his community. 
No life insurance company that we know 
of organized on the old line basis has 
passed out because of influenza. It is a 
great tribute to the business that they 
were able to meet demands made by this 
great scourge and are today going 
stronger than ever. We are surprised 
indeed that Mr. Fraser allowed himself 
to be overcome by his prejudice. 


one should carry is to reduce his fam- 
ily’s needs to monthly income terms, 
which is then tangible. Mest people 
carry on their household affairs so far 
as expenses are concerned on the 
monthly budget system. Insurance 
therefore is understandable when used 
in that connection. A principal sum 
may sound big and yet be absolutely 
inadequate to meet the monthly de- 
mands when the head of the family is 
removed by death. 


the facts and when the change will likely 
be made. 

As a matter of fact we do not believe 
there will be much criticism from agents 
or policyholders following a temporary 
or necessary reduction in dividends by 
any company. Reductions in dividends 
made this year are are in all likelihood 
temporary. Whenever requested to do so 
the publishers of the Unique Manual- 
Digest in showing reduced dividends add 
a statement to the effect that the divi- 
dend schedule is for temporary use only 
and should not be used as an assumption 
of future net costs. Some companies 
are justified in reducing dividends simply 
on the score of acquiring new business. 

Life insurance companies are in the 
business for the purpose of spreading 
the gospel of life insurance and a com- 
pany would be very short-sighted which 
did not take advantage of the present fav- 
orable conditions and write all the busi- 
ness it can get. So long as the expense 
is not unusual and high pressure methods 
are not employed a company is perfectly 
justified in writing all the business it can 
secure. Normal growth is the one thing 
to be greatly desired in a life insurance 
company. 

















S. J. Rosenblatt, Chicago general 
agent of the State Life of Indiana who 
wrote $1,265,800 of personal business 
last year, has started 1920 with a rush, 
having written and paid for $211,000 oj 
business in January and $552,000 in 
February. Owing to an automobile ac- 
cident, Mr. Rosenblatt was off the job 
for three days last month, but the mis- 
hap did not prevent him from having 
the biggest month since he has been in 
the business. 

Dr. Frazer Hood, director of the life 
insurance salesmanship course in 
Northwestern University School of 
Commerce in Chicago, took his degree 
of doctor of philosophy in psychology 
at Yale, supplementing his work by 
resident research at Johns Hopkins and 
the University of Chicago. He has had 
a successful career as teacher of psy- 
chology and a director of the depart- 
ment of education in a teachers col- 
lege before going to the department of 
psychology at Northwestern Univer- 
sity. Dr. Hood has had actual field ex- 
perience both in selling insurance and 
as an agency director, having been 
with the Massachusetts Mutual. Dur- 
ing his career in the army, beside serv- 
ing on the board of psychology exami- 
ners in the camps and functioning as 
assistant chief of educational service in 
the United States Army General Hos- 
pital at Detroit, he was also post in- 
surance officer. His duties in the latter 
capacity were largely occupied with 
the problem of making the war risk 
insurance persist. Dr. Hood possesses 
the experience and practical knowledge 
which fit him to serve as director of 
the course in Chicago which is attract- 
ing wide attention. 


Ray P. Prewitt, general agent of the 
Aetna Life at St. Louis, and Mrs. Marie 
Simpson, daughter of former Post- 
master Thomas J. Akins of St. Louis, 
were married Thursday night. Mrs. 
Prewitt is a sister of Zoe Akins, St. 
Louis playwright, whose “Declasse,” 
starring Ethel Barrymore, is this year’s 
theatrical hit on Broadway. 


H. G. Everett of Los Angeles, Pa- 
cific Coast manager of the Lincoln Na- 
tional Life, has been spending several 
days at the home office in Fort Wayne, 
Ind., in conferences regarding the fur- 
ther development of the Lincoln Life 
activities on the western coast. A good 
volume of business has already come 
from the California agency, which has 
organized less than six months, and Mr. 
Everett has visions of building up a 
$10,000,000 agency within a year. 

Secretary and Agency Manager T. W. 
Appleby of the Ohio National Life re- 
turned from Kansas last week after 
having entered his company in that 
state. Mr. Appleby also took a short 
vacation at his old home in Missouri. 
During his absence President Bettinger 
sent out an appeal to the agency force 
to keep up the production. The com- 
pany wrote over $1,000,000 in February. 


E. DeWitt Jaqua, actuary of the Ohio 
National Life, has retired on account of 
ill health. 


Perez F. Huff of New York City, gen- 
eral agent of the Travelers, wrote in 
January life insurance amounting to 
$2,436,000. Mr. Huff is one of the 
many general agents of the Travelers 
in his city and has built up a large 
agency. 


The Bureau of War Risk Insurance, 
Treasury Department, Washington, 
D. C., has gotten out a new booklet 
which gives full information, rates and 
recent rulings on war risk insurance. 


This is known as “Bulletin L. D. 9.” 
Insurance men who are asked to give 
information as to war risk insurance 

















| PERSONAL GLIMPSES OF LIFE UNDERWRITERS | 


comprehensive and accurate informa- 
tion. 


Roger L. Gamble of Louisville, Ga., 
president of the executive staff of the 
Reliance Life, is one of the remarkable 
producers in the life insurance busi- 
ness. He is the H. B. Rosen of Georgia, 
having sold more life insurance in that 
state than any agent of any other com- 
pany. He not only paid for consider- 
ably more than a million dollars life 
insurance for the Reliance, but he was 
the largest producer of accident and 
health in Georgia. 

He is a man of wonderful force and 
personality. The company’s bulletin 
says there is no man in the organiza- 
tion who gives more energy to his work 
in time and thought. He is a man with 
an aim. His record speaks for itself. 


Frank E. Hammer, general agent for 
the John Hancock Mutual Life in Phila- 
delphia, is one of the three oldest field 
representatives of the company in term 
of continuous service. In August he 
will complete forty years of successful 
activity in his present incumbency and 
he has gradually built up the annual 
premium income of the Philadelphia of- 
fice beyond the million dollar figure. 


The Bankers Life of Des Moines has 
just issued a special edition of its 
agency bulletin as a souvenir of the 
recent Company School of Instruction 
at Los Angeles, which was attended by 
over two hundred members of the 
Bankers Life field force. The front 
cover shows a halftone reproduction of 
a typical Southern California land- 
scape, and the inside pages contain a 
10,000 word story, illustrated by many 
halftones of men, events, and scenes, as 
made memorable by the occasion which 
the edition celebrates. 


President George Kuhns of the Bank- 
ers Life of Des Moines urges members 
of the Bankers Life field force to 
emulate the kingfisher rather than the 
swallow. He advises Bankers Life 
salesmen to be direct. The swallow 
circles many times a day around a ten- 
acre lot and gets nowhere. The king- 
fisher spots his prey and dives for it in 
a direct line. The advice of Mr. Kuhns 
to his sales force is to use as few words 
as possible in discovering the needs of 
the prospect and how to supply them. 

H. L. Ross, one of the veteran gen- 
eral agents of Cincinnati, formerly of 
Ross & Forman, general agents of the 
State Mutual, died the other day in 
California at the age of 78. He was 
buried in Newport, Ky., on Tuesday of 
last week. 


M. B. Trezevant, who has just been 
made manager of the insurance depart- 
ment of the United States Chamber of 
Commerce, plans to make his depart- 
ment a clearing house between the in- 
surance interests and the general pub- 
lic. Mr. Trezevant has had wide expe- 
rience in organization work and was 
selected unanimously for this important 
post. His statement of his plans for 
the department will be found in Part 1 
of this issue. 


To show what an agent can do if he 
puts time and talent to good use is seen 
in G. W. Crockett of Mascot, Tenn., 
who started to work for the Travelers 
Jan. 5 of this year. In 35 working days 
he secured 21 applications, the pre- 
miums amounting to $1,627. Out of 
the total number there has been but 
one declination. In almost all cases 
payment was made on application. He 
is a newcomer in his community, hav- 
ing resided there less than a year. The 
town has a population of 1,500 people. 

The Penn Mutual Life expects to be- 
come a billion dollar company by July 





should send for this bulletin, as it gives 





1 of this year. 
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Your Problem 


—to build a Permanent Lite 
Insurance business 


The Solution—Missouri State Life 


THE BIG EXPANSION PROGRAM of the Missouri State Life began 
January, 1920. This program offers a solution for your 
problem. We are prepared to help you build a permanent Life 
Insurance business—and you will make money while organizing. 


TO REACH OUR 1920 GOAL it is necessary for us to double the big 











increase of last year. —we are traveling on schedule. 
TO REACH OUR 1/1920 GOAL it is necessary to make our field men 
prosperous. —our field men are increasing their 


efficiency all along the line. 
TO REACH OUR 1920 GOAL it isnecessary to establish a few more 


big General Agencies. | —some new General Agencies estab- 
lished since January |, 1920, are 
making wonderful records. 


IT IS YOUR BIG OPPORTUNITY 
THE CONSISTENT GROWTH of the Missouri State Life for over a 


quarter of a century is the proof of good service and the result 
is enthusiastic and loyal Missouri State Life field men. 


BOTH PARTICIPATING AND NON-PARTICIPATING insurance is 


offered. 


NEW POLICY CONTRACTS for all non-participating policies were 
issued January |, 1920. 


SOME UNIQUE BUSINESS GETTING FEATURES are included in 


these policies. 


OUR NEW SERVICE DEPARTMENT is established to help you 
solve your problem. We will render you every assistance in 
helping build your agency. 

THE HOME OFFICE is here in St. Louis. We ‘‘are entirely sur- 
rounded by the United States.”’ 














GENERAL AGENTS | you HAVE MORE CHOICE NOW OUR CREED 


We help you to train your men. : : : 
pci A than you will have later. We | We believe that service to our 


Have you seen our 14 Lessons ’ ; a ) 
on Life Insurance Salesmanship? | want big men—men who can talk policyholders starts with service 
to our salesmen—that attract- 


They are free for the asking.| and do big things. 
ive policy contracts represent 


Mention The National Under- WRITE US eb Seriesire 


writer. 























Missouri State Life Insurance Company 
M. E. SINGLETON, President HOME OFFICE: ST. LOUIS 
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Manager Wanted 


For Minnesota 











We paid for nearly 
four millions in 1919 


A splendid opportu- 
nity for the right man 


The Agricultural Life 


Insurance Company 


of America 


Bay City, Michigan 






























We write all forms of up to date life and accident policies, issuing more than twenty 
different policies in each department. We are looking for a responsible man for 


TOLEDO, OHIO 


We have over two hundred life policies in force in Lucas County. The Company 
will get behind a producing General Agent. If you believe you are the right man, write. 


The Gem City Life Insurance Co. Dayton, Ohio 
i I. A. MORRISSETT, Vice-Pres. and Gen’l Mgr. 
















The Man Who Is Willing--and WILL 


We are to offer unusual opportunities for 
money-making NOW and _——s a competence 


for the 
For Contracts and Territory, Address 


H. M. HARGROVE - President 


Beaumont, Texas 
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LEGISLATION OFTEN 
DANGEROUS, DAY SAYS 


“Don’t Monkey With It,” Is Ad- 
vice Given by Chicago Man- 
ager of Mutual Life 


HE DISCUSSES PART-TIMERS 


Tells Field Men’s Club What Is Best 
Way to Eliminate Them 
from the Business 


“Don’t monkey with legislation” was 
the advice of Darby A. Day, Chicago 
manager of the Mutual Life, to the 
members of the Field Men’s Club of 
Chicago at their meeting Tuesday eve- 
ning. Mr. Day read a prepared paper, 
and then laying it on the table, lit into 
his subject and emphasized the thoughts 
contained in the paper. In making his 
point on legislation he cited Texas and 
Wisconsin as cases where legislation 


proved as dangerous as fireworks and 
pointed out that the life insurance men 
of Illinois came within an ace of being 
legislated out of business in the last 
session of the legislature. 

The meeting was a most successful 
one, with 65 or more present. Sixty- 
one new members were elected, bring- 
ing the membership to 234. The other 
speaker of the evening was Charles T. 
Burras, president of Joyce & Co. His 
talk was overflowing with humor was 
well received by his listeners and 
brought out the value of specializing in 
one kind of insurance. 

Mr. Day spoke on “Life Insurance 
Specialists.” He said in part: 


Must Understand Relationship 


Primarily, let us understand the rela- 
tionship between home office, managers, 
general agents and agents. Too fre- 
quently both the home office and the 
agents misconstrue the relation that the 
manager does, or should, bear toward 
them. It should be borne in mind that 
the manager is the chosen representative 
of the one, and the accepted representa- 
tive of the other. When he ceases in 
truth to be both, he can no longer prop- 
erly function in his position. You, as 
agents, must appreciate these things, 
must understand that your interest is his 
interest, that his interest is your inter- 
est, and that your combined interests 
form the sole interest of the company. 


2art-Timers Discussed 


You want, I believe, the managers to 
eliminate part-time men. I wonder if 
you realize that this would mean 50 per 
cent, 60 per cent or 75 per cent of every 
company’s business, for a part-timer is 
one who devotes only part of his busi- 
ness hours to the business, regardless 
of whether to anything else or not. Un- 
der this qualification, it would get me 
and, I am afraid, most of you—but the 
part-timer that you want done away with 
is the one-case man, and the man who 
does anything and everything else and 
preys upon his friends, whom you have 
educated and in whom you inspire a de- 
sire and want for life insurance, and 
thereby he reaps the commission or profit 
resulting from your labor. 

That man deserves no consideration, no 
respect and no favor.. How can we elim- 
inate him? Can we forbid the compa- 
nies to hire him, or even deal with him? 
Manifestly not! Can we legislate him 
cut of business? We cannot, for it is 
his constitutional right to do any busi- 
ness just so long as he can lawfully pur- 
sue that calling, and any qualification 
law that you or I can qualify under, 
he, too, can and will qualify under, and 
just so long as we in the field regard our- 
selves as apart, or permit ourselves to 
be regarded as apart, from the home 
office, the companies are going to con- 
tinue to accept his business. 

You ask, What then shall we do? I'll 
tell you: Let’s begin right. Let’s 
promptly resolve to be full-time men, 





——, 


whole-time men, all-time men.  Let’s 
resolve to represent one company, and 
only one company, at all times. Let’s 
determine to love and respect that com. 
pany. Let’s cherish the local standing 
of our agency. Let’s assume a proprie- 
tary interest in our company and in our 
agency. Let’s place a value upon our 
service commensurate with its cost, and 
let’s, above all, realize what it does cost 
and is costing our companies to serve us 
and then we may, and I assure you 
can, expect the companies to demand 
equal time, devotion, knowledge, loyalty 
and service from the part-time man, and 
he will be either forced in or forced out! 
In either event, he will cease to be as qa 
part-time man—and that is what you 
want. 





Cure Up to Agent 


But the cure is up to you, and not up 
to the companies, or the general agents, 
It should be borne in mind that the cost of 
agency organizations is almost immeas- 
urable in dollars, although the ultimate 
development of a large organization 
actually has cost each company millions, 
Its maintenance and supervision is ex- 
pensive. It requires hours, days, years 
and years of service, and_ grief, 
misunderstandings, and trials and tribu- 
lations, of which the average field man 
has but superficial conception. It is, 
therefore, not fitting that you, either by 
force of example or by numerical 
strength, demand of the companies that 
they throw away or turn down the larger 
part of their organization, until you are 
able to give something better for it. 
You should, no more than the managers 
or the companies, regard the business as 
yours, for it belongs to neither one nor 
the other, but to all—and then only in 
so far as they can do service in it, for 
“as a man soweth, so shall he reap.” 
Sow destruction and destruction shall be 
yours; sow constructive work and 
thought and upbuilding, and profit shall 
be yours. 

I am highly in favor of an organization 
such as yours for the betterment and up- 
lift of our profession. There is no more 
reason why a man in the life insurance 
business should devote his time and at- 
tention to other things than there are 
reasons for doctors or lawyers doing so 
—and you know, and I know, that the 
doctor who is a part-time doctor, and 
a lawyer who is a part-time lawyer, are 
qualified as quacks and shysters, and 
while we have no particular word in our 
nomenclature that describes a part-timer 
in an odious and disagreeable way, we 
all of us must realize that he is so re-" 
garded. 

Day of Importance Passed 


The part-timer has been the means of 
developing this business. He has been 
the reason for your being, and the con- 
veyance by which you have arrived. You, 
yourselves, are probably 65 per cent of 
you evolved from a part-time man— 
but do not misunderstand the application 
that I am trying to make. The day of 
his importance has passed. In most com- 
panies and most agencies, it is now 
possible for the all-time man to so con- 
duct himself and so apply himself, and 
so direct his efforts that the part-time 
man will have no place in the organiza- 
tion, the company will have no desire 
for him and he, in turn, no desire to be 
a part of it unless he casts aside and 
out of his life all other works and ef- 
fort and gives his time and attention, 
effort and enthusiasm to this business. 

I urge you not to endeavor the use 
of corrective methods so much as the 
use of correctional ones. I urge you to 
be fair in your conception of competi- 
tion. Be a true sport, sell your goods 
honestly and assume that the other man 
does likewise. If you find that he does 
not, be relentless in your condemnation 
of him, drive him out of the business, 
if you will—the business will be better 
off without him—but do it by open, hon- 
est, straightforward attack, man to man; 
go to him, and not to his associates or 
his friends, thus making them think 
that he perhaps, too, thinks the same 
of you and by his defense and counter- 
attack destroying two reputations that 
might well have been conserved, and 
he by his having corrected of what was 
probably a misconception of right, or a 
misunderstanding of ethics. If in truth 
he is an undesirable, he refuses to 
reform and to carry on as he should, 
then by all means he should be made to 
get.out of our fold. If there is a business 
in the world that should be above-board, 
that should be open and frank, above 
inquisition, inquiry or review, it should 
be the sacred business of life insurance. 

If your club is to succeed in its object 


(CONTINUED ON PAGE 10) 
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Officered and Directed by Life Insurance Men 








OOK over the officials of many insurance 

companies and you will find names of men who 

are not essentially insurance men. Look over 
the board of directors of many companies and you 
find an even larger number of men to whom life 
insurance is but an incident in their business life. 
Look over the officers of the NORTHERN AS- 
SURANCE COMPANY and you find names of 
life insurance men only. Look over the board of 
directors and you will find that a majority are life 
insurance men. To get the benefit of the knowledge 
and wisdom of other lines of business there are on 
the board of directors, in addition to eight life in- 
surance men, one manufacturer who is also a bank 
president, one manufacturer and jobber, one bank 
cashier who is also a manufacturer, one educator, 
one lumberman and one bank president. 





The executives of the NORTHERN ASSURANCE 
COMPANY were men who served in the produc- 
tion end of Life Insurance before they became con- 
nected with thecompany. They were neither pro- 
moters nor ambitious financiers. When they estab- 
lished the company, they associated with them 
competent legal, medical, actuarial and financial 
associates. 





The result has been more than satisfactory not 
only to the organizers of the NORTHERN ASSUR- 
ANCE COMPANY, but also to its representatives 








and to its policyholders. The NORTHERN 
ASSURANCE COMPANY began to grow from 
its inception and its growth has been steady and 
natural. There have been no mergers nor reinsur- 
ances needed to make the company the largest inits 
home state and one of the most rapidly growing in 
the country. No refinancing has been necessary to 
take care of this rapid growth or even the influenza 
epidemic of a year ago. No extreme methods have 
ever been resorted to at any time. 





The NORTHERN ASSURANCE COMPANY is 


a real life insurance company Officially, directorially 
and actually. It desires to have on its agency staff 
only men who are now real life insurance men or 
men who purpose to become such. To such men 
the NORTHERN ASSURANCE COMPANY of- 
fers an agency contract, prepared by life insurance 
agents, and a line of polices adapted to meet the 
needs and desires of prospective purchasers of life 
insurance as agents have found them, rather than 
as theorists have imagined them. 








The NORTHERN ASSURANCE COMPANY 


will consider at this time agency contracts with men 
in the state of Michigan, Indiana, Ohio, Pennsyl- 
vania or with men from other states who would like 
to establish themselves permanently in one of the 
prosperous cities of one of these four states, 





MICHIGAN’S LEADING COMPANY 


NORTHERN ASSURANCE ({OMPANY 








DETROIT 


ASSETS OVER 
$2,100,000.00 


More insurance in force in the State of Michigan by over $5,000,000.00 than any other domestic company. 


OUTSTANDING ASSURANCES OVER 
$25,000,000.00 
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LEGISLATION OFTEN 
DANGEROUS, DAY SAYS 


(CONTINUED FROM PAGE 8) 


of uplift and development, it should, and 
I have no doubt will, proceed along lines 
of suggestion, rather than along lines of 
compulsion. You cannot compel the com. 
panies to eliminate this or that type of 
man. You cannot compel the man him- 
self to get out of the business by threats 
or legislation. You cannot make require- 
ments that he, too, cannot fulfill—gso 
long as those all take on the color of 
compulsion, force and strife—but by sug- 
gestion and by example, you can accom. 
plish your every purpose. The church 
preaches and prays, but seldom scolds, 
and never threatens—and while there 
may not be many of us who know much 
of church work, you will all agree that 
it is a place that profane people keep 
away from. 

I should like to see the time when a 
life insurance man would be required to 
thoroughly learn his business before be- 
ing allowed a ratebook and a contract, 
and I am satisfied that I speak the opin- 
ion of all managers in that respect, and 
I am even more satisfied that it would 
be a greater satisfaction to the officers 
of our companies. But that can only be 
done by the building up of standards in 
the fields, giving them something better 
for that which we ask them to give up, 
assuring them no loss in prestige, in the 
business, in the spreading of their serv- 
ice and their protection for which they 
are organized, etc. Just as soon as you 
can assure them that, they in turn will 
be more than willing to assure you what 
you want. 





Dividends Are Reduced 


Because of extra mortality resulting 
from the present recurrence of influenza 
the West Coast-San Francisco Life has 
reduced its policy dividends for the year 
commencing April 1 to 50 per cent of the 
amount paid during the past year. The 
company had intended continuing its 
present dividend scale during the coming 
year, but the recurrence of the epidemic 
makes a reduction advisable. 


New Valuation Bill Up 


Senator Pilgrim of Newark, N. J., 
chairman of the committee on insurance 
in the New Jersey legislature, has 
brought up the new valuation life bill, 
which is based on the Illinois statute. 
The eastern companies are back of the 
bill, which is the same as was introduced 
in the Massachusetts legislature. The 
present New Jersey law makes the full 
reserve put up in six years. 





Ganse to Make Address 


BOSTON, MASS., March 3.—Franklin 
W. Ganse, secretary of the National As- 
sociation, will speak upon the subject of 
“Life Insurance and Income Taxes” at 
the Carnegie Life Insurance Institute on 
Thursday, March 11. 


Huntingdon with Union Mutual 


Arthur P. Huntingdon, former superin- 
tendent for the Metropolitan Life at Los 
Angeles and with that company 14 years, 
has been appointed manager for the Un- 
ion Mutual Life in the southwestern 
states, with headquarters at San Fran- 
cisco. 





Federal Life Not Involved 


Last week James P. Bray & Co., brok- 
ers in the Insurance Exchange, published 
in a Chicago daily newspaper an adver- 
tisement to the effect that shares of stock 
in the Spencer Petroleum Company of 
Texas would be given to all placing in- 
surance direct with the office, the amount 
of stock given to be based upon the pre- 
miums involved. The advertisement an- 
riounced that the life business would 
be placed in the Federal Life of Chicago. 

President Isaac Miller Hamilton of the 
Federal states that Mr. Bray has never 
had and has not at the present time a 
connection with the Federal Life, has 
never written any business for the com- 
pany or received any commissions for 
placing business with a compagpy either 
directly or indirectly. It seems that Mr. 
Bray has been suggesting to those in- 
quiring about life insurance that they go 
to the Federal Life. Mr. Bray says that 
the use of the Federal’s name in the ad- 
vertisement was a mistake. 


Conrad Bohman of the home office, 
Aetna Life, has been appointed special 
agent to work out from the New York 





branch at 100 William street. 
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UR Agents can sell policies on the “em 
annual premium plan, up to $3,000, to “Wie 
young men and young women as young as 
age 2—protective insurance and Educational 
and Business Start Endowment Insurance. This 
extension of the age limit for Ordinary Insurance down 
to age 2 helps our Agents considerably, and we have 
other advantages that help still more. We provide 
banking facilities for our Agents in the rural districts. 
We issue Participating and Non-Participating Policies. 
As regards adults, we write contracts with Double 
Indemnity provisions covering any kind of fatal ac- 
cident, or with Double Indemnity provisions cover- 
ing fatal travel accident only, as may be desired. 
em We issue policies with waiver of Premium and 
“a Disability Annuity or Instalment Payment 
ia” yee features. We insure males and females at 
‘wee. the same rates. 
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LIFE INSURANCE AND POLITICS 


Dr. C. B. McCullough Tells Indian- 
apolis Association How to Help 
in Getting Legislation 


INDIANAPOLIS, IND., March 2— 
Dr. C. B. McCullough, medical director 
of the State Life and candidate for 
nomination on the Democratic ticket 
for governor of Indiana, addressed one 
of the largest meetings of the Indiana 
Association’ Monday, which has been 
held for many months. Dr. McCul- 
lough spoke on “Life Insurance and 
Politics,” giving some suggestions as 
to how life insurance men can help in 
getting legislation that is needed in the 
state. He particularly called attention 
to the need of a “blue sky” law, which 
is needed, he said, to protect widows 
and- other recipients of life insurance 
funds from being duped into bad and 
fraudulent investments. 





Such a law, too, he said, would tend 
to prevent people from investing money 
in shady concerns. In addition, he 
pointed out the need of a teachers’ pen- 
sion fund which he believed would have 
the support of life insurance men of 
the state because of its intent to make 
provision for members of a profession 
which has been neglected, even though 
some might argue that life insurance 
would serve the desired purpose. He 
spoke in highest praise of the high type 
of men who are on the medical staffs 
of the companies of those agents who 
were present at the meeting, saying that 
he knew personally practically all of 
them. 

' Elmer E. Stout, vice president of the 
Fletcher American National Bank of 
Indianapolis, talked on “Corporation 
Life Insurance.” He stated that the 
banks are coming more and more to re- 
quire of investors that life insurance be 
carried on the essential men in business 
concerns as protection of their loans 
from the banks. He gave instances in 
which his bank had made this require- 
ment and where the wisdom of the re- 
quirement was demonstrated a few 
months later by the death of the per- 
son assured. The insurance thus ob- 
tained proved to be the essential aid 
which helped the concern affected over 





the crisis. He spoke strongly against 
the federal income taxes as affecting 
business insurance. Such insurance is 
taken to protect a business against loss 
and should not be treated as income, 
he declared. He cited one instance 
where, upon the recent death of the per- 
son on whose life such a policy was 
taken out, the firm had to pay the gov- 
ernment under the income tax law ap- 
proximately $25,000 of the $40,000 insur- 
ance. He termed this an “outrageous 
injustice,” and assured those present that 
his support and that of many other 
bankers could be counted upon to help 
secure a revision of this act to eliminate 
such unjust charges on life insurance. 
He said that he believed that relief could 
be secured within another year. 

President Ward H. Hackleman of the 
association was congratulated on the 
large attendance which marked the first 
meeting of his administration. He said 
that a special drive would soon be made 
for new members and that he now has 
nine applications to be acted upon at 
the next meeting. 

*x* 4 OK 

Philadelphia, Pa.—The Philadelphia 
Association opened the campaign for in- 
creasing the membership from 350 to 
1,000 at a luncheon on Feb. 25. The en- 
thusiastic zeal manifested in perfecting 
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Plans for effectual work promises that 
the objective will be reached before the 
close of 1920. 

kK & * 

Cincinnati, 0.—“Getting down to brass 
tacks in business-getting’”’ might be re- 
garded as a fair definition of the sub- 
ject which will hold the attention of the 
Cincinnati Association at the March 
luncheon meeting at the Burnet house 
next Tuesday. President James S§S. 
Drewry and Secretary Charles Norton 
have sent out a questionnaire to the 
members asking all about the factors 
that enter into their success as business 
getters. If an agent can close business 
better on Tuesday than he can on Fri- 
day, the association wants to know it; 
if he can sell more insurance in the 
afternoon than in the morning, it wants 
to know it; if he finds a certain line of 
approach better than another, it wants 
to know it. 

Answers are to be turned in at Tues- 
day’s meeting, following which there 
will be a discussion of the answers and 
of different experiences as reflected in 
the answers. 

Then the executive committee will 
take the replies and draw a chart from 
which the members will be able to 
standardize their work. Based on the 
chart, also, the association will invite a 
number of speakers to appear at suc- 
cessive meetings and discuss standards 
of production and method. 

The whole purpose of the plan is to 
standardize production methods; al- 
though it is recognized that any stand- 
ard that may be evolved will be mate- 
rially affected by the personality of the 
individual agent. At all events, the 
officers regard it as a very interesting 
experience, and expect much of value to 
result from it. 

x * OK 

Milwaukee, Wis.—Manford W. McMil- 
len, city manager of the Prudential in 
Milwaukee, was elected president of the 
Milwaukee Association at its annual 
meeting Feb. 27. Mr. McMillen served as 
second vice-president during the past 
year. He is one of the charter members 
and has been among the most ardent 
workers in local and national associa- 
tion affairs for years. Albert C, Olson, 
special agent of the Northwestern Mu- 
tual Life at the home office agency, was 
elected first vice-president; Gifford T. 
Vermillion, Mutual Life of New York, 
second vice-president; R. W. Corbett, 
Old Line Life, treasurer, and Orville 
Brockett, manager of the North American 
Life, secretary. E. A. Marthens was re- 
elected chairman of the executive com- 
mittee. The past year witnessed the 
most substantial growth that the Mil- 
waukee Association has experienced 
since its inception. 

| 

Chicago—The March meeting of the 
Chicago association will be held March 
10 at the Lumbermen’s Club. U. C. Up- 
john of the Penn Mutual will speak on 
“Approach and Presentation.” H. C. Cof- 
feen of the Northwestern Mutual will 
talk on ‘What the Life Insurance Sales 
Congress Meant to the Life Men.” Sid- 
ney J. Sax of the Fidelity Mutual will 
give a booster talk. 


x OF Ok 

Dallas, Tex.—‘‘Insurance Problems for 
1920” was the general theme for discus- 
sion at the February meeting of the 
North Texas Association. The subject 
was subdivided under the heads of 
“Company Problems in the Absorbing of 
New Business,” and “Agents’ Problems 
in Holding Old Business.” The former 
was discussed by T. W. Vardell of the 
Southwestern. Mr. Vardell was of the 
opinion that there is no way of arriv- 
ing at the amount of new business a 
company may absorb, since that would 
depend upon the line of business turned 
in. He declared that even when “the 
limit was approached” there seemed 
ways and means of absorbing more. He 
told of the great amount of new busi- 
ness the companies are now absorbing 
and said the present year promises to 
be one of the best in the history of the 
Southwest. 

Henry Camp Harris of. the Reliance 
discussed the other subject, He declared 
the only insurance worth writing is that 
which will stay on the books of the com- 
pany and denounced agents who write 
business, knowing that the purchaser 
would be unable to carry it, or would 
neglect paying premiums and thus be 
dropped from the line. He said to lose 
an insured hurt the ‘company, the in- 
sured and the business in/the insured’s 
neighborhood. He believed in staying 
in personal touch with hig business and 
told of many instances 'wHere he had 
spent more time bringing old customers 
back than in seeking new business, even 
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though the latter would have been more 
profitable to him. 

Influenza cut down the attendance at 
the meeting but those attending were 
enthusiastic and looked for more busi- 
ness this year than ever before. 

One of the things at the March meet- 
ing will be the report of the special 
committee named at the February meet- 
ing to draft resolutions on the death of 
James A. Stephenson. The chairman of 
the committee is Alston Gowdy. 

x * ¢ 

Topeka, Kans.—Arrangements are rap- 
idly being completed for the Life In- 
surance Sales Convention of Kansas, 
which will be held at Topeka, Mar. 20. 
The idea is to hold a meeting devoted to 
talks on “How to sell more life insur- 
ance in Kansas.” The program will be 
handled almost entirely by Kansas men, 
although there will be a few speakers 
from outside the state, among them 
Courtenay Barber of Chicago, one of 
the leading producers in the west for 
the Equitable Life of New York. A 
Kansas state association will be organ- 
ized at the meeting, so that the sales 
convention can be made an annual 
affair. It is felt by those in charge 
that every line of business in the coun- 
try has a state organization except life 
insurance and that for this reason, life 
insurance does not receive the proper 
recognition. 

All arrangements have not been made 
for speakers, but the subjects to be 
handled have been decided upon and the 
program as now arranged follows: 

A Few Words from the State Insur- 
ance Department. 

How and Where to Find Prospects, 30 
minutes. 

Selling Insurance in Rural Territory, 
320 minutes. 

How to Sell Business Insurance, 30 
minutes. 

Systematic Production—The Key to 
Success, 30 minutes. 

Why the Pubiic Believes in Life In- 
surance, 30 minutes. 

Creating a Clientele Through Service 
to Old Policyholders, 30 minutes. 

How to Sell Income Insurance, 30 
minutes. 

Why We Should Sell Long Term En- 
dowments and How to Sell Them, 30 
minutes. 

Effect of Proper Delivery on Lapse 

Ratio, 30 minutes. 

Six five-minute talks on ‘How I Closed 
a Hard Case,” 30 minutes. 

Organization of a State Association, 
one hour. 

Thirty minutes for questions and gen- 
eral discussion. 

Dinner with after dinner speakers and 
other entertainment. 
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Iowa Life—Its annual statement shows 
assets $453,401, surplus to policyholders 
$103,898, income $134,707, insurance in 
force $4,141,831, gain $1,000,811. Presi- 
dent F. A. Ferguson is building up a 
splendid company on solid foundations. 
This company was organized early in 
1908. 

National Life U. S. A.—Its annual 
statement shows assets $17,436,791, cap- 
ital $500,000, surplus $775,948, new busi- 
ness $23,076,895, insurance in force $113,- 
621,007, total income $6,321,276. The 
National has made substantial gains. Its 
new annual statement reflects the sta- 
bility and progress of the company. 

+. OS . 

American Life Reinsurance, Dallas, 
‘Tex.—J. L. Mims, actuary of the Texas 
department, has completed his report of 
examination of the company, which be- 
gan business Feb. 18, 1919, with $250,000 
capital and $125,000 surplus. The report 
is highly commendatory, praising the 
actuarial methods as sane and sound; 
that it is efficiently officered and that 
“it is noteworthy that this company was 
organized without any promotion ex- 
pense. This is most commendable.” 

In its operation the excess above 
$7,500 of any risk assumed is reinsured 
in other companies, The company had 
business in forde at the end of the year 
amounting to $5,290,381 with $1,263,363 
reinsured. “Practically all of this busi- 
ness is on the annual renewable net 
amount at risk plan.” The company does 
an exclusively reinsurance business. 

The company’s premium income was 
$37,788 and that from other sources 
$12,385, making a total of $50,173; dis- 
bursements, $40,446; total liabilities ex- 











cept capital $30,375. 





NEW YORK LIFE 


INSURANCE COMPANY 


(Incorporated under the laws of the State of New York) 


346 and 348 Broadway - - New York, N. Y. 


DARWIN P. KINGSLEY, President 





TO THE POLICYHOLDERS: 

Life Insurance has suddenly taken on a new importance. 
Everybody wants it. 

This indicates that the public has begun to understand the 
economic value of the principle on which life insurance rests, and 


it also demonstrates the high regard in which our life companies 
are held. : 


THE YEAR 1919 


For the New York Life 1919 was in many respects the greatest year in 
its history. 

Our new business ($531,000,000) exceeded the new business in any 
previous year by nearly $200,000,000. Our new business was written ex- 
clusively on the lives of individuals who made application to the Company 
and does not include any so-called Group insurance. 

Our Mortality returned to normal figures, after the heavy mortality from 
influenza in 1918, which extended through the first four months of 1919. 

The Russian Soviet Government by decree made life insurance a govern- 
ment monopoly in Russia and proceeded to liquidate the business of all life 
insurance companies, both domestic and foreign. Having by this decree 
assumed our liabilities; the government took possession of our property in 
Russia, including our investments which were chiefly railroad bonds guar- 
anteed by the Russian Government, and purchased with moneys accumulated 
from premiums paid by Russian policyholders. 

With the concurrence of the Superintendent of Insurance of the State 
of New York, approved by the Convention of Insurance Commissioners of 
the various States, we have eliminated both Russian assets and Russian liabili- 
ties from our statement for the year 1919. 

There are no material complications elsewhere in our foreign business. 

The decrease in assets at the end of 1919, by comparison with assets at 
the close of 1918, is due to the elimination of the Russian business and to the 
fact that in the assets at the close of 1918 there were about $22,000,000 which 
we had borrowed to purchase Liberty Bonds. 

Taking account of these items, the assets in 1919 made a normal increase. 

Safety funds increased during the year over $5,000,000. 

On December 31 our investments in Liberty Bonds and Victory Notes 
exceeded $100,000,000. 








BALANCE SHEET, JANUARY 1, 1920 








ASSETS LIABILITIES 
Real Estate................ $ 9,070,481.00 Policy Reserve............. $757,098,302.00 
‘Loans on Mortgages...... 159,869,677.31 Other Policy Liabilities.... 24,398,333.52 
Loans on Policies.......... 145,185,934.77 Premiums, Interest and 
Loans on Collateral........ 159,000.00 Rentals prepaid.......... 4,360,124.68 
Liberty Bonds and Victory Taxes, Salaries, Rentals, 
NOMGOh Secs once da eaweceds 100,605,626.80 Accounts, etc............. 4,991,560.94 
Government, State, County Additional Reserves........ 6,072,091.44 


and Municipal Bonds.... 147,363,654.60 Dividends payable in 1920.. 32,045,775.56 
Railroad Bonds............ 344,053,661.96 Reserve for Deferred Divi- 
Miscellaneous Bonds and ddtidla acs oo. accion sea 88,157,964.00 

S@e sre oe Tia aes 8,339,274.69 Reserves, special or surplus 
Cia) Sees dei ateeeds se 20,501,542.64 funds not included above 43,897,967.91 
Uncollected and Deferred 

Premiums ............... 13,993,352.96 
Interest and Rents due and 

MOGWUNEE | 65a 6 feccd 55 eG bek. 11,849,389.88 
Premiums reported to War 

Risk Insurance Bureau 

under Soldiers’ and Sail- 

ors’ Civil Relief Act...... 30,523.44 





4 Roe ee AD © epee $961,022,120.05 iv) Cre egere $961,022,120.05 
Paid Policyholders during the year 1919 . . . $116,174,621.00 
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The Agents of the 


New England Mutual Life Insurance Company, 


After another Year of Splendid Success, 





Face the New Responsibilities resulting from the War, 
with the Determination to give that 


Generous Service which is making Life Insurance 


A Universal Necessity 

















An Exclusive Life Reinsurance Company 





THE REINSURANCE LIFE GOMPANY 
OF AMERICA 
DES MOINES, lowa. 


Prompt Service Full Coverage 


Attractive Contracts 


H. B. HAWLEY, President F. D. Harsh, Secretary 








The Company that 


Leads Them All In Kansas 


Has the largest volume of business 
in force ever placed upon the books 
of any Kansas Company 


The Farmers & Bankers Life Insurance 
Company Wichita, Kansas 








Progress in Twenty-Four Years 
Shown in Five Year Periods 


Year Insurance in Force 


1896 $ 256,000.00 § 
1901 = 2,363,054.00 102,687.00 
1906 10,576,110.00 661,430.00 
1911 20,565,597.00 1,952,407.00 
1916 48,026,506.00 4,922,478.00 
1919 84,777,274.00 7,982,899.00 


Assets 
2,972.00 
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IERRE WEST, the leading pro- 
P ducer in the Detroit, Mich., gen- 

eral agency of the Mutual Benefit 
Life, gave an inspiring talk at the A. A. 
Drew agency meeting held in Chicago 
last Monday. Mr. West spoke on “Op- 
portunities.” He said that the oppor- 
tunities for life salesmen were never 
before so bright. The business world 
has never seen the chances that now 
offer themselves to those who will 
make effort enough to grasp the op- 
portunities. Mr. West said that all 
signs point to a continuation of the 
greatest prosperity for the next ten 
years and that during the coming 
decade the business world will advance 
faster and farther than ever before 
during a similar period of time. 

Men in every walk of life will make 
big money. It is up to the life insur- 
ance men of the company to help con- 
serve these earnings. Life insurance is 
the best instrument for the saving of 
money. The dollars that go into life 
insurance today will be worth much 
more at the maturity of the contract. 
Mony is cheap today. It will buy a 
great deal more a few years hence. 


Important Men Better Prospects 


Gradual changes that have taken 
place have made better prospects of 
the more important men. They have 
been made to see that they need life 
insurance as well as the small salaried 
man. They have been shown that busi- 
ness life insurance is a good thing. 
They have been made to feel the need 
of life insurance to cover inheritance 
taxes. Finally, they have seen hun- 
dreds of illustrations of where largest 
estates were dissipated and _ lost 
through improper management and 
have watched the most carefully laid 
plans of a wealthy man miscarried be- 
cause the wrong instrument was se- 
lected for carrying them out. Life in- 
surance does just what the policy con- 
tract calls for. There are no deviations 
or failures. A life insurance policy de- 
livers the goods not part of the time 
or most of the time, but all of the 
time. 

Can Offer Lifetime Program 


Life insurance salesmen, Mr. West 
said, have a chance to put their pros- 
pects on a mathematically and scien- 
tifically financial foundation. They can 
offer a lifetime financial program that 
will prove to be the most important 
thing ever purchased by the prospect. 
Men of affairs want nothing else. They 
do not want to bother with $2,000 or 
$5,000 of life insurance. It does noth- 
ing for them. It serves no good pur- 
pose. It is merely a drop in the bucket. 
A man is working for only two things: 
First to take care of his family, and 
second to provide for his own old age. 
These are the two things for which 
provision must be made. A _ properly 
drawn life insurance policy will ac- 
complish these two purposes as noth- 
ing else can. No other investment can 
yield the same certain and abundant 
results. Over a period of two lifetimes, 
life insurance is the only certain thing. 
Real estate bonds or any other invest- 
ment cannot compare with life insur- 
ance for certainty of results. 

Life insurance, Mr. West said, is the 
best safe investment and safest good 





investment. He said that recently he 
went to a Detroit banker, told him that 
he had saved up several thousand dol- 
lars and wanted to make an investment 
of some sort. He had called, he ex- 
plained, to ask the banker to show him 
what he had and to suggest what to 
buy. The banker then explained his 
offerings, following which Mr. West 
explained the life insurance contract 
that he had been considering with a 
long-term endowment feature. He 
showed that it would yield him some- 
thing over 4 percent over a period of 
about 30 years, that it would provide a 
comfortable estate for his wife and 
children and, in addition, a generous 
monthly income for all members of his 
family in the event of his death. 

When he had finished telling about 
the contract, the banker frankly ad- 
mitted that he had nothing to sell him 
in the way of a security that could 
equal it for an investment and for a 
comprehensive and intelligent distribu- 
tion of his assets. “All right,” said 
Mr. West, “how much of it do you 
want to buy?” The banker became 
angry and asked if Mr. West had em- 
ployed a subterfuge in order to present 
life insurance to him. Mr. West an- 
swered that when he came over to the 
him he had no idea of talking life insur- 
ance, but when the banker himself ad- 
mitted that his own securities could not 
equal the policy offered from a purely 
investment standpoint, not to mention 
the protection feature, he could not re- 
sist offering him the opportunit~ of 
buying. The banker saw the reason- 
ableness of the contention and signed 
an application. 


Tells Prospect to Double Amount 


Mr. West said that if a man hesitates 
about taking out a fairly good sized 
life insurance policy with the argument 
that he may be able to pay for it for a 
few years, but after a time may not be 
able to continue to carry it, he should 
be told that he should double the 
amount he considered taking. If a man 
is going to carry a policy for a few 
years and then find himself stranded 
financially when the crash comes, Mr. 
West said, the only thing such a man 
will have in the way of an asset will be 
a life insurance contract. If a man ex- 
pects to go on the rocks he should take 
out the largest possible amount of life 
insurance so that when financial re- 
verses come, he will have the heaviest 
possible cash values to collect. The 
man who fails financially will find. that 
his life insurance policy will be about 
all that he will get out of the wreck. 


No Advance in Stocks and Bonds 


Mr. West said that 71 of the best rail- 
road stocks and bonds have decreased 
in about the amount paid in dividends. 
The man who bought railroad stocks 
and bonds ten years ago might as well 
have buried his money in a tin can. He 
is just about at the same point today, 
that he was when he made his original 
purchase. He has made no financial 
advance. Twenty-six of what were the 
most flourishing and important trac- 
tion companies ten years ago are now 
in the hands of the receivers. There 
were no more popular forms of invest- 
ments than railroad and traction com- 








WANTED 


‘A young progressive Life Insurance Company is 
desirous of obtaining the services of a live Life 
Insurance Salesman to act as assistant to the Agency 
Manager and would also like to correspond with a 
young man who has had some actuarial experience. 
In reply state age and experience.”’ 
care The National Underwriter. 


Address 85-Y, 
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WANTED! 


pany stocks and bonds 10 or 15 years 
‘ ago and yet today the man owning se- 
* curities of this kind wishes he had his 
Life 





DISTRICT AND SPECIAL 
AGENTS 


both in NORTH DAKOTA and 
SOUTH DAKOTA, by one of 
the most active and progressive Old 
Line companies in the Northwest- 
ern field. Writing business in its 
home state at the rate of $500,000 
per month. 


Men of integrity and ability, 
who wish to stay and build for the 
future, will be given liberal con- 
— directly with the Home Of- 

ce. 


We invite correspondence. 


PROVIDENT INSURANCE 
COMPANY 


BISMARCK, NORTH DAKOTA 


——* 











“ Penn Mutual Premium, less a Penn Mu- 
tual Dividend, purchasing a Penn Mutua! 
Policy, containing Penn Mutual Values, 
makes an Insurance Proposition which in the 
sum of all its Benefits, is unsurpassed for net 
low cost and care of interest of all members. 


The Penn Mutual 
Life Insurance Company 


of Philadelphia 


On January 1, 1909, Rates Were Reduced 
qn Values Increased to Full 3% Reserve. 
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ACTUARIES 


_— F. CAMPBELL 





CONSULTING 
ACTUARY 


76 West Monroe Street 
Telephone Randolph 918 


CHICAGO, ILL. 
PRANK J. HAIGHT 


CONSULTING 
ACTUAR ¥ 


811-812-813 Hume-Mansur Bldg. 
INDIANAPOLIS 
ULIAN C. HARVEY 


Consulting Actuary 











Chemical Building ST. LOUIS, MO 
J. McCOMB 
e COUNSELOR AT LAW 


CONSULTING ACTUARY 


Premiums, Reserves, Surrender Values, etc., calcu: 
iated. Valuations and Examinations made. 
Policies and all life Insurance forms — 
‘he Law of Insurance a Speci: 


Colcord Bldg. 
QKLAHOMA CITY 


J H. NITCHIE 
) ACTUARY 


1223 Assuciation Buildia 
19 S. LaSalle St., CHICA 





Telephone 
Central 3462 





REDERIC S.WITHINGTON,F.A.1.A& 
CONSULTING ACTUARY AND EXAMTNEE 
804-306 Security Building 


DES MOINES, !OW/ 


?money in almost anything else. 


'| business, cannot afford to spend a great 





HOTEL WISCONSIN’ 


Big Hotel of Milwaukee 


HEADQUARTERS for INSURANCE MEN 
500 Rooms-400 with Bath 


insurance offers the policyholder an 
absolute guaranty of return of prin- 
cipal, plus 3 percent interest and as 
much more as the company can earn. 


Investments Must Be Watched 


The man who spends thousands of 
dollars in various investments must 
sooner or later neglect his business to 
look after his investments or neglect 
his investments to look after his busi- 
ness. The important man, the one who 
is making a real success of his own 


deal of time watching and worrying 
about the stock market. He must con- 
centrate upon his own business and not 
be distracted by outside influences. The 
shrewdest business man cannot make 
investments for say 30 or 35 years 
without a loss. If an investment house 
has a record of no losses of principal 
and interest to any investor for a pe- 
riod of 35 or 40 years, it boasts of the 
fact. It is proud of its record. The 
heads of investments houses are the 
best brains in the financial world and 
yet they are proud of their ability to 
avoid losses for a few decades. How 
can the ordinary man hope to accom- 





plish the same results when he gives 
only a small part of his time to looking 
after his investments? 


Sold on Selfish Interest 


Most life insurance, Mr. West says, 
is sold on selfish interest. The pros- 
pect should first be told what the life 
insurance policy will do for him and 
afterwards what it will do for his 
family. The real interest is aroused 
when the prospect learns just how the 
policy is going to benefit him. This 
suggestion closes the majority of cases. 
The trust company, often employed by 
men of affairs to handle their estates, 
is not obligated even to return the prin- 
cipal intrusted to it, to say nothing of 
the interest. It is merely called upon 
to do the best it can with the funds 
given it, but operates under no guar- 
anties. There is no speculative ele- 
ment in life insurance. What life in- 
surance is going to do for the bene- 
ficiary is guaranteed in the policy and 
is known just as soon as the policy is 
issued. There is no doubt or uncer- 
tainty. It is a cut and dried proposition 
from the time the policy is paid for. 

Life insurance, Mr. West said, puts 
the cushions on the chairs in old age 
rest rooms. If a man says he doesn’t 
want life insurance, said Mr. West, 
simply ask him what his address is 
going to be when he does want it. 


Fort Worth Life’s Good Showing 


The Fort Worth Life of Fort Worth, 
Tex., one of the substantial companies 
of the Lone Star state, in its annual 
statement of Dec. 31, shows $12,672,288 
insurance in force and admitted assets 
of $1,456,730. The company was char- 
tered and commenced business May, 1906. 
Its stockholders paid into its treasury 
$1.25 for each dollar of stock issued, and 
the large majority of the stock is still 
owned by the men who organized it. Not 
a cent was paid out for organization 
expenses. 

It was organized with the intention 
of building on a solid foundation and 
the substantial progress made shows how 
well the principles of the organizers 
have been carried out. Since 1907 the 
surplus to policyholders has been in- 
creased from $112,933 to $218,975. In 
addition $60,000 has been earned and 
paid in dividends. The company is in 
business as a fixed permanent institu- 
tion, its insurance was all written by its 
own agents, and its growth has not 
been brought about by the purchase of 
other companies. 

P. V. Montgomery, secretary, actuary 
and general manager, has been proba- 
bly the biggest factor in the develop- 
ment of the company. C. W. Nelson, 
agency director, has also accomplished 
especially good results since joining this 
company. Mr. Nelson for a number of 
years was agency director for the Great 
Southern, going with the Fort Worth 


A GROWING COMPANY 





FOR 





GROWING MEN 


New Business Paid for 
Increase in Insurance in Force 
Total Insurance in Force 


The Guardian Life Insurance Co. 


1918 1919 
$ 24,658,000 $ 37,200,000 
10,095,000 20,913,000 
179,410,731 200,323,731 





of AMERICA 


ESTABLISHED 1860 


For a direct Agency connection address: 
T. LOUIS HANSEN, Vice-President and Agency Manager 
50 Union Square, New York, N. Y. 
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NXotel la Satie fe 


LI Chicago’s Finest Hotel 
paeote La Salle has won this 


z= if title with an experienced and 
ye critical public because of its 


happy blend of old and 
new ideals. 


Hotel La Salle 


answers every modern demand 
in equipment, cuisine and ser- 
vice with nothing lost of old 


fashioned hospitality and home- 


like comfort. 
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THE CRESCENT LIFE INSURANCE COMPANY. 
CAPITAL STOCK (FULLY PAID) $100,000. 
Owned and operated exclusively by Masons (only one of its kind in 


the worl 


COPYRIGHTED CONTRACT Ss. 


Only Masons need apply for Agencies. 
year premium notes. Cas 


M. E. Callane, Secretary. 
FLETCHER TRUST BUILDING - - 


No advances. No first 
Business. All Physicians must be Masons. 
Bertram Day, President. 


INDIANAPOLIS 








































Life in 1919. 





_ 376 Pine Street 





“THE WEST COAST LIFE” 


Offers splendid opportunities in the West in alive 
organization that last year produced over Twelve 
Million Dollars in applications for new insurance. 
Ask for the current copy of THE PIONEER. 


WEST COAST SAN FRANCISCO LIFE INSURANCE COMPANY 


SAN FRANCISCO 
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1905 
1906 
1907 
1908 
1909 
1910 
1911 
1912 
1913 
1914 
1915 
1916 
1917 


$ 325,000.00 
1,281,909.93 
2,158,315.62 
2,344,449.12 
3,037,135.59 
3,760,237.71 


4,451,264.48 
5,756,690.86 
7,011,554.27 
8,655,788. 49 
10,231,921.21 
12,021,820.06 


13,665, 053.54 


1918 15,532,346.26 
1919 20,456,374.44 


Indianapolis Life Insurance Company 


INSURANCE IN FORCE 





Insurance Issued 
Seite .. . $6,580,823.00 
Total Death Claims 
eee 388,901.45 
Total Dividends 
Paid — (Purely 
Mutual, no stock) 328,108.40 
Admitted Surplus.. 101,350.49 
Admitted Assets . 1,744,366.92 





FRANK P. MANLY 
President 
HOME OFFICE: 
Indianapolis, Ind. 

















More Than One Million Policies Now In Force 



















Assets 


Policies in Force 
Insurance in Force 


Only four other life insurance companies in America have more 
policy contracts in force than this Company. A study of the 
following growth in ten years is invited: 


Jan. 1,1910 Jan. 1, 1915 


Jan. 1, 1920 


$ 4,867,379 $ 8,763,566 $ 18,682,446 


342,972 
44,780,907 


Attractive opportunities open to agents in Ohio, Indiana, Kentucky, 
West Virginia, Western Pennsylvania, Michigan, Illinois and Missouri. 


The Western and Southern Life Insurance Co. 
W. J. WILLIAMS, President 


551,969 
79,619,435 


1,058,956 
191,495,761 


CINCINNATI, OHIO 


Organized February 23, 1888 











The American Home Life 


Insurance Co. 


Topeka, Kan. 


F. S. Jackson, Pres. 


F. P. Metzger, Sec. 


Good ¢ontracts for live agents. Address F. P. Metsger, Topeka, Kan. 








Cash Capital $200,000.00 


aif Penta 


| One oman, 4 OUR We have a contract for you under which your 
JERVICE income will be limited only by your activities. 


A REAL PROPOSITION FOR A REAL MAN . 


FEDERAL CASUALTY COMPANY mdiin 


V. D. CLIFF, President 




















Are You Permanently Established? 


Write for Territory 


Pennsylvania—Ohio—West Virginia 
PHILADELPHIA LIFE INSURANCE CO. 


PHILADELPHIA 











LEGALITY OF FEDERAL 
ESTATE TAX LAW UP 


(CONTINUED FROM PAGE 1) 
accordingly transcends the limitations 
underlying all free governments. This 
result is produced, it is claimed, because 
the tax is not based on the size of the 
beneficiaries’ interest in the estate but 
upon the entire estate with which the 
individual beneficiary is not concerned. 
And also that certain gifts bear the en- 
tire burden while others go free. 

If it is an indirect tax under number 
three the argument is made that it is a 
tax on the property itself and therefore 
conflicts with the constitutional require- 
ments of apportionment according to 
census. 

Provisions of the Law. 


Mr. Rundall explained that in the fed- 
eral estate tax if the gross value of the 
estate does not exceed $50,000 over and 
above all exemptions which in the main 
consist of debts of the deceased there is 
no tax assessable. Where it exceeds 
$50,000 there is a graduated tax up to 
25 per cent on all funds in excess of 
$10,000,000. Insurance payable to the 
personal representative, i.e, admin- 
istrator or executor of the estate of the 
deceased person has always been con- 
sidered a part of the gross estate, con- 
sequently was taxable under the various 
state inheritance tax laws, whereas in- 
surance payable directly to an individual 
who had an insurable interest in the life 
of the deceased was no part of the estate 
but was held to be a contractual rela- 
tionship between the deceased person 
and the insurance company for the bene- 
fit of a third person designated as bene- 
ficiary in the policy. 


Amendment to the Law. 


In the former estate tax life insurance 
payable to a designated beneficiary was 
not taxable under the federal law. But 
effective Feb. 25, 1919, by amendment 
the excess over $40,000 of the amount 
receivable by a designated beneficiary of 
insurance taken out by the decedent on 
his own life must be included in the 
gross estate for the purpose of deter- 
mining the estate tax. The term “insur- 
ance” refers to life insurance of any de- 
scription including death benefits paid 
by fraternals operating under the lodge 
system. It is ruled that insurance is 
deemed to be taken out by the decedent 
in all cases where he pays the premiums 
either directly or indirectly and whether 
or not he makes the application. Where 
the decedent takes out insurance in 
favor of another person or corporation as 
collateral security for a loan or other 
accommodation and directly or indirectly 
the decedent pays the premiums the in- 
surance must be considered in determin- 
inz whether there is an excess over 
$40,000, Where the decedent assigns the 
policy and retains no interest and there- 
after pays no part of the premium the 
insurance shall not be considered in de- 
termining whether there is a taxable ex- 
cess. 

Providing Tax Payments, 


It has also been ruled that a policy 
which is drawn for the express purpose 
of providing funds to pay the estate tax 
and inheritance taxes or any other legal 
charge on the estate, regardless of the 
manner in which the policy is drawn 
must be included in the gross estate so 
long as there is an obligation legally 
binding on the beneficiary to use the 
proceeds in payment of the charge. 


State Inheritance Taxes. 


The right of the state to determine who 
shall receive the property of one of its 
deceased citizens being unquestioned the 
theory is that the state must also have 
the right to determine under what con- 
ditions the succession of property may 
operate, and therefore may exact a fee 
on the transfer which the law effectu- 
ates. This theory is exemplified in the 
various inheritance tax laws of the 
states, The amendment to the Illinois 
inheritance tax law was made effective 
June 28, 1919, but the rate of tax has 
been increased but no_ substantial 
changes were made in the so-called ex- 
emptions. In general a husband, wife, 
father, mother, child or grandchild is 
entitled to an exemption of $20,000; 


‘brothers and sisters $10,000 and uncles, 


aunts, nieces, nephews $500, that is to 
say that the tax is assessable only on 
the amount received by the beneficiary 
in excess of the exemption. It is then 


graduated on the amount much as the 


surtax is graduated in the federal in- 
come tax. The Illinois inheritance tax 











has been upheld as constitutional and 
lawful. 
Life Insurance Associations. 


Mr. Rundall made a few observations 
on interest which an insurance salesman 
has in these tax questions. He said in 
this connection: 

“Modern business is so complex, civili- 
zation has reached such a high state, and 
modern invention has brought the most 
remote corner of the United States so 
close to modern business, that any man 
of considerable business activity is no 
longer confined to the location of his 
residence. Sound business judgment re- 
sults in the investment of funds in se- 
curities with a view of a profit to be 
realized at some far distant date. In- 
vestments are made on the faith of the 
future, and few men are privileged to 
live to see the fruition of their plans. 
When they are taken by death it may 
well be that those investments which 
they have made are at a low value on 
the market. This may be due to some 
political upheaval, some impending in- 
dustrial crisis, or some other cause which 
has not been definitely foreseen at the 
time the undertaking was made. 


Large Cash Surplus. 


“No man can afford to have a large 
eash surplus idle at any moment of 
his business career, but the burdens of 
inheritance and estate taxes must be 
met in cash within a fixed time of death. 
To obtain the necessary funds to meet 
these charges, may readily result in un- 
warranted sacrifices at the moment. No 
scheme has yet been devised which ap- 
proaches in practical pplication the 
provisions of life insurance almost in- 
stantly available in cash to meet these 
charges, and thereby permit the bene- 
ficiaries of the estate to follow out the 
plans devised by the deceased, for ac- 
cumulating a competence. 


Knowledge Is Essential. 


“A comprehensive knowledge of inheri- 
tance and estate tax laws is not neces- 
sary in the selling of insurance in small 
amounts—but you are endeavoring to do 
what the average American is endeavor- 
ing to do—and that is to make more than 
a living and to put aside money for in- 
vestment, for the benefit of your declin- 
ing years, and for the benefit of your 
families and those particularly for whose 
existence you are primarily responsible. 
Your efforts, therefore, are directed to 
the selling of insurance in considerable 
amounts, to further your own purposes. 
To those who have holdings large enough 
to warrant the consideration of the es- 
tate and inheritance tax laws usually 
the most convincing argument in favor 
of life insurance is based upon the re- 
quirements of those laws. 


Will Be Revised. 


“If the federal estate tax should be 
held unconstitutional, there is little ques- 
tion but what it will be revised to meet 
the objections—and as the burdens of 
government increase, the burdens of es- 
tate and inheritance taxes are bound to 
increase. As an individual amasses an 
estate and begins to multiply it, the 
problems of meeting considerable pay- 
ments of cash within a fixed period after 
death become more and more important, 
and it can hardly be questioned that an 
individual whose estate will probably be 
subject to assessment cannot challenge 
the value of life insurance obtained for 
the express purpose of meeting that con- 
tingency.” 








WANTED 


to get in touch with Life Insur- 
ance Agents and General Agents 
tor State of Illinois by growing, 
progressive Company. 


Liberal contracts with attractive 
renewals. 


Insurance in force to December 
31, 1919, $6,005,686.00. 


Providers Life Assurance Co. 
“ Home Offices 
10 South La Salle Street 
CHICAGO, ILL. 
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VAST WASTE OF TIME 
IN INSURANCE WORK 


(CONTINUED FROM PAGE 1) 


so much business every day, every 
week and every month and work to get 
it. He said there should be a regular 
starting time in the morning and it 
should be religiously observed. He 
advised that the prospect cards be gone 
over each night and plans made for 
the following day. He believes this to 
be essential because many problems 
concerning some prospects thought 
over during the night will be cleared 
up by morning. Resolutions, he said, 
made at night are far more apt to stick 
than if made in the morning. Many 
constructive thoughts come on one out- 
side of working hours during the even- 
ing and night and in this way Mr. 
Sykes said the way may be opened for 
a more successful canvass. The light 
may break through where the way 
seemed dark. 
Should Start Early 


He said that agents should be on the 
streets at least by 9:30 o’clock in the 
morning. There are many prospects 
that are available at this time, such as 
dentists, clerks in stores and others 
who are waiting for busy men to get 
rid of their mail. At 10 or 10:30 o’clock 
it is time to switch to a better class 
of prospects. By this time men have 
gotten their mail out of the way. Then 
at 4 o’clock another switch should be 
made to city salesmen and others who 
have some leisure at this time. Mr. 
Sykes said that one great feature of 
life insurance work is the fact that 
every advantage to other lines of busi- 
ness can be turned to a big advantage 
to life insurance men. He said, for ex- 
ample, during the coal shortage when 
men could not go to their offices at 
regular hours he was working harder 
than ever because he could make ap- 
pointments at men’s homes. 


Prospects for Night Calls 


Mr. Sykes always keeps a list of 
night prospects so that he can call on 
men at their homes. He never does 
this, however, unless by appointment. 
Mr. Sykes said that at least a half- 
hour should be given at the close of 
every day’s work to reflection. A man 
should sit down quietly, go over the 
work of the day, analyze what he has 
done, see where he has made mistakes, 
seek out his weaknesses and establish 
his strong points. 

Mr. Sykes said that life agents should 
learn to depend more on themselves 
than on conditions. A rainy day, a 
stormy day, a blustery day is the best 
cay for life insurance work because so 
many men can be found in. He said 
that when life men overcome difficulties 
they achieve greater things. They gain 
real strength. Power is gotten in this 
way. If a life agent wants to be on 
top and be a bigger writer he must be 
a big man. 

In summarizing his advice to life 
men, Mr. Sykes said, “Know your busi- 
ness. Know human nature. Work. 
Have confidence in yourself.” 


Writing Much Business in Texas 


DALLAS, TEX., March 2.—That there 
is more life insurance being sold in 
North Texas now than ever before is 
the declaration of James B. Harris, sec- 
retary of the North Texas Association of 
Life Underwriters, who is closely in 
touch with the insurance men of this 
section. Mr, Harris stated that one of 
the features of the business at this time 
is that it is practically all cash pay- 
ments. He declared the buying was 
never stronger and that the amounts 
being bought by the people exceed any- 
thing ever recorded in this section. He 
declared he knew of several $50,000 poli- 
cies where cash premiums were paid and 
more than one $100,000 policy. Mr. Har- 
ris said it is as common to write a 
$10,000 policy now as it was to write a 
$1,000 policy several years ago. 

According to reports filed with Mr. 
Harris the business for January in 
North Texas set a record, and Mr. Harris 
believes the amounts sold in February 
will be even more when the figures are 





THE DETROIT LIFE INSURANCE COMPANY 


AGAIN NUMBERED AMONG MICHIGAN’S LEADING COMPANIES 





Dare Timea: Fa Ot a Boon ok vie 5 odd dicate aac cn dacakee ahabarnd andccncucduetss damsstketncnsedsageapycactedecpepsateesens seeaasie $ 5,222,064.00 
Amount of Paid for Insurance in Force December 3lst, 1919 ee 16,877,571.00 
Piattted’ Rasiata,  Wcamler SIR6s I. a «oi 5s. 0' <5 6 he 0b sd chibe Saye eet canes odees Gectve cap saves ctusedsnceckeeccbcck des igs cvethoesececicedsce 1,327,182.81 


The above record was accomplished through the efforts of an efficient and capable Agency Organization. 


UNUSUAL OPPORTUNITIES IN MICHIGAN FOR THE WIDE-AWAKE SALESMAN 
Now is the time to join the Agency Force of a well-established and rapidly-growing organization, 
THE DETROIT LIFE, “The Company of Service”—SERVICE established both for the good of Policyholders and Agents. 

We are at your service if you wish to join our ranks. We have some very attractive Agency propositions to offer to energetic 
men who wish to add materially to their incomes. Why not get in touch with us, consider the proposition, and then decide? 

Write direct to 

THE DETROIT LIFE INSURANCE COMPANY, Home Office: Blessed Building, Detroit, Michigan. 
M. E. O’Brien, President James D. Baty, Sec. & Treas. 








George Washington Life Insurance Company 


Our 20 Pay Endowments at Ages 60, 65, 70 and 75, and our Monthly 
Income Coupon Bond Policies are growing in popularity. We are 
also writing all standard forms at low premium rates. A few attract- 
ive Agency openings are now available in the state of Ohio. For 
particulars address 


C. B. BEAUMONT, State Manager, 2205 E. 83rd St., Cleveland, Ohio 














Peoples Life Insurance Company 


Frankfort - - - - - - = Indiana 


Assets - - - - $ 1,500,000 
Insurance in force 16,000,000 


We have splendid openings for salesmen in Indiana, Ohio 
and Illinois. . 

We do not consider former life insurance experience absolutély 
necessary, in order to succeed with us. 


If you are loyal, enthusiastic and industrious we will stand 
back of you. 


E. O. BURGET, W. A. IRWIN, 
Secretary. Supt. Agents 











WANTED 
MANAGERS FOR IMPORTANT DISTRICTS IN OHIO — INDIANA — ILLINOIS — MICHIGAN 
Guaranteed Low Cost Policies. As Good as We Can Make Them. 


Any one of the above is an absolutely first class opportunity. If your record is clean and you can 
furnish evidence of your ability as a Personal Producer, your application will be considered. 


SECURITY LIFE INSURANCE COMPANY OF AMERICA 


The Rookery, Chicago 
O. W. JOHNSON, President S. W. GOSS, Vice-Pres. and Agency Mgr. 








Indiana National Lite Insurance Co. 
INDIANAPOLIS 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 


Our policy contracts are liberal and modern, having many Our Home Office is helpful: our agents are pleased with 
features that appeal to agents and prospects. the treatment aceorded them. 


WE PAY OUR AGENTS WELL WHO DESERVE WELL 
For Territory and Agency Contracts Address C. D. RENICK, President 
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peony ape go CONTINENTAL LIFE INSURANCE CO. 


Fresno and Sacramento. Give age, ex- 


pertonan,, Soe. setesinets,, amd. irae. of KANSAS CITY, MO. 





ance Co, 301 Phelan Building, Son Fran JOHN W. COOPER, President 
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Central States 


Life Insurance Company 
St. Louis, Mo. 



































$47,000,000.00 


Insurance in force “ ° 








JAMES A. McVOY 


Vice-President and General Manager 
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The OHIO STATE LIFE 





- Openings OHIO, IND., KY., MICH. and W.VA. Write Columbus 


Midland Mutual Lite 


Insurance Company 


Columbus, Ohio. 
W. O. Thompson, President 








G. W. Steinman, Secretary 

















The Masonic Mutual Life Association 


Of the District of Columbia 
Chartered by Special Act of Congress, March 3, 1869 
The Security of the Old Line 
The Economy of the Fraternal 


Select work, with big returns to high class representatives. 
and territory, write to 


WM. MONTGOMERY, President and Gen. Mgr. 
New Masonic Temple Washington, D. C. 


For terms 











EXCELLENT OPPORTUNITY for Reliable, Energetic men to 
represent us in the states of Illinois and Missouri with direct 
Home Office contracts. Liberal policies. 


CAPITOL LIFE INSURANCE COMPANY OF COLORADO 


THOS. F. DALY, President 
DENVER, COLORADO 































Southland Life Insurance Co. 


DALLAS, TEXAS 
The Progressive Company of the South 


HARRY L. SEAY, President 











Frans Nelson, President F. J. Uehling, Secretary 





The “Giant of the West’? 








PRESENT MORTALITY 
TREND IS OUTLINED 


(CONTINUED FROM PAGE 2) 


pneumonia in 1918-19. In fact the med- 
ical men with the life companies are 
almost unanimous in saying that there 
are no grounds for the claim that pol- 
icyholders who had the flu during the 
first attack of the disease are in im- 
paired physical condition today, or are 
any more undesirable from a life in- 
surance standpoint. 


Medical Men Vary 


The important change that the two 
attacks of influenza-pneumonia have 
brought to the life insurance business, 
is the rather cautious attitude that 
medical men for all companies large 
and small are exhibiting today. Busi- 
ness is no longer hurriedly rushed 
through the medical departments. The 
companies want to be sure of just what 
they are taking on. While medical men 
stoutly deny that the public health is 
impaired, they at the same time are 
becoming more cautious and ———- 
ing in their examinations. lf there is 
any doubt about a case, it is rejected. 
Some doctors have made the argument 
that rejections have increased princi- 
pally because business has multiplied 
so rapidly, and that rejections have not 
mounted out of proportion to the great 
volume of new business being written. 
This is not quite the case, however, and 
it is unquestionably a fact that the 
percentage of rejections has increased 
with every life company in the busi- 
ness. 

Writing Conditions Changed 

Perhaps the best explanation of this 
condition was given the other day by an 
old time examiner for one of the compa- 
nies who said: ‘Rejections in the life 
insurance business are more frequent to- 
day simply because business is coming 
to the companies in a different way, than 
it was a few years ago. But a short time 
ago the companies were picking and 
choosing their business. That is, they 
were seeking life insurance prospects. It 
was a great effort to get business. There 
was little public sentiment in favor of 
life insurance comparatively speaking. 


Poorer Selection of Risks 


“Now the writing conditions have 
greatly changed. Prospects are stop- 
ping agents on the street, and asking 


them to write them up. Men are walk- 
ing into life insurance offices and asking 
for policies. Business is coming easy. 
For this reason the companies are get- 
ting a much poorer selection than for- 
merly. It is almost the same as if I 
should step out on the street, stop the 
first fifty men I encountered and bring 
them into my office and have them exam- 
ined. The percentage of rejections would 
be much higher, of course, than if I 
picked the men with greater care and 
solicited them from more. desirable 
classes.” 
Postponing Flu Cases 


Life companies are proceeding with 
great care in the writing of business on 
those who have had influenza or pneu- 
monia during the present winter. A 
number of the big companies are refus- 
ing to reconsider an influenza case for 
six months and postponing the examina- 
tion of all those who have had pneu- 
monia for one year. Others will not con- 
sider influenza or influenza-pneumonia 
cases until the arrival of warm weather. 
They want the applicant to go through 
the winter season and will then be will- 


ing to make another examination and 
consider the case. 
Complications Dangerous 
On the whole the companies do not 


seem to be so very much disturbed about 
applicants who have merely had 
enza, but where there have been com- 
plications the business is frowned upon. 
It has been found-that where an appli- 
cant recovers from influenza with com- 
plications, there is a strong possibility 
of a relapse of some sort setting in. 
This is particularly true with the influ- 
enza-pneumonia cases. Physicians know 
just about what lobar pneumonia or 




















fects of influenza-pneumonia are hard to 
gauge. A patient will seemingly re- 
cover and several weeks later will suffer 
a fatal attack. It has been found that 
where a rather severe attack of the in- 


influ- : 


bronchial pneumonia will do, but the ef-, 


_— 


fiuenza is sustained, the victim often 
becomes very much disturbed over his 
Physical condition and has the opinion 
that his health has been undermined 
where this view is often not justified. It 
is often the case that influenza victims 
will continue to visit a doctor six months 
or a year after they have been com- 
pletely cured of the disease, because they 
seem to feel that they are about to have 
another attack. They are in a bad men- 
tal state and companies are inclined to 
turn down applicants of this character. 








LIFE AGENCY CHANGES 

















Donley Transferred to Peoria 


D. W. Donley has been appointed man- 
ager of the Travelers at the Peoria 
branch office, Peoria, Ill., which covers 
Illinois outside of Cook county. He has 
been manager at Worcester, Mass. He 
succeeds O. A. Piggott, who takes charge 
of the life insurance department of the 
big fire agency of Critchell, Miller, Whit- 
ney & Barbour of Chicago. 


John C. Crone 


John C. Crone, formerly with the 
Northwestern Mutual, has become gen- 
eral agent of the Union Central for Utah 
with headquarters at Salt Lake City. He 
succeeds Leroy Morris, who retired from 
the business some months ago. 


W. G. Eshleman 


W. G. Eshleman has been appointed 
general agent of the Missouri State Life 
for eastern Michigan, with headquarters 
at Detroit. He was formerly general 
agent for the Reserve Loan Life. 


James A. McLain 


A. McLain has been named as 
agency assistant of the Guardian Life 
of New York with headquarters at the 
home office. Mr. McLain was for three 
years connected with the Warren M. 
Horner agency at Minneapolis and is a 
member of the first class graduated from 
the school of life insurance salesman- 
ship at Carnegie Institute. 


James 


Life Agency Notes 


J. E. Myers, who has been an agent of 
the Phoenix Mutual Life in Kansas City, 
has gone into partnership with Manager 
Ira B. Mapes of that city. The firm 
name is Mapes & Myers. 


Frank J. Wiese has been appointed 
superintendent of agents of the Na- 
tional Life U. S. A. in the Detroit 
Agency by General Agent Skinner. Mr. 
Wiese is still in his middle twenties. 

J. W. Strong of Detroit, general agent 
of the Bankers Life of Iowa, has taken 
W.H. North as a partner, under the firm 
name of Strong & North. Mr. North has 
been with the company for five years and 
has made a good record. 


James L. Connor, cashier of the Phila- 
delphia department of the Fidelity Mu- 
tual Life and who last year completed 
twenty years’ service at the head office, 
has been appointed city supervisor of 
the Philadelphia agency. 





New Life Company in Texas 


The Commonwealth Cooperative Life of 
Dallas has completed its incorporation 
and expects to be ready to write business 
in from 60 to 90 days. It will be oper- 
ated on the mutual, level premium, legal 
reserve basis. The board of directors is 
composed of J. W. Blanton, a local in- 
surance agent at Dallas; Homer B. 
Fisher, A. Hardgrave, Thomas J. Jones, 
W.S. Mosher, J. H. Payne, E. M. Powell, 
Frank Reedy and P. H. Smith. 

The company already has received a 
large number of applications for insur- 
ance and expects to start out with a 
very good volume of business. 

Samuel L. Dooley is in charge of the 
organization work, with Dr. W. B. Car- 
rell as medical director and John L. 
Young as general counsel. Homer R. 
Mitchell, organizer of a mutual which 
has been writing compensation insur- 
ance in Texas with considerable success, 
is one of the incorporators. 


Surety Fund Banquets Agents 


Agents of the Surety Fund Life of 
Minheapolis and their wives were guests 
of the company at its annual banquet. 
Dr. ©. Klevaness, president of the com- 
pany, was toastmaster and the speakers 
included J. A. O. Preus, state auditor, 
and three Minneapolis bankers, Charles 
B. Mills, A. H. Turrettin and Theodore 
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Founded 1865 


rue DROVIDENT 
LIFE AND 
TRUST COMPANY 


OF PHILADELPHIA 
PENNA. 


The far sighted ‘‘Maturing 
Policy’’ of the Provident is 
in accord with the Spirit of 
the Age. 


It protects your own declin- 
ing years. You can make 
it “Shark-proof”’ if 
you die. 





NEWS OF LIFE POLICIES 


New Policies, Premium Rates, Dividends, Surrender 
Values and all Changes in Policy Literature, Rate 
Books, etc. Supplementing the “Unique Manual- 
Digest,” published annually in May at $3.00 and the 
“Little Gem,” published annually in May at $1.50. 






































“THE COMPANY OF CO-OPERATION” 


DES MOINES 
LIFE AND 
ANNUITY 


COMPANY 


We will insure the whole family! 
Any plan, any age, either sex! 


This is a service our men 
appreciate these days. 


if it appeals to you, write 


HOME OFFICE 


DES MOINES (R-T Bidg-) IOWA 
TERRITORY 
IOWA SOUTH DAKOTA 


Register Life 


The Register Life of Davenport, Ia., is 
maintaining the same dividend schedule 
in 1920 as it did in 1919. 








Manhattan, New York 


The Manhattan Life of New York will 
not decide upon its dividend schedule for 
this year until the annual meeting of the 
board in March. The company’s dividend 
year commences on April 16. 


Capitol Life 


The Capitol Life of Denver has discon- 
tinued paying dividends to policyholders 
for another year. 


Protective Life 
The Protective Life, of Birmingham, 
Ala., makes no change in its dividend 
schedule this year. 
National Life, U. S. A. 
The National Life, U. S. A., is just 





issuing new endowment policies at age 
60 and at age 65. The total disability is 
available under these forms. 








Lamar Life 


The Lamar Life of Jackson, Miss., 
which has some business on the 4 per- 
cent reserve basis, is putting all its 
business on the 3% basis. 


Agricultural Life 


The Agricultural Life of Bay City will 
eliminate the military and naval restric- 
tions in its policies on April 1. 


Security Mutual, New York 


The Security Mutual of Binghamton, 
N. Y., is issuing a new set of policies 
which will contain the double indemnity 
feature. 


Missouri State Life 


State Life on Feb. 25 
decided upon its new dividend scale 
effective April 1. This will be 30 per- 
cent increase over the 1919 scale which, 
due to the influenza losses, was a re- 
duction of 50 percent compared with the 
normal scale in 1918. 


The Missouri 


Bankers Life, Iowa 


The Bankers Life of Iowa will pay 
4% percent interest this year on furds 
J left with the company. 











“SOMETHING 
NEW FOR 
AGENTS” 








National 
American 
Life 
Insurance 
Company 








Burlington, Iowa 





Mutual Life, New York 

The Mutual Life of New York will 

pay 4.2 percent interest this year on 

funds left with the company. 
Home Life 


The Home Life of New York will pay 


44%,4% interest on funds left with the 
company in 1920 instead of 4%% in 
1919. 

The Home has decided to issue the 


double indemnity benefit. 





International Men Share Profits 


The International Life at St. Louis has 
announced a plan whereby the home office 
employes will be taken into a partnership 
arrangement with the company, offering 
them a free fixed life insurance policy of 
$1,000 and a percentage of the surplus 
gains of the company each year. 

From the company’s participation fund 
a cash bonus equal to one month’s salary 
will be distributed annually. Half of 
that amount also will be set aside for the 
old age annuity fund. Employes are to 
receive certificates, non-forfeitable and 
paid up for life, for the $1,000 insurance 
and at the age of 65 the certificate holder 
is entitled to an annuity amounting to an 
extension of salary for life. The pension 
fund will be allocated to employes every 
fifth year in the form of certificates. 
Women employes after their marriage 
will be permitted to exercise the option 
of converting the certificates into cash or 








The Prudential Insurance 
Company of America 


Home Office, 
Newark, N. J. 
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Forrest F. Dryden, 
President 


Incorporated Under the Laws of the State of New Jersey 
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Equitable Life Insurance Company of lowa 


ANNOUNCES | 


$200,000,000.00 of Insurance in Force | 


Having Doubled in Size in 

LESS THAN FOUR YEARS 

Low Net Cost with Increased Service, Including Double 
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A text book for beginners, a review book for experienced men, a book that every life insurance man should 
have—Jacob A. Jackson’s ‘‘Easy Lessons in Life Insurance.”” $1.00, including Quiz Book supplement. The 
National Underwriter, 1362 Insurance Exchange, Chicago. 
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SOME OF THE INNOVATIONS INTRODUCED BY THE EQUITABLE DURING ITS 


Sixty Years of Public Service 


Shortening, as and Liberalizing the Policy Free Health Examinations for Policyholders 
ntract 


A Home Purchase Policy 


Immediate Payment of Death Claims 


A Refund Annuity Guaranteeing Return of Entire 


Incontestability After First Policy Year Principal 


Group Insurance for Employees An Income Bond to Provide for Old Age 


A Corporate Policy to Protect Business Interests New and Improved Forms of Accident and Health Policies, 


seccuramageian thus completing the circle of protection against 
A Convertible Policy Adaptable to Altered Circumstances the hazards of Life, Accident and Disease. 


THE EQUITABLE 


LIFE ASSURANCE SOCIETY OF THE UNITED STATES 


W. A. DAY, President 


120 BROADWAY - NEW YORK 




















The Close of the Day’s Work 


2 toe you begin to figure up your earnings and All this and more we constantly strive to give our 


recall the several reasons for failures during the agents. This coupled with good policy contracts 
past year, you then more than any other time keenly and liberal commissions, is an incentive which should 
realize the importance of a helpful constructive home interest any ambitious agent who wishes to make 
office service that trains you to overcome such failures. the most of his salesmanship efforts. 
One of the vital elements which makes your day 
profitable is a harmonious working arrangement with We would like to hear from several 


home office officials and a ‘direct cooperative spirit 
generously given.’ 


Inter-Southern Life Insurance Company 


JAMES R. DUFFIN, President LOUISVILLE, KENTUCKY 


good men for important field positions 


























BUILD YOUR OWN BUSINESS >< cero 


Under Our Direct General Agency Contract 







Double Indemnity Disability Benefits , 
Reducing Premiums INSURANCE CO. 
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MODERN BUSINESS GETTING METHODS 











by Applying the Best Selling Systems to Their Business. 


How Successful Salesmen of Life Insurance are Finding and Closing Prospects 
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INPORTANCE, OF SUGGESTION 
IN SELLING LIFE INSURANCE, 


Clinton Davidson, of Louisville Office of Mutual 
Benefit Life, Shows Acts Suggested by Salesmen 
Are as Important as Arguments Advanced 


Drew general agency of the Mu- 
tual Benefit in Chicago this week, 
Clinton Davidson, one of the star 
writers in the Louisville, Ky., office of 
the company, gave a talk on “The 
Value of Suggestion.” In handling 
this subject, Mr. Davidson got right at 
the fundamentals of life insurance 
salesmanship and showed that in many 
cases the suggested acts of the sales- 
men had as much to do with the closing 
of the sale as any arguments advanced. 
Mr. Davidson said that no one ever 
sees a thing exactly as it is, but it is 
always covered by a_ suggestion _of 
some sort. As a matter of fact, a thing 
is seen as the man who is looking at it 
wants to see it. A man looking at a 
thing gets out of it what he wants to 
and what he thinks is there. Sugges- 
tions, therefore, have an important part 
in the opinion that a prospect forms. 


A T the agency meeting of the A. A. 


Tie Up Insurance 
with Prospect’s Interests 


As applied to life insurance, this 
means that the salesman must by sug- 
gestion, in his opening statement, tie 
up life insurance with something that 
the prospect is interested in. Mr. 
Davidson said that when he started out 
in the life insurance business in Indian- 
apolis in 1912 he worked almost ex- 
clusively among automobile men and 
tire salesmen. At that particular time 
there had been a great deal of advertis- 
ing done by automobile people an- 
nouncing the latest models and invit- 
ing the public to try out the latest 
types of machines. Mr. Davidson said 
that with these men he used a quick in- 
terest-getting opening statement in- 
stead of simply announcing his name 
and company connections. He would 
approach a prospect in the automobile 
business and say: “I want to show 
you my latest model.” The prospect 
would at once show surprise and inter- 
est, having no idea of what was being 
offered for sale and would ask for fur- 
ther information. 

To the inquiry, Mr. Davidson would 
reply, that he was offered a puncture- 
proof, guaranteed - free - from - engine- 
trouble life insurance policy. Most 
prospects would ask what kind of a 
policy sells under such an unusual de- 
scription and Mr. Davidson would then 
show that the particular policy in ques- 
tion was designed to protect not only 
the policyholder’s family during the 
early years of his life, but made pro- 
visions for his own old age, the time 
when he was no longer able to take 
care of himself. In other words, the 
contract provided for every contingency 
of life and was not accompanied by any 
ifs, ands or buts. He explained that 
the contract did not permit of a dissipa- 
tion of assets, but simply assured a 
continuance of salary through an entire 
lifetime. The manner in which the sub- 
ject was introduced permitted him to 
get a very good start in his selling talk, 
and to arouse the prospect’s interest 
without any antagonism or without 
forcing the issue. 

It is always important, Mr. Davidson 


said, to link up life insurance with 
‘something that the prospect is vitally 
interested in or understands. He told 
of another case where he walked by an 
office on the door of which was a man’s 
name and underneath simply the word 
“paper.” He hesitated a moment, 
walked in, greeted the prospect, and 
said, “I want to sell you a fortune on 
paper.” “What kind of paper are you 
talking about? Let me see what you 
have,” replied the prospect. 

Mr. Davidson then took from his 
pocket his own life insurance policy 
and, with a brief remark about the qual- 
ity of paper upon which it was printed, 
started to explain its features and 
benefits. The prospect had to listen, 
because he had asked to see what Mr. 
Davidson was selling. Mr. Davidson 
had simply made a good start with his 
canvass and that is all that a real life 
insurance salesman needs. 


Men See a Thing 
as It Is Shown 


Mr. Davidson said that most men see 
a thing simply as it is shown to them, 
not as it really is. The automobile 
owner who discovers that there are 26 
places in his car to be greased would 
not have bought the car, had he known 
about this feature at the time of pur- 
chase, but he was not shown the 26 
points. Other and more attractive fea- 
tures of the car were demonstrated to 
him by the salesman. Life insurance 
men, of course, know that life insur- 
ance is a good thing, but the average 
man does not, He has not been shown. 
He has not been made to see the real 
and important benefits of life insurance. 
The responsibility is on the life insur- 
ance agents of the country to make the 
uninsured man see what life insurance 
15 and what it Will do for him, 

Mr. Davidson said that suggestions 
differ from reasons in that reason gets 
into a man’s mind by words, accom- 
panied by proof. Suggestion gets into 
the mind by either words or action 
without reason. The mind will be- 
lieve any idea that comes into it, if 
there is nO contrary idea present, and 
the mind acts instantly upon such be- 
lief. An idea, Mr. Davidson said, is like 
a coiled spring. It has its own motive 
power. It is vital and alive and will 
develop and grow as it remains in a 
man’s mind. 


Negative Suggestion 
Lost Important Case 


Mr. Davidson said that he lost an 
important case one time because he 
gave a negative suggestion to the pros- 
pect. He was working on a $10,000 
case, but the prospect would only con- 
sent to taking out $5,000. He wanted 
to take another $5,000 with another 
company, but Mr. Davidson said that 
the company in question could not pos- 
sibly make as favorable a showing as 
the Mutual Benefit, because another 
man in the town, known to the pros- 
pect, had taken out insurance in both 
companies, had kept close track of the 








results, kept a record of the dividends 





; fay not take out the itisirance. 


and the Mutual Benefit made a much 
superior showing. 

When he called again, the prospect 
still insisted upon taking out only 
$5,000 and said that he was going to 
give the other $5,000 to the. competing 
company. Mr. Davidson repeated his 
argument that the competing company 
could not equal what the Mutual 
Benefit had to offer, but the prospect 
replied that he was going to try it out, 
was going to keep track of the divi- 
dends, see for himself what results the 
two companies could show. He had 


idea that Mr. Davidson had given him 
until it was advanced by Mr. Davidson. 


Some Words Positive, 
Others Negative 


Mr. Davidson said that it is a good 
thing for salesmen to remember that 
words beginning with “C” are positive 
words and those beginning with “D” 
are negative or descriptive words. He 
said that the tone of voice used in a 
selling talk is important. Life insur- 
ance is the most personal thing sold. 
It is something to get enthusiastic over. 
Little enthusiasm can be exhibited by 
the man who talks in a monotone and 
fails to raise or lower his voice at the 
proper moment. A positive suggestion 
given in strong, convincing, enthu- 
siastic tone will get some response. 

Mr. Davidson said that one of the 
best closers he ever knew used to say 
to his prospect at the conclusion of his 
selling talk: “The thing for you to do 
is to bind the company to this thing 
right now. You are loose and free and 
can take on this contract or let go of it 
any time you want to, but once the 
company is bound it is tied up for life 
to a contract with you,” This sugges- 
tion gave the prospect the idea that he 
was binding the company to a contract 
and spoiled all the idea that the com- 
pany was tying him up to something. 


Fatal to Imply That 
Prospect Won't Buy. -- 


_ Mi. Davidson said that it is fatal to 
imply by suggestion that the prospect 
For 
example, some Sal€sthari Will say in 
talking to a prospect, “If you buy this 
policy——” Instead, more forceful 
and positive language should be used, 
such as “Your policy provides——” 
“After ten years your policy will pay 
you”; “under your policy your children 
will get $100 a month as long as they 
live.” Sentences of this kind add a 
personal touch and imply that the pros- 
pect is really willing to take out the 
policy and that the salesman is merely 
explaining its terms, 

Mr. Davidson told of a very success- 
ful salesman who always made it a 
point during his selling talk to answer 
questions that would have to be an- 
swered by the prospect in the affir- 
mative. He would frequently ask a 
simple form of question, to which the 
prospect would reply, “Yes,” and each 
time the reply was given the salesman 
would nod his head and then the pros- 
pect would nod his head and in a few 
minutes the prospect had nodded him- 
self into a policy. 


Reiteration or Repetition 
Is Important Feature 


Mr. Davidson said that reiteration or 





repetition should be a most important 








simply decided to put to the test the | 


and which he had never thought of | 





feature of every sales talk. An impor- 
tant national advertiser has said that 
repetition makes reputation. An in- 
dividual will believe: anything about 
anybody if he sees it or hears it often 
enough. Children hold certain beliefs 
because their parents have told them 
over and over again that they are true. 
It is hard to break away from the ideas 
formed in early childhood, not that 
they are necessarily sound, but prin- 
cipally because they have been ex- 
pounded over and over again. In life 
insurance salesmanship it is really 
necessary to say the same thing many 
times during the canvass but in differ- 
ent language. The idea must be 
dressed up in sligttly different form 
each time it is offered, but every time 
the prospect hears it his belief in it is 
unconsciously strengthened. 

Suggestion, Mr. Davidson _ said, 
means making life insurance vivid and 
graphic. It means painting pictures for 
a prospect, visualizing the life insur- 
ance policy. Mr. Davidson said that 
three prominent Louisville business 
men were in the habit of eating lunch 
together every day. One of the group 
died and the other two attended the 
funeral. A few days after Mr. David- 
son called on both of the friends, and 
solicited them for life insurance. 
Both interviews were brief. The pros- 
pects did not have to be told anything 
about the uncertainty of life or the 
reality of death. The nearness of death 
was understood by them. They were 
simply solicited for life insurance at 
a psychological moment and bought 
with very little urging. 


Paying Old Policy 
Suggests New One 


Mr. Davidson told of a prominent 
Louisville contractor who died re- 
cently. A few years before his death 
he took out a $60,000 business life in- 
surance policy. Just prior to his A eath 
he was Organizing a new ce = 


: : wapany, had 
ysl loony Man yer and all of the 


pat ~cads and needed $100,000 
“-,:tal, Which, had he lived, would have 
been simply a detail. He could easily 
have arranged for it. Mr. Davidson, in 
paying the $60,000 PF ge Morag and es- 
tablished concern, sain ‘"** it Would 
have been a fine thing if the contractor 
had arranged to take out a similar 
policy for the new concern, that it 
would have been of great assistance in 
solving the financial problems and 
would have simplified greatly the rais- 
ing of the needed $100,000. He re- 
peated this several times in various 
ways and finally the officers of the cem- 
pany voluntarily took out a $100,000 
business policy on the life of the secre- 
tary and general manager of the new 
concern and $90,000 on several of the 
department heads. They acted on an 
indirect Suggestion and thought they 
were acting on their own initiative. 








How to Combat a 
Familiar Excuse 

















Dp» a prospect ever give you this 
answer, “I can’t spare the money 
just now. I have a lot of debts and 
obligations—I simply can’t do it, see 
me a year from now, I’ll have things 
straightened out then.” 

Ask that man what is going to hap- 





pen to those debts. In all probability 
he will answer quite quickly that he is 
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“The Oldest Company in America” 


Issued tts first Policy in 1843 


Three leadership achievements of the Mutual Life:—The 
American Experience Table of Mortality, the cornerstone of 
modern life insurance. The “contribution plan” of surplus dis- 
tribution, used almost universally by American companies. The 
Continuous Instalment policy, the basic form of all Life Income 
contracts. 


‘Mutual Life’?—known in every household. Unexcelled 
policies and service, notable financial strength, co-operation with 
agencies. Life Insurance at its best!—the Agent’s desire and ideal. 





For terms to producing Agents address 


The Mutual Life Insurance Company 
of New York 


34 Nassau Street, New York City 

















Plans are now being made 
for 


Educational Meetings 
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Field Work 


(to be held this fall) 


to assist our agents 
in rendering 


“Professional Public Service” 
The Connecticut Mutual Life 
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Contracts With Very Attractive 
Perpetual Renewals 








We Can Use a Field Superintendent—Salary, Expenses 


and Over-Writing Commissions 


’ Write, Giving References. TERRITORY: Indiana 








Gary National Life Insurance Company 


Gary Theatre Building 


Gary, Indiana 
WILBUR WYNANT, President 
e 











meres oss 





going to pay them off with his future 
earnings. That is your opportunity to 
show him that if he lives, he will meet 
all his obligations with the products of 
his brains and his hands. He will pro- 
duce sufficient surplus to pay his debts, 
but if he dies, that human machine 


| wit cease to exist. 





Why not insure 
that income producing machine? If he 
lives he will pay his debts, if he dies 


his life insurance will pay them. Far 


better to take a little longer time to do 
it, but to be sure it is going to be 
done. Field Notes. 








STEPS IN SALESMANSHIP 
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HARLES L. SYKES of the Omaha 

agency of the Mutual Benefit Life, 

an expert on life insurance salesman- 
ship, spoke on “Applied Salesmanship” 
before the agents of the A. A. Drew 
General Agency of the Mutual Benefit 
Life in Chicago, using the so-called Shel- 
don School of Salesmanship steps and ap- 
plying these to life insurance. Mr. Sykes 
urged life men to make their message 
plain and to work hard. There are, he 
said, basic principles that should be fol- 
lowed in selling. He said that while one’s 
proposition may be very apparent to him 
it may not be clear to the prospect. He 
said that in successful salesmanship there 
are certain basic laws that can be fol- 
lowed to success. 

Obtaining the Audience 

The first step in the sale is to obtain 
an audience. This of course implies 
time, place and condition. These three 
features largely determine the success of 
the sale. An agent should watch not only 
his physical but his mental appearance. 
The latter especially counts for much. 
The way a man walks into an office to 
inquire for his prospect shows whether 
he is full of enthusiasm and confidence. 
Many men come into an office apologetic- 
ally and timidly. Mr. Sykes says that 
this first step should be approached with 
confidence. 

Second Step Is Attention. 

The next step in the sale is attention. 
There are two kinds of attention, favor- 
able and unfavorable. People get knowl- 
edge through their senses. A life man is 
able to send his message to the brain of 
his prospect through the senses of sight 
and hearing. Mr. Sykes says that the 
impression made through the eye is 25 
times as great as through the ear. 
Therefore when dealing with the average 
man the life man should not overlook 
the use of material to be conveyed 
through the sense of sight. Charts, pads, 
letters and so on can be shown and il- 
lustrations given that will influence the 


prospect. Mr. Sykes says that it is 
easier to get the attention of a prospect 


ithe first time you see him than there- 


after. On the subsequent interviews the 
desire has to be recreated. Attention has 
to be secured again. A salesman to do 
this must go at his subject in a differ- 
ent way and charts can be used to ad- 
vantage. 

Arousing Interest. 


The third step is arousing interest. 
The usual prospect will say that he is 
not interested. Of course he is not in- 
terested because the proposition has not 
yet been put up to him. Here is the 





time a man must use his wits to create 
interest. Mr. Sykes said that at thig’ 
point he frequently makes the follow. 
ing observations: “Mr. Brown, I think 
that you and I and the big majority of 
people try to do the right thing in tak. 
ing care of our dependents. We use our 
very best judgment. However, when we 
find that at age 65 the very big majority 
of people have nothing laid aside we 
find that there is need to give greater 
heed to this subject and to arrange for 
our dependents in a way that will be 
safe and reliable.” Mr. Sykes said that 
it is very essential to make one’s plans 
very plain. Figures and plans that are 
very plain to the salesman may not be 
clear to others. An agent must be in. 
terested himself in what he is doing and 
be enthusiastic in his presentation. 


Creation of Desire. 


The fourth step in the salesmanship 
ladder is desire. In developing this step 
the salesman must use his best effort, 
The sale will largely be determined by 
it. Many agents are successful up to 
this point but fail to create a real de- 
sire. They try to close the case before 
the desire is created. Mr. Sykes said 
that it is frequently necessary for an 
agent to place himself on the other side, 
in other words, to put himself exactly 
in the prospect’s place and counsel with 
him. Then the two men are together 
working out a plan for the prospect 
with the agent imagining himself to be 
in the prospect’s place. Both are look- 
ing for the same thimg. Mr. Sykes said 
that the superintendent of an orphan 
asylum views the children in his charge 
in a different way than a father would 
his children. He thinks it would be a 
vast benefit if the superintendent would 
frequently regard his wards as his chil- 
dren. Mr. Sykes said that men are 
moved largely by their emotions. Rea- 
son after all does not cut the figure that 
people think it does. The buying mo- 
tives in life insurance are: to save 
money, to establish credit, to provide 
for old age, to protect one’s family. The 
agent should get at the ruling motive of 
his prospect as soon as possible. He 
must find out what it is that will impel 
him to buy. Mr. Sykes urged agents to 
cultivate the power of asking questions, 
Frequently when a prospect will not 
loosen up, he can be pried loose from his 
moorings by a series of questions. Mr. 
Sykes, however, cautions life men 
against allowing a prospect to become 
the questioner and thus dominate the 
situation. He called attention to the fact 
that no two men’s characteristics and 
mental attributes are the same. An 
agent should study the traits of the man 
he is canvassing, figure out his charac- 
teristics and work with the tide. Sales- 
manship, he said, is the art of making a 
man want what he needs. 


Creation of Conviction. 


The fifth step in the sale is the crea- 
tion of conviction. A prospect may feel 
that life insurance is necessary and he 
should have it but he figures that it 
costs too much. The prospect will say 
that there are so many demands on him 





10 So. LaSalle St. 


CONSERVATION OF BUSINESS 


We are reinstating, revamping and cleaning up indebted policies for a number of Life Companies, 
thus standardizing and conserving the business, increasing the income, preventing lapses, and keeping 
the policyholders satisfied, and at practically no expense to the Companies. Bie 

Our references cover eighteen years of satisfactory service, and we respectfully solicit your patronage. 


THE OTIS HANN COMPANY, Inc. 


Chicago, Illinois 








Membership 80,000 








W. T. GRANT, Secretary 


Combination Accident and Health Policy 
$6,000.00-12,000.00 $50 per week 


$48.00 a Year 
usual Agency-Opportunities at present in 
Wisconsing Minnesota, Indiana a 
Our Leading Salesmen in 1918 made $10,000.00 


BUSINESS MEN’S ACCIDENT ASSOCIATION 
KANSAS, CITY, 


Claims Paid $2,000,000.00 
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Opportunity 


to all in the field, 
with special _priv- 
ileges to none. 


If that appeals— 
G@ardlanfite 


Write C. C. MILLER, Vice-President 
Madison, Wis. 





and would be pleased to send a copy to every 
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FEDERAL UNION LIFE 
Insurance Company 
Cincinnati, Ohio 
has just issued a very interesting booklet 
‘‘Suggestions for Increasing 
Your Income’”’ 


Life, Fire and Accident Agent in 











DESIRABLE TERRITORY 
FOR ALERT AGENTS 


Always ready to negotiate with 
men who can establish their 
capacity to pay for a reasonable 
volume of New Insurance 
regularly—good business placers 
steadily needed. 


Union Mutual Life Insurance Co. 
PORTLAND, MAINE 
Address: Albert E. Awde, Supt. of Agencies 








37,005 PEOPLE 


wrote to us last year and asked for an illus- 
tration of our “Income for Life” at their age. 
This valuable lead service explains why our 
1919 business showed a gain of 81 per cent. 


The Fidelity operates in 40 states. Full level 
net premium reserve basis. Insurance in 
force over $173,000,009. Faithfully serving 
insurers since 1878. 

A few agency openings for the right men. 
THE FIDELITY MUTUAL LIFE 
INSURANCE COMPANY 
WALTER LE MAR TALBOT, Pres. PHILADELPHIA 

















HOME LIFE 


INSURANCE Co. 
(Purely piseee)) 

_256 BROADWAY, NEW YORK 
WILLIAM A. MARSHALL, Pres. 
The 59th Annual Report of the Home Life 

Insurance Company shows over Four Mil- 
lion Dollars paid to policyholders in 1918, 
of which over Seven Hundred Thousand 
was in dividends. The influenza pneumonia 
epidemic caused an abnormal mortality, 
greater than any experienced in the Com- 
pany’s history, but notwithstanding this 
the assets show an increase of more than 
im and are now over Thirty Six Million 
ollars. 
The total insurance in force was increased 
during the year 8.6% and is now nearly One 
Hundred and Fifty Nine Million Dollars. 
W. A. R. BRUEHL & SONS 


General Managers 
Central and Southern Ohio and 
Northern Kentucky 
Rooms 601-606 The Fourth Nat. Bank Bldg. 
CINCINNATI, OHIO 


HOYT W. GALE, General 
For Northern Ohio 
229-232 Leader-News Building e 
CLEVELAND, OHIO 








that he does not feel that he can actu- 
ally afford to pay the premiums. At this 
point Mr. Sykes said that the agent must 
go after the prospect very hard. He 
should have with him letters from prom- 
inent policyholders and show him the 
names of claimants, tell him something 
about the company and swing him back 
into line through some method, Mr. | 
Sykes said that he always tells a man 
that raises the question as to whether 
he can afford it that it is not a question 
of what it is going to cost at the pres- 
ent time, but what it is going to be 
worth in the future. He says for in- 
stance that cork is worth seven or eight 
cents a pound. But let a man be out in 
mid-ocean in a wreck and a raft of cork 
would be worth everything to him. The 
premium paid for life insurance does 
not measure its benefits. The benefits 
may not be immediate. What this life 
insurance is going to do for a man in 
the future is what counts. Mr. Sykes 
says that he tells a man that he is going 
to pay for the life insurance whether he 
takes it or not. He will pay for it by 
spending money foolishly for other things 
that are not needed. His children may 
pay for it for lack of education. His 
widow may pay for it through great sac- 
rifices. 

Closing the Sale. 


The sixth point is closing the sale. 
Many agents are the weakest at this 
juncture. They lack nerve. They are 
fearless up to this point and then they 
faint. Here it is necessary to dominate 
the situation. A prospect may make 
some inquiry as to how the premium 
could be paid. This is the opening op- 
portunity for the agent and he should 
come right back at him with, “How do 
you want to pay it? How much time 
do you desire?” Then go right ahead 
and ask him the questions on the appli- 
cation blank. It is the duty of the agent 
to make it easy for the prospect to be 
closed. Often times he gives his consent 
without even knowing it. Mr. Sykes 
says that he tells a man that there are 
three things that may happen to him so 
far as his life insurance policy is con- 
cerned. He may die. He may quit. He 
may live. Whatever happens his life 
insurance will be a-splendid investment. 
If he dies his family will certainly have 
a fine yield on the money spent. If he 
quits he can get a good surrender value. 
If he lives his life insurance will provide 
for him in his old age, It is a good 
proposition at any time. The knowledge 
of one’s business comes in at this time 
to good effect. Mr. Sykes said that like 
an athlete, when an agent gets into a 
tight place, he should draw on his re- 
serve power and bring forth additional 
clinching arguments. The power of sug- 
gestion can be used to good effect. Logic 
and reason have been used and now at 
the close there is something required to 
do the trick. Agents should find some 
way to fill the prospect’s mind so he will 
act. When desire reaches the highest 
point then is the time to start to close. 


Making the Get Away. 


As the last step in the sale Mr. Sykes 
mentions making the get away. He said 
that some agents over-sell their pros- 
pects. They talk too much. They carry 
them beyond the closing point. He said 
that an agent should not tarry a minute 
after the prospect is sold. The get away 
should be done tactfully to leave the 
very best taste in the prospect’s mouth. 

Mr. Sykes said that these steps in the 
sale are supported on pillars of confi- 
dence and they rest on the foundation 
of service. By keeping these points of 
sale in mind when interruption comes 
during the canvass the agent can im- 
mediately swing his prospect back to 
the step on which he was standing be- 
fore the interruption occurred. 





Aetna Life’s Record 


The Aetna Life made a great record 
in its life insurance department last year 
and is not crowing to any extent about 
it. Its new business reached the remark- 
ably large sum of $377,815,347, all paid 
for. Its business in force is now $892,- 
676,310, gain $219,504,842. Its assets are 
$163,097,712, gain $13,309,612. The Aetna 
Life increased its premium income last 
year $6,158,060. It paid policyholders 
last year $24,241,809. It has policy- 
holders’ surplus $17,455,273. The Aetna 
Life has paid policyholders since organ- 
ization in 1850 $366,126,068. It is one of 
the great companies of the country. The 


Onio Nationat Lire Insurance Co. 


CINCINNATI, O. 


OW is the Golden Day of Life Insurance. It is 

the best time to get connected with a solid com- 

pany and build a foundation for the future. Good 

business was never so easy to get. People believe in 
and are buying life insurance. 


The Ohio National pays agents well for their work and 
backs them with all its power and facilities. 


Territory open in Ohio, West Virginia and Kentucky. 


A. BETTINGER T. W. APPLEBY 


President Secretary and Agency Manager 








A Wider Field—An Increased Opportunity 


Our Agents can sell policies on the annual premium plan, up 
to $3,000, to young men and young women as young as age 2— 
protective insurance and Educational and Business Start Endow- 
ment Insurance. This extension of the age limit for Ordinary 
Insurance down to age 2 helps our Agents considerably, and we 
have other advantages that help still more. We provide banking 
facilities for our Agents in the rural districts. We issue Par- 
ticipating and Non-Participating Policies. As regards adults, we 
write contracts with Double Indemnity provisions covering any 
kind of fatal accident, or with Double Indemnity provisions cover- 
ing fatal travel accident only, as may be desired. We issue poli- 
cies with waiver of Premium and Disability Annuity or Instal- 
ment Payment features. We insure males and females at the 
same rates. 


OLD COLONY LIFE INSURANCE COMPANY 
CHICAGO, ILLINOIS 














The Minnesota Mutual Life 


INSURANCE COMPANY 


Excellent Opportunities for Two General Agencies in Illinois 
Contract Direct with Home Office 
For particulars address 


E. S. ALBRITTON 
2nd Vice President St. Paul, Minnesota 














Aetna Life and its associate companies, 
the Aetna Casualty & Surety and the 








strides, 








Automobile of Hartford, are making great 


SECURITY MUTUAL LIFE INSURANCE COMPANY 


BINGHAMTON, N. Y. 


DAVID S. DICKENSON, President 


Offers good territory and a liberal contract 
to men of ability. 


For Particulars Address 
C. H. JACKSON, 


Superintendent of Agencies 
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Why Peoria Life Men 
Make Money 


WE PAY AGENTS what they deserve. Our agencies are the building force 
of the Company. We make them into a Big Happy Family of Success- 
ful men. 

MEN AND WOMEN are insured on equal terms. Women are valuable 
insurance prospects for large policies today. 


PARTICIPATING AND NON-PARTICIPATING POLICIES—We issue both 
kinds. The agent who has both rates to offer can meet any competition. 


SERVICE TO AGENTS—We give it. Every agent is given assistance and 
instructions until he is a success. Every man must make good. He is our 
partner. His success is our success. 


. QUICK DELIVERY OF POLICIES. Most every policy is issued the same 
day the application is received. Every agent knows the danger of delay in 
deliveries. 


WE GUARANTEE TO SAVE 4 PREMIUMS on a 20 Pay Life Policy and 
pay Dividends besides. This is known as our G. P. A. Policy. Is it a good 
seller? ‘‘Ask the man who owns one.’’ We have more than Twenty 
Million of it in force. 


. ALL PROMOTIONS ARE MADE FROM THE RANKS OF OUR OWN 
AGENTS. They not only deserve but they get all our good positions. Each 
oe us knows he has this opportunity—something to work for 
all the time. 


INCOME POLICIES — They are good sellers today. We issue the best we 
can make—both Par and Non-Par. Low Premium—High face value— 
Total Disability—Endowment feature—and everything—A Check from 
beyond the grave is Daddy’s contribution to the family. 


IT IS SUCCESS THAT SATISFIES. One out of every three of our entire 
Agency Force pays for more than $100,000.00 of business each year. To build 
for a grow—to make money—that’s what really satisfies 
isn’t it 

WE GIVE SERVICE TO POLICYHOLDERS. When the policy is placed 
our service has just begun. Death Claims are allowed within 30 minutes 
after proofs received at Home Office and check immediately issued. No 
delay—no red tape. This service makes our agents popular. We also have 
a Special Policyholder’s Month each year. 

- A FARM MORTGAGE BEHIND EVERY POLICY. All our investments 
are made in Farm Mortgages, except Liberty Bonds, Loans on.Company’s 
Policies and our Home Office Building. Net rate of interest earned on 
Farm Mortgages, 6.2%. 

WE ARE CONTINUALLY ENTERING AND DEVELOPING NEW TERRI- 
TORY. This offers great opportunity to agents. We make the chance for 
you to make good. 

. WE INSURE TOTAL ABSTAINERS AT REDUCED RATES. Business is 
separated into two classes—T. A. and General. This is a great advantage 
to agents in closing business. 
































A LIFE TIME CONTRACT DIRECT WITH THE COMPANY 
IS WHAT WE OFFER TO GOOD CLEAN MEN. 
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PEORIA LIER INSVRANCER COMPANY 








PEORIA. ILLINOIS 
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FAMOUS for FAIR DEALING 


Co-operation with Business— 
f . gmsar oan enterprise, by developing American 


production and commerce at home and abroad, 
and American Insurance, by safeguarding the risks 
of American trade, contribute best to American 
progress and prosperity when they co-operate. 


The FIDELITY-PHENIX has protected American enterprise 
at home for sixty-seven years, and is now extending its oper- 
ations throughout the civilized world. The sound American 
indemnity and prompt service that have made the FIDELITY- 
PHENIX famous for fair dealing at home are now available for 
the protection of American property and investments abroad. 


x * * 
FIDELITY -PHENIX 


Fire Insurance Company 


? MAIN OFFICE 
Cath Sagntes 80 Maiden Lane HENRY EVANS 
$2,500,000 NEW YORK President 


Canadian Department Pacific Coast Department 


W. E. BALDWIN, Manager C. E. ALLAN, Secretary C. R. STREET, Vice-President 
17 St. John Street Insurance Exchange Building 137 South LaSalle St. 
MONTREAL SAN FRANCISCO CHICAGO 


Western Department 
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“The Great Fire Insurence Company of the World” 
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Use & Occupancy Insurance 


This line of insurance holds, for the agent, great possibilities. 
There are many prospects who have never yet heard of this 
method of making business safe for the business man. There 
are many who have been half sold and wait for but another 
solicitation. There are many others who already carry the in- 
surance but need intelligent service in fitting more properly the 


policies to their particular needs. 


Use and Occupancy insurance is really a promise by the in- 
surance company to pay income to the policyholder when fre, 
tornado, explosion, strikes, riots or civil commotion destroy or 
so damage the property of the policyholder that it can no longer 


produce this income. This income includes profits as well as 


“Adds Strength to any Agency” 


NEw YORK, N.Y. 


money needed to meet expenses that continue during suspension 


of business resulting from any of the hazards enumerated. 


Use and Occupancy insurance is .a guarantee that necessary 
income and profits shall continue after the source thereof has 


been destroyed or impaired. 


The same broad underwriting principles that govern the other 
operations of the Liverpool & London & Globe Insurance Com- 
pany, Ltd., and the Star Insurance Company of America govern 
their use and occupancy underwriting. The companies are liberal 
in their acceptances, liberal in their policy provisions, liberal in 
their settlements of claim, and prompt in their payment of losses. 
On Use and Occupancy insurance these companies give real 


“Liverpool & London & Globe Service.” 
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